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Able Executive Is Signally Honored 


Each year in choosing their president the subscribers of the 
Southern Pine Association obviously aim not only to confer honor 
and distinction upon one of their fellows but to testify to the esteem 
in which personally they hold the man of their choice. They seek 
not only to honor the man but to honor the association as well; and 
not the least of association benefits is 
the opportunity it affords for placing 


manager and going with it on its removal to Frostville, Ark. On 
leaving the Red River Lumber Co. he became active in organizing 
the Lufkin Land & Lumber Co., remaining with that company until 
it was sold in 1905. In the meantime Mr. Frost had been elected 


secretary, treasurer and manager of the Noble Lumber Co., Noble, 


La., and in 1906 was elected president 
of that company. During this period 





in this conspicuous manner the indus- 
trys stamp of approval upon worthy 
achievement within its realms. 

By all canons established by custom 
and precedent, the election this year of 
E. A. Frost, of Shreveport, La., presi- 
dent of the Frost-Johnson Lumber Co., 
as president of the Southern Pine As- 
sociation is abundantly justified. Mr. 
Frost has been actively engaged in 
southern pine manufacture thruout his 
life; his lumbering interests are exten- 
sive and various; he has won splendid 
success in his chosen vocation and has 
achieved distinction in numerous civic 
and community activities. 

E. A. Frost is the son of E. W. Frost, 
of Texarkana, Ark., where the younger 
man was born about fifty-four years 
ago. While the son was sti!l in his 
teens attending country school and 
working on his father’s farm, his father 
became interested in the Bodcaw Lum.- 
ber Co. It was at this period that E. A. 
Frost began his lumber career, at the 
age of 15 years, in the humble but none 
the less practical and instructive task 
of pushing lumber buggies at six bits a 
day. Evidently, this was the father’s 
method of impressing upon his son the 
need of further education if he aimed 
at distinction above the average of those 
os the work he had heen set 
to do. 

When, therefore,-the son proposed a 
course in schooling his proposal came 
as no surprise to the father, and the 
latter encouraged his son to enter the ———— 
Southwestern Baptist University, at 
Jackson, Tenn. The young man began 
his college work in 1887 and in 1896 
was graduated with the degree of bache- 
lor of philosophy. Having thus laid the broader and deeper founda- 
tions of sound education, Mr. Frost, immediately upon graduating 
from college, entered a commercial school in Texarkana, where he 
completed a course in bookkeeping and business practice. On the 
day following that on which he left the business school the young 
lumberman took a position as bookkeeper for C. T. Crowell. of his 
home town, who was interested in a company operating a mill in 
Louisiana. 

After about a year with Mr. Crowell, Mr. Frost resigned his 
Position to become bookkeeper for the Red River Lumber Co.; soon 
being made shipping clerk of that concern, ultimately becoming its 








E. A. FROST, SHREVEPORT, LA. ; 
Newly Elected President of Southern Pine Association 


also he had been actively instrumental 
in organizing the Union Sawmill Co., 
Huttig, Ark., and the De Soto Land & 
Lumber Co., at Marshfield, La., and in 
January, 1903, he opened an office of 
the Frost-Trigg Lumber Co., at Shreve- 
port, La., to handle the business of the 
latter concern in the Southwest. 

In 1909 Mr. Frost and his business as- 
sociates organized the Frost-Johnson 
Lumber Co., effecting a consolidation 
of twelve or fifteen logging concerns, 
railroads, and sawmill operations. The 
Frost-Johnson Lumber Co., with genera] 
sales offices in St. Louis, Mo., owns and 
operates a number of large sawmills and 
railroads in Louisiana, Arkansas and 
Texas, and is recognized as one of the 
larger producers in the southern pine 
region. 

As Mr. Frost’s connection with the 
lumber industry began early in life and 
as it has continued unbroken thruout all 
these years, so has it been also eminently 
practical. Beginning at the bottom and 
working his way up the ladder of suc- 
cess by virtue of his own ability and 
efforts, he has demonstrated anew that 
opportunities’ are abundant for those 
who have the vision and the enterprise 
to discover and take advantage of them. 

Despite the exacting duties involved 
in the conduct of his extensive lumber- 
ing operations, Mr. Frost has found 
abundant time to devote to public and 
community affairs, and even to engage 
in business not directly related to lum- 
bering; including presidency of the 
State National Bank, at Texarkana. 
Ark.; and the State Savings & Trust 
Co., of the same place; of the Lufkin 
National Bank, Lufkin, Tex., and of the 
Commercial National Bank, of Shreveport, La., which has a cap- 
ital of $1,000,000 and deposits of $10,000,000. 

During the World War Mr. Frost was chairman of nearly all the 
war work committees in Shreveport and Caddo Parish, which under 
his leadership made splendid records in all the loan and other war- 
time drives. In 1921 he gave liberally toward an endowment of 
more than $1,000,000 to be raised for Centenary College at Shreve- 
port, and in 1923 he made additional generous gifts to that 
institution to provide a fund for erecting a building costing 
$100,000 which had been made necessary by the phenomenal in~ 

(Concluded on page 65) 
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“True To Form” 


That’s what lumber buyers says of Sullivan service 
and it means a lot to those who have once tried us on 


Pacific Coast Lumber 


Sash and door plants, planing mills, factory trade and 
carload yard and industrial buyers have put their require- 
ments up to us for many years and found us true to our 
claims. 


Get in touch with us about our Fir, Spruce 
and Hemlock special offerings. 


DISTRIBUTORS PACIFIC COAST LUMBER 
Northwestern Bank Bidg., Portland, Oregon 
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Hardwood Flooring 
104 Kinds 3/8” and 13/16” 


Wnaere men makean art of a trade—where the highest degree of 
excellence is the only standard tolerated— where it is an honor and 
a distinction to produce better than the usual quality of flooring. 


L. C. L. or Carlot Shipments. 


Nichols & Cox 


Grand Rapids, Mich. 


“The Home of Skilled 
Woodworkers” ~ 
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Specials: 


| | 4/4 No. 1 Common and 
| Selects Birch. 

4/4 No. 2 Com. Birch. 
| | 5/4 Selects and Better 
| Birch. 

| | 5/4.No. 1 Common and 
| Selects Birch. 

| | 5/4.No. 2 Com. Birch. 


| The above Birch is Upper 
| Mich.gan, un-selected stock, 


Wacstcacacgacac 


4/4 No. 2 Com. & Btr. 
Lower Mich. Beech. 

6/4 No. 2 Com. & Btr. 
Lower Mich. Beech. 

4/4 No. 2 Com. & Btr. 
Soft Maple. 
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Sold to Dealers Only. 
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; The Home of Maple , 
66 99 Beech : | ; | 
Birch = § A Sales Builder | 


for 18 Years 


Wolverine Brand Maple 
Flooring has proved a source 
of real profit to dealers for 
almost two decades. 


If you want to give your 
customers a product that'will 
satisfy them and prove a good 
advertisement for your busi- 
ness put your next flooring 
order up to us. 


Send for samples and prices. 


Strable 


LUMBER & SALT COMPANY 


MICHIGAN 
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Short Lengths a Factor in Lumber Cost 


A’ THE JOINT MEETING OF THE Louisiana and east Texas 
mill managers’ associations, as will be seen in the report on 
page 66, the production and sale of short lengths was discussed 
at length and from all viewpoints. The methods of investigation 
pursued by the southern manufacturers and the spirit with which 
both millmen and retailers discussed the various phases of the 
problem give promise of an equitable and practical solution. 
Production, sale and use of short lengths can be justified only 
on the score of economy; and if the cause of conservation is posi- 
tively served thereby, it would seem that the use of short lengths ll the difficulties involved in a proposed change of policy or meth- 
Is to become a regular and established practice of the lumber od, but they afford opportunities for suggesting practical reme- 
industry. If it be argued that the extra handling cost is reflected dies. The mere existence of obstacles to the adoption of a policy 
In the cost of the short lengths themselves, it may be answered that has the approval of millmen and retailers will not perma- 
that the waste from discarding the short lengths must inevitably nently prevent them from taking a forward step in the program 
be reflected in the cost of long lengths. of closer utilization and conservation of wood. 


Miscellaneous 











The discussion at the southern conference indicated that the 
mills already are disposing of a very large percentage of their 
short lengths thru retail channels, a fact that will come as a 
matter of surprise to many who are interested in the matter. 
It was shown also that a major objection to the handling of short 
lengths is owing to the practice of mixing them with long lengths 
and perhaps shipping them in unduly large proportions. Bun- 
dling also is proposed as helpful in promoting their sale. 

Conferences of the kind here referred to not only bring to light 
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T IS THE BOAST of many exclusive clubs that they 
have long waiting lists of persons seeking membership 
therein. Here is a club, however, that is inclusive 

rather than exclusive, yet which has a far longer waiting 
list than any other club in the world. There literally are 
millions of people waiting to join the Home Owners’ Club. 
They are waiting for you, Mr. Lumber Dealer, to tell them 
about the club, its purposes and its benefits, and to help 
them qualify for membership. As a matter of 
fact, there is but one requirement for member- 
ship, and that is ownership of one’s home. But 
the purpose is not so much the enrollment of 
those who already own homes, as the starting of 
renters on the road to home ownership. 

As you may have guessed, the Home Owners’ 
Club is an idea, rather than an organization 
with headquarters, constitution and by-laws, 
and all the other paraphernalia of the ordinary 
club or society. Nevertheless, it is none the less real— 
and is rapidly assuming tangible form. It even has its 
emblem—a handsome button showing a home, encircled 
by the name “Home Owners’ Club,” specially designed for 
the AMERICAN LUMBERMAN. Several thousands of these 
buttons have been mailed out from this office during 
the last week. Did you get one, and did you follow the 
suggestion that accompanied it? Many did, with some 





es 


A Club With a Waiting List of Millions 


very interesting results, which will be reported ‘later. 

Having to this extent let the cat out of the bag, we may 
as well admit, in response to numerous inquiries, that the 
idea of the Home Owners’ Club was conceived, and the 
club is sponsored, by the AMERICAN LUMBERMAN, for 
the sole purpose of helping lumbermen and others in- 
terested in promoting home building to make this the 
greatest home building year ever experienced. 

The idea is taking like wildfire, as evidenced 
by the hundreds of letters received from lumber 
dealers in all parts of the country, who are de- 
sirous of knowing what they can do to stimulate 
home building in their communities this season. 
The beauty and the utility of the Home Owners’ 
Club idea is its flexibility. While the “Best- 
ville Plan,” described in a recent issue of this 
paper, shows one practical way in which the 
idea can be worked out in almost any com- 
munity, it can be changed or amended at will. The 
AMERICAN LUMBERMAN does not offer it as a counsel of 
perfection, or as something incapable of further improve- 
ment, but rather as a novel and practical method for 
getting people to talking and thinking about home build- 
ing and arousing the “pride of ownership” in the breast 
of the man who is at present content to live in a rented 
dwelling. 





Southern Pine Will Be Grade-Marked 


HE NINTH ANNUAL CONVENTION of the Southern Pine 
Association recorded action by manufacturers of southern pine 
that marks a distinctive step in constructive activity in be- 

half of the industry and of the users of its product. There have been 
many doubting Thomases in the industry in connection with the 
question of grade-marking lumber and the industry as a whole is not 
yet completely sold on the idea. But as in every other great economic 
reform some individual or some organization has to pioneer, in vot- 
ing unanimous endorsement of a plan for grade-marking lumber 
at the mills subscribers of the Southern Pine Association have 
blazed the way so that others may more easily follow. 

The adoption of a definite program of grade-marking, the en- 
dorsement of the standardization program as outlined to date, and 
the hearty approval of tax revision measures seem to have heen the 
outstanding features of this great meeting of lumber manufacturers 
as reported elsewhere in this issue. 

The retail distributers of lumber-were represented on the pro- 
gram by a strong, virile lumber merchant, who commended the manu- 
facturers upon the step they were taking and urged them to go 
forward with the plan to so mark their product as entirely to elimi- 
nate or at least make less easy the operations of the unscrupulous 
dealer or the unscrupulous manufacturer who often has taken ad- 
vantage of an opportunity to juggle grades and reap a profit 
from the ignorance or the misplaced confidence of the consumer of 
lumber. 

The adoption of this program by the Southern Pine Association 
does not by any means assure the immediate elimination of abuses, 
nor does it mean that the entire industry will quickly follow this 
lead; it does mean the beginning of a desirable reform. As manu- 
facturers, distributers and consumers of lumber become better in- 
formed as to the advantages that may accrue to all concerned the 
AMERICAN LUMBERMAN believes that more and more will grade- 
marking come into use and that eventually it will be universally 
recognized as a trade practice that protects the honest merchandiser 
of lumber in all branches of the industry, and certainly will be a 
protection and a benefit to the consumer. 

There are many details incident to this plan that will meet with 
opposition from one source and another. But if all will approach 
the subject with a sincere desire to become informed as to its merits 
and with a determination to conduct the business on a high plane 
of honesty and sincerity progress should be continuous and meas- 
urably rapid. 

One who has attended conventions and conferences in which the 
several branches of the industry have been represented or who has 
carefully read the reports of these deliberations can not fail to be 
impressed with the gradual breaking down of separating barriers, 
the spirit of give and take and the certain approach to a middle 
ground on which opposing sides may meet and attain harmonious 


action. This has been especially true in connection with the stand- 
ardization program and certain it is that with the typical American 
spirit of fairness the lumber industry sooner or later will reach 
that broad ground of agreement and present to the world a solid 
front in these important matters that affect the interests of the 
public as well as those of the industry itself. 

The conventions this year have been characterized by a sincere, 
earnest effort to set in motion constructive plans for the reform of 
abuses and the improvement of manufacturing and merchandising 
methods. This has been true of retailers, wholesalers and manufac- 
turers alike and this great meeting of the southern pine industry 
has but marked another distinctive step in the progress toward 
better things. 





Shingle Producers Spread Information 4 


T SEVERAL OF THE LARGER CONVENTIONS of retail 
lumbermen held during the last few weeks, opportunity was 
given on the programs for representatives of the west Coast 

shingle producers to tell of the advances that have been made in 
production and inspection methods, and to answer any questions or 
criticisms that the retailers might bring up. As a rule, the re- 
tailers availed themselves of the opportunity to discuss their shingle 
problems with men who were qualified to give accurate and uptodate 
information. The manufacturers, on the one hand, fully realize the 
necessity of taking the retail distributer into their confidence, while 
the retailer is more and more coming to see that the supplying 
to his trade of a thoroly satisfactory and durable roof covering is an 
essential factor in his business success. The roof and the foundation 
of a building are the two vital factors that must be given careful 
attention, in the way of first class materials and workmanship, if 
the structure is to give lasting satisfaction. Therefore the wise 
lumber dealer wants to give his customer a roof that will withstand 
the ravages of time and the elements, while the manufacturer is 
just as desirous of ‘supplying the grade and quality of shingle that 
will meet these requirements. With this community of interests, 
the producer and the retail distributer are getting together in 4 
very gratifying way. 

There is a movement on foot to revise and clarify the nomencla- 
ture of shingle grades, which is a long step in the right direction. 
When, either thru ignorance or to realize a little extra profit, a 
dealer sells “clear” and “extra clear” shingles as “the best made,” 
he is not only doing his customer an injustice but giving the whole 
wood shingle industry a black eye. Dealers should understand, and 


most of them do, that the only shingle that can be recommended 
without reserve for a roof covering where durability and length of 
service are desired, is the 100 percent edge grain shingle, by what- 
ever trade name known. 

It also is unfortunate, but true, that many dealers are still allow- 
ing their customers to put on good shingles with ordinary wire 
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‘ig which rust out in a few years, resulting in a leaky roof thru 
yo fault of the shingles. The shingle experts who have addressed 
te conventions have performed a service alike to the dealer and 
the consumer in urging the use of only hot-dipped, zinc-coated nails, 
snd best edge-grain shingles, for roofs that are designed to last. 

Some of the retail associations have gone on record in favor of 
the elimination of the 6/2 shingle. Many of the shingled roof ills 
of the past have been due to use of these thin shingles, which are 





almost sure to cup and cause trouble. 

The matter of revision of shingle grades is scheduled to receive 
attention in a tentative way at the meeting of the Central Com- 
mittee on Lumber Standards, to be held in Chicago next week. It 
is to be hoped that out of the discussions there may come eventual 
action that shall result in simplification of shingle grades and pro- 
tect producer, retailer and consumer against any misconception as 
to the qualities represented by the various grades. 





Federal Foresters Hold Conferences 


MapIsON, WIis., March 12.—A conference of 
forty Forest Service research specialists from 
all parts of the United States, headed by Chief 
Forester W. B. Greeley, and Earle H. Clapp, 
qssistant forester in charge of research, con- 
yened this week at the Forest Products Labo- 
ratory for a two weeks intensive discussion of 
forestry research plans for the future. 


This is the first meeting of representatives 
of all branches of Federal research in forest 
gowth and utilization since 1917. It is being 
attended by the directors of the eight forest 
experiment stations established in various parts 
of the country, forest fire-fighting specialists, 
and representatives of the six western districts 
of the Forest Service. 

Fire control and fire-weather prediction were 
the chief subjects of discussion during the first 
week of the conference. Two modern forecast- 
ing methods brought forward were those of 
prediction by atmospheric humidity as devel- 
oped by Dr. J. V. Hoffman of Carson, Wash., 
and other investigators, and that of prediction 
on the basis of moisture content of the forest 
fuels, as worked out by the Priest River experi- 
ment station at Missoula, Mont., and presented 
by H. T. Gisborne of that station. 


Dr. Hoffman graphically described the man- 
ner in which daily weather bureau forecasts 
reeived by wire from San Francisco are 
checked against the local record of relative 
humidity, and the resultant forecast of forest 
fire weather is telegraphed to Portland, Ore., 
there to be broadcasted from the powerful radio 
station of the ‘‘Oregoriian.’’ The prevalence 
of radio receiving sets among fire wardens and 
forest rangers gives the forecasts a wide cir- 
culation thru Oregon and Washington. 


Arming forest fire fighters with instruments 
to determine the approach of dangerous at- 
mospheric conditions is the latest move by the 
Forest Service in combatting disastrous forest 
fires in various regions in the West and North- 
west, the conference brought out. Dr. Hoff- 
man in preparing the forecasts sent out by the 
‘Oregonian’? makes use of a sling psychrom- 
eter, an instrument for recording relative hu- 
midity. In addition to the broadcasted pre- 
dictions, fire wardens and others upon the fire 
lines in this region have themselves used the 
psychrometer with very good results, Dr. Hoff- 
man reported; especially, since it may be used 
Y persons with no technical experience. 

R. H. Weidman and H. T. Gisborne, of the 
Priest River forest experiment station at Mis- 
soula, Mont., presented to the forestry special- 
ists an interesting discussion of the moisture 
content of forest fuels as the most reliable in- 
dicator in that region of disastrous fire weather. 
In this work was used an instrument invented 
by M. E. Dunlap, of the Forest Products Labo- 
ratory, called the ‘‘duff hygrometer.’’ This 
18 an instrument for measuring the degree of 
moisture in the duff or superficial covering of 
the forest floor, which is one of the principal 
fuels in which forest fires start and upon which 
they feed. The instrument may be kept in 
Place during the entire season and may be read 
at a glance by any inspector without technical 
&xperience. Mr. Gisborne claims that with the 
assistance of this instrument it is possible to 
sue very valuable forecasts to men in the field 
at times of fire danger and that it is also of 
the aderable use in directing operations during 
6 fighting of a big fire. 


A eontribution to the discussion of fire- 
weather prediction was made by Forecaster J. 
H. Cox, of the United States weather bureau, 
who has for many years been forecaster at 
Chicago and has furnished during that time 
valuable reports to the forest research men in 


the Rocky Mountain and Lake States. Mr. 
Cox scouted the advisability of attempting to 
forecast forest fires by studying the rainfall 





Southern Pine Mill Prices 


Telegraphic reports on southern pine 
f. o. b. mill prices, and on the lumber 
movement, both compiled by the Na- 
tional Lumber Manufacturers’ Associa- 
tion, Washington, D. C., have had to be 
omitted from this week’s issue, because 
their transmission was made impossible 
by wire trouble. 


National Lumber Movement 

















cycles, stating that altho a rainfall cycle of 
8% years may be established by averages of 
many years’ study the figures represented never 
more than an average, which might vary in 
the specified cycle from 6 to 13 years or more. 


The measures necessary to keep forest lands 
continually growing timber in all the forest 
regions of the United States will occupy the 
forest research conference for the second week. 
Special investigators have been studying these 
problems in all parts of the country and will 
now submit their findings to the chief of the 
Forest Service. The object of this compre- 
hensive study is to define in specific terms what 
has to be done in the way of protection against 
fire and in methods of cutting to assure the 
natural regeneration of the forest. 


New Plant in Operation 


ABERDEEN-HOQUIAM, WASH., March 8.—The 
new plant of the Pacific Cedar Lumber Co. is 
now in operation in South Aberdeen. The new 
mill represents an investment of over $300,000 
and is a great addition to Grays Harbor. It is 
located on the Chehalis River and is served by 
the Northern Pacific, Union Pacific and Chi- 
cago, Milwaukee & St. Paul railroads, side- 
tracks having been constructed to the plant by 
the different roads. In addition its docks ex- 
tend to the deep water line, making it an ideal 
location for rail and cargo shipments. The 
mill has for its main features a 1-foot band 
saw, shot gun feed carriage, a 10x72-inch 
edger, 7-foot resaw and an automatic trimmer 
and slasher. The mill was designed by archi- 
tects who make a specialty of sawmill work 
and is a new departure in economic utility. The 
machines are individually driven by electricity. 

The personnel of the company is Arthur At- 
kinson, of Los Angeles, president; Harold A. 
Durfee, vice president and manager; S. A. 
Durfee, secretary-treasurer. Harold Durfee has 
been a resident of Aberdeen for several years 
coming here from Seattle. He was for some- 
time associated with the Grays Harbor Shingle 
Co. in its wholesale lumber department. He 
is a graduate engineer from the University of 
Washington, Seattle. 


Approves Hardwood Standards Plan 


The following important letter was issued 
by Secretary-manager J. M. Pritchard, of the 
Hardwood Manufacturers’ Institute, Chicago, 
in bulletin form, being mailed to all members 
on Thursday, March 13: 


The Hardwood Manufacturers’ Institute is grat- 
ified to note the progress in the hardwood stand- 
ardization program resulting from the conference 
in Chicago, Feb. 22, of representatives of the north- 
ern hardwood lumber manufacturers, the hardwood 
consumers, and members of the Central Committee 
on Lumber Standards. 

The Hardwood Manufacturers’ Institute has co- 
operated with other agencies of the lumber in- 
dustry, and with the United States Departments of 
Commerce and Agriculture, in the furtherance of 
the broad program of lumber standardization, in 
which such substantial progress has already been 
made. Following the publications of those sug- 
gestions which have been made to the Central Com- 
mittee, it has written to that committee the fol- 
lowing letter: 


“The Hardwood Manufacturers’ Institute 
has noted with interest the plan recently pub- 
lished, resulting from a conference in Chicago, 
Feb. 22, of representatives of the Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation, the Michigan Hardwood Manufactur- 
ers’ Association, and of the hardwood con- 
sumers’ organizations, and submitted to you. 

“‘As you know, the Hardwood Manufacturers’ 
Institute, from the beginning of its organiza- 
tion, has urged the importance of concerted 
action by interested organizations, in the di- 
rection of the gradual improvement of hard- 
wood grading standards, and the large savings 
and economies which could thereby be accom- 
plished. We unqualifiedly endorsed the stand- 
ardization movement which had for its pur- 
pose: 

““(1) Uniform standards and improved meth- 
ods of manufacturing and marketing hard- 
wood forest products; 

“(2) Uniform, standardized nomenclatures for 
the industry ; 

“(3) Standardized rules for the grading, in- 
spection and certification of lumber and 
forest products which will promote the pre- 
vention of waste and the wisest utilization 
of hardwood forest products, thereby serv- 
ing the cause of conservation of our timber 
resources ; 

(4) Appropriate and efficient means for guar- 
anteeing to the purchaser and the public the 
integrity of grades, the quality and quantity 
of lumber, and the improvement in trade 
practices. 

“While the conference plan as published 
varies somewhat from the original plan of or- 
ganization of the Consulting Committee, the 
institute approves it, and is hopeful that, on 
the basis of the plan suggested, the hardwood 
lumber industry and the hardwood consumers 
may actively support this sound program. 

“Much progress has already been made un- 
der your direction for the formulation of basic 
principles which should be useful in the fur- 
therance of a sound program of hardwood 
standardization. To that end we pledge you 
the assistance of all the facilities of the in- 
stitute.” 


- 
Saaaaaaaaaas 


To Broadcast Banquet Program 

[Special telegram to AMERICAN LUMBERMAN] 

New York, March 13.—Announcement is 
made by W. W. Schupner, secretary-manager 
of the. National-American Wholesale Lumber 
Association, that at the annual meeting to be 
be held in Cincinnati on March 19 and 20, the 
entire banquet program on the evening of March 
20 will be broadcast by Station WSAI of Cin- 
cinnati. This station has a wave length of 309 
meters. The broadcasting will begin at 7:30 
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Supply of Madrone Lumber Sought 


Can you tell us where we can buy the 
which is called madrone ?—-INquiry No. 1,240. 

{The term madrone is applied to several 
woods, Probably the one referred to in this 
inquiry, which is made by an eastern concern, 
is the tree that grows in California and Oregon, 
where it is known as laurel and laurelwood as 
well as as madrone. This tree grows along the 
Pacific coast trom British Columbia to southern 
California. The heartwood is reddish in color 
and the sapwood slightly pink. The wood is 
close-grained, heavy, hard and strong. It is 
said to be used largely in the manufacture of 
gunpowder and charcoal, as well as for furni- 
ture. The inquirer has been given the names 
of a number of dealers in western woods, some 
of whom may be able to supply his require- 
ments. The name of the inquirer will be given 
to interested readers upon request.—EDITOoR. | 


wood 





Consumption of Lumber by Industries 

Can you give us data regarding the lumber 
consumed in the manufacture of boxes, matches, 
building and construction, railroad construction, 
pulpwood etc? If you can do so, we shall be glad 
to have it.—INQuirRyY No. 1,221. 

{The foregoing inquiry is made by a lumber 
organization in the Inland Empire. The lum- 
ber consumed in the manufacture of boxes and 
crates has been estimated at 4,000,000,000 feet 
annually; matches and tooth picks, 72,000,000 
feet; buildings and construction, 13,500,000,000 
feet; car construction, 1,070,000,000 feet; pulp- 
wood, 6,114,072,000 cords (8x4x4, about 90 
cubic feet or from 550 to 700 board feet to the 
cord). The statement has been made that the 
railroads annually use 3,750,000,000 ties and 
that for lumber, ties, poles and timber the rail- 
roads use something like 15 percent of the total 
lumber production. The statement has been 
made also that building and construction take 
direct from the mill (not thru woodworking 
factories) 40 percent of the total annual lum- 
ber production.—EDITor. | 


History of Lumber Manufacture 


We shall appreciate it very much, indeed, if 
you will advise us approximately how long lumber 
has been manufactured commercially in this coun- 
try.—Inquikry No. 1,239. 

{This request is made by a lumermen’s in- 
surance concern. Opinions differ regarding the 
date when the first American sawmill was in- 
stalled. It is said that there was a sawmill 
in Jamestown, Va., in 1625, which was only 
eighteen years after the first English settle- 
ment was made in this country. Others claim 
that the first sawmill was located at Berwick, 
Me., in 1631. 

In J. E. Defebaugh’s ‘‘ History of the Lum- 
ber Industry in America’’ appears the follow- 
ing, suggesting the method of lumber manufac- 
turing development in the United States: 

‘*The settler on American shores was the 
first American lumberman. He was a lumber- 
man by necessity, as he was a carpenter, shoe- 
maker and weaver. So the history of the lum- 
ber industry—for the lumber trade as a branch 
of commerce was a later development—is the 
history of progress, of settlement and of civil- 
ization. 

‘*As population increased and as the centers 
of population enlarged in importance there 
came about sharp differentiation and a natural 
apportionment of work; and so the lumber in- 
dustry, which at the beginning merely supplied 
the needs of the individual settler in the forest, 
came to supply the requirements of the young 
towns and the cities of the continent. This 
was, however, a small matter, for all along the 
Atlantic coast, the shores of the Gulf of Mexi- 
co, and oh the banks of every tidal river, the 
trees grew in profusion. Every village could 
be supplied from its own immediate resources. 
It was only when the increase in’ population 


made the requiremen‘s so great that local sup- 
plies were exhaused that a lumber industry that 
looked beyond the immediate neighborhood of 
its mills for the disposal of its product was 
either needful or possible. As the first settlers 
were the first lumbermen, so the first settlement 
was the first site of the lumber industry in 
America. ’’ 

It will be seen from the foregoing that no 
definite date can be fixed when the cutting of 
trees ceased to be an individual and became a 
commercial undertaking.—EDIToR. | 





Allowing Discount to Contractors 


The question of a discount from list price to 
contractors has been raised in our city. We pre- 
sume the question as to whether the contractor 
should be given a better price than the owner for 
whom he is building has been a topie for discussion 
at many association meetings, and if you can in- 
form us of the present day prevailing information 
we shall be pleased. 

However, we are more interested in organizing 
a company to buy local lumber dealers’ accounts 
at a discount of about 5 percent on or about the 
tenth of every month. This same discount would 
be offered to the publie and to contractors if their 
accounts were paid on or before that date. All 
accounts not paid would be sold to the organization, 
which would do the collecting for 5 percent. 
Dealers would of course guarantee their accounts 


Offers Right to Build Saw Sharpene 


I have designed and constructed a new type of 
automatic band saw sharpener, a machine that jg 
far ahead of anything of the kind ever produceg 
but I have no means to put in other machines 
necessary to complete the line. One concern ty 
which the machine has been shown seeg great pog. 
sibilities in it and is very anxious to have the gale 
privileges, but has no manufacturing facilities, 
With one machine only I can not get any many. 
facturer interested to the extent of assuming qj 
necessary production costs. Can you suggest g 
way out ?—INQuiRyY No. 1,245. 

| The foregoing inquiry is made by an experi- 
enced sawmill machine man, and it is published 
for the benefit of manufacturers of machinery 
who may be interested in securing the manufae. 
turing rights on the saw sharpener mentioned, 
Persons or concerns interested will be placed 
in communication with the inquirer on request, 
—EDITOR. | 


To Cut or Not to Cut—Maple? 


One of our friends has a large boundary of tim 
ber in Kentucky, a good percentage of which js 
maple. If you will advise us what the present 
market prices for the different grades of maple 
are these may enable our friends to decide whether 
to cut now or not.—INQuIRY No. 1,241. 


[To this inquirer, which is a millwork concern 

















A suggestion of the balmy 


and if the finance company failed to collect them, 
they would be returned. 

If you know of any such an organization of local 
lumber dealers, with or without outside capital, 
we. should like to get in touch with them or to re- 
ceive any information concerning them which you 
may have in your files —INQUIRY No. 1,248. 

[The question of discount to contractors has 
been discussed pro and con from time to time 
in the AMERICAN LUMBERMAN. Some dealers 
have expressed themselves in opposition to 
the practice in the most emphatic terms. Others 
are known to be granting discounts to contrac- 
tors, perhaps, because they have inherited a 
custom that may be said to be ‘‘more honored 
in the breach than in the observance. ’’ 

The AMERICAN LUMBERMAN has no record 
of an organization for purchasing and collect- 
ing lumber dealers’ account in the manner sug- 
gested by the inquirer, which is a western lum- 
ber concern. The inquirer has been referred 
to two dealers in a middle western city known 
to have a local collecting agency, with the hope 
that it may obtain information of interest. 
The name of the inquirer will be supplied to 
interested readers upon request.—EDITOR. | 


in Virginia, have been furnished recent quota- 
tions of maple prices as published in the AMERI- 
CAN LUMBERMAN. The name of the inquirer 
will be given to interested readers upon fe 
quest.—EDITor. | 


Nail Puller for Wrecking Work 


We desire information as to where we can obtail 
a machine or device for pulling nails, the object 
being to cut the cost in wrecking wooden build- 
ings.—INquiRyY No. 1,241. 

[This request for information is made by 
Illinois lumber concern. The only device of 
this kind known to the AMERICAN LUMBERMAY 
is one of metal shaped somewhat like a bod 
and used for pulling nails from packing cases, 
and another that is commonly known as a Wre® 
ing bar. The wrecking bar is made of steel 
with a turn at one end terminating in 4 claw 
like a claw-hammer and slightly bent at the 
other end and terminating in a chisel point. 
The inquirer has been told where he can buy 
these tools. Readers who can give further 
formation along this line will be supplied with 
the name of the inquirer upon request.—EDIT08. 
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Southern Pine Shows Strength 


Bookings by mills reporting to the Southern 

pine Association showed a slight increase last 
week, but reached no higher than 70 percent 
fnormal. This low average is attributable in 
art to the continued check on building opera- 
tins by bad weather in northern consuming 
territories, but appears to be in part due .to 
sock conditions at the mills, which still neces- 
jitate the turning away of much attractive 
business. Demand in fact is generally char- 
acterized as very fair. Not only are the South 
and Southwest large consumers of building 
materials and industrial items, but there have 
heen some good railroad orders placed within 
the last few days, and retail demand from the 
niddle West and North is quite satisfactory 
in view of the circumstances. Building activ- 
ity in these sections is considerable for this 
early in the year and, while there have been 
frequent interruptions by snowfalls and wet 
weather, full advantage is being taken of 
fairer days to get work started. Yards there- 
fore are on the whole busy, and are on the 
market constantly, tho on a conservative 
hasis. 

The number of transit cars has been much 
reduced lately, and prices on them have 
strengthened. Well loaded cars are in big 
demand, as when lumber is wanted it is usu- 
ally wanted immediately, and premiums on 
such are again being paid. 


Statistics show production lower than for 
several weeks, last week standing at 88 per- 
cent of normal. Tho order files have been re- 
duced recently, they are still comfortably 
filled, equaling about twenty-one days of pro- 
duction at current rate. Shipments on these 
old orders are ,going forward steadily, and 
few mills are accumulating much stock. They 
have, however, in many cases succeeded in 
rounding out their supplies, and while it is 
still difficult for buyers to secure large quan- 
tities of the popular items, it appears easier 
to place orders for mixed ears. 


Prices are holding steadily, the market in 
fact being about $1 higher than a fortnight 
ago and continuing to show an upward ten- 
dency. No, 2 common is especially strong, and 
so are 2x4-inch dimension in 9- and 10-foot 
lengths. Some mills are asking for these items 
48 much as $1.50 more than they were two 
weeks ago. 


Hardwoods Enjoy Good Demand 


A pick-up in demand for hardwoods is re- 
ported from most southern manufacturing 
sections. The outward movement is called ab- 
normally heavy for this season, and the entire 
hardwood industry faces the future confidently. 
Some manufacturers say that their order files 
have been very materially reduced, but that 
there is enough new business coming in every 
day to keep their plants operating to capacity 
and to prevent any accumulation of stock. The 
automobile industry continues to be the leading 
factor, its purchases in fact being the hardwood 
market’s backbone. The demand from this 
‘ouree for sap gum, maple, elm, ash, hickory, 
sycamore and sound but wormy oak is very in- 
sistent and, where dry stock is lacking, green 
is frequently taken. 


The other consumers nearly always buy very 
conservatively, and against immediate require- 
ments only. However, needs of this character 
are large. The demand for oak flooring is 
haha to be excellent, and manufacturers of 

'§ commodity look for a great deal of busi- 
re during spring and summer. They have 
— increased their takings of Nos. 1 and 2 
‘ommon plain red and white oak, and are will- 
ing to pay full list prices for any of this lum- 
bai offered in shipping-dry condition. Other 
ruilding trade interests are fair consumers of 


“ak, and are also taking good quantities of 











cypress. Trade with the furniture industry is 
still spotty, but on the whole good. The move- 
ment of low grade lumber to box and packing 
erate makers is characterized as very satisfac- 
tory. Foreign buying is still rather slow, but 
exporters continue to regard the future with 
optimism. 

Hardwood prices are being firmly maintained, 
and the present upward tendency is almost sure 
to continue at least until new stocks become 
ready for market some time in May or early 
June. It is not expected that even then the 
hardwood market will weaken appreciably, 
heavy stocks not being likely in view of the 
exceptionally bad weather which curtailed 
winter production. 


North Carolina Pine Trade Factors 


North Carolina pine bookings have shown 
a marked falling off during the last three 
weeks, but as this has been due as much to 
lack of stock from which to make the imme- 
diate deliveries usually demanded, as to any 
actual decline in demand, there is virtually 
no pressure for business on the part of the 
larger mills. Neither are they trying to meet 
the prices which are being made by some of 
the small operators in need of funds, the 
kiln-drying mills feeling that there is no cause 
for price reductions at this time. Weather 
in the North Carolina pine territory has lately 





Statistics on production, orders and 
shipments appear on page 48 





been more favorable to increased logging and 
sawmill operations, and the manufacturers 
have taken advantage of it. However, their 
bookings during January and the first part of 
February were so heavy as to fill order files, 
and shipments are now being made at such 
rate that stocks are undergoing little or no 
improvement. Inquiries meanwhile are plen- 
tiful, coming from both wholesalers and re- 
tailers, and the manufacturers have no fear 
of the future. 


Northern Woods Are Strong 


The slight lull during the last few weeks in 
demand for northern harwoods is passing. Dry 
stocks are constantly being reduced and the 
market is developing further strength. The 
movement of green lumber is considerable, and 
prices paid for it are said almost to equal those 
which dry material brings. This purchasing of 
green hardwoods is expected to result in a re- 
duction of new stocks to a point where a 
number of the popular items will be scarce this 
summer, so that any material weakening in the 
market will be prevented. Maple is the wood 
that appears to be most affected by this selling 
of green, but birch may also be in less than 
normal supply. There is little hope of normal 
stocks of lower grades, these now being lower 
than for years while their production so far 
has been comparatively light, and demand for 
them has been strong and promises to remain 
so indefinitely. 

Logging conditions have been improved by 
last week’s snowfall, and the work of bringing 
logs out of the woods is being rushed. How- 
ever, late reports state that the snow is fast 
disappearing again, and that some mills prob- 
ably will receive less logs than they had counted 
on. Taken as a whole, the input of hardwood 
logs has been large this season, and the summer 
production should be heavy. Hemlock logs, on 
the other hand, are relatively scarcer, and a 
reduction in the output of this wood is looked 
for. 

Manufacturers of northern pine report a dis- 
tinct improvement in demand for all classes of 
their product. Retail yards in the northern 





country are busy, and on account of the light 
stocks they have been carrying are obliged to 
place frequent orders for replenishments. In- 
dustrial demand is good, and inquiries are plen- 
tiful, especially for lower grades. Supplies of 
No. 3 and lower northern pine are negligible, 
but the mills are in position to take eare of a 
fair volume of business in the upper grades. 
Prices are firmly maintained, and no disposi- 
tion to make concessions is noted in any quarter. 


Douglas Fir Market Remains Weak 


The Douglas fir market remains weak, due to 
continued lack of business from rail territory 
as well as from the California and export mar- 
kets. The present condition of the market 
seems to have been brought about largely by the 
very heavy production which the Coast mills 
have been engaging in for some time. There 
were warnings, at the time of the holiday shut- 
down, against resuming operations on the for- 
mer scale, but the industry lost no time in 
sending the output far above normal, while 
bookings lagged considerably behind. In view 
of the. comparatively light stocks still carried 
by most of the mills, it can hardly be said that 
overproduction has taken place; but enough 
lumber has been accumulated to unbalance the 
market. Realizing this, many mills have lately 
curtailed their output. Several of the larger 
ones have taken off extra shifts, and a number 
of the smaller ones are reported to have shut 
down. 


The point has undoubtedly been reached 
where the mills are forced to sell for less than 
cost of production, being squeezed in tight be- 
tween the high cost of logs on the one side and 
the low level of prices on the other. 


The manufacturers, however, do not regard 
the situation pessimistically. They attach 
great importance to weather, believing that as 
soon as it improves sufficiently to enable out- 
door work to be resumed on a larger scale there 
will be no dearth of rail demand, which will 
quickly clean up any surpluses of yard stock 
that might exist and bring the market up to 
its former levels. Many are also convinced that 
it will be only a short time before California 
returns to the market. But the trouble is that 
some shippers are still dumping large quantities 
of lumber in California, naturally retarding its 
recovery. The California dealers are taking 
benefit from this situation, but the manufac- 
turers are paying the penalty. While export 
trade is at a minimum, the exporters still re- 
fuse to view the future in this connection as 
entirely gloomy. 


Trade with the Atlantic seaboard meanwhile 
continues to be the bright spot on the fir map, 
tho demand from this market also is beginning 
to sag somewhat as a result of the high freight 
rates and shortage of vessel space. Little 
railroad and car material business is being 
placed. The market as a whole can not be de- 
scribed as anything but dull and weak. 


Buys Louisiana Cypress Mill 


OpeLousas, La., March 10.—The Deblieux 
Lumber Co., of this place, recently purchased 
from the estate of L. M. Soniat, who died in 
November, 1922, its interest in Soniat & Deb- 
lieux (Ine.) John Deblieux, ‘president and gen- 
eral manager of the new company, is president 
of the Southwestern Hardwood Manufactur- 
ers’ Club and was a partner of Mr. Soniat. 
Ivan K. Deblieux, secretary-treasurer and sales 
manager, was general sales manager for Soniat 
& Deblieux. Louis B. Bernard, vice president, 
is general mill superintendent and served in 
the same office for Soniat & Deblieux. The 
Deblieux Lumber Co. specializes in Louisiana 
red cypress, also cutting some ash and gum, 
and has a daily capacity of 60,000 feet. 
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Among the men whom the Realm met sev- 
eral times at the different conventions was 
P. W. Branton, of Chicago. This busy young 
man makes it his business to aid retailers in 
ribbing up advertising apparatus that adds 
joy to the customer’s life and tissue to the 
dealer’s bank account; no slouch of an occu- 
pation, we'll say. 

All of us are sold on the general desira- 
bility of advertising, and we’re also getting 
sold on the proposition that advertising to 
be worth the gas to make it go must be dis- 
criminating. Mr. Saberson, as reported in 
these columns recently, hung out a timely 
danger signal to the effect that advertising 
has to be prescribed with some knowledge of 
its medicinal effect and some comprehension 
of the disease it is supposed to cure. Other- 
wise the medicine will be wasted and the 
patient handed a wallop he is in no condition 
to stand. The old patent medicine days are 
pretty well past. If trade feels tough and 
looks pale we no longer go to the advertis- 
ing drug store and buy a bottle of Dr. Piffle’s 
Pink Panacea for Puny Purses. We seem 
also to be getting past the fad stage of busi- 
ness surgery, for we’re not quite so ready as 
formerly to have our commercial appendix 
out or our industrial teeth pulled for every- 
thing from summer complaint to a scarcity 
of profit bananas. Perhaps we have less 
faith than formerly in those advertising sci- 
entists who feel proud when the campaign 
goes according to Hoyle even tho the patient 
up and dies on them. We want the well 
trained practitioner who is interested in the 
health of business, and not merely in the 
way it squirms when he gives it a mess of 
terrible materia medica. Mr. Branton seems 
to us to be one of the sound practitioners 
who have a good knowledge of business pal- 
lor and how to cure it. 


Business Trends to Specialization 


Whether we like it or not, American busi- 
ness seems to be developing along short- 
geared lines. Income has always approxi- 
mated outgo, for the human animal seems to 
be constituted in such a way that he spends 
what he has. In the old and calmer days, 
humanity probably was not many more 
jumps ahead of trouble than we, but former 
generations were closer to the soil than we 
are and had a less complicated machine of 
business than we have. If things went gee 
for a little while, people didn’t necessarily 
go bankrupt right and left. They could live 
out of the ground, so to speak. Even now, 
in some of the less closely organized parts 
of the country, two or three crop failures 
don’t knock the whole area out. It isn’t 
comfortable or funny, to be sure, but 
people do pull thru even for a period of years 
and start on again when conditions right 
themselves. 

The tendency of business, like all other 
matters involved in living, seems to be to- 
ward speciulization. We’re not inclined to 
view this tendency with alarm, for speciali- 
zation does much for humanity. It helps cut 
out the old wastes and turn them into useful 
channels, and so humanity gets a higher 
standard of living. The same amount of 


For the Public to Stint Itself of Homes Is False Economy— 
Pictures Suggest Their Desirability and Help to Sell Them 


work and raw materials produce more in 
goods and service. But specialization does 
cost something. It makes the structure of 
business and society a delicate and intricate 
piece of machinery, every part of which must 
function if the machine is to be efficient. It 
used to be that if a business house stubbed 





Businesses are all so interdependent that should 
false economy brake building, the slacken- 
ing in this trade would affect all other cogs 
in the national economic machinery 


its toe, it could recover by spreading out 
into an unoccupied line. This is still pos- 
sible and still takes place to a certain ex- 
tent. Breweries have been turned into ice- 
making plants, and so on. But there are 
fewer of these unoccupied lines. Then, too, 
in the old days an outfit could take in sail 
without crippling itself, but this is becoming 
harder to do. A business is organized to 
eare for a certain volume and character of 
trade. It has a program of service and a 
staff of employees who are trained to do cer- 
tain things. This makes for an overhead 
that to be met requires a constant volume 
and turnover. If the volume fails, the 
overhead turns the old profit into a deficit. 
Suppose that the working force is cut to 
meet this shortage. The whole machine is 
thrown out of gear. Employees find other 
work for themselves, and when volume re- 
turns the business must train new ones. 
This period of training means lowered effi- 
ciency, and competition begins getting trade 
away. The matter of employees is merely 








Creative imagination builds a home in the pros- 
pective customer’s mind before it is built of 
lumber, and pictures are one of the best aids 
in stimulating the imagination to make 
building plans 


an illustration; for any one of a number of 
mishaps may cause about the same distur). 
ance. A fire in the yard, for instance, makes 
it impossible to care for trade or even ty 
supply goods already sold but not delivered, 
and before the plant is restored to working 
efficiency some trade and some customers 
are gone forever. 

You understand that I’m not talking of 
lumber yards alone, but of business in gep. 
eral. A good illustration of short-geared 
specialization, and the disastrous effect of 
a stumble, occurred a little while ago in 
New York. A strike in the press rooms of 
the newspapers left the city without papers 
for something like a week. No newspapers 
meant no advertising; and without adver. 
tising the sales in department stores and 
shops suffered badly. I am told that some 
apparently sound and stable businesses went 
into bankruptcy. These outfits were so 
highly organized, and were depending so 
much on a steady and unbroken volume of 
sales, that they were within just a week of 
bustication all the time. When everything 
went right, they set pretty and made good 
profits; but when one bearing burned out 
the whole machine came to a stop. 


Advertising Helps Lubricate It 


You may think that such close sailing to 
the wind is bad stuff; but for better or for 
worse it seems to be the tendency of all 
business. We have to see that the machine 
doesn’t break. To be sure, there are some 
things that must be done that look beyond 
the day-to-day routine of trade. The man- 
ager of the AMERICAN, LUMBERMAN has long 
been urging very earnestly the wisdom of 
the long game; the necessity of looking 
years ahead and educating the youngsters 
of the community to understand and appre- 
ciate the service and worth of the local yard 
as a creative agent in the building of homes. 
This, it seems to us, is a thing that no in- 
telligent dealer will ignore. But along with 
this is the tendency of the yard to fill the 
maximum field in its community and to 
organize for day-to-day efficiency on a basis 
of unbroken turnover. The dealer simply 
must do the things necessary to keep the 
machine working to schedule and to see that 
no source of legitimate revenue is ove! 
locked. Advertising can be a means to this 
end. 

A number of business men have Coll 
plained, in talking to me, about the growing 
burden of advertising and similar costs 
These complaints are usually part of 4 
larger dissatisfaction with the whole tight 
ening up of modern business. But a perso 
must keep in mind the fact that while he 
can educate the public in certain details, the 
big, general trend simply reflects the pub- 
lic’s habits of mind, and these habits are 
formed on such a multitude of forces that 
they are pretty much out of the control of 
any one dealer. A business man, by taking 
thought, can determine pretty largely bis 
position in the crowd; but he’ll have his wor 
cut out for him if he tries to change the 
direction in which the crowd is moving 
Well, the crowd is moving toward a greater 
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specialization in business; toward more ex- 
act methods, more complete occupation of 
the field, more complicated service. Any man 
can be a rebel if he wants to. Maybe he’s 
right. But it’s a fairly safe rule of thumb 
that whatever the public finds useful for a 
long period of time has some soundness and 
health in it. 


Credit Adds to Life’s Pleasures 


This morning I heard a young business 
woman, noted for her energy and independ- 
ence of mind and efficiency, talking about 
charge accounts in the drygoods business. 
Some one asked her if the charge system 
was not a bad one from the standpoint of 
the customer. This young executive replied 
that while she knew 
it was commonly be- 
lieved that a charge 
account leads cus- 
tomers to buy more 
than they need, she 
was not at all sure 
it worked out that 
way. Most’ dry- 
goods merchants be- 
lieve that a cash sys- 
tem would reduce the 
volume of their sales. 
But if the volume of 
sales were reduced, 
it does not follow 
that the customer 
would be better off 
because of her small- 
er purchases. The 
vast majority of 
charge customers 
pay for what they 
buy, else they could 
no longer buy on 
credit; so it would 
appear that the sys- 
tem is not driving 
people into bank- 
ruptey. They buy 
things that they can 
pay for and that give 
them pleasure and 
comfort. Reducing 
pleasure and comfort 
is not a wholly de- 
sirable thing, so this 
young woman con- 
cluded that from the 
customer’s stand- 
point the system of 
buying on credit is 
a pretty good one and 
has been proved so 
by long experience. 
We are not argu- 
ing forlavish credits; 
but we are arguing 
that, with the modern 
tendency what it is, a dealer is doing his 
customers a favor if he helps them buy the 
equipment that will be useful to them, and 
that will give them pleasure as well as 
greater efficiency in the business of living. 
We guess that the modern changes in re- 
tailing must and do correspond with the 
needs and desires and capacities of the buy- 
ing public. From where we sit, it looks as 
if it isn’t any kindness to the public to let 
It get along without the things that are 
useful to it. Our job is to furnish these 
things and a reasonable service to go with 
them, at a reasonable price; and it is also 
our job to show the public the useful things 
they are missing. This is where sound 
advertising comes in. 

We might say in passing that no less a 
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person than Viscount Milner, the British 
statesman, has been calling attention to the 
fact that economy for economy’s sake is not 
always the admirable thing that some of our 
business Gloomy Guses like to say it is. He 
mentioned the “anti-waste typhoon” which 
struck England in 1921 as “a most perni- 
cious form of waste.” As we gather his 
meaning, it is that, in the ruthless effort to 
save money and materials, the English people 
did violence to the carefully organized tis- 
sue of production and distribution and so 
destroyed the agencies of comfortable and 
modern life that the people could not well 
get along without. When they saw what 
they had done, they began painfully to re- 
build these things; so the final result of 


Home Owner’s Club—What Is It? 


It begins with the sweetest word in the English language 
and ends with a Rooseveltian favorite—the big stick that 
will knock out the rent hog. 


It has a man in it—the whole race of MEN in fact—for 
HOM (e)O is the word chosen by the scientist to designate 
(He modifies it with the word “sapiens” to be sure, ™ 
but perhaps that is due to the fact that he belongs to that 


It has WOMEN in it, too, tho not in such good order. 
There are at least two women in it, mother and daughter 
—and oh, yes, 


It has a SON in it, who is growing up into a Homo 
Sapiens himself, just like Dad. 


It must have a baby in it, too, for you can hear it COO. 


It has even a cat by the family fireside, for you can hear 


it MEOW, and I think 
It has a dog in it, for there certainly is a HOWLER! 
It has a COW out in the shed, and you can hear it MOO, 


and of course 
It has HENS in the yard. 


It has a SOUL in it, for where all the others are there 
must be the soul of man, else he wanders alone thru the 
desert of homelessness, and 


It has, Gosh, it actually has ME in it now! 





about is the value of pictures as selling aids. 
The American people seem to respond to 
pictures better than to anything else. All 
advertising must take account of the cus- 
tomer’s imagination. Creative imagination 
builds the thing in the prospective owner’s 
mind before it is built of lumber and nails. 
If the house, as the owner sees it in his 
mind, is good stuff, he’ll be ready to consider 
ways and means of building it on his lot. 
Long experience has convinced Mr. Branton 
that pictures are among the best aids to the 
imagination. C. N. Ketridge called atten- 
tion to the fact that model houses are even 
better aids to the imagination than pictures, 
and Mr. Branton agreed. Models can be 
used with fine effect in little landscapes, and 
nothing is more ef- 
fective in winning at- 
tention. But as yet, 
models are rather 
expensive, and few 
dealers have room 
for using many of 
them. Pictures, on 
the other hand, are 
less expensive and 
can be displayed in 
greater numbers; 
and their suggestive 
power is almost un- 
limited. Mr. Bran- 
ton referred to the 
fact that many deal- 
ers, in buying souv- 
enir calendars, seem 
to run to works of 
art; pretty girls, 
moonlight scenes, the 
return of successful 
hunters and the like. 
The art work on 
these calendars is 
vastly improved over 
that of several years 
ago, and such souv- 
enirs can be dignified 
and worth while. But 
it does seem a little 
odd that dealers 
should so largely ig- 
nore the suggestive 
power of equally 
beautiful pictures of 
homes, interiors and 
the like. These can 
be no less lovely than 
the others, and they 
do carry a constant 
reminder thru the 
year of a_ possible 
higher standard of 
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this well meaning campaign was that the 
English people spent money and labor in 
replacing those things that they had wilfully 
destroyed. This is something to think about 
when our own apostles of economy get on the 
loose and say, for instance, that our efforts 
to provide more and better buildings is a 
dangerous thing for the country. If expan- 
sion requires careful thought and planning 
to fit it to the modern spirit and to modern 
needs, certainly any contraction that seems 
necessary must require no less careful 
thought and planning. 


Pictures Create Vision of Home 


Well, after this long circuit, we are get- 
ting back to Mr. Branton and his advertising 
ideas. One of the specific things he talked 


home building. Cer- 
tainly this is some- 
thing to be thought 
about. 

Mr. Branton dropped one suggestion in 
passing that seems worth considering. He 
told of a plan book, bearing a dealer’s name, 
that had been left in the waiting room of a 
dentist’s office. The story is to the effect 
that the dentist’s wife, happening to pick up 
the book, found the house she had long been 
dreaming about; and within a few weeks the 
doctor was having it built. We can’t always 
expect such immediate and spectacular re- 
sults. But it must occur to every dealer that 
a plan book placed in a dentist’s or a physi- 
cian’s office would get considerable atten- 
tion. The patients may not always be in a 
favorable state of mind to give carefree and 
whole hearted attention to the book. A per- 
son waiting his turn to have the rest of his 
teeth pulled may not be able to discriminate 
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between a Dutch Colonial house and a busi- 
ness block. But not all patients are waiting 
for major operations, and the average wait- 
ing room is not equipped with engrossing lit- 
erature. The list usually includes a Popular 
Mechanics three years old, the report of a 
dental clinic and a book of views of the St. 
Louis world’s fair. I dare say that an at- 
tractive plan book would have everything its 
own way in the competition for attention 
There are several places of this kind around 
the town where people wait with nothing 
much to do; and these are the places to leave 
attractive plan books. 

Indeed, the plan book is, in Mr. Branton’s 
phrase, a “silent salesman,” and it gets into 
places and wins attention where a living 
salesman would have no luck at all. One 
suggestion is that when a dealer is in touch 


with a customer, he can ask this customer 
if he has a friend who is thinking of build- 
ing any time within the next three or four 
years. People are quite ready to give this 
information, and if you ask them to do it 
they’ll usually undertake to give these pros- 
pective builders one of the dealer’s plan 
books. The dealer, of course, wi!l note the 
name and the kind of thing in which the pros- 
pect is interested. This goes onto the pros- 
pect list to be followed up according to the 
dealer’s policy and approved methods. 


Must Be Distributed Carefully 


At least one thing needs to be mentioned 
in connection with the matter of using these 
books. They became suddenly popular a few 
years ago, and then almost as suddenly lost 
their popularity. The reason is not far to 


seek. The dealer bought them rather re. 
luctantly under the urging of a salesman. 
When they arrived, this faint glow of en. 
thusiasm had already evaporated. The dealer 
possibly wondered what had ailed him when 
he gave the order. The books were stuck in 
a corner of the sash room and stayed there, 
A few were handed out carelessly to the 
chance customers who went into the room to 
look at a window, but the rest gathered dust, 
and the dealer gathered disgust with the 
whole matter. It takes no very wise person 
to see where the trouble lay. The books 
were not a part of a settled working policy. 
You don’t borrow money and stick it in the 
bank and expect it to work for you. You 
use it with planning and care, as a tool. Do 
the same thing with the plan books, and the 
“silent salesmen” will help build your trade, 


Retail Lumber Concern Builds Demonstration House 


The way in which enterprising lumber re- 
tailers all over the country are getting behind 
the movement to encourage the building of 
homes in their communities is one of the most 
notable developments that has ever taken place 
in the retail lumber trade. These home pro- 
moting activities assume various forms in dif- 
ferent communities, but more and more the 
tremendous value of actual, visual demonstra- 
tion is being recognized. Coupled with this is 
the growing idea of hooking up with the efforts 
of the lumber dealer the parallel interests of 
dealers in other lines who are vitally interested 
in getting new homes built in the community. 

A striking example of what is being done 
along this line is the building of a model Dutch 
colonial home, recently completed and opened 
for public inspection, by the Hinchliff Lumber 
Co., of Galesburg, Ill. Concerning it E. E. 
Hinchliff, president of the company, says: 
‘“‘Judging from the comments heard and 
phone calls answered regarding the proposition, 
we consider it the best advertising proposition 
along the home building line our company has 
ever attempted.’’ 

This demonstration house was built on a site 
in one of the best residence districts of the city. 
The plan was to construct a home which should 
be in every respect a model, and open it to the 
publie as an object lesson in home construction 
and equipment, the lumber company feeling 
confident that thereby the latent desire for a 
home existing in the hearts of many visitors 
would. be stimulated to action, or at least that 
the goal of actual home ownership would be 
brought nearer to them. The plan further con- 
templated that after the house had fully served 
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Model demonstration home built by Hinchliff 
Lumber Co., Galesburg, Ill., to stimulate 
home building 


its purpose in this respect it would be sold to 
some one desiring a residence of this type. In 
the planning and demonstration of this model 
home, the Hinchliff company was very mate- 
rially aided by Curtis Bros. & Co., of Clinton, 
Iowa. The house contains a number of con- 
veniences and built-in features suitable for a 








Living room of the demonstration home, showing colonial fireplace 








small home of moderate cost. Some of these 
are shown in one of the accompanying photo- 
graphs, notably the kitchen cabinet, breakfast 
nook, cupboard over the recessed space for re- 
frigerator, and disappearing ironing board. 
The fireplace, stairway, doors, and interior trim 
are of the colonial type thruout. 


Four local dealers in other lines codperated 
with the Hinchliff company in equipping the 
home. The kitchen, bathroom and laundry were 
equipped by a hardware dealer, the electrical fix- 
tures were furnished by a dealer in that line, 
and two local furniture concerns furnished the 
rest of the rooms. Each dealer made the cur- 
tains for the rooms which he furnished, the deco- 
rating of the house as a whole having been done 
by the lumber concern. When ready for the 
opening, the house was complete in every detail, 
including even a radio set. All movable fur- 
nishings were installed for the period of dem- 
onstration only. 


The house cost $7,200 to build, including the 
decorating. It is located on a $1,500 lot, mak- 
ing a total value of $8,700. 


For two months before the house was opened 
the proposition was thoroly advertised in the 
local newspaper, so that interest was at a high 
pitch. On the night of the formal opening, 
nearly 900 people went thru the house, and the 
interest continued thruout the ten days that it 
was open to the public. This demonstration 
home has been the subject of much discussion 
and favorable comment, and undoubtedly has 
done a great deal to stimulate interest in home 
building, the results of which will be apparent 
during the coming season. 


Showing some of the built-in conveniences of the demonstration home 
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News and Business Ideas for Retailers 


Retailer Extends Delivery Radius 

Fort WortH, TEx., March 10.—The Kelsay 
Lumber Co. has recently extended its delivery 
service to include ‘all territory within a 30- 
mile radius of this city. According to the 
company’s announcement, anyone living within 
that distance of Fort Worth may now order by 
telephone and have lumber delivered at his door 
the same as tho he lived within a couple of 
blocks of the company’s yard. 

The Kelsay company has recently beautified 
its property, by placing a new fence, freshly 
painted, around the entire premises, and plant- 
ing flowers behind the fence in outlined areas. 
Some time ago, large log posts were placed at 
the gates, surmounted by lighted miniature 
houses. All of the company’s buildings, in- 
cluding the offices, have received a new coat of 
paint, and at night the front of the building 
is illuminated by spot lights. 


New Quarters Has Service Room 

Pine BuuFr, ArK., March 10.—A service or 
consulting room where prospective customers 
may talk over their building problems and re- 
ceive advice and estimates on contemplated 
work is an interesting feature of the new office 
of the Pine Bluff Lumber Co., which, when 
finished, will be one of the most attractive 
and modern business offices in this city. The 
door and window openings will feature differ- 
ent models, so that the prospective home build- 
er may see just how doors and windows of 
various types look when installed. 


Convention Exhibit of Model Farm 


When in driving thru the country one comes 
upon a group of farm buildings like those 
shown in the accompanying photograph, he 
mentally concludes that this is the farmstead 
of a thrifty and uptodate farmer who believes 
in having not only his family but his live stock 
and equipment suitably housed. 

This particular set of farm buildings, how- 
ever, realistic as they appear, could be in- 
habited only by Lilliputians. The group of 
buildings and their accessories constitute an ex- 
hibit by W. H. Haskell, of Henniker, N. H., at 
the annual convention of the Northeastern Re- 
tail Lumbermen’s Association, recently held 
in New York City. 

This complete farm plant was made by Mr. 
Haskell, who is engaged in the business of 
manufacturing toys and wood novelties, even to 
the smaller accessories, which include farming 
tools, horses, cows, hens and hen house, pigs 
and pig pen, dump cart, hayrack, a mower that 
works like a real machine, horse rake, a side 
hill plow that can be reversed like a real plow, 
harrow, wheelbarrow -with removable sides, 
buggy, express wagon, sleigh, 2-horse sled, 
pump, windmill, sawhorse, buck saw and wood 
pile with block and ax. 

The house has five rooms and is completely 
furnished with furniture in each room. The 
large front door of the barn slides back and 
forth like the door of a real barn. All build- 








ings shown have shingled roofs and clapboarded 
sides, and are painted. 
Firm Celebrates Fiftieth Anniversary 


ATLANTIC City, N. J., March 10.—A. W. 
Booth & Bro. on March 


Modernized Plant Makes for Efficiency 


SoutH BEnp, Inp., March 10.—Numerous re- 
tail lumbermen in attendance at the recent 
annual convention of the Northern Indiana & 
Southern Michigan Retail Lumber Dealers’ As- 





1 celebrated the comple- 





tion of a half century 
since their business was 
founded. Both princi- 
pals are still actively 
engaged as lumbermen. 
The firm is the oldest 
lumber concern in Hud- 
son County, and _per- 
haps the oldest in the 
State in which the orig- 
inal partners are still in 
charge. Allen H. Church 
came into the business 
in 1890, and since that 
time A. W. Booth, jr., 
and Hudson Booth, sons 
of one of the founders, 
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have also joined the 
firm. Edward H. 
Booth, the second of 


fie i 
the founders, takes 


great pride in the fact 
that one family has 
furnished the superin- 
tendents of the plant 
for three generations, 
the present incumbent 
being Arthur F. Wood- 
ward. 


The Booth plant cov- 
ers 5 acres, and is one 
of the most uptodate 
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A spring window display arranged by the Niles Lumber Co., Niles, 
Mich., featuring an attractive entrance. Note the imitation lawn, 


brick walk, flower boxes with dwarf evergreen trees, and the ap- 
propriate slogan ‘‘ Build With the Birds’’ 














in New Jersey, having 
been completely remodeled following a fire in 


1911. 


Retailer Occupies New Offices 

EDWARDSVILLE, Inu., March 10.—When Mr. 
Hotz, head of the Hotz Lumber Co., returns 
this week from Florida, where he has been 
spending several months accompanied by Mrs. 
Hotz, he will find his firm comfortably located 
in its new offices, which are among the finest 
occupied by any lumber concern in this terri- 
tory. Connected therewith is a large store- 
room for builders’ supplies. The publie and 
private offices have been fitted up and deco- 
rated :in artistic style, and present a most 
pleasing appearance. 

Dealer Issues House Newspaper 

Detroit, Micu., March 10.—The initial issue 
of the Builders’ Log, published by the Strand 
Lumber & Woodwork Co., of Detroit, has just 
made its appearance. This is a 4-page paper 
gotten up in snappy newspaper style, filled 
with informative material calculated to inter- 
est builders. The paper is illustrated with half- 
tones and sketches. 


Miniature set of farm buildings and equipment exhibited at annual convention of the North- 
eastern Retail Lumbermen’s Association recently held in New York City 


sociation took occasion before and after the 
business session to visit the new office and plan- 
ing mill plant of the Paxton-Pavey Lumber 
Co. They had heard much about it from vari- 
ous sources and desired to see with their own 
eyes what a modern city retail office and yard 
looked like. 

The new office and planing mill adjoining 
were completed last July and at that time a 
special house warming was held, tho the plan- 
ing mill machinery had not yet been installed. 
The office is a brick structure, one story in 
height, with a large lobby just inside of the 
entrance finished completely in oak. To the 
left as the visitor enters are respectively the 
offices of J. I. Pavey, the general offices includ: 
ing that of James H. Paxton, and the private 
office of Charles Paxton. Each is finished dif- 
ferently with an eye to attract the prospective 
customer. 

In order to insure proper heating in the of- 
fice an oil burning apparatus has been installed 
which insures even heat thruout the day and 
night by thermostatic control. A lower tem- 
perature is maintained at night, but on the 
arrival of the first yard man the thermostat is 
changed so that when the office force comes in 
the whole office is nicely warmed. In connec- 
tion with the heating of the planing mill a 
boiler has been installed, especially equipped 
to burn sawdust. All the sawdust, shavings 
and waste, which consist principally of hard- 
wood, are utilized, and consequently it is not 
necessary to purchase any coal. 

Over the desk of Charles Paxton is a picture 
of an English bull terrier named Pat, now 
deceased. Mr. Paxton speaks with much pride 
of this dog, saying that he was almost human. 
‘*He was a dog who was very fond of choco- 
lates,’’ said Mr. Paxton, ‘‘and for convenience 
I had a collar made with a little leather pocket 
in it in which money could be placed. Pat 
would whine and beg until I placed some money 
in the pocket, then off he would go to the store. 
Arriving there, the druggist or candy store 
keeper would take the money from the pocket 
and the dog would indicate what candy he 
wanted. Pat always brought the bag to me 
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before indulging. One Christmas I decided to 
buy chocolates for him as a present and pur- 
chased several pounds of cheap chocolate drops 
—those with a thin coating. Pat ate several 
of these, then noticing that several other mem- 
bers of the family had candy in boxes he begged 
for some of theirs. He got it all right and, 
would you believe it, afterward he would not 
touch the cheap chocolates I had bought for 
him. He had taste, that dog!’’ 

The planing mill adjoins the office, is floored 
with concrete, and is well laid out and well 
lighted. The heavier machinery is placed on 
the first floor while the second floor space is 
devoted to the lighter machinery, gluing room 
ete. At the farthest end of the structure, in 
the old building, work in process of completion 
is placed. Here also are kept stocks of some 
of the woods used in cabinet work. Between 
the old structure and the new is placed a large 
elevator which carries finished work down to 
the loading platform where trucks carry the 
goods to the customer. 

At present the company maintains a fleet of 
seven trucks and two 2-horse wagons, the latter 
to be replaced by Ford trucks within the next 
month or so. A Federal truck utilized by the 


company has a specially constructed body built 
to let the load down onto the ground without 
damage. To the rear of the planing mill and 
separated from it by a long alley are double- 
deck sheds, 400 feet long, which are kept well 
filled with stock at all times. A switch track 
runs down this alley and has a capacity for 





MAN may be doing you a 

favor when he buys goods 

from you, but paying for them is 

merely fulfilling an obligation. 

Get what is due you, when it is 
due. 











fourteen cars, permitting unloading of the 
cars directly into the bins. 

The old office, which was located at the end 
of the block opposite the new office, is a frame 
structure built on the order of the ordinary 
house. It is planned to move this several blocks 
away onto some property owned by Mr. Paxton 
and there to remodel it into a modern home. 


Notes From the Realm of 


Will Show Demonstration Home 


ATLANTA, GA., March 10.—An_ interesting 
feature of the Own Your Home show, to be 
held in the city auditorium, March 24 to 31, 
will be a full sized, model home placed in an 
appropriate setting, with lawn and other sur- 
roundings laid out by a landscape gardener. 
The house will be shown completely equipped 
and furnished. 


SASBEABSAGLAGGGS 


Making Better Building Mechanics 


PORTLAND, ORE., March 10.—Semi-skilled 
workers in the building trades are being taugnt 
the more intricate phases of their vocations at 
a training school conducted on Friday nights 
at the Peninsula school 
in this city. Twenty- 
two men, ambitious to 
become foremen, master 
builders and _ contrac- 
tors, have enrolled in 
the class. Among them 
are young men and mid- 
dle aged men who have 
come to the conelusion 
that they can not know 
too much of the trades 
they have chosen. 

George Bissell, an ex- 
perienced builder, 
teaches the reading of 
plans and details of 
construction. The 
school is under the di- 
rection of Professor 
Nichols, of the Oregon 
Agricultural College, 
and is supported by the 
federal vocational education fund, $88,000 of 
which has been apportioned to Oregon. Match- 
ing the Government, the State of Oregon has 
appropriated $40,000, and the pupil who en- 
rolls contributes a small individual fee. 

Classes in plastering and sheet metal working 
have also been established. The accompanying 
picture shows a class composed of carpenters, 
who at that particular moment were working 
on plans. The school board codperates by al- 
lowing free use of the school room and equip- 
ment. 


(see eae eeeeeaani 


Dealer Predicts Building Boom 


LORAIN, OHIO, March 10.—Everything is set 
for a building boom in Lorain this summer, 
according to J. I. Murphy, treasurer and gen- 
eral manager of the Black River Lumber Co. 
‘“Tt looks to me as tho this will be the biggest 
building year in the history of the city,’’ said 
Mr. Murphy. ‘‘The boom has started already, 
and is especially noticeable in the building of 
homes. Material is now selling for 60 pereent 
of the war time price, and I feel certain that 





present prices will remain practically station- 


ary.’’ Mr. Murphy asserted that wholesale lum- 
ber prices have increased slightly since Jan. 
1, but his firm has not shifted this added cost 
to the buyers, and he said that this would not 
be done unless a further very appreciable ad- 
vance was made in the wholesale prices. ‘‘ We 
do not want to increase the cost of building un- 
less it is absolutely necessary,’’ said he. 


More Building Than Year Ago 


February building contracts in the 36 eastern 
States (including about % of the total con- 
struction in this country) amounted to $299,- 
929,100, according to report of the F. W. Dodge 





Carpenters receiving training in vocational school at Portland, Ore. 


Corporation, just released. This was a de- 
crease of 1 percent from January, and an in- 
crease of 7 percent over February of last year. 
January showed an increase of 23 percent over 
January, 1923. The combined total for the first 
two months of this year, $601,880,600, shows a 
15 percent increase over the corresponding 
period of 1923. 

This increase over last year is principally in 
New York State and northern New Jersey and 
is mainly due to a continued large volume of 
speculative residential building in New York 
City. New England and the Southeast show 
very moderate increases over last year; the re- 
maining sections show moderate decreases. 
Moderate decreases are normal for this present 
phase of the building cycle, says the report. 
The large increases in the New York district 
at the present time are abnormal. 

The February record showed increases in com- 
mercial and educational building and public 
works and utilities, and decreases in industrial 
and residential buildings. 

In detail the February record included: $142,- 


Conference of Yard Managers 


OsHKOSH, WIs., March 10.—Prospects for a 
good season for building in the rural districts 
of the State, as well as in the city of Oshkosh 
and other communities, were predicted by the 
managers, department heads, and officials of 
the Fuller-Goodman Co., in a two-days’ eon. 
ference held at the Athearn Hotel here. There 
were thirty-six persons present, representing the 
nineteen yards of the company. 

One of the hopeful signs spoken of was the 
excellent condition of the banks. Reports of 
banks in each of the cities in which the com. 
pany has retail yards were presented and it was 
shown that there is as much money in the banks 
now as there was in 1920. While the month 
of February was reported as quiet because of 
the road blockades, the outlook for an active 
season was declared to be rosy. 

The two days of the session were devoted to 
business conferences and suggestions for sery. 
ice to patrons. Among those present were 
Charles A. Goodman, vice president, and Rob. 
ert B. Goodman, secretary, both of Marinette, 
Wis. F. A. Fuller of Oshkosh is president of 
the company. 


Building 


079,200, or 47 percent for residential buildings; 
$47,123,800 or 16 percent for commercial build- 
ings; $37,955,600, or 13 percent for public 
works and utilities; $31,154,900, or 10 percent 
for educational buildings; and $19,059,700, or 
6 percent for industrial buildings. 


Contemplated new work reported in February 
amounted to $504,647,400, a decrease of 25 per- 
cent from the amount reported in January. Such 
a decrease is usual at this season of the year, 
the heaviest volume of planning customarily 
being done in the early winter months. 


Says Bill Boards Hinder Building 


NEw ORLEANS, La., March 10.—Claiming 
that the use of vacant lots in the residence 
sections of this city for billboard advertising 
is an aid to speculation, thru holding real es- 
tate off the market, and therefore is not to the 
interest of anyone dependent on the building 
trades for business or for employment, the 
New Orleans Contractors’ & Dealers’ Exchange, 
at a recent meeting, passed a resolution favor- 
ing the abolishment of advertising billboards 
in the residence sections of the city. 


Building Interests Take Action 


St. Louis, Mo., March 11.—The Associated 
Building Interests, recently organized so that 
‘‘demoralizing wage increases might be stopped, 
a buyers’ strike avoided and the building indus- 
try of St. Louis be stabilized,’’ has acted in 
its first ultimatum ‘‘to union labor.’’ The 
association notified the International Hodear- 
riers’ Building & Common Laborers’ District 
Council, which had asked for a 20-cent hourly 
increase, that unless the employers’ offer for a 
10-cent hourly increase was accepted by noon 
yesterday, the offer would be withdrawn and 
work carried on with other labor. 

The union failed to accept the increase of- 
fered, and as a result, a number of building 
projects are going ahead with other common 
laborers willing to work at the old scale of 
67% cents an hour. 

The Associated Building Interests of St. 
Louis is the most extensive attempt ever made 
here to group employers of building crafts- 
men. Its 355 members employ 13,000 of the 
16,000 such workers here. John Lowis, jr., 38 
President, and R. L. Murphy, executive secre 
tary. , 

The governing body of the association 1s 4 
group council made up of three representatives 
of the 13 crafts in the entire body. The coun- 
cil is empowered to enforce rules, regulations, 
prohibitions or edicts not conflicting with the 
constitution or bylaws. The association de- 


clares that the employers reserve ‘‘the right to 
determine what wages they can afford to pay 
in fairness to all concerned.’’ 
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Housing Operation Nears Completion 
The first group of 35 houses being built 
yer the housing plan of the Mergenthaler 
Linotype Co., Brooklyn, N. Y., for its _em- 
ployees, is rapidly nearing completion. It is 
expected that the houses will be ready for 
geeupancy about April 1. The plan under 
ghich this housing project is being carried 
out possesses points that have caused it to be 
regarded with marked interest by other large 
industrial concerns confronted with the neces- 
sity, or at least the desirability, of aiding their 
employees in securing homes of their own. 


While the linotype company advanced the 
money to purchase the land and finance the 
initial construction, a corporation organized 
within the company’s force styled the Melco 
Development Corporation, was immediately 
formed to take over the proposition and con- 
duct the further building operations. This is 
a New York State corporation, with capital 
of $250,000, represented by 25,000 shares of 
stock with par value of $10 each. Thru the 
sale of stock, and such temporary borrowing 
as was necessary, the Meleco corporation took 
over the land and building operations, and ecar- 
ried the latter to completion. 


The houses will be sold under a contract of 
sale agreement, on the following typical basis: 
Cash payment $1,000; first mortgage, $7,500; 
contract of sale payment, $3,250. Some of the 
houses occupying specially desirable lots range 
a little higher. The payments under the con- 
tract of sale will be at minimum rate of $40 
a month, plus 6 percent interest, to begin upon 
completion of the house. The annual carrying 
charges, consisting of interest on the first 
mortgage and on the contract of sale payments, 
taxes, insurance, water rate and repairs, are 
estimated at about $720 a year. Thus a 
rental of about $30 per month for each apart- 


The pressing need 
that confronted the 
linotype company’s 
employees, of obtain- 
ing suitable living 
quarters at @ rea- 
sonable price, caused 
the matter of housing 
to be taken up_ first 
by the shop com- 
mittee, composed of 
members of the work- 
ing force, which meets 


partment heads and 
management to dis- 
cuss matters relating 
to the comfort and 
welfare of the work- 
ers. 


After a thoro pre- 
liminary survey, a 
housing committee 
was appointed by the 
president of the shop 
committee, to investi- 
gate the possibility 
of securing a suitable 
tract of land within 
reasonable distance of 
the factory and erect- 
ing thereon substan- 
tial houses at a rea- 
sonable cost. Such a 
tract was found with- 
in the limits of the 
old town of Flatbush, 
adjacent to Brook- 
lyn, and it was de- 
cided to erect immed- 
iately 35 houses. The 
housing committee 
laid down the primary 
tule that while the 
cost must be kept 
within reasonable 
limits, the construe- 
tion and materials 
must be first class, to 
insure durability and 
full value to the occu- 
pant. As the de- 
tached 2-family house 
was found best to 
meet the wishes of 
the employees and 
also the financial con- 
ditions, all the houses 
were so designed. 
Based on purchasing 
the material in large 
quantities and plan- 
ung the building 
operations on the 

quantity produc- 
tion’’ basis, the 
housing committee 
was able to report 
that it could turn over 
completed, well built, 
2-family houses, with 
glass enclosed porches, 
gas, electricity, and 





ns, 
the 
de- 


ay 


separate heating 
Plants for each floor, 
standing on lots 30 


feet wide by 100 feet 


€ep, for $11,750, 


, total cost of land and 


Ouse, 
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What Are Thy Dreams? 


[By Adeline M. Conner] 
Inspired by an article in the AMERICAN LUMBERMAN, Mrs. A. M. Conner, of the 


Sacramento Lumber Co., Sacramento, Calif., wrote the poem appearing below. 


In a 


letter to the AMERICAN LUMBERMAN she said: 
‘‘On page 50 of the Oct. 6, 1923 issue of the AMERICAN LUMBERMAN appeared an 


article on old houses that was of special interest to me. 


From it I eulled material for 


at least three good ads and in so doing became so enthusiastic that I just wanted to 


go on writing ads galore, all on the same subject. 


I wrote the enclosed verses. 


While the glamour still remained, 


I really feel that there should be a verse added in which 


I could tell of the 100 years or more to which the old house looks forward and how its 
timbers will endure long after the tea-pot dome has been forgotten, but I refrain and 
dedicate my poem to the AMERICAN LUMBERMAN which furnished the inspiration.’’ 








The Jackson House, Portsmouth, N. H., built of wood in 1664 and still used as a 
dwelling 


What Are Thy Dreams? 


What are thy dreams old house, I wonder, 
Standing here by the somber sea, 

With windows dim like eyes aweary 
Peering out o’er the mist veiled lea? 

They fashioned you when gay Prince Charlie 
Ruled the land from his English throne, 
And thy sturdy timbers have outlasted 
Many a mansion of brick and stone. 


A hundred years were yours to number 

When freedom’s dawn first tinged the skies, 

And the star-flag flung to the winds of heaven 

Kindled new hopes in tear-dimmed eyes. 

You watched when mid gleam of flying 
banners 

Your laddies answered the bugle’s call, 

And the sound of their young feet marching, 
marching, 

Echoes still thru your dim old hall. 


Surely, I think, you must remember 
Paul Jones, as he hurried to and fro, 
Impatiently waiting for the “Ranger” 
In the light of sunsets long ago; 


The eerie cry of the painted savage 
Bringing dismay to Portsmouth town, 

And the names of those we love and honor 
As one after one they gained renown. 


Perchance you dream all else forgetting, 

Of happy lovers and children fair, 

Of sunlit gardens and ringing laughter, 

And soft winds tangling a baby’s hair; 

Of those you loved who have long been 
sleeping 

While year after year you watch and wait, 

Yearning in vain for faded blossoms 

And vanished forms at your garden gate. 


Cherish your dreams old house, enfold them 

As jewels rare in an ancient shrine, 

Brood if you will o’er memories golden, 

But smile on this fleeting hour of mine. 

Ah, the weary windows, how they brighten! 

Touched by the dawn’s first gleaming ray, 

Like eyes that turn from the mists and 
shadows 

To the light and hope of a new-born day. 


























ment will carry the 
house, or if $60 is 
obtained for one floor, 
the purehaser will 
have his own apart- 
ment rent free. 

As fast as _ the 
houses are completed, 
first mortgage loans 
will be negotiated 
thereon, and the 
funds realized from 
that source will en- 
able the Meleo Devel- 
opment Corporation to 
pay off its bank loans 
and repurchase some 
of the stock of the 
company, so that as 
soon as the houses are 
completed and refund- 
ing financial opera- 
tions shall have been 
arranged for, it will 
be possible for em- 
ployees, if they so 
desire, to acquire 


‘ shares of stock in the 


development company. 
These shares will be 
sold at the par value 
of $10 each, payable 
in instalments, to: be 
deducted from the em- 
ployee’s weekly pay 
envelope. 


Own Home Show 


The fourth annual 
Chicago Own Your 
Home Exposition will 
open in the Coliseum 
on Saturday, March 
22, and continue for 
one week. The list of 
the exhibitors and the 
many interesting fea- 
tures arranged give 
promise that this 
show wili excel any 
previously held and be 
a great influence in 
stimulating home 
building. Among the 
exhibits are all man- 
ner of materials, 
equipment and acces- 
sories for the modern 
home, the whole form- 
ing a great education- 
al institute for the in- 
struction and edifica- 
tion of the prospective 
home builder. 

Among the many in- 
teresting exhibits will 
be one of the Bessler 
movable stairway, 
manufactured by the 
Bessler Movable Stair- 
way Co., of Akron, 
Ohio. This stairway 
is a great space saver, 
and makes readily ac- 
cessible space in attics 
and upper floors that 
would otherwise be 
unutilized. 
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National Production, Shipments and Orders 
Wasuineton, D. C., March 10.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Production Shipments Orders 
Softwoods: Sis 24 1924 1923 1924 1923 
: , March 1; 1923, March 

Sivthern Pins Aspunton - apes ee ts CT ee . 73,138,069 75,020,784 67,574,697 79,163,040 55,817,079 73,645,615 
West Coast Lumbermen’s ASsociation......ceeecseceseees coooee 102,023,027 109,233,893 108,478,128 116,089,292 81,618,093 101,550,028 
Western Pine Manufacturers’ Association......sssccsseeeeseees 24,807,000 16,207,000 ,279,000 24,188,000 24,425,000 23,525, 
California Redwood Association .....cccccscecees easiness éneeweee 479, ,035,000 7,411,000 10,589,000 8,941,000 10,713,000 
North Carolina Pine Association..........++. Po re 10,305,474 5,577,156 10,417,269 5,204,115 5,552,200 3,765,434 
Northern Hemlock & Hardwood Manufacturers’ Association.... 544,000 1,569,000 1,824,000 1,949,000 827, 1498, 
Northern Pine Manufacturers’ ASSsOCiatiOn.......cescecsseseees 6,779,700 7,207,100 9,721,200 8,803,100 11,181,000 6,878,000 

OURIE ORO WEEK «6:0 6.0.0:5:04's000100 9000s s0000 00% atensseuuaes .-. 227,076,270 222,849,933 232,705,294 245,985,547 188,361,372 221,575,078 

: 1924, . 30 to March 1; 1923, Dec. 31 to March 2— 

PI nny Pine pest ety me a see Lhe neuanatinthbunceguartvaes 644,653,221 682,848,421 669,746,163 770,277,054 650,486,508 866,197,290 
West Coast Lumbermen’s Association ......cccceececeees wees. 896,268,684 970,975,712 884,096,918 930,303,849 864,180,882 978,193,333 
Western Pine Manufacturers’ Association - 158,915,000 112,115,000 224,998, 215,278,000 245,400, 217,325,000 
California Redwood ASSOCiatiON .........eeeeeee 74,215,000 64,940,000 65,864,000 79,526,000 69,712,000 103,732,000 
North Carolina Pine ASSOCIATION .....c.cecevesceves Silene mowers 63,318,776 68,970,455 66,695,093 75,581,671 72,941,249 76,855,147 
Northern Hemlock & Hardwood Manufacturers’ Association.... 16,014,000 19,926,000 19,278,000 19,125,000 18,100,000 +782,000 
Northern Pine Manufacturers’ Association ......ssceeceeeecees 58,454,800 64,674,900 73,068,800 71,898,700 84,884,000 1382, 

AI MANE MIOBEE. 6.555 inn von 0080 ssw ewe wstveewenehvows wes 1,911,839,481 1,784,450,488 2,003,746,974 2,161,990, 274 2,005,704,639 2,328,466,770 
*California White & Sugar Pine Mfrs.’ Assn., 9 weeks........ 58,069,000 = ce eee eee NRO;GSSUUO sl sateweeee 8 8 8 8=—=«- Saiiewseee 8 = (ww sg a 

Hard ds: 

wWittnern Mamiock & Hdwd. Mfrs.’ Assn., 9 weekS........ee+% 43,261,000 29,366,000 29,479,000 24,978,000 35,725,000 24,504,000 





Bureau of Census Price Averages 


WasHINGTON, D. C., March 10.—The Department of Commerce has secured thru the bureau 
of the census the following prices per thousand for lumber items and per hundred square feet 
for shingles, as the average paid Feb. 1 by contractors for building materials delivered on the 
job, these being selected from the complete list: 





No. 1 Dimension, Common Flooring, 1x4” Shingles, Extra 
S$1S1E, 2x4—16’ Boards 10 to 16’ Clear, 16”, 5/2 
Southern Douglas Southern Douglas 
pine fir 1x6” pine fir Red 
No 1 “C,” eg. No. 2 v.g. cedar Cypress 

RED. \.2%0s0canwanwasesseaee . -$55.00 $60.00 $50 90 pase $115.00 $ 6.75 26800 

Rochester .. 56.00 45.0" $130.00 wees 6.00 an 

Baltimore 42.80 135.00 11.20 eater 

Shreveport 32.0u 105.00 5.85 $ 6.30 

Pittsburgh 50.00 ee 6.25 eye 
MEO ossanssauee 47.0U — 6.75 
Cleveland 48.00 90.00 5058's 6.00 
Toledo ..... eer 95.00 een 5.80 
Dayton .... ee ‘sdeiee 90.00 6.20 
SIDITONE 2.0006 40.00 aipeee 5.50 
Milwaukee ie 42.00 Skis nigibas 5.75 

Des Moines : 54.00 106.90 95.00 6.50 Pare 

SOGnCH BIRMS 2. ...20 cs cccceceese 50.00 48.00 110 00 98.00 6.25 ere 

SL GNNEED: 6.1355 :0.0:0,64:009 05-5060 08S 50.00 52.50 103.4» eGisie ee 7.50 

er aren 57.00 saat 95.00 5.50 peels 
eee ee ee 40.00 ..... 82.75 4.06 
NED -0i5$4.55444%60see00 aeersee Seer 29.00 29.00 cos 
NE 156s tekn nena 1es eee sioe Ss weno 23.00 62.50 3.75 
gl aaa er iwuseeee 24.50 58.0 Secale 








WasuHineTon, D. C., March 10.—The following is a compilation of such reports as have been 
submitted to the National Lumber Manufacturers’ Association: 





Jan, 1, 1923-—— 


——-Feb. 1, 1924—— 





Jan. 1, 1924—— 


No. mills Feet No. mills Feet No. mills Feet 
MORN ERO oi sces vs nwacneene® 135 §22,898,131 143 539,729,548 143 524,516,044 
MT ORI 6 :0.6:500:6\6 5:0 0.6 wiewibw wen - 116 199,375.522 88 224,345,000 ster ae 
NN AIP isis i.g.w o'0.60.0.0 0 ow be% §1 753,050,000 48 923,563,000 48 843,614,000 
iO: Caroling Pine® ., ...00<0s00.0000 14 ,072,833 22 105,282,893 mre EVEN re 
No. Hemlock & Hdwd. ............ 59 325,247,000 46 249,805,000 45 216,398.900 
Michigan Hardwood ............... 36 87,893,000 81 73,689,000 26 51,874,000 
Calif. White & Sugar Pine.......... 32 257,243,000 32 436,153,000 28 372,745,000 


*Total stock. 





The West Coast Review 


SEATTLE, WasH., March 8.—For the week 
ended March 1, 129 mills report as follows to 
the West Coast Lumbermen’s Association: 


Feet 
Production ...102,023,027 16% above normal* 


Shipments ...108,478,128 33% above orders 
Graders ....... 81,618,093 20% below production 
Shipments— . 
Water delivery: Feet Feet 

POI ONIO 0.5 66.35 050 0eees0%ed 31,159,812 

RE A coasachnaseaeesan 15,673,092 

DOtTAl Water (489) ov. ccuscsccscecsawe 46,832,904 
SE, SCO RE 6.515655 caNeNeSooRE EONS 56,940,000 
Local auto and team deliveries........ 4,705,224 

108,478,128 


New business— 
Water delivery: 


ERONRAG 56655506 5%555000 02 23,954,845 
CROEE 066450 2664 Ses Soheaes 4,448,024 
DOERR WACOE (BSI) osccsiccicnccdeseee 28,402,869 
OS a OC a ee 48,510,000 
‘Local auto and team deliveries........ 4,705,224 
81,618,093 
Unfilled orders— 
POA RED ofa ksi daeiaewsens 135,051,451 feet 
DURMIDERY sin. bi acesneenbadeeoeces sae 148,481,522 feet 
MMM. ccbaticdeawwahekababossauns 6,244 cars 





*Normal as reported weekly covering previous 
five years’ operating experience, or such operat- 
ing experience as may be available. 





California Redwood Data 


San Francisco, Cauir., March 8.—The fol- 
lowing information is summarized from the 
California Redwood Association’s report for 
the week ended March 1: 








Member mills reported Entire 
Percent Industry 
No. of of pro- (estimated) 
, mills Feet duction ~ Feet 
Production ... 15 9,479,000 10 12,300,000 
Shipments ... 15 7,411,000 78 9,600,000 
Orders— 

Received ..15 8,941,000 94 11,600,000 
On hand ... 14 34,701,000 ‘5 47,500,000 
Detailed Distribution for Week 

ipments Orders 

Northern California* ...... 2,637,000 2,928,000 

Southern California* ...... 2,445,000 3.162,000 

ONIN © ia iricay n ak eousens 66,000 49,000 

NINE, sisi Darrnoheeales eens 1,885,000 2,309,000 

pi) | iene te aberene ee 78, 493,000 

WN. 2255 Saws cooaeeoe 7,411,000 8,941,000 
California White Wood 

Shipments Orders 

15 mills 15 mills 

Northern California* ...... 837,000 1,233,000 

Southern California* ...... 83,000 127,000 

wih \ i a ne ,000 10,000 

NUNS Esse vite dacoauas See:  s sware 

INMI  5s:0\o 'ivy o loose KE ,556,000 1,370,000 

Production (15 mills) was 1,607,000 feet; and 


orders on hand at the end of the week (14 mills), 
4,784,000 feet. 

*North and south of line running thru San Luis 
Obispo and Bakersfield. 

+Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 





California Pines Sales 


San Francisco, Cauir., March 8.—For the 
period Feb. 24-29, the California White & 
Sugar Pine Manufacturers’ Association reports 
sales by grades as follows: 


California White Pine Mixed Pines 
Feet Common— 
Nos. 1 & 2 clr...113,000 EOe a <écckecee 177,000 
CS REIACE. 6 o-0.60.05% 259,000 BeOe e gaseomaus 297,000 
POVBBIBOL, 6.660000 495,000 ae eee 44,000 
No. 3 clear....<. 240,000 No. 5 asst.... 40,000 
Inch shop ...... 83,000 No. 1 dimen..... 535,000 
No. 1 shop... 269,000 No. 2 dimen..... 150,000 
No. 2 shop. 1,191,000 Timbers .....:. x 
INO, 3. SROD: 000s 967,000 Beveled siding— 
D&btr., short ..' 39,000 in, Ft. 
Dé&btr., stnd. .. 3,000 Bé&btr. ......... 151,000 
NO. 8 Civ., SENG... BEG00 CO ivrivccccsccces 150,000 
SHOP, BING. ..<:B00000 Do ccvivecrccievas 121,000 
Sugar Pine E Cecrcccscceseoce 8,000 

Nos. 1 & 2 clr...196,000 White Fir 
(Of CS a 261,000 Feet 
TD SOIACE: ccc TOGO SCICAE okbisis-sseais 29,000 
No. 3 clear..... 261,000 No. 3 com. & 
Inch shop ...... 30,000 Ors b6s Sisaeae 264,000 
No. 1 shop..... 497,000 No. 4 com. asst.589,000 
No. 2 shop...... 276,000 No. 1 dimen... .226,000 
Shop’ short .... 2,000 No. 2dimen..... 61,000 
Nos. 1 & 2 clr., Cedar 

BEI. oxccavars See kasha waneeees 474,000 
mage mae. ae se'see Box 

o. 3 clr., stnd.. 13, . Pines, 4/4.150,000 
Shop, stnd. ....113,000 White me. -.588,00 

Douglas Fir Lath 

CED. 566 s000s 461,000 Pieces 
Com., 4/4 os6iss 80,000 No. 1 mix. pine.615,000 


Com., 5/4 & up. 32,000 No. 2 mix. pine.200,000 
Ties & timbers. 3,000 32” mix. pine... 10,000 
Dimension ..... 18,000 No. 1 white fir. .310,000 


Footage of commons is of 1-inch stock only, 
no other thickness being included. 


North Carolina Pine 


NorFro.k, VA., March 10.—The North Caro- 
lina Pine Association makes the following anal- 
ysis of figures by forty-seven mills for the week 
ended March 1: 








Percentage of-—— 
Production Ship- 


Production — Feet Normal* Actual ments 
Actual 8,218,874 ee ceweln “sewers 
Normal 12,642,000 Sate. astee  “omeee 

Shipments ... 9,042,968 72 110 woes 

Ordersy ..... 3.634,200 29 44 43 





*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 

+As compared with last week, there has been 4 
decrease of 44 perceiit ir orders, last week there 
were reports from forty :vills. 


Southern Pine Barometer 


NEw ORLEANS, La., March 10.—:For the week 
ended March 7, Friday, one hundred ‘1i:ty- 
eight mills report as follows to the Sou:iern 
Pine Association: 








Pereent Percent 
of pro- of ship 


{Cars Feet duction ments 
Production ... _... 75,668,263 nace ve 
Shipments . 8,272 68,944,312 91.11 
Orders*— a 
Received .. 2,854 60,136,634 79.47 4 
On hand end 
week ....12,202 257,108,342 





*Orders on hand showed a decrease of 3.31 ws 
cent during the week ; one hundred thirty-two mills 
contributed to previous week’s report. ed 

+As a basis for carload, the average load shipP 
in January, 21,071 feet, is used. 
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Production and Shipments of Western Pine 
PoRTLAND, ORE., March 8.—The January report of the Western Pine. Manufacturers’ Association is as follows: 
Production Statistics for January Shipment Statistics for January Production and Shipments Compared 
1923 Mill ti P F ——Mills_ reporting—— —Shipments— 1924 1923 
Pare on pga — No Shipments ............ «++ 127,837,782 128,711,075 
13,645,61g a 8 Total shpmts. Shpg. Cars Feet PYOGUCHON ..ccccccccstes 74,101,360 64,092,877 
01,550,099 § 1924 ------+°e- 48 26 22 74,101,360 1924 ........ 4 38 1 4,928 127,837,782 
_ : 1923 .0---e cece 51 22 29 64,092,877 1928 ......-- 51 34 17° 4,917 128,711,075 Shipments exceeded cut 53,736,422 64,618,198 
3 T6e ssneni foot, ‘production was the heaviest for any January on record. That for January, 1923, was 64,092,877 feet; that for December, 1923, was 
i $9,149, - 
pide 1924 . 1923— 1924 1923— 
6,878,000 January shipments to— Cars Feet Cars Feet January shipments to— Cars Feet Cars Feet 
21,575,073 | dahot -+--eee cree ee eee eee 175 4,722,829 129 3,605,103 Wyoming" 102 2,563,498 8 1,480,084 
«.  _— ees 328 7,589,434 304 7,662,566 Ghehigan’® te teeeee i ere oa Lee 
6, EY kenoe stoees-scnre ceas-ee 27 771,256 69 1,778,308 oo —- 
B19 | Washington? ... oe ecco ee. 234 5,848,530 167 4,107,294 , le ana a ag t SS err 4 
7,325,009 | North Dakota ...............- 34 887,651 45 1,155,018 *Atlantic coast States'® 1,054 28,324,782 1,084 29/022'536 
i... i. — aa: wie ~<a sane Sa oe «stees ’ ’ ’ , , ’ 
)3,732,009 | south Dakota* ........0...... 124 3,279,053 140 3,725,806 +Other eastern States....... 60 1,579,557 ‘B6 1,492,753 
6,855,147 Ff yinmesota® .... eee eee ee ee eee 467 11,924,190 422 11,136,944 a ises cecet ices savedes pee ” ee "59,254 
0,782,000 Ff qisconSin® ...........e0eee0:: 413 10,686,041 346 8,909,163 Oklahoma and Texas ........ 13 470,652 2 78,369 
5,382,000 | jowa? ....--- 497 12,257,420 529 13,525,880 CE isc cinatsanbecerdsx cade 22 550,315 1 ’ 
PgR Illinois® 437 11,166,882 478 12,521,208 CRRIGIIIE. 6 hccacsenccucedccuns 10 372,183 18 603,330 
8,466,770 Kansas .... 29 95,008 40 55,955 De Oo ae ere ae esseqee 4 80,906 
ewe ne Nebraska® .. 192 4,959,417 264 6,779,123 AIRANGEE occcvcncccsccdeseuss aa aerrrec 1 28,856 
Missouri’° 71 1,836,837 81 2,009,537 a <iinclinabaaamaas annie <iieeieamen 
4,504,000 QAOTAAO ..cccccccccccccsccces 100 2,602,943 138 3,579,231 TOCAD é scccadescceesscades 4,928 127,837,782 4,917 128,711,075 
on * Pennsylvania, New Jersey and States north. S8Tilinois shipments surpassed those of December by over 4,000,000 
es | one of — and ee ae ee —" — feet; greater volume was shown by January, 1920 an 
January shipmen were abou ’ ’ eet above ose tor ecem- ® Nebraska shi t 
For the ber, which, amounted to i a ae -— bas rege — millites pote shipments exceeded those of December by more than a 
4 the only States taking materially less than in December; shipments 10 
Thite & fs middiewestern States showed marie a increases. 080 ho oe iy January shipments were surpassed by those of January, 
r 1Jdaho took materially less than in December. i 
eports r Or egon shipments showe a2 de or ease below, Dee ember. . : 1920. Wyoming shipments were surpassed by those of January, 1918 and 
3Washington took materially less than in December; shipments, : 
es however, were heavier than in any previous January. eet cone os showed an increase of more than 3,000,000 
‘South Dakota January shipments exceeded December by 1,500,000 po Suamaer er; the month’s total was higher tham that of any 
..177,0 feet. , 
297°000 ‘Minnesota shipments exceeded those of December by 3,500,000 feet; “tan Ohio showed a decrease below December, but the only January 
144000 | the only January showing greater volume was that of 1920. shipments to show greater volume were those of 1920. 
40,000 6 Wisconsin January takings exceeded December by 1,500,000 feet: “ enn January shipments showed a decrease below Deeember. 
535,000 dhiipments were heavier than in any previous January; the only previous tlantic coast group showed an increase of nearly 2,000,000 feet 
150,000 months to show greater volume were April, 1920, and May, 1922. over December; the only January showin was 
,. 21,000 7Jowa shipments were 3,000,000 feet above those of December. 1923. - - oS SGP eee ee Se ee 
ee The following figures show the number of mills reporting January, 1924, prices and volume of inquiry as normal, b 
iin tt bemg ‘taken as ‘the volume of inquiry or price level of the previous month, December, 1923: — oF ate ar Sa Se, 
’ Total mills Normal Above Below Total mills Normal A 
MEO F pilces ...seeeeeeeseceeeseeeeeeecs 26 il 11 4 ict lariniccnisienca 26 a bove Below 
+ 38,000 
ir e i e 
Rest Record of Direct Sales of Douglas Fir 
264.000 SEATTLE, WasH., March 8.—Direct sales of Douglas fir from Feb. 5 to March 1, inclusi ve: 
t.589,000 Sales Prices —Sales— Prices 
, f ——_ 7 N 7 
<  t ° gene XP 130,000 YT” $8990 $5800 8 6.00 Common No. 1, 818— No. Feet No. High Low Spread 
. 61,000 MIR soiy, plover oi aleisisiaicnssasecos ; $59.00 § $ ve 
, RARER RES 65 392,000 8 57.00 49.00 8.00 8-10" wee eeeeeeeeeneereceecees 44 370,000 6 $20.50 $17.50 $ 3.00 
474,000 | NO 8 caeeereeeeeeeereereeees 18 175,000 7 41.00 33.00 8.00 12” cece eee ee eee eeeeee eee teee 23 =—«:129,000 6 22.0 18.0 4.00 
ph Se Pee hott 22 200,000 6 34.00 27:00 7.00 i 
4" No, 2 an WONOr ) Sceceose A ‘ j - ” 14° 
+ 150,000 geen palitemertey 17 111,000 6 27.00 28.00 4.00 eS Tages seaskenseeuanests * fae §lU€Se Ue 4.00 
583, "No. 2 and better ........ 2 78,000 8 40:00 31.00 9.00 Baer tote eaeeenaieensers f == 21.50 17.5 4.00 
DEE 65k Ohcwnedewee cose 6 25,000 4 30.00 26.00 4.00 eRe alate iene: 28 , 5 22.50 18.50 4.00 
Pleoes Ceiling, %x4”— Si TIE co inécacnanss cane 7 90,000 ; 26:80 29 60 +00 
+010, No, 2 and BROE 65 v06 os teewe 55 272,000 10 32.50 26.50 6.00 ¥ ° pabiaetiplac deat lads seid , : : . 
200,00 yea dichcneieeaenipED 20 138000 8 24.50 17.00 7.50 OF caesar 2 -37,000 226.00 23.50 2.50 
«19, Drop siding, 6”— ial 
.310,000 | No.2 and better ........... 65 498,000 7 37.00 31.00 6.00 ER oe» 16 320,000 = 8 5.50 3.50 2.00 
i cab EW bik ccv-s.cle nice op eines.cciwieie te 24 196,000 8 30.50 25.00 5.50 REGRINNOGEE a csancuccdancccaccwus 2 200,000 2 4.25 3.50 "75 
* e ~ * e 
Western Pine Analysis National Analysis Texan Buys Interest in Coast Firms 
2 
‘ PorTLAND, ORE., March 8.—The Western Pine WasuineTon, D. C., March 10.—The Na- Tice tg 3 Pree P egg le egg =~ 
—_ Manufacturers’ Association summarizes as fol- | tional Lumber Manufacturers’ Association | hy which John H Kiste,, eealaeuh ot the Kirby 
a * . . ? 
. week lows reports for the week ended March 1 from | issued the following analysis for the week | Lumber Co., of this city, becomes more closely 
thirty-seven mills: ended Mareh 1, orders and shipments being identified with the manufacture of lumber in 
— es shown as pereentages of production: seiauh aa eee Mr. Kirby has pur- 
au Cars Feet duction ments During During 9 couver Lumbe as ; Ltd.) interest in the Var 
WeRSS Production . 24,807,000 ..... 0 cesses Week Ended Wks. Ended aannes XO Clad), snd the Vanceums 
nee Shipments* "!: 1,691 27,279,000 109.96 <..-. wo, maton 1. March § | Coder Mills (1td.), af Vancouver, B. C., thas 
0. Or S r - r- i j i + 
93 Orders t— Associations— mills ments ders ments ders | ty co Kirby pow controlling interest in 
Received ... 977 24.425,000 98.46 89.54 | Southern Pine ...... 132 92 76 104 101 se companies. At a recent meeting of the 
lumber On hand ... 4,377 109,425,000 .....  ..... West Coast ......... 129 106 80 99 96 | Stockholders, directors were elected as follows: 
“an a, Veatere, Fine wadees 37 110 98 142 154 | C. S. Battle, L. C. Thomas, A. L. Clark and 
wane int shipment totals, local sales took 19 Calif. nO aaa 7 7a a i "Oa James Clark, of Vancouver, B. C., and L. F. 
+Local orde <<a not included as, in case of Ne pee & Ha d.4 ies: $5 ery ae ~ 2 ge eS. oe 
L > , , se o. Hemloe wd.t 15 93 65 82 91 | as president, and L. C. Tho i i 
—— retail sales from mill yards, order is practicall , gh mas, vice president 
7” qmnoaymous with shipment. . 7 | Reetere Ee «2 nee. _8 148 165 125 145 — eo Mr. Kirby is directing the af- 
” eta . , 402t 104 89 104 | fairs o e company. The big plant of the 
apr Bookings for the week by thirty five identical *Represents 39 percent of cut in California pine | Vancouver Lumber Co. is oJ apeedal on 
e we mills were 108.45 percent of bookings for the | region. double shift, but the cedar plant i 
“hirty: ean +Including hardwoods and softwoods. idl A, ’ 2 plant at present is 
then Previous week. tLast week there were reports from 404 mills. idle. E. C. Knight, formerly vice president, 
= = fa Sie ee ee Ie and E. be Sanders, formerly general manager, 
are no longer connected wit 
ra South Dakotan Buys Timber inal price asked for the tract was $25,000, but This iavuhnant in British Colembia! aed his 
ments this amount was lowered slightly before the | recent investment in a large block of stock of 
“ BELLE Fourcue, 8S. D., March 10.—One of final deal was made. With the addition of this | the company headed by Chas. 8S. Keith, of 
the most noteworthy timber deals in years was land, Mr. Wood is now the owner of more than | Kansas City, that is building a big plant at 
87 22 consummated when W. W. Wood, a local lum- 3,700 acres of fine timber land located at the | Vernonia, Ore., makes John H. Kirby an im- 
rman, purchased for cash the Pearson Bros. %°°TWay of a future prosperous farming coun- | portant factor in west Coast manufacturing 
tract of 2,800 acres of timber land in one body pi = — yo :t — - gr gy operations. Mr. Kirby expects early in the 
oe int : : i s the Federal highway over the Bear | coming sum 
° mills > “ ~e Lodge country. This tract 18 one Lodge passes thru this land. Mr. Wood says | will aed siee uehetameenael porte 
nipped | the a est in the Black Hills territory and is he has not completed his plans for operating | affairs of the plants there in whieh he hen > 
large one in the Bear Lodge. The orig- sawmills in the new tract. chased a controlling interest. 2 
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Increasing Efficiency of Operation 


OROVILLE, CALIF., March 8.—The Hutchinson 
Lumber Co. is planning larger operations dur- 
ing 1924 than in any other year in its history. 
Last year the company sawed 70,000,000 feet 
of lumber, but this year expects to cut 125,- 
000,000 feet of logs and to saw at the mill a 
total of 100,000,000 feet. Extended improve- 
ments involving an expenditure of thousands 
of dollars are new under way at the mill here 
and include the construction of a 20-acre pond 
which will be operated in conjunction with the 
original 8-acre pond, completion of a large 
machine shop for repairing equipment, a tin- 
makers’ shop, an electrical shop and a carpen- 
ters’ headquarters. The officials of the com- 
pany declare that these additions and improve- 
ments will not only save time but will increase 
the efficiency of operation, by making a great 
part of all needed equipment. 


A system of railroads will be constructed in 
the yard where millions of feet of boards are 
piled. Plans for the system already have been 
completed and will provide for transportation 
of lumber to any department of the company’s 
operations with but one handling. 

Work is now going on in the company’s re- 
manufacturing plant where sash and door mate- 
rial, molding and similar products are being 
made. This branch of the company’s activities, 
it is planned, in the future will be greatly en- 
larged, and will finally include construction of 
the finished product, which will require the 
erection of another plant. 


A machine shop for repairing all woods and 
railroad machinery is to be built three miles 
east of Mooretown at the company’s headquar- 
ters camp. All the equipment for this new shop 
has been ordered and will cost $25,000. 


A. F. Johnson, formerly inspector for the 
California White & Sugar Pine Manufacturers’ 
Association, has joined the local company as 
supervisor of manufacturing and handling of 
lumber. 


Japan to Restore Old Import Duty 


SEATTLE, WASH., March 8.—Thru its Seattle 
consulate, the Japanese Government announced 
this week that a suspension of import duties 
on lumber and certain other building materials, 
made by an Imperial ordinance passed as an 
emergency measure last October, will expire on 
March 31 and that thereafter the old duties will 
be collected on lumber and other building mate- 
rials, unless notice of the entry of the ship- 
ment at some Japanese port has been made be- 
fore that date. Japan imposes a heavy protec- 
tive duty on lumber cut to a thickness of less 
than 2% inches, with the purpose of forcing 
the importation free of duty of timbers to be 
resawed either by hand or by machinery. The 
restoration of the old duties, therefore, means 
that unless the tariff is revised Japanese buying 
in the future will be confined largely to squares 
and flitches, as it was before earthquake re- 
construction emergency needs led the Govern- 
ment to suspend import duties. 


Seattle exporters express the opinion that the 
restoration of the old duties will alter the 
specifications, but will not materially affect the 
volume of Japanese buying when Japan comes 
back into the market. Japan, they figure, must 
have from two billion to four billion feet of 
lumber for reconstruction purposes—there is 
wide difference in estimates—and will be forced 
to buy much of it from north Pacifie coast 
mills. Just now, owing to the unsettled state 
of Japanese finances and to congestion in Ja- 
panese ports, Japanese buyers are placing few 
orders, and it is estimated that between 75,- 
000,000 and 100,000,000 feet is on north Pa- 
cific coast docks awaiting shipment to Japan. 
It seems to be the general belief that most of 
the small size stuff bought for private account 
has been shipped, or will be shipped before the 
protective duty is reimposed. 

A strong effort was made by the Douglas Fir 
Exploitation & Export Co., representing more 
than a hundred associated cargo mills, to in- 
duce the Japanese to change their specifications 


to permit a wider use there of lumber of Ameri- 
can standard sizes, and with some degree of 
success, it is claimed. 

But many Seattle exporters doubt that the 
Japanese will ever take much of the side cut 
of the north Coast mills, and are looking for- 


ward to a continuation of the trade in squares: 


and flitches. There was before the earthquake, 
however, a growing demand from Japan for 
certain standard sizes of lumber, such as floor- 
ing and boards of specified lengths. These 
dealers expect this demand to increase when 
conditions again become normal. 


To Enter Wholesale Business on Coast 


GREAT FALus, Mont., March 8.—H. A. Tem- 
pleton, president and manager of the Monarch 
Lumber Co., will sever his official connection 
with that concern within the next sixty days 
to establish a wholesale lumber business in 
Portland, Ore. This announcement was made 
by Mr. Templeton recently, after his return 
from Portland, where he had been several weeks 
making preliminary arrangements for opening 
his business in that city. 

Mr. Templeton’s suc- 
cessor with the Monarch 
Lumber Co. has not been 
named, but he expects 
to be relieved of his 
duties there before May 
1 and then to leave im- 
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mediately for Portland. 
As the head of the 
Monareh Lumber Co., 
Mr. Templeton has for 
the last three years 
directed the affairs of 
one of the largest re- 
tail lumber companies 
in Montana, and one of the half dozen largest 
in the Northwest. 


Mr. Templeton came to Montana from Iowa 
in 1906 and located at Laurel, near Billings, 
Mont., where he was connected with the Temple- 
ton Lumber Co. In 1910 he moved to Great 
Falls as president of his company. He has 
served as director of the Commercial Club and 
is a member of the Rotary Club. He was 
appointed to the Montana State highway com- 
mission in 1915 and since has been continuously 
connected with that body. During the war 
Mr. Templeton served in France for a year 
with the Y.M.C.A. 


Alaska Mills to Operate Full Time 


SEATTLE, WASH., March 8.—The Alaska de- 
partment of the Seattle Chamber of Commerce 
is informed that the Juneau Lumber Mills 
will begin full time operations on April 1 
with prospects for local and export sales as 
good as in 1923, when a high record was made. 
The mill, which has a capacity of about 40,000 
feet a day, sent Alaska spruce lumber to Aus- 
tralia last year and has received repeat orders. 
It also shipped considerable spruce to the At- 
lantic coast States by water and rail. Much 
of this was airplane stock and material for 
piano sounding boards. Resumption of oper- 
ations this year has been delayed by a log short- 
age. 

The chamber also has received notice that the 
United States district forester at Juneau will 
open bids March 16 for the purchase of more 
than 10,000,000 feet of spruce in the Tongass 
national forest. There is a strong demand 
for spruce stumpage from pulp mills estab- 
lished, or about to be built, on the Alaskan 
coast where water power is abundant. 


Discuss Revision of Shingle Coal 


SEATTLE, WaASsH., March 8.—Shingle whol. 
salers at their weekly luncheon meeting Wej. 
nesday were asked their views on the propose 
revision of shingle grades now being made by 
the manufacturers at the request of the Centra) 
Committee on Lumber Standards, which yjj 
consider tentative proposals at a meeting t, 
be held in Chicago March 20-22. Arthur Bevan, 
eassistant secretary of the shingle branch of the 
West Coast Lumbermen’s Association, attendej 
the meeting and explained the new grades tep. 
tatively proposed. The main features of the 
proposals are the elimination of the 6/2 ine} 
*A* shingle in compliance with a demand voiced 
by a number of conventions of retail lumber 
dealers’ associations in recent months. The 
Kureka grade will be replaced by the 18-ine) 
No. 2. This will give four numbered grades wit) 
three lengths, 16, 18 and 24 inches. The pur. 
pose of the new plan, he said, was to simplify 
the grading system, make the branding intell. 
gible to consumers as well as to retail dealers, 
and to protect both the dealer and the con. 
sumer against misrepresentation and substitu. 
tion. 

After a lively discussion it was voted to refer 
the question to a committee composed of Wil- 
liam McMaster, of the John McMaster Shingle 
Co.; Dan O’Brien, of the Lloyd Hillman Lun. 
ber Co.; F. D. Root, of the Louisiana Red 
Cypress Co., and A. J. Wartes, of the Exce] 
Shingle Co. This committee will draft recom. 
mendations that will be submitted at the next 
weekly meeting, to which representatives of 
the Everett and British Columbia shingle man- 
ufacturers will be invited. It is planned also 
to have 8. P. Johns, of the Snoqualmie Lumber 
Co., chairman of the grading rules committee 
of the shingle branch, at the meeting to speak 
for the manufacturers. Mr. Johns and R. §, 
Whiting, secretary-manager of the shingle 
branch, probably will attend the meeting of the 
standardization committee at Chicago. 


In the main the wholesale dealers heartily 
approved the new grades as the most scien- 
tific and satisfactory ever proposed, but there 
was some conflict of opinion. Several de 
clared strongly against the proposed No. 4 
grade, which is intended to include all culls, 
and urged its elimination for the good of the 
industry. Such shingles should go to the waste 
burner, they declared. Mr. Wartes said there 
were two good reasons for the grade: First to 
raise the standard of the higher grades and, 
second, to permit the manufacture and sale of 
a shingle to be used in double courses for side 
walls. E. E. Case, of the Raymond Lumber & 
Shingle Co., favored elimination of the grade, 
asking consumers to use No. 3’s for sidewalls, 
but he added that his company manufactured 
and sold large quantities of a similar grade, 
making it 6-inch clear and better, however. 

The verdict was virtually unanimous against 
the manufacture of ‘‘tailor made’’ shingles 
cut straight across the block and with the sides 
edge grain and flat grain in the middle. Such 
shingles, the dealers agreed, should either be 
split or discarded. : 

Mr. Bevan explained that the new grading 
rules would not apply in British Columbia, but 
said it was probable that if they were made 
effective the British Columbia manufacturers 
would follow them more or less closely. The 
proposed new 24-inch No. 1, he said, is practi- 
cally the same as the British Columbia 24-inch 
Royal 4/2; the new 18-inch No. 1 like the 
British Columbia 18-inch Perfection 5/214, and 
the new 16 inch No. 1 like the British Columbia 
16 inch XXXXX 5/2 

A feature of the meeting was reports from 
dealers of a marked strengthening of the shingle 
market. Several reported more orders booked 
in the last week than in the previous two months 
and most of them expressed the belief that 4 
buying movement had set in that would main 
tain present prices and probably lead to ad- 
vances in the near future. 


IN LAKES IN SWITZERLAND piling used prob- 
ably 5,000 to 9,000 years ago, was found in 4 
good state of preservation. 
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~ Michigander Visits West Coast 


SaN Francisco, Cauir., March 8.—George 
Strable, of Saginaw, Mich., president of the 
Strable Lumber & Salt Co., is making ready 
to return home, after a vacation of several 
weeks in California. It is two years since 
Mr. Strable visited the west Coast, and on the 
present tour he has gone as far south as Los 
Angeles. During the week, he was at Oak- 
jand, where he spent a part of his time in the 
offices of the Strable Hardwood Co., in which 
he is a stockholder. 

Mr. Strable is a pronounced optimist so far 
as hardwoods and business generally are con- 
cerned, saying that trade is extremely active 
and that the outlook for the first half of 1924 
js most encouraging. He reports an excep- 
tional demand for lower Michigan beech, and 
for the famous Wolverine brand of maple floor- 
ing which for eighteen years has been a favorite 
among users of hardwoods. 


Looking for Big Year in Hardwoods 


OAKLAND, CALIF., March 8.—G. H. Brown, 
president of the Strable Hardwood Co., with 
offices, storage sheds and yards at 537 First 
Street, has made a close study of business 
conditions and is convinced that the demand 
for hardwoods will be a repetition of that in 
1923. 

We are looking for a big year, says Mr. Brown. 
There is no doubt whatever that trade during the 
ensuing ninety days will be active, and there is 
substantial reason for believing that the entire 
year will make an exceptional record. One of the 
very best signs at present is a steady, stabilized 
market. 

The Strable Hardwood Co. carries a large 
stock, and handles it according to the most ap- 
proved methods. One of the visitors at the 
plant during the week was A. B. Wastell, sec- 
retary-manager of the California Retail Lum- 
bermen’s Association. He observed there a 
gravity conveyor automatically discharging 
bundled hardwood from a freight car. The 
parcels quickly and steadily came forth in a 
perfect stream, rounding corners and turning 
angles easily, without upset or spill. ‘‘ Well, 
that’s about as near human as any mechanical 
contrivance I ever saw,’’ exclaimed the sec- 
retary, and of course Mr. Brown remarked in 
an offhand manner that it was merely the regu- 
lar thing in handling the stock of the Strable 
Hardwood Co. 


Forest Products Bureau Plans 


SEATTLE, WasH., March 8.—Trustees of the 
West Coast Forest Products Bureau met recent- 
ly in this city following the return of Manager 
C. J. Hogue from Japan. H. 8. Stronach and 
L. P. Keith were present and reported what 
progress they had made in furthering the mar- 
kets for west Coast products as planned prior to 
Mr, Hogue’s departure for Japan. It was de- 
cided to add a local field man and publicity man 
to the staff of the bureau to secure closer con- 
tact between the bureau and the operators in 
order to acquaint the latter with the work and 
objects of the bureau. 


Fir Export Committees Appointed 


TACOMA, WASH., March 8.—Announcement 
of the committees which will conduct the busi- 
ness of the Douglas Fir Exploitation & Export 
Co. during the coming year, was made yester- 
day by Everett G. Griggs, president of the 
company, at a meeting of the Tacoma and 
Southwest Washington members. The list of 
committees is as follows: 

Executive—J. H. Bloedel, chairman; S. M. Hoff- 
man, A. L. Paine, E. D. Kingsley and James Tyson. 
Price—M. C. Woodard, chairman; J. C. Buch- 
anan, H. J. Clough, C. W. Stimson, H. F. Vincent, 
F. A. Hart and Neil Cooney. 


Equalization price—A. G. Harms, chairman; H. 
Vincent, George T. Gerlinger, A. A. Scott and 
George C. Thompson. 

Quota—Ralph Burnside, chairman ; W. B. Nettle- 
ton, A. W. Middleton, Lloyd Wentworth and Wil- 
liam Donovan, sr. 

Grievance—F, C. Knapp, chairman; W. H. 
Boner, E. W. Demarest, F. W. Cram and P, J. 


Discussion of market conditions at the meet- 
ing brought out little change in the situation. 
The millmen agreed that little export business 
is being received and that the foreign market 
for lumber is still very weak. 


Big Call for Philippine Hardwoods 


San Francisco, Cauir., March 8.—B. W. 
Cadwallader, president of the Cadwallader- 
Gibson Co., returned during the week frem 
Manila, P. I., where the company operates a 
mill specializing in the manufacture of Philip- 
pine hardwoods. Mr. Cadwallader notes with 
satisfaction that the output of his plant is in 
demand all over the world, and inquiry for ba- 
taan, camao, orion and bagac, names by which 
native hardwoods have become known, is stead- 
ily increasing. ‘‘I have made so many trips 
to the Islands, that it has become an old story 
to me,’’ he said. ‘‘At the same time, it is 
gratifying to note that the merits of these 
beautiful woods are being recognized and ap- 
preciated. I look for a continually increasing 
business in that line.’’ 

Mr. Cadwallader made the voyage across the 
Pacific by one of the Admiral-Oriental liners 
plying between Seattle and the Orient, and was 
fortunate in having as a traveling companion 
on the return voyage George Osgood, of the 
Wheeler, Osgood Co., Tacoma, Wash. 


('SHaeaaaaaaaa: 


Enjoying Tour of West Indies 


Houston, Trex., March 11.—The party of 
lumbermen aboard the steamship Lafayette, 
chartered by the Houston Chamber of Com- 
merce for a tour of the West Indies, is having 














Steamship ‘‘Lafayette’’ being towed up the 
Houston ship channel to the turn basin to 
take on 300 persons for a tour of the West 
Indies 


a most enjoyable time with the other business 
men and their families from over the State, 
according to R. W. Wier, president of the 
R. W. Wier Lumber Co., who a day or two ago 
wired his brother, T. P. Wier, from San Juan, 
Porto Rico. 

Among those in the party are Mr. and Mrs. 
B. F. Bonner, of Houston, and their two daugh- 
ters, Mrs. George F. Howard, of Houston, and 
Mrs. 8S. W. King, jr., of Dallas; Louis Lipsitz, 
of the Harris-Lipsitz Cv., of Dallas; J. H. 
Kurth, of Lufkin, and Mr. and Mrs. Albert 
Steves, sr.. of San Antonio, and their little 
grandson. 

The party expects to return to Houston the 
latter part of the present month. After tour- 
ing the West Indies the party may make a side 
trip to the Panama Canal. 

Reports from the Lafayette by radio to Hous- 
ton newspapers indicate that the trade trippers 
have been received royally at all the principal 
cities of Cuba, Porto Rico and Haiti thus far 
visited, and that the business men in the trop- 
ical countries appeared eager to interest the 
Texans in the development of commerce with 
the islands. 


Buys Vessel for Coast Lumber Trade 


San Francisco, Cauir., March 8.—Capt. A. 
Alson, representing the Coos Bay Lumber Co., 
recently arrived in Norfolk, Va., to take charge 
of the former navy collier Vulcan, built by the 
Maryland Steel Co. at Sparrow Point in 1909 
and recently purchased by the Coos Bay Lum- 
ber Co. for the Pacific coast lumber trade. The 
Vulcan will be the largest vessel to ply in the 
Pacific coastwise lumber trade, having a ca- 
pacity of 2,500,000 feet. The vessel was bought 
to replace the steamer C. A. Smith, which went 
aground some time ago at Coos Bay and be- 
came a total loss. 


Story of How Gus Was Stumped 


San Francisco, Cauir., March 8.—Gus Rus-' 
sell, original of Peter B. Kyne’s ‘‘J. Augustus 
Redell’’? in the ‘‘Cappy Ricks’’ stories, ac- 
knowledges that on one occasion he was 
stumped. It was all on account of a speech 
delivered by the versatile and talented presi- 
dent of the Santa Fe Lumber Co. Gus was talk- 
ing to a group of good fellows, including Joe 
Blithen, manager of Cornelius Vanderbilt’s 
Herald, Fred Mantor, junior partner of Hale 
Bros., and a newspaper man or two, when he 
was reminded that Elmore King was a sort of 
rival for the distinction of being the best 
dressed lumberman. 

Say, exclaimed Gus, that same Elmore King 
certainly drove me to Sahara a few months ago. 
He reminded me that I had promised to make a 
speech at Bakersfield, also telling me that I had 
never been known to break my word. 

“But this is August, and Bakersfield is the hot- 
test place this side of inferno,” I protested. 

“Come along,” he commanded, and I went. 

That night I talked about conservation of lum- 
ber, bearing down strong on the point that the 
forest is a one-time crop; thought I got away with 
it fine, too. 

The chairman praised my work, remarking that 
he felt the keenest appreciation of everything I had 
said. “I delight to think that Mr. Russell is in a 
noble occupation similar to mine,’ he said. “I, 
too, am harvesting a one-time crop.” 

. “Yes,” innocently asked Gus, “what is your 
ine?” 

“I’m an undertaker.” 


Everett Interests Buy Vancouver Mill 


VANCOUVER, B. C., March 8.—On March 4, 
anouncement was made of the purchase of the 
big Barnet mill, on Vancouver harbor, by a 
syndicate comprising H. W. White, managing 
director of the Discovery Bay Logging Co., 
Harry M. Robbins, ex-Gov. H. J. Gough, of 
Minnesota, and T. J. Hartley, of Everett, Wash. 

The Barnet mill, owned by the North Pacific 
Lumber Co. (Ltd.), has not been operated for 
the last ten years. In that time many efforts 
have been made to negotiate a sale. The for- 
mer owners, Alexander MacLaren and his 
brothers, of Buckingham, Que., were retired 
lumbermen, who still own immensely valuable 
timber holdings on Vancouver Island, none of 
which are included in the sale of the mill. The 
plant is located on a very valuable site in Bur- 
rard Inlet, and has been kept in very good con- 
dition during its long spell of idleness. The 
mill was burned and rebuilt fifteen years ago, 
and has excellent equipment. It is expected 
that a comparatively small sum will be required 
to recondition the plant and bring it into full 
production. Its capacity is about 250,000 feet 
a day. The consideration in the sale is an- 
nounced to have been $750,000. 

The Barnet mill was erected originally 
twenty-five years ago, to fulfil the terms under 
which large areas of timber were secured by the 
owners. James MacLaren & Sons, as the firm 
in eastern Canada was known, also built the 
plant now known as Fraser Mills, operated on 
the Fraser River by the Canadian Western 
Lumber Co. The original plant there has long 
since been replaced and much enlarged, until 
its capacity is the greatest of any mill in Brit- 
ish Columbia. 

The new owners, locally described as the 
Everett syndicate, and closely identified with 
the Clark Nickerson Lumber Co., intend to 
put the mill into condition as soon as possible. 
It is planned to operate it in the export lumber 
trade almost exclusively. 
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NEW ORLEANS, LA., 
Mareh 11.—The ninth 
annual meeting of the 
subscribers to the 
Southern Pine Associa- 
tion opened this morn- 





JOHN H. KIRBY, 
Houston, Tex. ; 
Retiring President 





ing in the convention 
hall of the Roosevelt 
Hotel with a record 
crowd in attendance. 
The walls of the big 
hall and the adjoining 
rooms were decorated with charts and advertis- 
ing material, showing in a graphic form the 
great diversity and the vast extent of the asso- 
ciation’s activity. 

The venerable president, John H. Kirby, of 
Houston, Tex., called the meeting to order. 
After the.invocation a memorial to John E. 
Rhodes was presented. 


Tribute to Memory of Former Secretary 


George S. Sexton, D.D., of Shreveport, La., 
president of Centenary College and long known 
as ‘‘the lumbermen’s pastor,’’ paid a high 
tribute to the memory of JolLn E. Rhodes, who 
for thirty years was a conspicuous leader in 
the nation’s lumber industry, and for eight 
years secretary-manager of the Southern Pine 
Association. 


In the opening exercises of this session, Rev. 
Sexton said, as we acknowledge our reverence and 
express our faith in the Almighty Father, it is 
perfectly meet and right that we should honor the 
man whom we all loved and respected and who 
practically gave his lifé for the success of this 
association. Since we last met in annual session 
our friend and co-laborer, John E. Rhodes, has 
yielded up life unto death. 

We are mortal, and it is good for us to re- 
member that there never was a valley without a 
faded flower; there never was a heart so gay but 
some touch of sadness had left a scar; there never 
was.a day so bright but some cloud flecked its 
beauty. We do not desire, but if we did, we 
could not proceed with the business interests of 
this association without missing J. E. Rhodes. 


Dr. Sexton then quvted tributes to Mr. 
Rhodes from Secretary-manager H. C. Berckes, 
Charles 8. Keith, Frank T. Whited, E. A. 
Frost, G. A. Kelley, R. A. Long and others. 
He declared that to these quoted words of 
praise and appreciation could be added hun- 
dreds of like nature, all paying tribute to a 
noble life. 


If we did not know of ourselves, Dr. Sexton 
continued, having read the statements of his 
friends, we would be impressed with the fact that 
Mr. Rhodes was a man in the full meaning. He 
was loyal to his fellow workers. He was pain- 
staking, efficient and thoro in all that he did. He 
had faith in man, and therefore fellowship. His 
relationship with his co-workers was not merely 
cold business, but brotherly. His ideals were high, 
his faith in the Eternal was strong and his life 
was an expression of that faith. Such a faith, 
such a life, reveals that our friend had been taught 
“How to better live and to die with a fairer hope.” 
A life thus lived can not be valued in accounting 
rooms nor measured by the tapes of time. It 
emanates love and receives love in return. In the 
midst of shadows it is light, and in sorrows it is 
joy. 

When men die, their material relationships 
cease; but the love which they gave forth and 
stirred in the hearts of others lives on forever. 
Passions of the human heart—hate, envy, jealousy, 
malice—fall away from us when we enter the 
portals of death, while love shines on and lives on 
above the fog and mists of death’s dark valley. 
The listening ear of faith can still hear the song 
of love above the tumultuous roar of death’s 
swollen stream. So, the man whom we honor 
today, tho he be dead, yet speaketh. Memory 
throws her soft, subdued lights over us as his 
virtues and goodly qualities stand forth. Once 
again, with our friend, we tread the narrow aisles 
of pain and anxiety and also walk the paths of 





pleasure. This 1s so because the spiritual side of 
our lives is not subject to death. 

It is not to be wondered at that our friend had 
the qualities of heart and life that have been 
mentioned by those who knew and loved him best. 
The very nature of his work and also the very 
nature of the work of the men who compose this 
association should be productive of such lives as 
Mr. Rhodes lived. He, with us, had much to do 
with God’s great outdoors. The spreading forests, 
the giant trees, the beauty of whose design far 
surpasses the buildings erected by the master 
minds of men—they are the works of the Great 
Architect and Artist. 

His first temples were the valleys and hills of 
His own creation. The spreading boughs of the 
growing trees furnished the fretted domes of His 
Cathedrals. The holy reverence of growing nature, 
the songs of the winds soughing thru the trees, the 
great anthems that fill God’s temple as all nature 
worshipped and showed forth His glory. Men 
working under such conditions and environments, 
in spite of themselves, must have big and tender 
hearts, reverential and noble. Such a life lived 
our friend—so he is worthy to be remembered and 
honored by us. 

In love today, we honor the memory of our de- 
parted friend—in a love that is more powerful 
than destiny, stronger than faith, as bold as the 
peace of God, and as fruitful as is goodness— 
in a love that unites us unto Him, unto each other, 
and unto those who are yet unborn—a love that 
teaches the brotherhood of man and acknowledges 
the Fatherhood of God. 


President’s Annual Message 
President Kirby, in beginning his address, 
salled himself a ‘‘lazy old man’’ in that he had 
not prepared a report of the year’s activities; 





SO 


W. T. MURRAY, 
Rochelle, La. ; 


Who Discussed Grade 
Marking 


A. G. T. MOORE, 

New Orleans, La.; 

Who Reported on 
Traffic Service 


but this, he added, might be excused since the 
officers who have conducted the affairs of the 
association will outline this work in greater 
detail. Mr. Kirby said he had been asked 
to mention some things in connection with the 
condition of the country. The Federal and State 
government are in a large sense the agencies 
of public welfare to which all citizens are sub- 
scribers, and they have the right and the duty 
to consider what these agencies are doing and 
what policies they are following in promoting 
the happiness and well being of the country. 
If citizens do not perform their duties as stock- 
holders in government work they have no right 
to complain if that government is not well con- 
ducted. 

Mr. Kirby paused for a moment to mention 
the work of standardization which has gone on 
during the last year and pronounced it a great 
step toward conservation and toward honesty 
as well as efficiency in the distribution of forest 
products. He stated that he was proud of the 
fact that during his presidency so much con- 
structive thought had been devoted to this im- 
portant matter. As a member of the Central 
Committee he endeavored not only to present 
the interests of manufacturers but also to work 





Southern Piners Approve Grade Marking and Sta 


for sound policies that would be of construe. 
tive benefit to all the industry and the country, 
All agencies in any way connected with the 
wood using industry were consulted. He 
urged that the results of this work be serv- 
tinized with care; for if the accomplishments 
have been sound they will be of immense value 
not only to this generation but also to pos. 
terity. 

Reverting to his desire for sound govern- 
ment, Mr. Kirby recalled that as a child, liy- 
ing in an east Texas cabin, he and his play- 
mates had played a game of ‘‘smut’’ by cover- 
ing their hands with the soot clinging to the 
sides of the great wash kettle and blackening 
each other’s faces. The game, he said, was 
childish and innocent. But the United States 
Senate is now playing a game of smut that 
while childish is not innocent. Reputation is 
a man’s greatest possession, something for 
which if need be he will die. But these men 
seem to be throwing to the winds all respect 
for reputation and are even digging into the 
silence of the grave. The audience responded 
with immense applause when Mr. Kirby stated 
that never in the history of the Republic has a 
corrupt man occupied the White House. 

From what does all this seandal grow? No 
one seems to be informed. Many people think 
it springs from a desire for political advantage. 
This slandering of men in public life must be 
stopped if the republic is to live. Sometimes 
American electors send foolish, misinformed and 
even corrupt men into public life. But this in- 
discriminate spreading of scandal without 
knowledge will, far from curing the disease, 
bring on a greater destruction. It will not 
only destroy the progress of daily life but will 
promote red revolution. 


Asks that Truth be Learned 
Who knows the truth about the oil leases, 


their benefits and obligations and the scientific 


facts about the territory leased? No one seems 
to know. It is common knowledge that oil can 
not be stored in the earth, if there is any 
drilling in the neighborhood. Adjoining wells 
will draw off all the oil and render what was 
valuable property valueless. Courts will even 
compel owners of leases to drill in order to pro- 
tect owners of the land if other wells on ad- 
joining lands are in operation. Who knows 
whether or not the government oil lands were 
being drained by adjoining wells? The leases 
may have been corruptly obtained, but it is 
unfair to form an opinion without facts. Un- 
fortunately, the Senate committees do not seem 
to be working according to these principles. 

Mr. Kirby asserted that he had no brief to 
defend any cabinet member, but he was in- 
clined to believe the attorney general had been 
badly used. His office is overwhelmed with 
duties such as no one man could perform. The 
enforcement of prohibition is a tremendous 
task that would tax any man; and the attorney 
general is responsible for this enforcement, 
down to the little inquisitorial sleuths who peep 
over transoms to see if fruit juices have been 
kept too long. 

It is unfair to try any man before the bar of 
public opinion thru the press. Suspicions be- 
come certainties and, no one waits to ask if the 
terms of the leases are favorable or unfavorable 
to the government. The Navy Department has 
been pilloried for transferring oil lands to the 
Department of the Interior. But the latter de- 
partment has a great organization for handling 
public lands, and the Navy Department has 
none. To a man up a tree, the transfer under 
these conditions would seem at least expedient. 

Mr. Kirby made an impassioned appeal for 
a suspension of judgment and for a firm word 
spoken to Congress that it stop playing the 
game of smut and take up the lagging task of 
administering the affairs of the country. Bust 
ness conditions are all favorable; but if poli: 
ticians continue the game of smut for political 
advantage the country has much to fear. It 
was said many years ago that if ‘this Republic 
ever dies it will be by suicide and not by 
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violence from without. The United States will 
jose her government only when that govern- 
ment loses the confidence and respect of the 

ople. Mr. Kirby closed with a tribute to the 
founders of the country, to Jefferson, the states- 
man who established the principles of interna- 
tial relations, and to Hamilton, the financier 
who established financial integrity. He spoke 
for the policy of giving Europe the opportunity 
of working out her problems without political 
entanglement with the United States. ‘‘Let 
Europe take care of her smutters,’’ Mr. Kirby 
said, ‘‘while we take care of ours.’’ 


TUESDAY AFTERNOON 
At the beginning of the afternoon session 
President Kirby introduced the secretary-man- 
ager of the association in his usual graceful 
fashion. 
Secretary Reviews Association Activities 


Secretary-manager H. C. Berckes in begin- 
ning his report referred to the tributes that 
were being paid to the memory of Mr. Rhodes 
and asked that the various reports of the activi- 
ties of the Southern Pine Association be con- 
sidered as in themselves tributes to the mem- 
ory of the deceased secretary-manager; for 
the association is itself ‘‘an organization that 
pulsates with the life and inspiration that he 
has breathed into it.’’ 

Mr. Berckes mentioned the charts that had 
been prepared to represent graphically the 
character and progress of association effort. 
This ninth annual meeting marks in a certain 
sense the entry of the industry into a new era 
of its evolution. Changing economic conditions 
require new methods of manufacture and mar- 
keting, and the slight and gradual decrease in 
production of southern pine will bring harder 
competition from competing woods and sub- 
stitutes. Larger mills will be in more active 
competition with the portable mills that op- 
erate in second growth timber. The lessons 
of codperation learned in the last nine years 
must be the guide to these new conditions. 
There must be close study of methods, of the 
needs of customers and of principles of ex- 
pert salesmanship. New uses for southern 
pine must be found, and a closer utilization of 
raw material must be developed. 

In discussing future production of southern 
pine Mr. Berckes recalled the survey of the 
standing timber in the South that was made 
by the association in 1919. At present these 
figures are being re-checked; and while this 
work is but half done it has already disclosed 
two important facts. The first is the fact that 
large operators have added much timber to 
their holdings. and, in a few instances, have 
increased their production facilities. Most of 


the timber that can be used by the larger mills 
is now in their ownership, and this addition 
has prolonged the lives of many mills. The 
second fact is the organization of a large num- 
ber of small mills by wholesalers and planing 


‘mill operators and a resulting increase in pro- 


duction, particularly of boards and framing, 
by mills of this class. In fact, while the life 
and cut of standard mill operations may now 
be computed with fair accuracy, the volume of 
production of boards, framing and cheaper 
grades of lumber by the thousands of small 
mills that have come into existence during the 
last five years is much more diffcult to estimate. 

The small mill, he stated, is no longer an in- 
dependent individual factor in production. The 
wholesaler and the planing mill operator have 
organized this branch of the industry until it 
is doubtful if even 10 percent of the small mill 
operators are free to sell their output to the 
easual buyer. This financing by the wholesaler 
runs thru all degrees from a $50 loan to a full 
investment in timber, plant and payroll. These 
small mills are producing an unbelievable 
amount of lumber, and the comparatively lim- 
ited financial resources of the operator compel 
him to send it out in transit as soon as it is 
delivered at the railroad. 


In Alabama, Mr. Berckes said, the production of 
lumber in 1923 was far greater than in 1919, and 
this in the face of a decline of production of 10 
percent by the larger mills; and increases in this 
class of production are general in all the more 
thinly timbered areas of the South. How long 
this increased production by small mills can keep 
up is hard to determine. In some few cases the 
timber is growing over widely scattered areas as 
fast as the mills can cut it, but in other sections 
everything that can be sawed into a board or a 
short dimension is being converted into lumber. 
Market price and length of haul appear to be the 
determining factors. There are instances of record 
where lumber was hauled into the planer from a 
distance of twenty-eight miles, and others where 
the planing mill operator has drawn on forty mills 
to put eight million feet thru his planer. 

The activities of these small mills have made it 
necessary to revise our estimates of reserve scat- 
tered timber upwards. It is astonishing the amount 
of lumber these small mills can get out of a 
county that theoretically and to all appearances 
has no timber. There are plantation counties in 
Alabama that five years ago had no lumber pro- 
duction and which were supposed to have no tim- 
ber, that are now producing thirty-five million 
feet a year. Good roads and the Fordson tractor 
are all contributing factors to this spurt in pro- 
duction. It is estimated that there are 167 Ford- 
son tractor mills operating between Lake Ponchar- 
train and Meridian, on the Southern Railroad. and 
a thousand or more in other sections of the South. 

The competition of these small mills must be 
met, and this can best be done thru better trade 
extension work on the part of the large mills and 


better manufacturing 
methods. A feature that 
will assist larger manu- 
facturers in this will be 
grade marking. 


The secretary-mana- 
ger called the perfec- 
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tion of a grade-mark- 
ing machine and _ the 
formation of a plan for 
using it ‘‘the most tan- 
gible and concrete ac- 
complishment of the 
association during the year.’’ The association 
has been considering varying phases of this 
problems for eight years, and two years ago 
definite steps were taken to lay the basis of a 
practical plan. The details of the plan will be 
submitted before the adjournment of the con- 
vention. 


Trade Extension Work Producing Results 


The work of the Trade Extension Committee, 
under the direction of Rodney E. Browne, has 
been begun since the last annual meeting, and 
it is already producing results. The associa- 
tion has done extensive advertising, but it has 
never been in a position to follow up this ad- 
vertising as closely as it wanted to. The in- 
dustrial and railroad trade is composed of a 
group of lumber consumers with whom the as- 
sociation can codperate more intensively, and 
in the short time it has been functioning the 
department has been in active touch with 428 
large consumers of wood. The department has 
not merely advocated the use of southern pine 
but has helped consumers solve their problems. 

Under the direction of this committee the 
association has gathered data showing the dis- 
tribution of the product of the subscriber mills 
both by classes of trade and by territories and 
by items of stock. The association has also 
compiled a list of subscribers showing in detail 
the classes of stock manufactured by each, 
plant capacities, railroad locations and the like. 
These lists have been distributed thruout the 
retail, wholesale and industrial trade. Letters 
in reply disclose the value of this information 
to the trade. The trade extension department 
proposes also to render service in the elimina- 
tion of waste and the conservation of raw ma- 
terials. 

Advertising to be effective must be persistent. 
Sporadic advertising not only fails of its pur- 
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pose but also raises questions in the minds of 
consumers as to its sincerity and as to the 
permanence and direction of the industry. The 
association has been building up an advertis- 
ing fund for the buying of advertising space 
and literature. The present campaign con- 
templates the use of magazines of national cir- 
culation, trade papers, engineering and tech- 
nical publications and farm journals. The sec- 
retary called attention to the display that ex- 
hibits the scope of the campaign. 

The plan book service has been of great ben- 
efit to the retail trade. Dealers paid approxi- 
mately $30,000 during 1923 for literature, and 
at their request the association is now issuing 
a new plan book somewhat similar to ‘‘ Modern 
Homes,’’ but with matter that will be more 
conducive to the use of southern pine. The 
association this year has been represented at 
all the large retail conventions and had many 
speakers on the programs. Retailers are 
friendly to southern pine manufacturers, and 
all indications point to a deepening of that 
friendship. Mr. Berckes paid a tribute to the 
advertising committee and to King H. Pullen, 
advertising manager. 

Cooperation in Publicity Work 


The secretary-manager then spoke of the 
publicity department as one much heard of 
by subscribers but as little understood. In 
these days of sensational propaganda the task 
of this department is not an easy one. Pub- 
licity for a great industry, if built upon truth 
and written in an interesting way, can culti- 
vate good will. ‘‘It is upon this latter plane 
that we have conducted our publicity, under the 
able direction of Albert R. Israel. We have 
not tried to secure newspaper and magazine 
space by quantity. We have sought to give 
quality news, and where we have given we have 
been asked to give again.’’ The association 
has received space that can not be bought with 
money. It has cultivated the personal ac- 
quaintance of hundreds of men of the press, 
has convinced them of its sincerity of purpose 
and has their complete cooperation. 

The inspection department, under the super- 
vision of Chief Inspector J..E. Jones, has made 
its usual creditable showing. In the claim and 
mill inspection work the department has ren- 
dered efficient and loyal service. 

Under the leadership of W. T. Murray, chair- 
man of the grading committee, and C. C. Shep- 
pard, the association has shared in the work 
of national standardization of sizes, grades 
and trade practices. The views and interests 
of subscribers have been clearly presented, and 
at the same time a genuine effort has been 
made to arrive at some basis of national co- 
operation. After the national standardization 
conference, held in Washington, D. C., on Dec. 
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12, 1923, subscribers were advised of the recom- 
mendations of the conference. The grading 
committee is ready, with the approval of the 
board of directors, to submit the matter 
for adoption. Much work remains to be done, 
and the questions to be submitted are but the 
first upon which national agreement has been 
reached. 

Upon recommendation of the grading com- 
mittee the directors in 1922 authorized an ap- 
propriation for conducting tests in kiln drying 
of southern pine, to be made in codperation 
with the Forest Products Laboratory. Since 
the last annual meeting and because of the 
success of these tests the association has con- 
tinued its codperation with the laboratory, and 
A. C. Knauss, representing the laboratory, will 
be present at this meeting to show that large 
sums can be saved by the industry thru the use 
of improved kiln drying methods. 


Progress in Forestry Problems 


Forestry occupies a greater and greater 
amount of attention. Since the last meeting 
the United States Senate committee on re- 
forestation has held hearings in the South at 
which the Southern Pine Association was fully 
represented. Based upon the findings of tlfis 
committee, Federal forestry legislation may be 
expected. State forestry has also shown 
progress. Alabama has created a department of 
forestry, and at the Southern Forestry Con- 
gress held in Savannah, State forestry legisla- 
tion was the main topic. The association, 
thru its forestry committee, of which John L. 
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Kaul is chairman, is in touch with all phases 
of the forestry problem. 

The traffic department, under direction of 
the transportation committee and of A. G. T, 
Moore, traffic manager, has been cooperating 
with the railroads thru the regional shippers’ 
boards in expediting the movement of freight. 
The American Railway Association has been 
outspoken in its appreciation of this assistance, 
The traffic department has been active in nego- 
tiations with the traffic officials of the railroads 
in an effort to adjust amicably the vital rate 
problem. The association freight tariffs are a 
success, and the traffic department has rendered 
efficient service to the industry in these times 
of important rate adjustments. 

At the last meeting a committee was ap- 
pointed to aid in gathering data of assistance 
to subscribers, in making their tax returns, to 
establish fair valuations of timber as of March 
1, 1913. Much information has been gathered 
showing sales of timber in various localities 
on or about that date. 

The rail and equipment department has been 
doing a work of increasing importance. This 
department aids in the exchange each year of 
about $1,500,000 worth of second-hand railway 
and sawmill supplies. Mills cutting out have, 
thru this service, saved many thousands of dol- 
lars; and in cases of fire and breakdowns the 
equipment obtained thru information furnished 
by the department has expedited operations. 
Under the efficient management of E. J. King, 
the cost of conducting this work has been 
small. Costs have been reduced from $1,000 
a month to about $250, and this without cur- 
tailing service. 

All subscribers are familiar with the Blue 
Book Credit Rating Service and with the sta- 
tistical work. Mr. Berckes quoted a statement 
made by W. M. Steuart, director bureau of 
the census, to Secretary-manager Compton of 
the National association to the effect that he 
would be glad if all the constituent associations 
in the National would follow the standards set 
by the Southern Pine Association in making 
its statistical returns. % 

The secretary-manager concluded his report 
with a financial statement showing that the 
total collections of the association during 1923 
amounted to $641,781.48, and that expenses 
were $575,485.83. The service sold to non- 
subscribers and other income than that derived 
from subscription fees amounted to $118,721.83. 
There was a net gain of seventeen new sub- 
scribers and 102,000,000 feet of production. 

Following the secretary-manager’s report the 
convention turned to matters of transportation. 


Codperation with the Railroads 


R. H. Aishton, president of the American 
Railway Association, in his address entitled 
‘‘The American Ways,’’ expressed his appre- 
ciation of the efforts of the Southern Pine As- 
sociation in codperating with the railroads m 
building up a great transportation machine. 
He recalled the serious situation in the fall of 
1922 resulting from the cumulative effects of 
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the shop ‘and mine strikes. In 1923 the rail- 
roads determined upon a great effort to rebuild 
their service. They signed a note to the public 
that they would do the building and make the 
adjustments needed to meet the growing de- 
mands of the country’s commerce. They asked 
the shipping public to share in the task of regu- 
lating the quantity and quality of their service, 
and the public generally responded to this ap- 
peal. To the sympathetic and enthusiastic 
support of the shippers and to the encourage- 
ment the shippers gave the railroad officers and 
the car service division belongs a large share of 
the credit for the performance the railroads 
have been able to reach. 

The car service division created the regional 
shippers’ advisory boards. There are two of 
these boards in the territory of the Southern 
Pine Association; the Southwest regional ad- 
visory board composed of representatives from 
Texas, Arizona, New Mexico, Louisiana, south- 
ern Arkansas, and southern Oklahoma; and the 
Southeast regional shippers’ advisory board 
composed of representatives from Florida, 
Georgia, Alabama, Mississippi, Tennessee and 
the Carolinas. A. G. T. Moore, of the South- 
ern Pine Association, is general chairman of 
the Southeast board. Interests of lumbermen 
are protected by commodity committees which 
deal directly with the district managers of the 
car service division located at Dallas and 
Birmingham, and with the railroads as a whole 
in each of their respective districts. 

This codperation has been productive of 
splendid understanding and results, and it is 
predicated upon the principle of voluntary 
codperation. The whole South prospers from 
a service standpoint, and the individual reaps 
the reward which always comes from a better 
understanding of transportation problems. Mr. 
Aishton asked that lumber manufacturers, who 
he said composed the South’s greatest industry, 
support their own representatives and the rail- 
road officers who are pioneering in this move- 
ment. 

To reach the state of operation that now ob- 
tains it has been necessary to expend large 
sums for new equipment. During 1923 over 
three billion dollars was spent by railroads of 
the United States in capital improvements and 
for materials used in operation and mainte- 
nance. These expenditures contributed to the 
general expansion of industry and the em- 
ployment of labot and to the increase in do- 
mestic demands for the products of agriculture 
and industry. Much of this expenditure was 
made with borrowed money; and if the com- 
mercial needs of a growing country are to be 
met the American people and their agencies 
of government must allow the railroads the net 
income upon their property that will make pos- 
sible the raising of new capital and that will 
place the value of their stock upon an attrac- 
tive basis and that will protect the many thou- 
sands of security holders who are dependent 
upon the returns from their investments. 

In considering the question of reduced freight 
rates it should be understood that nearly 80 
percent of the revenues received on the basis 
of the 1923 rates went to pay operating ex- 
penses. Of the remainder, $326,000,000 was 
paid in taxes, while dividends paid in 1923 
amounted to only $280,000,000. Taxes in 1923 
Were 20 percent -greater than all dividends paid 
by Class 1 roads. In 1913 dividends paid to 
railroad stockholders were two and one-half 
times the total of railroad taxes. 

Inadequate service is the most expensive 
thing that can be bought. A prosperous rail- 
road is the greatest single contribution to the 
life of any community. It is only thru coop- 
eration that the proper level in the relationships 
between the railroads and the public can be 
reached and held, and in this endeavor the rail- 
roads and the lumber industry have a common 
interest. Mr. Aishton stated that he wanted 
the lumbermen to know that the railroads ap- 
preciated the fact that the Southern Pine Asso- 
ciation had been foremost in promoting that 
interest. 

In riding thru this vast southern country, Mr. 
Aishton said, I am struck with the thought that 
the people of the South, and especially the lumber- 
men and the railroads who have such a vital inter- 





est in its future, must come to a very definite 
and positive program as to the future of these 
large communities now so dependent upon the lum- 
ber industry and*which are left without produc- 
tivity when the trees are gone. Your association 
has commenced a great work toward this end, 
and the future of the South demands that it be 


augmented and continued in a scientific way as 


an obligation and heritage to your future genera- 
tions. 

In conclusion I want to say that to me the signs 
of the future point only to optimism. There is 
every economic reason why we should go forward 
and enhance our prosperity in a methodical and 
lasting way. Car loadings continue to increase over 
a year ago. Our prosperity is dependent in no 
small degree upon what and how we, as individuals, 
believe and think. The psychology of going ahead, 
the spirit of optimism, and the principle of co- 
operation are the potent attributes of American 
business dealing and maintain just as prominent 
and emphatic a place in our relationship today 
as they did in the minds of those who conceived 
our great constitution of liberty. Probably the 
most important of these attributes and its effect 
upon our present existence and business dealing is 
that of codperation—“The association of a num: 
ber of persons for their common benefit.” 


At the close of Mr. Aishton’s address Edward 
Hines offered a resolution, which was adopted, 
expressing appreciation of the address and es- 
pecially of the optimistic picture presented in 
it of probable future transportation conditions. 

In referring to statements made by Mr. Aish- 
ton in regard to increasing tax burdens, Presi- 
dent Kirby made the statement that the total 
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cost of operating the Federal Government in 
1860 was $52,000,000. In the intervening sixty 
years both population and government expense 
has increased. Population is three times as 
large, and taxation has increased 3,000 percent. 


Efficiency in Transportation 


M. J. Gormley, chairman of the car service 
section, American Railway Association, Wash- 
ington, D. C., spoke on efficiency in transpor- 
tation. He stated briefly that the car service 
division is the coérdinating agency between the 
different railroads charged with the duty of 
getting cars to shippers; and in discharging its 
duties it is given plenary powers. One of the 
big problems of the railroads arises because 
farm production lies in the West and the bulk 
of the population and of the manufactures is 
in the East. Manufactured products going west 
do not amount in volume to agricultural prod- 
ucts going east; and this makes necessary the 
hauling of empties westward. The movement 
of empties is sometimes said to measure the 
efficiency of railroad administration; but this 
is a misleading statement. For if these empties 
do not return in sufficient number to meet west- 
ern needs there is soon a car shortage. 

It is necessary to anticipate needs and to do 
it accurately if these shortages are not to de- 
velop. To meet this situation the regional ad- 
visory boards were created. By means of the 
information that these boards gather it is pos- 
sible to meet all shipping requirements without 


having an excess number of freight cars; and 
so Mr. Gormley urged that the most cordial 
assistance and codperation be given these 
boards. 

It is sometimes said that the railroads have 
lagged behind other industries in efficiency and 
in efforts to keep pace with developing needs. 
Mr. Gormley emphatically denied this and 
stated that no other industry has made as large 
gains in efficiency. He explained in passing 
that since railroads buy cars primarily for the 
service of their own patrons they want cars 
that are sent out over other roads loaded back 
to points on the owner road. Mr. Gormley 
asked the men in the convention to do this 
whenever possible. He closed with the state- 
ment that the car service section hopes to meet 
transportation needs this season without having 
to resort to arbitrary orders. 


Two Resolutions Adopted 


At the close of this address, E. A. Frost 
offered a resolution referring to the govern- 
mental transportation policy as embodied in 
the present transportation act and asking that 
no changes be made in the essential provision 
of this act until it has had a fair and adequate 
trial. Mr. Frost also presented a second reso- 
lution that the secretary have printed 10,000 
copies of Mr. Kirby’s speech of the morning 
session and that a copy be sent to each member 
of Congress and to the President of the United 
States and that the remaining copies be sent 
out to southern pine customers. Both resolu- 
tions were carried unanimously. 

Judge John H. Lucas in his courtly and de- 
liberate fashion reviewed the litigation in which 
the association has been involved. He de- 
scribed the ouster suit in Missouri that led to 
the reorganization and the removal to New 
Orleans. He referred in general terms to the 
more recent pending litigation and described 
the conferences held with the attorney general 
and the inability to come to agreement. When 
the suit will be tried he did not know, but he 
assured the convention that there would be no 
compromise of the honor or integrity or repu- 
tation of the association or of any of its mem- 
bers. He-affirmed his complete.confidence that 
justice would prevail and that the association 
would be completely cleared of any shadow of 
having infringed upon the law. 


National Problems of Lumber Industry 


Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
delivered an address upon ‘‘The Lumber In- 
dustry’s National Problems.’’ He stated that 
five billion dollars was spent last year in con- 
struction and that four and one-half billion or 
more would be spent this year, that the coun- 
try was perhaps ten billion dollars’ worth of 
construction short of needs and that it would 
require at least eight years to catch up. Build- 
ing trades labor is the limiting factor. Mr. 
Compton then made a survey of stumpage costs 
and made some general predictions that stump- 
age values would continue to rise. Lumber is 
still the cheapest of building materials, but it 
has advanced in price more rapidly than have 
most of its competing materials. Mr. Compton 
suggested that it was not wise to deny this 
fact. Rather, wisdom requires that it be 
stated and that the necessary economic ex- 
planations for this fact be made. It is best 
to say that lumber prices are comparatively 
high and will be higher. Frankness with the 
public on this point will save future embarrass- 
ment, and the codperation of the public is 
needed in determining a suitable development 
for the future in the fields of price, reforesta- 
tion, conservation by means of using short 
lengths and the like. 

Mr. Compton described two bills pending in 
Congress; the McNary-Clark bill and the Cap- 
per bill. He made a detailed examination of 
the two and stated that the first offered an 
economic and the second a political solution of 
the forestry problem. In speaking for the wis- 
dom of an economic settlement, Mr. Compton 
mentioned the experience of Sweden where for- 
estry is highly efficient and has been made so 
on an economic basis. To get the forests on 
a sound basis there must be fire protection, 
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tax adjustment, development of mortgageabil- 
ity and insurability. These must come first, and 
all are economic problems. If the industry is 
wise it will help in making these things possible 
while a solution is easy instead of waiting to be 
coerced by a political program. 

He spoke for economy and regularity in the 
manufacture and sale of lumber and for lum- 
ber standards. ‘‘The lumber industry,’’ he 
said, ‘‘can accomplish conservation and re- 
forestation, the development and enforcement 
of lumber standards, and the continuity of lum- 
bering operations. The lumber industry can 
make a demonstration of its ability to govern 
itself. If it does so and the facts are made 
known, then legislative and governmental con- 
trol, not to speak of nationalization, will have 
lost its appeal because it will have lost its 
cause. ’’ 

Progress of State Forestry 


Maj. Page 8S. Bunker, State forester of Ala- 
bama, in discussing ‘‘The Progress of State 
Forestry’’ mentioned the interest and concern 
which the country feels in the steady depletion 
of the country’s timber supply. Timber as a 
crop requires years to come to maturity. If 
it were like other farm crops that could be pro- 
duced within a year there would Be little call 
for the various proposed forms of government 
action to assure an adequate lumber supply. 
Supply could follow demand with sufficient 
promptness. But the fact that a long period 
of time is required to produce a crop of timber 
makes the subject of forestry a matter of spe- 
cial public concern. But Maj. Bunker stated 
that because of the appreciation of the gravity 
of the problem and the apparent willingness of 
all interested parties to make practical provi- 
sion for the future there is little danger of the 
exhaustion of the supply of southern pine. 
There will be adequate supplies of this wood 
both for domestic and for foreign consumption. 
He made special mention of the Alabama for- 
estry law as a model of the new scientific prac- 
tice. This law permits private tracts devoted 
to reforestation to be created into auxiliary 
State forests, under contract with the State. 
The land is taxed at the value of the land itself, 
and the trees are not taxed until they are cut, 
at which time the owner pays a yield tax of 
10 percent of the appraised value of the timber. 


During the last twenty or thirty years many 
proposals have been put forward for public 
action to assure a continuous supply of grow- 
ing timber. These proposals fall into three 
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general classes. The first is the acquisition of 
timber lands by the State for the purpose of 
its going directly into the business of growing 
timber. The second is State regulation of the 
management of timber lands privately owned. 
The third is governmental education, protec- 
tion, tax revision, experimentation and codp- 
eration. 


The first proposal would require the State 
either to assume a practical monopoly of all 


forest land or to go into business as a com- 
petitor of private timber growers. It is ques- 
tionable if it is proper for the State to under- 
take such business» responsibilities, and past 
experience has not been encouraging. The sec- 
ond proposal, that of government regulation, 
is receiving much attention, for the production 
of timber is coming to be regarded somewhat 
as a public utility. Considered in this way, 
there appear to be grounds for reasonable reg- 
ulation, especially if private owners fail to ob- 
serve simple, minimum requirements such as 
carefulness with fire, leaving seed trees and 
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the like, on land chiefly valuable for forest 
purposes. But all proposals of this kind should 
receive careful scrutiny. The tendency at pres- 
ent is toward reasonable regulation. But once 
the principle is established there is little as- 
surance that in the future such efforts may not 
become misdirected or ill adapted to practical 
operation. In legislation of this character 
there should be full agreement of all interested 
parties as to specific requirements. 


The third set of proposals seems to offer a 
broad field of immediate and constructive ac- 
tion. With these proposals in effect, the 
State’s direct interest in forestry will be that 
of coérdinator and codperator. The majority of 
operations in the logging, manufacture and sale 
of lumber have been efficient. Certain lumber 
companies have made notable efforts in re- 
forestation; but in general this field has not 
been entered by lumbermen. It is here that 
State forestry departments must form their 
chief contacts with the lumber industry. Eventu- 
ally large concerns will doubtless have their 
own forestry branches under skilled manage- 
ment, but for a long time to come much of 
the experimental and research work must be 
done by public agencies. A large proportion 
of the timber lands in the South is owned by 
farmers who can not be expected to undertake 
technical investigations, and indeed thruout 
the whole field there are gaps and lapses of 
contact that can be spanned only by some co- 
ordinating agency. 

The general problem of fire can best be han- 
dled by a State department. The public al- 
ways has an interest in fire protection, and 
both policy and law require that the owner of 
property shall not allow it to become or to con- 
tinue a fire menace, and a forest fire prevention 
system is essential in coordinating the interests 
of individuals and the public. Experience has 
shown that even in those communities where 
promiscuous burnings have long been tradi- 
tional, a straightforward explanation of the 
policy of fire protection may be effective in 
changing these practices. The Southern Pine 
Association and its members can be of great 
help, thru their many local contacts, in spread- 
ing this kind of education and thus in stopping 
indiscriminate burnings. Discipline can be 
built up among the employees of the companies 
and much negligence stopped. 


Coéperation Is Reducing Fire Hazards 


Forest land of the South is capable of pro- 
ducing valuable returns, regardless of who 
owns it. Fire protection is due these lands, 
The owner should be expected to do what he 
can to reduce fire hazards, just as the same care 
is expected of the owner of a building. The 
entire country needs southern pine, and the 
country should bear part of the cost of neces- 
sary protection. This is accomplished thru 
an act of Congress passed in 1911 providing 
for codperation with the States in forest fire 
protection. Under certain conditions a State 
carrying on fire protection work may share in 
the codperative fund, usually amounting to 
about half the cost of protection work. To 
qualify for this codperation is one of the imme- 
diate functions of a State forestry department. 

It seems to me, Maj. Bunker said, that the 
matter of fire protection in the southern pine 
region is resolving. into a threefold proposition of 
education, suppression and law enforcement; with 
immediate emphasis to be placed on the first, 
active and energetic efforts in connection with the 
second and resort to the third when all other 
means fail. To solve this threefold problem a 
threefold agency, comprising the local community, 
the State and the nation at large, must be put to 
work ; each State acting as the coérdinator within 
its respective bounds. 

One of the greatest forest interests of the 
country is the combined holdings of farmers; 
and much information and assistance can be 
rendered small owners by the State. 

In reviewing the three classes of proposals 
mentioned earlier in his address, Maj. Bunker 
laid the strongest emphasis on the matters 
of State work along the lines of education, 
protection, tax revision, experimentation, dem- 
onstration and codperation. To promote the 
work of education close contacts must be estab- 
lished with people who live in the country and 
in the woods, and more must be done thru the 
schools. Fire protection must be established 
where needed and especially where codperation 
is offered. Legislation must be secured for 
fair taxation of growing timber. Demonstra- 
tion forests must be established. Such a pro- 
gram, it seems to Maj. Bunker, should make 
a strong appeal to the Southern Pine Associa- 
tion. To carry out such a program requires 


the establishment of forestry departments in 
States that do not now have them. Substan- 
tial progress is being made in Texas, Louisiana, 
Alabama, Tennessee, North Carolina and Vir- 
ginia. 


Lumbermen of Florida, South Caro- 
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lina, Georgia, Mississippi and Arkansas should 
press this matter upon the attention of their 
legislatures. 


I believe the most enduring foundation for 4 
permanent forestry policy, Maj. Bunker said in 
conclusion, must be built upon the two funda- 
mentals of proper taxation and fire protection. 
If in our enthusiasm we attempt to hasten unduly 
the wide adoption of more intensive practice we 
may delay rather than advance the development 
of forestry thruout the southern States. When 
the solid foundation becomes a thing accomplished, 
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the greater part of the problem will be solved, and 
economic conditions and good business judgment 
will indicate the next steps. 

F. F. Whited, Frost-Johnson Lumber Co., 
Shreveport, La., offered a resolution calling 
on the secretary to wire Mr. Hoover urging 
that he be present at the April meeting of the 
National Lumber Manufacturers’ Association 
and address that gathering on the subject of 
trade associations. 


Directors Nominated 


Subseribers from the different States held 
brief meetings and nominated the following 
directors: 


Alabama—John L. Kaul, Birmingham, and 
EK. F. Allison, Bellamy. 

Arkansas—C. A. Buchner, Millville, and O. O. 
Axley, Warren. 

Florida—J. S. Foley, Jacksonville, and M. L. 
Fleishel, Jacksonville. 

Georgia—Thomas Hamilton, Live Oak, Fla. 

Louisiana—F. W. Reimers, Hammond, and 
A. J. Peavy, Shreveport. 

Mississippi—P. S. Gardiner, Laurel, and W. 
K. Guild, Jackson. 

Missouri—Chas. S. Keith, Kansas City, E. A. 
Frost, Shreveport, and Judge John H. Lucas, 
Kansas City. 

Oklahoma—D., V. Dierks, Kansas City, Mo. 

Texas—John H. Kirby, Houston, and F. H. 
Farwell, Orange. 





In one of his graceful speeches, John H. 
Kirby presented the name of E. A. Frost to 
the convention and moved that he be recom- 
mended to the directors as president of the 
association. This motion was carried by unan- 
imous rising vote. 


WEDNESDAY SESSION 


{Special telegram to AMERICAN LUMBERMAN ] 

New OLeans, La., March 12.—At the be- 
ginning of the morning session the president 
announced that Judge W. S. Bennet in the 
afternoon would meet members interested in 
the matter of 1913 timber values for the pur- 
pose of making income tax returns. He also 
announced that the directors had passed a 
resolution creating a committee to investigate 
the matter of adding a hardwood department 
to the association. Members of the committee 
are: KE. A. Frost, Shreveport, La.; J. W. Link, 
Houston, Tex.; John W. Bailey, Laurel, Miss.; 
F, W. Reimers, Hammond, La., and A. J. 
Peavy, Shreveport, La. 

KE. A. Frost called attention to the report of 
a message sent to Congress yesterday urging 
immediate reduction by 25 percent of income 
taxes. Mr. Frost stated that such action would 
benefit all elements making up the country’s 
economic welfare by removing uncertainty. 
Money collected and not needed encourages 
congressional extravagance. Such money 
should be left in the channels of industry. He 
introduced a resolution that the association 
endorse the president’s stand and that a copy 
of the resolution be telegraphed to each mem- 
ber of Congress from the southern pine States 
and that a copy be forwarded to the President 
of the United States, 


Tests on Kiln Drying Southern Pine 


A. C. Knauss, engineer Forest Products 
Laboratory, Matlison, Wis., submitted the fol- 
lowing interesting information relative to some 
recent tests on kiln drying of southern pine: 


At your annual meeting a year ago I discussed 
the subject “The Kiln Drying of Southern Pine.” 
I presented in that discussion the results of a 
survey I had made on the methods used and 
the results obtained in the kiln drying of pine 
at a number of representative southern mills. 
That survey showed that the present kiln drying 
practice is accompanied by a serious degrade which 
is equivalent to a reduction in value of $1 to $10 
for every thousand feet of lumber cut which 
grades No. 2 common or better. 


Observations of drying conditions and subse- 
quent test runs indicated that this degrade could 
be greatly reduced if proper control of drying 
conditions could be maintained. We accordingly 
modified a dry kiln at a mill at Lufkin, Tex., by 
installing steam sprays for humidity control and 
were able to dry B&better stock with a degrade of 
about one-fourth as much as generally obtained, 
but found it necessary to increase the drying time 
‘over that required in the regular kilns. We were 
not able, however, on account of the slow circula- 
tion to maintain a uniformly high humidity and 
the common grades of stock degraded as much as 
before. These tests showed that it would be 
necessary to materially increase the rate of cir- 
culation in a dry kiln before it would be possible 
to dry common grades of pine in two to three 
days and at the same time maintain a low degrade. 

The necessity for a rapid circulation of air in 
the successful kiln drying of certain classes of 
softwoods had been brought to the attention of 
the Forest Products Lab- 
oratory in connection with 
the kiln drying of com- 
mon grades of Pacific 
coast Douglas fir. Exper- 
iments in drying that 
class of stock were con- 
ducted about a year anda 
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half ago in a kiln which 

was equipped with a series . 
of internal fans which 

gave a faster circulation 

of air thru the lumber pile 

than any commercial kiln 

has done up to the pres- 

ent time. 

This increase in the rate of circulation made it 
possible to maintain a uniformly high humidity 
and the Douglas fir common was kiln dried with a 
low degrade. One of the features of this kiln 
was that the fans could be turned in either di- 
rection and it was possible to reverse the direction 
of the circulation of air by reversing the fans. 
The kiln has become known as an “internal fan 
reversible circulation dry kiln” and is covered by a 
Government patent taken out by Rolf Thelen, in 
charge of all kiln drying research at the Forest 
Products Laboratory. . 

When it became apparent that high humidities 
would be necessary to secure low degrades in kiln 
drying southern pine common, arrangements were 
made between the Southern Pine Association, the 
Central Coal & Coke Co. and the Forest Products 
Laboratory to remodel one of the kilns at the 
Delta Land & Timber Co., at Conroe, Tex., into 
an internal fan reversible circulation dry kiln and 
to make test runs in it on both B&better and 
common grades of southern pine. My purpose 
today is to give you in a brief way the results we 
have obtained in these tests. 











Kiln Equipment Where Tests Occurred 


The kilns at Conroe are a battery of twelve 
progressive kilns, 120 feet long, and are arranged 
for two rows of cars of flat stacked and piled 
lumber each and are used for kiln drying the 
entire cut of this plant. One of these kilns was 
remodeled into an internal fan kiln. The heating 
pipes were rearranged and were placed between 
the rails underneath the cars of lumber. A shaft 
was then run the entire length of the kiln thru 
the middle and was set in bearings about two 
feet from the ground. Sixteen straight blade 
disk fans 36 inches in diameter were mounted 
on this shaft with intervals of 7 feet between 
fans. Since the installation was only a temporary 
one wood was used for the duct construction 
around the fans, and it was so arranged that when 
the fans were turned one way the air was drawn 
from the heating coils into the fans and was then 
blown upward into the space between the rows of 
cars. A cover had been laid across the top of 


this open space and the air would enter the side 
of. the pile, pass laterally thru the pile and 
emerge on the opposite sides at the walls. Then 
it would drop down, pass thru the heating coils 
and be drawn into the fan again to repeat the 
circuit. 

When the fans were turned in the opposite di- 
rection, the direction of circulation would also 
be reversed and the air would be blown thru the 
heating coils toward both walls of the kiln, would 
rise and enter the outer side of the loads, pass 
thru them, meet in the middle of the kiln and 
be drawn downward into the fans. The fans would 
be reversed about every twelve hours so that each 
side of the pile would have a period of rapid drying 
and the entire pile would dry more uniformly than 
if circulation were maintained in one direction only. 
These fans were turned at 575 revolutions a 
minute and moved between 7,000 and 8,000 cubic 
feet of air a minute each, which gave a movement 
of air thru the pile of 60 to 110 feet a minute. 
This is a rate of roughly only one mile an hour, 
but it is much faster than the movement of air 
across the face of lumber in present commercial 
dry kilns. Turning these sixteen fans required 16 
horsepower in starting the cold kiln, but upon 
becoming hot the full speed load dropped to 
13 horsepower. Ducts running the entire length 
on the bottom of the kiln permitted fresh air to 
enter and the chimneys which are in the roof of 
the kiln permitted the moist air to be removed. 
Humidity control was secured by a thermostat 
operating on a line of steam jets, and temperature 
control was secured by a thermostat operating on 
the steam supply to the heating coils. 

The kiln was operated as a compartment kiln, 
that is, the entire kiln was loaded or unloaded at 
the same time. The internal fan kiln is not 
adapted for progressive operation. 

The lumber which we dried at Conroe is a variety 
of shortleaf pine and is from a stand of com- 
paratively young timber. The trees are of small 
size and are largely sap, many having practically 
no heartwood at all. The sapwood has a moisture 
content of 80 to 180 percent, which is rather high 
even for shortleaf pine, and many of the logs are 
sinkers. The high moisture content of the sap- 
wood, the small percentage of heartwood and the 
small size of the logs make this class of lumber as 
difficult to kiln dry with low degrades as any 
class of southern pine. This is shown by the fact 
that during the last few months the regular drying 
time at the plant has been four days for B&better 
and three days for common, while the degrade was 
representative of the results obtained in the kiln 
which I had previously visited. 


Grading of Stock for Tests 


B&better stock at this mill is all sapwood and se 
is practically all of the No. 1 common. No. 2 
common also contains a high percentage of sap- 
wood. Bé&better stock and common grades are 
separated for kiln drying. In making the tests 
for the kiln drying degrade in the internal fan 
kiln, about 9,000 or 10,000 feet of stock, mill run, 
would be graded green from the saw for each run, 
The rest of the kiln would be filled with stock 
which was not graded for test. The ordinary 
operation at a pine mill calls for grading the kiln 
dried stock in the rough and consequently. all 
the degrade chargeable to the kiln does not become 
apparent at the planing mill. In our tests, how- 
ever, all test stock was sent to the planing mill 
according to its original green grade and was sur- 
faced four sides and regraded. Mismanufacture 


of stock was not considered kiln degrade but all 
splitting, checking, warping, crooks, broken grain, 
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loosening or breaking of knots, kiln stain and stock 
not well dried were charged as kiln degrade. 

Three test runs were made on B&better stock 
in the internal fan kiln. Drying was started at 
180 degrees and 60 percent relative humidity and 
was finished at 200 degrees and 30 percent relative 
humidity. The drying time varied from 75 to 89 
hours, an average reduction of 12 hours below the 
regular kiln drying for this stock at this plant. 

The kiln drying degrade was 4 to 5 percent, 
which is equivalent to a reduction in value of $1 
to $1.50 a thousand feet, as compared with losses 
of $4. to $10 a thousand feet for B&better stock 
for the present kiln drying practice thruout the 
southern pine mills. 

This reduction in degrade was secured by carry- 
ing a higher humidity thruout the run than is 
found in your regular kilns and not only was the 
checking reduced but the stock was not permitted 
to overdry and become brittle, and machine splitting 
was also reduced. 


First Test on Common Stock 


The drying of common lumber with a low de- 
grade proved a more difficult problem than B&better. 
The first test on common stock was started at a 
high relative humidity and was finished at a rela- 
tive humidity of 35 percent. This dried the stock 
to an average moisture content of 8 percent and 
the resultant degrade was about 25 percent, due 
chiefly to machine splitting and some loose and 
broken knots. The loosening of the knots was 
due chiefly to the shrinkage of the knot away 
from the board. Wood shrinks very little along 
the grain but quite appreciably across the grain, 
consequently the knots shrink in all directions on 
the face of the board but none at all in thickness, 
while the board shrinks in width and thickness 
but not in length. In the dry board then the knot 
is thicker than the board but not as large as the 
hole in the board and therefore it becomes loose 
and checks. If the board is not permitted to be- 
come so dry, the knot will not shrink away from 
the board to such a large extent and it is more 
likely to remain firm. Fewer knots drop out of 
air dried lumber than in kiln dried lumber simply 
because the lumber is not so dry. : 

Cupped lumber is due to the sap side of a board 
shrinking more than the heart side. Flat sawed 
pine shrinks nearly twice as much as quarter 
sawed pine. In a board cut from a small tree the 
heart side is much more nearly quarter sawed 
than the sap side and consequently it does not 
shrink as much. Now pine does not begin to 
shrink until its moisture content has been re- 
duced to 30 percent, but below this point the 
amount of shrinkage is proportional to the amount 
of drying. Consequently air dried lumber does 
not cup as much as kiln dried lumber because it 
does not become so dry. 

Our next runs on common were made then 
with a relative humidity of 60 percent thruout 
the entire run, so that none of the stock should 
dry below about 10 percent. The temperature was 
held at 180 degrees. The drying time for these 
runs ranged from 60 to 75 hours, which is prac- 
tically the same time as for the regular kiln drying 
practice at this plant. The stock was dried to an 
average moisture content of 12 to 15 percent which 
was sufficient to retain the knots, to reduce the 
cupping and to retain more elasticity in the stock. 
The degrade for No. 1 common ranged from 5.9 
to 9.1 percent and for No. 2 common from 4.7 to 
11.3 percent. This is equivalent to a loss of $1 
to $1.50 a thousand feet for No. 1 common as 
compared with $3 to $9 a thousand feet for the 
present southern pine kiln drying practice. In 
No. 2 common the loss was 30 to 60 cents a 
thousand feet as compared with $1 to $2 a thou- 
sand feet for the regular kiln drying practice. 
In the case of No. 3 common practically no de- 
grade is suffered either in the regular kilns or in 
the internal fan kilns. 

During the last year the Forest Products Labora- 
tory has completed a study of the air drying of 
southern pine which shows that common grades of 
Louisiana and Texas southern pine which air 
dried during the summer season and were taken 
down during the winter had an average moisture 
content of 15 to 20 percent and upon being dressed 
four sides degraded from 3.7 to 6.0 percent. It is 
quite apparent from all these results that in order 
to reduce the degrade in common grades of kiln 
dried southern pine to a minimum it is necessary 
to prevent the stock from drying below an average 
content of 12 to 15 percent. 


Effect of High and Low Humidities 


The reduction in degrades in these tests is due 
principally to the use of relative humidities much 
higher than those now being used in commercial 
dry kilns. Tests made at various pine mills show 
that the humidity at the green end of the kiln 
averages about 50 percent and at the dry end 
about 10 to 15 percent. This invariably dries a 
large part of the stock to a moisture content of 
3 percent or less and makes the lumber brittle, 
causes excessive eupping and loosening of the 


knots. But higher humidities in themselves slow 
up the rate of drying and it is necessary to in- 
crease the circulation as the humidity is raised 
if the drying time is not to be increased. By 
securing a fast circulation of air thru the lumber 
in the internal fan kiln, we were able to greatly 
reduce the degrade without increasing the drying 
time. The advantage of circulation in securing a 
rapid drying rate is also shown in air drying by 
the fact that lumber air dries better in the cool 
spring months accompanied by high winds than 
in the hot summer months when the winds are 
only moderate, 


It is possible by extending the drying time to 
dry Bé&better in progressive kilns which are 
equipped with humidity control and secure a de- 
grade practically as low as I have obtained in the 
internal fan kiln. This is because B&better stock, 
which is largely used for interior finish, should 
have a moisture content of 5 to 7 percent and 
this requires a humidity of 20 to 30 percent at 
the close of the drying period. In the drying of 
common grades, however, the relative humidity 
must be held at 60 percent or above if the lumber 
is held at an average moisture content of 12 to 
15 percent. It is impossible to uniformly main- 
tain a humidity so high unless the temperature is 
held uniform in all parts of the pile, and this 
requires a rapid movement of air by artificial 
means. Natural circulation kilns depend on a 
difference in temperature to produce their move- 
ment of air. 

The drying of common grades of pine to a 
moisture content of 12 to 15 percent will increase 
its shipping weight to that of well air dried stock. 
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This might be an increase in weight of as much as 
10 percent at some mills, but at most mills would 
be somewhat less, and the increase in freight 
rate would not be nearly as large as the increase 
in the value of the lumber. 

Since these tests have been made on one class 
of shortleaf pine only, it is reasonable to ask what 
results could be obtained in longleaf pine and 
even in other class of shortleaf pine. I believe, 
however, that the stock we dried at Conroe is one 
of the most difficult classes of pine to kiln dry 
with a low degrade and that similar kiln drying 
in other species and classes of pine would give 
as low or even lower percentages of degrade than 
I have quoted you today. 


The internal fan kiln at Conroe is the first in- 
stallation operating in a commercial sized kiln. 
It is obvious, therefore, that there is considerable 
room for improvement in the design and construc- 
tion of this kiln. I do not believe that we would 
be able to secure any further practical reduction 
in degrade, but we should be able to improve the 
operation of the kiln and reduce the time required 
for drying the stock 


Results Obtained from Various Tests 


In conclusion I wish to point out the principal 
results of those tests: 


1. That the degrade in B&better southern pine 
ean be reduced without increasing the drying time 
by the use of proper humidities in a kiln with a 
rapid circulation of air thru the lumber pile and 
that the value of the stock will be increased $2.50 
to $8.50 a thousand feet mill cut, depending on 
existing conditions. 


2. That when No. 1 common stock is dried to 


a low moisture content, a high degrade due prin- 
cipally to machine splitting takes place. Conse, 
quently No. 1 common should not be dried with 
B&better, but if it is dried under a relative humidity 
of 60 percent or more, the value of the stock will 
be increased $1.50 to $7.50 a thousand feet mill 
run depending on existing conditions, 

8. That when No. 2 common stock is dried to a 
low moisture content a high degrade due prin- 
cipally to machine splitting and loosening of knots 
takes place. Consequently No. 2 common should 
not be dried with B&better, but may be dried with 
No. 1 common, and if they are dried under a rela- 
tive humidity of 60 percent or more, the value of 
the No. 2 common will be increased 50 cents to 
$1.50 a thousand feet mill run, depending on 
existing conditions. 

4, That the maintaining of relative humidities 
high enough to cut the degrade in kiln drying 
southern pine to a minimum without increasing the 
drying time can be accomplished by the use of 
mechanical equipment which will provide a fast 
circulation of air thru the lumber pile 


Report of Forestry Committee 


The forestry committee, of which John L. 
Kaul is chairman, presented a report which 
was read by J. H. Eddy, general manager of 
the Kaul Lumber Co., Birmingham, Ala, 
There has been pressure for State forestry 
legislation in the South. Some impractical 
suggestions have been made and lumbermen 
must be on guard to protect themselves and 
the public. The Alabama law is an excellent 
one. There has also been agitation for na- 
tional legislation, and here lumbermen should 
exercise the same precautions. 

The report described briefly the MeNary- 
Clark bill as an attempt to provide fire pro- 
tection, extension of national forests and the 
establishment of conservation policies for 
each of the great timber areas. The bill is a 
valuable forward step, except that it should 
provide that the Federal Government should 
codperate with the States which are doing 
really constructive work. The bill makes the 
Federal Government the court of last resort 
and permits it to dictate methods to the 
States. The report of the Senate select com- 
mittee shows a clear grasp of the forestry 
situation, and if the bill reflected the language 
of the report, it would be acceptable to the 
States and private owners. The Southern 
Forestry Congress is functioning along con- 
structive lines and should have the support 
of southern pine operators. The advent of 
mills making paper and fiber board has given 
forestry a practical aspect, for it promises 
larger and quicker returns than an exclusive 
production of sawlogs. Undoubtedly processes 
for making newsprint in the South will be per- 
fected, but without that development the pro- 
duction of kraft paper and fiber board war- 
rants full support of the forestry program. 

It used to be that desolation and waste fol- 
lowed saws, but now these new industries will 
follow after sawmills. Substantial forestry 
progress has already been made, and fire pre- 
vention and tax reform are matters that re- 
quire immediate attention. It is important to 
keep State forestry out of politics. 


Endorse Mellon Tax Proposals 


Judge W. S. Bennet made a brief statement 
about the work of framing present tax laws 
and stated that his committee had found no 
objection to the Mellon proposals. But the 
bill as framed in the House cf Representatives 
takes away some protection from the timber 
owner who purchased timber prior to 1913. 
He introduced a resolution, which was passed, 
petitioning Congress not to change these fea- 
tures of the present law. 


Report of Grade-Marking Committee 


The grade-marking committee’s report, pre- 
sented by C. C. Sheppard of Oakdale, La. 
after detailing the codperative efforts made by 
the committee with the inventor of a grade- 
marking machine during the last two years to 
perfect a device that would successfully and 
economically grade-mark lumber in practical 
sawmill operation, says in part: 

The committee feels that up to this point it has 
done everything it has been instructed to do 
under the original resolution of the subscribers 
and by the board of directors. The committee is 
impressed with the fact that grade-marking is 
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certain to prove a step in the progress of the 
jumber industry which will produce far-reaching 
results, and we feel that the Southern Pine Asso- 
ciation should be proud of originating the idea. 
We were convinced that unless grade-marking 
could be done mechanically, it could not be suc- 
cessful, particularly with the class of stock gen- 
erally manufactured in southern pine. We feel 
that we now have such a machine. The pioneering 
work has been brought to this stage thru the work 
of the committee, the association staff and J. G. 
McDonough, of Eau Claire, Wis., inventor of the 
device. ‘The trial grade-marking machine was in- 
stalled at the plant of the chairman of the com- 
mittee at Oakdale, La., Dec. 10, last, and has 
been in continuous operation since that time, being 
operated right along with the rest of the ma- 
chinery of the sawmill plant. Many subscribers of 
the association or their representatives have visited 
the plant and seen the machine in actual operation, 
peing impressed with its practicability. 

The committee finds that the grade-marking ma- 
chine which has been on trial in actual sawmill 
operation at Oakdale, La., for several months, is a 
practical success; that grade-marking can be eco- 
nomically practiced; that approximately 72 per- 
cent of the association’s subscribers (based upon 
total production) have agreed to grade-mark their 
lumber; that only a slight additional labor cost 
would be entailed by grade-marking. The com- 
mittee also worked out and submitted a form of 
contract with the grade-marking machine’s in- 
ventor thru which the association’s subscribers will 
have the exclusive right to use the machine for 
grade-marking southern pine and recommended a 
plan for a slight additional assessment upon sub- 
scribers using the machine. The Association under 
the plan submitted would purchase the machines, 
lease them to the subscribers and look after their 
maintenance. The committee believes that if the 
machines are confined to subscribers, it will pro- 
vide a greater guaranty to the public that they 
are receiving the grade of southern pine which 
they specify, because the product of all subscribers 
is under the vigilant eye of the association’s in- 
spection department, which keeps an accurate 
check upon the grades manufactured by each sub- 
seriber. 

In conclusion the committee recommends that 
the association institute the practice of grade- 
marking lumber by subscriber mills as soon as 
this is possible. : 

This report was adopted by the convention. 

Grade Marking from Retailers’ Viewpoint 

G. E. Melliff, of San Antonio, Tex., in be- 
ginning his address on grade marking from 
the retailers’ viewpoint, commented upon the 
value and effectiveness of southern pine dealer 
helps. He commented very favorably upon 
grade marking and expressed the desire to 
handle this kind of lumber. This marking will 
raise the standing of the industry in the 
opinion of the public, for it will stop activ- 
ities of the ‘*‘Two Timer’’—the retailer who 
robs both ways by kicking on grades to the 
manufacturer and then regrading before sell- 
ing to the consumer, He described the opera- 
tion of this practice and stated that in some 
localities the public is so confused on grades 
that the honest retailer can not make a bid 
on a job and make himself understood. He 
made a very strong appeal for grade marking 
for the benefit of the final consumer, of the 
honest retailer and of the reputation of the 
whole industry. 

Grading Committee’s Report 

In beginning the report of the grading com- 
mittee on lumber standardization, Chairman 
W. T. Murray, of Rochelle, La., commented on 
the great possibilities that lie in grade mark- 
ing. He stated that the ‘‘Two Timer’’ is in 
the minority, but a few people can stir up much 
trouble. 

The grading committee, in submitting copy 
of the new American Lumber Standards 
adopted by the conference and promulgated by 
the Department of Commerce, reviewed the 
successive steps taken in this movement since it 
was launched at the first American Lumber 
Congress in 1919. From the beginning, the 
Teport mentions, the Southern Pine Association 
has been fully represented in all the numerous 
meetings held on the subject. The first impor- 
tant standardization conference was held in 
Chicago on Sept. 29, 1920. Changes in standard 
sizes for softwood lumber, recommended by the 
National Lumber Manufacturers’ Association, 
were adopted by the Southern Pine Association 
at its annual meeting in April, 1921, and have 
been followed for almost two years. 
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In October, 1921, conferences on standardiza- 
tion were held in Chicago with the National 
Retail Lumber Dealers’ Association and in 
Madison, Wis., with the Forest Products Labor- 
atory. There was a practically unanimous de- 
mand from retailers, manufacturers of interior 
trim, and other users of lumber represented 
there, for finish lumber S28 to be 13/16-, 1\-, 
1%%- and 1%-inch, and those sizes were ap- 
proved by a nine-tenths’ majority. At a meet- 
ing of the grading committee, held Feb. 11, 
1922, the standardization program was ap- 
proved, but because of the opposition by many 
dealers and the fact that the manufacturers of 
other species had not adopted the standard 
sizes recommended, the committee refrained 
from recommending the adoption by the South- 
ern Pine Association of the sizes proposed until 
a more general and sincere demand on the part 
of the trade was manifested. 

Secretary of Commerce Hoover announced 
that the Government desired to do what it 
could to prevent the substitution of grades of 
every commodity in which such practice was 
indulged. This marked the beginning of the 
movement, in cooperation with the Department 
of Commerce, for the standardization of lumber. 


The report then mentions the May, 1922, 
conferences with the Department of Commerce. 
Altho every effort was made at these conferences 
to agree as a whole on the standardization of 
lumber sizes, local conditions made this seem im- 
possible, and it was thought best to hold for 
further consideration those items on which 


agreement could not be had. These differences 
included the question of the thickness of 1-inch 
finish and common boards S18, S2, or S4. 
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A Central Committee on Lumber Standards 
was established in Chicago on July 20, 1922. 
Various meetings were held in the latter part 
of 1922 and the early months of 1923, of both 
the Central Committee and the Consulting Com- 
mittee on Lumber Standards, the latter being an 
advisory body formed of technical experts from 
each of the large organizations making up the 
different groups, to work out the practical side 
of the program. From the meeting of the Cen- 
tral Committee, held June 22-23, 1923, there 
resulted the formulation of definite American 
Lumber Standards, which were adopted at an- 
other meeting of the Central Committee held in 
Chicago, Oct. 31, and then submitted to the 
Department of Commerce. Secretary Hoover 
ealled a general conference of all interested 
groups in Washington, D. C., Dee. 11 and 12. 
The recommendations of the Central Committee 
were practically adopted as a whole, with the 
exception of certain provisions for an ‘‘extra’’ 
standard in yard lumber sizes. 


Prominent Architect Favors Grade Marking 


At the conclusion of this report Mr. Shep- 
pard reverted to grade marking and read a 
statement of a prominent architect approving 
it. This architect stated that with marking 
in effect it would be possible to get honest 
grades, and that if a manufacturer mismarked 
lumber he could be brought to time and per- 
haps even sent to prison. 

Ben S, Woodhead, of Beaumont, Tex., re- 
marked that as a wholesaler it filled him with 
joy to learn that a manufacturer sending out 
a ear of ‘‘bum’’ lumber could be sent to the 
penitentiary for it. 


Traffic Report Shows Good Results 


‘¢The Quick Turnover and Right Price of 
Transportation’’ was the subject of an address 
by A. G. T. Moore, traffic manager. ‘‘Last 
year,’’ he said, ‘‘has witnessed a remarkably 
efficient performance on the part of the rail- 
roads, transportation departments. Generally 
speaking the carriers have been prosperous due 
to their efficiency in handling an _ unprece- 
dentedly heavy tonnage. At present the state 
of public opinion is favorable to the railroads 
and they face even greater prosperity during 
the ensuing year. A very wholesome spirit of 
coéperation exists among our subscribers. 

‘¢Traffic departments and agencies have ini- 
tiated many proposals tending to restore nor- 
mal freight rate relationships which have been 
disturbed by horizontal advances and decreases 
during and since the World War, and Inter- 
tate Commerce Commission fourth section 
orders,’’ said Mr. Moore, ‘‘also resulted in a 
number of proposals being presented to the 
carriers involving many basic changes in the 
rate fabric, so that 1923 has been an unusually 
busy year for the association’s traffic depart- 
ment and its committee on transportation.’’ 

The speaker briefly reviewed the year’s work 
of the traffic department and. transportation 
committee. By compiling and publishing its 
own freight rate books, he said, the association 
now furnishes its subscribers with 100 per 
cent increased tariff service, and sale of the 
books to the retailers, wholesalers and manu- 
facturers who are not subscribers to the asso- 
ciation has shown a gratifying increase. ‘‘In 
constantly checking the carriers’ tariffs,’’ Mr. 
Moore said, ‘‘many maladjustments were de- 
tected and corrected. We do not invoke the 
aid of Federal and State agencies until all 
efforts at ‘across the table’ negotiations have 
failed. In some instances, the carriers have 
shown by the utmost coéperation, an apprecia- 
tion of our attitude in respecting the principle 
of private initiative unhampered by Federal 
mandate, but in other cases the carriers have 
used every possible technical device to evade 
their plain duty in effecting constructive read- 
justment and have sought, in an unauthorized 
and unwarranted manner, to increase our rate 
burden. In such instances we have been com- 
pelled to submit our problems to the Inter- 
state Commerce Commission. The railroads’ 
tariffs,’’ he continued, ‘‘may appear to be 
revenue producers and present a satisfying spec- 
tacle to the canny tariff compilers, who by a 
half cent, or cent by cent,.at every opportunity 
elevate our rate structure and because of the 
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gradual and apparently infinitesimal steps meet 
no opposition from the industry until we even- 
tually have lost our markets. It is not a con- 
structive policy for the carriers or for our- 
selves to permit this to be done. The price of 
transportation must move tonnage to be right,’’ 
he declared. 

With harmonious codperation between the 
Interstate Commerce Commission, the Ameri- 
can Railway Association and the railroads, as- 
sisted by the recently organized regional ad- 
visory boards, composed of shippers, the lum- 
ber industry, for the first time in several years, 
has had an adequate car supply, he said. The 
railway executives pledged to strengthen their 
association so that its orders would be obeyed 
by the carriers; they authorized heavy expendi- 
tures in motive power, equipment, double track- 
ing and larger terminals; they decentralized 
their association by establishing twelve offices 
thruout the country; they organized regional 
advisory boards; they applied the car service 
rules in an elastic manner. 

Much has been done by the traffic department 
on behalf of the lumber manufacturers in the 
matter of rate reduction, said Mr. Moore. The 
Interstate Commerce Commission having ordered 
reductions in transcontinental lumber rates to 
territories in the middle West as far east as 
Iowa and south as Texas, it became necessary to 
take up with the southwestern lines the matter 
of voluntarily reducing the rates on southern lum- 
ber to this territory. Action on this matter is 
now pending. Efforts by the railroads to cancel 
the so called Kelly combination rates necessitated 
action by the traffic department in filing a request 
for suspension of their tariffs, and after a hearing 
before the Interstate Commerce Commission in 
Atlanta, Ga., June 4 and 5 last, the commission 
sustained the association’s contentions and ordered 
the carriers to use the Jones formula as a maxima. 
The railroads failed to accept this decision and an 
appeal for rehearing was denied, altho oral argu- 
ment was granted. The commission has not as 
yet supplemented its original finding. A proposal 
was made to increase rates on lumber to Virginia 
cities. This case has been opposed and the matter 
is now in process of negotiation with prospects 
that it will be disposed of in a satisfactory manner. 
Mr. Moore also stated that the traffic department 
has taken up the case of the refusal of the 
carriers to recognize the rate basis held reasonable 
by the Interstate Commerce Commission on south- 
ern lumber to Buffalo-Pittsburgh Eastern Trunk 
Line and New England territory from the Missis- 
sippi Valley. It is here contended by the south- 
eastern subcommittee of the association that the 
carriers, contrary to legal limitations of such re- 
adjustment, contemplated increasing their aggre- 
gate revenues at the expense of the industry. 


The following reports were presented but 
not read: 


Developing Home-Building Idea 

King H. Pullen, advertising manager, in 
his report, ‘‘Keepiug the Merits of Southern 
Pine Before the Public,’’ said ‘‘the efforts of 
the department during 1923 were devoted pri- 
marily to the development of the home-build- 
ing idea, and it is felt that the campaign was 
very successful. The present year opened with 
every expectation of a continuance of home- 
building and other construction activities on 
a large scale. These activities will be fostered 
and assisted by the department in a number of 
ways.’’ 

Nearly half a hundred publications with a 
distribution of more than half a million copies 
a year are issued by the association, Mr. Pullen 
mentioned. Among the most notable is ‘‘Mod- 
ern Homes,’’ a small home plan book that is 
credited with having been instrumental in the 
erection of approximately 40,000 new homes 
thruout the country. This book has become so 
popular thru a distribution of about 300,000 
copies, that a new house-plan book, entitled 
‘*Southern Pine Homes,’’ is in course of prepa- 
ration. 

The association’s plan service, consisting of 
hundreds of plans for homes, barns, garages, 
school houses, implement sheds, and a variety 
of other structures is one of the most extensive 
in the country, Mr. Pullen stated. Among the 
association’s other publications mentioned as 
being particularly popular are ‘‘ How to Plan, 
Finance and Build Your Home.’’ ‘‘Southern 
Pine Garages’’ and ‘‘Southern Pine Barns’’ 
also have become very popular. Another inter- 





esting series of publications mentioned by Mr. 
Pullen is a set of nine booklets, entitled 
‘Architectural Uses For Wood—The Indis- 
pensable Material,’’ published in response to 
requests from lumber dealers. This series of 
articles forms a treatise that effectively sefs 
forth the advantages of frame construction 
with particular reference to the wood house, 
and various uses of wood. The wood house 
continues to predominate among all types of 
construction in the United States, and it is 
intended to use these pamphlets as a means of 
counteracting some of the propaganda for 
substitute materials and constantly to keep 
before the minds of the public the advantages 
of frame construction. 

The association had exhibits last fall at a 
number of State fairs, attended by about 
1,000,000 persons. In addition to exhibits at 
fairs, representatives attended fifteen retail 
lumbermen’s conventions besides many con- 
ventions of various organizations which are 
identified in some degree with the lumber in- 
dustry. 

‘¢The impression having become existent to 
some extent,’’ Mr. Pullen stated, ‘‘that the 
supply of southern pine is nearly exhausted, 
the committee instructed the advertising de- 
partment to place advertisements in the tech- 
nical press, to distribute circular matter, and 
to endeavor in all other ways possible to dis- 
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seminate correct information regarding the 
long life ahead of our industry, and the, fact 
that southern pine will continue to be available 
for many years, in all standard items of man- 
ufacture, including adequate supplies of dense 
structural material. This work is now in 
progress. ’’ 


True Publicity Gains Good Will 


In a report on ‘‘Pine Publicity and Pub- 
lie Opinion,’’ Albert R. Israel, publicity man- 
ager of the association, asserted that a notable 
change has taken place in the last few years 
in the attitude of the press generally toward 
the lumber industry. ‘‘You seldom nowadays 
see the lumbermen referred to in the press as 
‘lumber barons,’ ‘despoilers of the public 
heritage,’ ‘vandals of the forest,’ terms which 
were frequent forms of characterization in the 
days before publicity was established in the 
lumber industry to acquaint the public with it, 
honestly and intimately,’’ said the speaker. 
‘‘The editors of the country, and the people as 
well, have come to realize that the lumberman 
is the same sort of good, useful citizen that 
is found in any other line of business; that all 
is not selfishly done within the industry. They 
have learned that the industry and its members 
are progressive and constructive, that its activi- 
ties are conducted in the open.’’ 

Mr. Israel credited publicity work with the 
change that has taken place in the attitude of 
the public toward the industry. He declared 
that there are three important and necessary 





functions of properly conducted publicity—s 
exploit, to defend, and to create good will, or 
public opinion, for the industry, business g, 
movement it represents. It is a task involyjp 
serious thought, constant energy and consciep. 
tious effort in order to win the confidence whi, 
is so essential for its effectiveness, he said, 
Virtually every important industry in the coup. 
try today, continued Mr. Israel, maintains , 
publicity department which renders its service 
entirely in the open and ‘‘above board.’’ The 
industries of today that possess a conscienge 
have found that for the promotion of their 
interests and protection of their rights, it jg 
best to have an accurately enlightened public 
opinion, which is secured by frankly and sgip. 
cerely acquainting the press and public with 
the true conditions and facts within and affect. 
ing the industry. 

‘“Publicity must be strictly honest and 
worthy, else it never will be born into print,” 
said he, mentioning as essential duties of g 
publicity department maintaining proper con. 
tact between the industry represented and the 
outside world; keeping in close touch with al] 
public affairs and interpreting their bearing 
upon the industry served; offering suggestions 
as to how the industry may open up new aye- 
nues for advantageous codperation with outside 
agencies, and endeavoring to defend the in- 
dustry in every way against indirect attacks of 
covert enemies the purpose of which may not 
always be obvious. 

Thru the publicity department’s efforts, peo- 
ple are permitted to know sufficient about the 
industry to warrant friendliness. The South- 
ern Pine Association’s publicity department 
endeavors to furnish news and information re- 
garding the industry’s activities, especially 
those which touch the public’s interest, by 
watching for and correcting erroneous and dam- 
aging statements that are circulated concern- 
ing the industry or matters affecting it; by 
personal contact with various public agencies, 
other organizations and the press, and by set- 
ting forth to the world the beneficial, public 
spirited services performed by the industry, its 
forward steps toward progress and achieve- 
ment, and its codperation or assistance in move- 
ments calculated to promote the general wel- 
fare. 

Mr. Israel then mentioned evidences of con- 
fidence in the matter sent out by the depart- 
ment, as indicated by the thousands of columns 
of it that are published thruout the country 
every year. ‘‘We never have,’’ he said, ‘‘and 
never will attempt to palm off any propaganda 
in favor of the association or the industry in 
the matter we send out, and that probably is 
one big reason for the confidence that has been 
manifested by the press in our publicity serv- 
ice. This is supplied strictly as reliable and 
accurate news and information regarding the 
southern pine industry.’’ 


Trade Extension Committee’s Activities 


The report of the trade extension committee 
outlined the efforts put forth by the trade 
extension and market research department dur- 
ing the last year to aid wood consuming indus- 
tries to secure conveniently and economically 
their lumber requirements, to acquaint the pub- 
lic better with the benefits to be derived from 
the use of short and odd lengths, and in con- 
servation generally. As a result of the de 
partment’s activities, new and special uses 
for southern pine lumber and timber are being 
found, and new and more extensive markete 
being developed for the product of association 
subscribers. ; 

The work of the trade extension committee 
has enabled the manufacturers to supply de- 
mands of the trade thru special cuttings oF 
specific methods: of manufacture. From an 
original study of the needs of only one im 
dustry, viz., railroading, with a view to supply- 
ing its requirements more efficiently, the com 
mittee’s work has been enlarged until it now 
embraces a study of the following wood con 
suming industries: Railway equipment and car 
foundries, automobile and auto bodies, rail- 
roads, agricultural implements, coffin and cas 


(Continued on page 80) 
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Jerseymen Back “Extra Standards”—Uncharged Long Hauls 
Shorten Profits—Consider Increase in Number of Yards 


Auantic City, N. J., March 10.—The fortieth 
anual convention of the New Jersey Lumber- 
men’s Association became history Friday with 
the election of Edward Hamilton, of Paterson, 
as president for his fifth consecutive term. 
Members of the association arose en masse to 
cheer when Mr. Hamilton accepted the desig- 
nation, for they appreciated that the conven- 
tio at the Traymore had been the finest in 
all respects of the organization’s history and 
the Jerseymen with one accord conceded that 
from a lumber viewpoint Edward Hamilton is 
the livest wire in the State. 

Other officers elected are Harry W. Smock, 
of Asbury Park, vice president, and 8S. Fred 
Bailey, of Newark, called the dean of New 
Jersey lumbermen, who was reélected treasurer. 
Mr. Bailey has been treasurer of the associa- 
tio for so many years that he told the lumber- 
men he would keep the exact figures secret. 
Directors for three years were named as fol- 
lows: J. D. Loizeaux, Plainfield; G. L. Boyn- 
ton, Sewaren; Irvy Myers, North Paterson; 
F, R. Wallace, Elizabeth; A. E. Jelleme, Pas- 
saice, and James D. Hall, Trenton. 

Full approval of the standardization program 
as outlined in the Hoover conferences was 
voted unanimously in the following resolution: 

Resolved, That we, the New Jersey Lumbermen’s 
Association, in convention assembled at Atlantic 
City, N. J., are in favor of the aims of the lumber 
standardization movement and that we as members 
of this association will use our best efforts in 
securing general adoption of the purchase and dis- 
tribution of the “extra standard” board and dimen- 
sion S1S or S2S to }#” and 184” respectively when 
commercially dry ; and be it further 

Resolved, That we pledge our best efforts to pro- 


mote the standards as recommended by the gen- 
eral standardization conference; further 

Resolved, That the board of directors of this 
association be instructed to ask the National 
Retail Lumber Dealers’ Association to make inquiry 
of the Department of Commerce as to the 
feasibility of adoption of measures that will make 
adherence to the standards enacted reasonably 
certain ; further 

Resolved, That with regard to material cus- 
tomarily bundled, we are in favor of having all 
such material bundled only one length to a bundle, 
and that such practice be made standard in the 
American Lumber Standards; further 

Resolved, That we are desirous of aiding the 
producer in marketing such short and odd length 
lumber aS may be properly classed yard lumber, 
but that in random length and width shipments of 
lumber it should be written into the American 
Lumber Standards that such shipments consist 
of length 8 to 20 feet, even lengths only, and a-fair 
proportion of the different lengths and that the 
widths be in even inches, wide material only, and 
4a fair proportion of the various widths. 


As forecast in the AMERICAN LUMBERMAN 
last week, the convention also voted unanimously 
to invite the National Retail Lumber Dealers’ 
Association to hold its next annual meeting in 
this city. 


Presented ‘‘Golden Key’’ 


The first session of the convention got under 
way at 2:15 p. m. Thusday, when an official 
of Atlantic City presented the association with 
a ‘‘golden key.’? 

George E. DeNike, the secretary, notified the 
meeting that more than 90 percent of members 
were present, that more than one hundred 
guests had registered and that with women 
visitors the convention had attracted nearly 
350 persons. Mr. DeNike’s report was the 
first order of business. 


In summarizing the work of the year, he said: 


Altho the major part of your secretary’s time 
has been spent in the field, 359 individual calls 
having been made, there has also been a consider- 
able amount of work transacted thru the office. 

€ have become sort of a clearing house for lum- 
bermen’s troubles, and while it is not possible to 
cite all of our activities, the following brief sum- 
aoe will perhaps give you some idea as to what 
he been done: 19,195 pieces of mail handled, 
3,846 telephone calls handled, 54 bulletins issued. 
Material was located for 42 members. Help was 
Secured for 14 members. 

Shipment of 29 cars of stock was secured for 
members after they had failed to get results. 
toch serious and many other minor disputes 

tween wholesaler and retailer were settled. Two 
cases were settled by arbitration. 


In his opening address, President Hamilton 
said that the convention would be primarily for 
lumbermen and those not members of the asso- 
ciation were ‘‘ welcome as the flowers in May.’’ 
He invited ‘‘ wholesalers and retailers’’ to come 
forward and ‘‘spill their beans.’’ He said: 


If anybody has anything up his sleeve, this is 
the place to show it. Don’t go away without say- 
ing everything you’ve got to say. We want every 
man to speak his mind and let us know what he is 
thinking about, if it concerns our industry. 

Even if it has taken us forty years to build up 
to where we are today, the work has not been in 
vain. I have become convinced in many, many 
ways that there are great benefits in association 
work and that it is one of our greatest assets. I 
am going to ask you whether this work, and this 
line of education that we have been carrying on 
has been of great benefit or not. If you think the 
association a good thing and that we are being 
repaid for the big amount of time and money we 
are expending. I want you to raise your hands. 


Nearly every man in the room put up his 
hand. Mr. Hamilton resumed: 

I want to make it very plain to you that in this 
school of ours we are not all retail pupils. The 


wholesalers need training as well as we do and it 
is our duty to help them. The very thought you 


have in mind may bring to the surface the things 
As far 


that will make the entire industry better. 
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ALFRED E. JELLEME, 
Passaic, N. J.; 
Three Year Director 


WILKES McCLAVE, 
Harrison, N. J.; 
Retiring Vice President 


as possible in our deliberations here we will try 
to bring out brand new ideas, develop things that 
we have left untouched in the past. 


Many More Retail Dealers 


One question that arises now is: Why have so 
many yards sprung up since the war and what are 
we going to do with them? What is to become 
of the new yard when we again strike the level of 
normalcy? I have no grievance against any new 
yard. I believe the men responsible for the new 
yards are we old retailers ourselves. 

In our great glory and glee in war times we 
went out and shouted about what a great business 
we had. This great lumber business that never 
had been any good suddenly became great. No 
wonder it attracted new blood. There are 30 to 40 
percent more lumber dealers in New Jersey now 
than there were ten years ago. Many started in 
business without experience. 

Now, when the day of reckoning comes, we 
want to go to the newcomer as a good Samaritan 
and work to save the industry. This is a duty 
we owe to ourselves as well as to our fellow men. 


Mr. Hamilton said he did not believe in any 
particular cost system, altho he thought it of 
paramount importance that the dealer know 
his costs and he declared also that he did not 
believe in price fixing, which he said was the 
problem of the customer. 

The first question before the convention 
was presented by E. J. Kernahan, of Newark, 
whose subject was: ‘‘Standardization from 
Every Angle.’’ He asked: 

What are we going to do with the advantage we 
have gained thru the recommended standard for 
yard sizes? This .o my mind is a very important 
subject for the consideration of the lumber dealer. 
The first consideration is the standard we have 


been able to have established and the second what 
we as lumber dealers are going to do to uphold it. 


Your president and secretary and the committee 
appointed by your secretary have spent a great 
amount of their valuable time and much of their 
own money waging this fight for your benefit and 
it is their hope that you will not fail to benefit 
by their work; and that you will show your ap- 
preciation by rallying behind them. They espe- 
cially want you to help them to put into effect the 
principles for which they fought. 

The principle is that of giving the customer and 
consumer as much vaiue for their money in the 
way of full measure in thickness and width as it is 
possible and at the same time do justice to the 
manufacturer. The eastern dealers have at all 
times in their discussions with the Consulting Com- 
mittee on Lumber Standards held out for the estab- 
lishment of a standard that is just, rather than 
one that is expedient. 

We believe that a voard one inch thick in the 
rough, when it is dressed, should be just as wide 
and as thick as it is possible to make it consistent 
with good, average planing mill practice, and we 
must not try to palm off on the customer some- 
thing that will go merely because it is kept in 
stock and yet is scant in measure. 


Basis of Real Service 


During the war we all more or less fell into 
the habit of substitution in one way or another, 
because of necessity and pressing need, and our 
inability to get all the stocks we needed. That time 
has now passed and it behooves each of us to get 
our feet once more squarely on the ground and 
proceed to run our business of distributing lumber 
and building materials as much on the basis of 
real service as possible. 

If we can fix in your minds the fact that you are 
not giving real service when you sell scant lumber, 
there will be no trouble in establishing the extra 
standard for the boards and sizes as carried in 
stock by the legitimate dealers of New Jersey. 
From this point we can go on to the setting of 
standards in accounting, yard handling, deliveries, 
selling and general administration. 

We all have our own ideas about these things, 
but not one of us has all the best of them. 
sy coéperation, when we will give to the other 
fellow freely of the knowledge gained by our 
experience, we can accomplish almost anything. 
There is no good reason why the retail lumber in- 
dustry can not be put on as high a level as regards 
to business ethics as a bank. It requires just as 
much integrity to sell lumber righteously as to 
pi money. They are both only mediums of 
exchange. 

We should not have a hard task in New Jersey 
to establish these aims of ours, as potentially the 
retail lumber dealers of our State are men of high 
caliber, looked up to and respected by their cus- 
tomers and neighbors, as well as by their friends 
the wholesalers and manufacturers. All we need 
is a more intensified spirit of willing and heartfelt 
codperation with one another in the aims of the 
association and in our daily neighborhood problems. 

Let us cease having doubts about our fellow 
dealer and do away with that feeling of suspicion 
which is often only a reflection of what we our- 
selves would do. The best that we can do for one 
another is to exchange our thoughts freely and 
without stint, for no man’s judgment is any better 
than his information. 


Mr. Kernahan urged a standardization code 
of ethics that would put the lumber business on 
a high plane and make it respected in every 
other line of endeavor. 


Question a National One 

Speaking on the subject, Mr. Hamilton said 
the question of standardization is a national 
one. He said: 

We've been fighting over this question for the 
last six or seven years. Your committee has at- 
tended these metings in many parts of the country 
to look after your interests. We've got to give a 
man sixteen ounces for a pound and we have come 
to the conclusion after many conferences that we 
have got to have standardization in the lumber 
industry. 

Now that we have fixed the terms we want the 
support of every lumberman to back us up. It 
means we have got to buy lumber according to the 
standards we have worked so hard to get for you. 
I recommend that we abide by the standards as 
they have been fixed and you are all going to get 
a pledge card after this convention and I -want 
you all to sign them and return them to the 
secretary. 

Why shouldn’t we all buy the same lumber? The 
scalper is the man who will deal in under-sizes. 
When this standardization program becomes ef- 
fective, this association is going to hire men to go 
out into the yards and if they. find dealers who 
are handling under-sizes we are going to tell them 
they can’t be sold. We've got to do it. We've got 
to help in the enforcement of standards. 


Speaks on Motor Trucks 
Fred H. Ludwig, of Reading, Pa., former 
president the Pennsylvania Lumbermen’s Asso- 
ciation, spoke on ‘‘The Motor Truck in the 
Lumber Industry’’ as the first speaker of the 
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Friday morning session. He spoke especially 
with reference to the propriety of adding the 
cost of delivery to lumber prices and expressed 
approval of the practice. Said Mr. Ludwig: 

It requires real moral courage to refuse an order 
because the cost of trucking will wipe out prac- 
tically all of the profit. But you retailers are far 
better off if you stay in your own territory, charge 
a nominal sum for delivery and stand by your sys- 
tem. If you follow this plan you will find your- 
self far better off at the end of the year. 

In a way, we in Reading have greatly discour- 
aged the practice of going into another man’s 
territory by putting a delivery charge on all long 
hauls. The motor truck is a wonderful thing if 
you handle it properly and a great source of worry 
and expense if you abuse the use of it. We make 
our drivers study their trucks, so that they know 
every part and if anything goes wrong they know 
more about it than any one else and repair bills 
are thus reduced to a minimum. 

If you feel that because a truck is idle in the 
yards, don’t think you can afford to deliver lumber 
forty or fifty miles away at the same price you 
get at home. All dealers in Reading are charging 
25 cents a load for delivery costs on short hauls 
and it is helping all around. 

If we get an order from Fleetwood, which is 
twelve miles away, we invariably call up a local 
dealer out there and if the business is all right he 
takes it over. I advise the retailer to lay off 
these long hauls and get the long profit. Very 
often these days the customer comes to the yard 
and carries away a 2x4 instead of asking us to 
deliver it. 

Frank R. Wallace, of the Heidritter Lumber 
Co., Elizabeth, spoke on ‘‘Creating Sales.’’ He 
said life is a long road on which each man 
must fight for a chance. He said there are 
three sides to every question—my side, your 
side and the right side. ‘‘ Volumes have been 
written about a code of ethics,’’ he said, ‘‘but 
the only workable one I have found was given 
ages ago in the Golden Rule. What right have 
we to ask another fellow to keep out of our terri- 
tory, when we won’t keep out of his?’’ 


Gorham L. Boynton, of Sewaren, N. J., spoke 
on ‘‘The Cost of Doing Business on a Rising 
Market.’’ He voiced a ‘‘great love for the 
lumber industry’’ and said he desired most to 
put back into the association some of the good 
he had gotten out of it. 


He said that the problem of cost finding 
opens up a slant that is not often enough given 
consideration. ‘‘It would strike us that so long 
as our labor and expense market remain con- 
stant, our operating cost also would remain con- 
stant, no matter whether the lumber market 
went up or down,’’ he said. ‘‘As a matter 
of fact it does remain constant, but most of 
us do not figure it that way.’’ 

F. R. Babcock, of Pittsburgh, former presi- 
dent of the National Wholesale Lumber Deal- 
ers’ Association, was recognized by President 
Hamilton and invited to speak. He said in 
part: 

I want to say a word about the intercoastal lum- 
ber trade, which no doubt has caused some of you 
a little disappointment. But you must remember 
that this game is only three years old. You must 
realize how greatly we have profited by brief ex- 
perience and what improvements we have made. 

“All I ask is that you be fair with the Pacific 
coast man and he will meet you more than half 
way. 

Frank Carnahan, of Washington, D. C., de- 
clared that traffic conditions in the country are 
satisfactory and ear loadings are increasing. 
‘“We have no reason to fear a ear shortage 
for some time to come,’’ said Mr. Carnahan. 

Frank Kearney, of Newark, spoke on ‘‘ The 
Uniform Order Blank.’’ He asked that all 
complaints arising from use of the blanks be 
submitted in writing to the association. He de- 
clared that of fourteen serious complaints filed 
last year, only two had been of such a char- 
acter as to be submitted to the arbitration com- 
mittee. 

W. W. Schupner, secretary the National- 
American Wholesale Lumber Association, who 
was an interested listener at all sessions of the 
convention, urged the Jersey association to 
send a committee to the coming annual of his 
association in Cincinnati. 

Adolph Pfund, of Chicago, paid high compli- 
ment to the new system of costs inaugurated 
by the National, which he said was an embodi- 
ment of the Northeastern association’s methods 
and the good things of the Ohio system. ‘‘The 
fallacy of big turnover and small profits is one 
thing the cost system is proving,’’ said Mr. 
Pfund. ‘‘It is not a one year movement, nor 


a five year, but education in costs will not be 
completed inside of twenty-five or thirty years.’’ 


Discussion on Shingle Manufacture 


Charles E. Marsh, of Chicago, representing 
the Red Cedar Shingle Bureau, submitted him- 
self to questions by the convention delegates 
and an interesting few minutes resulted. 


“Why can not you shingle manufacturers make 
a parallel shingle?’ was the first query, to which 
Mr. Marsh replied: 

“Shingles are not supposed to be parallel. We 
are supposed to allow about an eighth of an inch. 
_ some cases, unfortunately, it will run more than 
that.”’ 

Mr. Hamilton asked why the west Coast manu- 
facturers in estimating weight insisted on charg- 
ing for 200 pounds when in reality the shingles 
weigh only 170 pounds. 

“T’ll give you a very silly answer,’ replied Mr. 
Marsh. “They made their inspection before the 
first of the year when shingles went into the dry 
kiln. Now they make it when the shingle is taken 
out of the kiln.” 

“Do you know that they are inviting us to buy 


every bit of our lumber f.o.b. mill? Will you 
take this message back to them?’ asked Mr. 
Hamilton. 

“T will be glad to,’ said Mr. Marsh. “Will you 


kindly go back into your organization fifteen years 
or so? You had difficulty in getting codperation. 
We have had the same trouble in the West. They 
never thought a few years ago of what the East 
might want. Now we earnestly desire, crave and 
ask your coéperation. There are things that are 
confronting the shingle men of the West in a way 
that is very serious. We are trying to overcome 
our troubles. 


J. Albert Mahlstedt, of New Rochelle, N. Y., 
president the Eastern Millwork Bureau and 














FRANK KEARNEY, E. J. KERNAHAN, 
Newark, N. J.; Newark, N. J.; 
Who took prominent part in convention. 


chairman of the cost accounting committee of 
the National Retail Lumber Dealers’ Associa- 
tion, spoke of the work of the bureau and the 
basis upon which it is operated. 


Advertising Should Mean Profits 


H. B. Blauvelt, advertising manager the 
Hackensack Coal & Lumber Co., Hackensack, 
opened a discourse on advertising by asking: 
‘¢What is the most important thing in all busi- 
ness?’’ Immediate replies came from all parts 
of the room—‘‘Confidence, good-will, codpera- 
tion, service, honesty,’’ and others. He an- 
swered: 


You’re all wrong; the most important thing is 
selling and that implies a fair profit. Merchandise 
sold without profit, or at a loss, is not a “sale” 
but a ‘“sacrifice’’ and business firms whose ‘“‘key- 
stone” is such selling are building themselves a 
nice broad concrete walk straight up to the door 
that has “bankruptcy” written prettily just above 
the bell. 

The basis of this talk therefore is going to be 
“selling” and right there we have the discussion 
food for a whole convention of perhaps more value 
than any other subject we might cover. 

Two kinds of selling, then: Personal selling, 
where a salesman goes out and brings back the 
order for the goods, we are all familiar with; 
written selling, which is the name I like best to 
call “advertising,” for after all, advertising is 
nothing else but pure and simple salesmanship 
printed attractively. 


Mr. Blauvelt then went into details of his 
subject, decrying the lump price and price 
cutting systems practiced by many dealers, 
urging them to have a fair selling price and 
to stick to it. Shaving the price after a bid 





has been made in order to get the business awa: 
from another dealer is poor business, he de. 
calred; it produces neither good will nor gg. 
isfied customers. ‘‘But,’’ he continued: 


We admit that we must pay a price to get bug. 
ness? If so, let’s spend that money another way 
on real permanent selling, advertising. Let’s aq! 
vertise to get the business. 

We have lots of things that our advertising cay 
talk about besides price: It can sell (1) Opry 
company’s name and integrity. (2) Our prompt 
delivery service. (3) The seg 4 of our materia] 
(4) Our quick and businesslike method of dealing’ 
(5). The idea of a new home. (6) Our play 
service. ; 

We lumbermen have 1,000 things to sell the 
public for its own good, without knocking the auto. 
mobile for instance. 

We have no fight with the automobile. It hag 
brought the people out from the cities into the 
country where we sell them nice country homes 
and later garages to store their cars in. The auto. 
mobile has been a wonderful thing for the suburban 
home, and hence the lumber business. The greatest 
harm it has done the lumber business is to permit 
some of us to cart our lumber all over creation into 
another fellow’s territory so that neither one of 
us could make any money on that job. 

It is by advertising that an established trade of 
boosting customers and good will can be built up, 
not by price-cuting. 


In response to a question from the chair, 
Frank Kearney said he considered quarterly 
meetings of the association very, very helpful 
and a viva-vece vote put the convention on ree. 
ord in favor of quarterly gatherings 


Talks on Yard Layout 


H. A. Hellyer, of the Tenafly Lumber & 
Supply Co., and a former engineer, has de- 
signed many of the most uptodate yards in New 
Jersey and also has remodeled many old-line 
yards. He was introduced by Mr. Hamilton 
as the greatest expert on yard-planning in the 
East. Mr. Hellyer spoke on ‘‘The Most Eeo- 
nomical Yard Layout.’’ 


Before getting down to his subject, Mr. Hellyer 
asked to be permitted to say a word in favor of 
wood shingles. He said he had an opportunity 
recently to compare the relative costs of wood 
and slate shingles. He declared that he figured the 
average life of the wood shingle at fifteen years. 

“I found the wood shingle, by actual computa- 
tion, much cheaper in the long-run than slate, 
even on the basis of replacement every fifteen years. 
Another reason for preference for the wood shingle 
is its appearance, which is greatly to be favored.” 
He said that any architect on a basis of beauty 
recommends the wood shingle. 

Broaching the subject of a yard layout, Mr. 
Hellyer said, there were two classes of yards to 
be considered—one where you have an old yard 
to contend with and the other where you have a 
new piece of unimproved property. 

“There are two ways of getting more profit out 
of business,” he said. ‘One is to raise the selling 
price and the other to reduce costs and that he 
considered much better to reduce costs. One of the 
best ways to cut costs is to reduce the expense of 
handling in the yard. ; 

I recently had the job of reconstructing an old 
Long Island yard. The place was almost square. 
There was a street on one side, a railroad on the 
other and a gangway down the center. We de- 
termined to use the street as the main gangway 
and thus to abandon the center driveway. There 
were several sheds on the property and _ piles 
scattered all around, with no thought of economy. 
The company also had a lot of trouble with mud. 

The first thing we djd was to build a double 
deck shed on one side of the yard, using the upper 
part for sash and doors. The double-deck shed is 
very important and the location of the shed must 
be carefully considered. We took the lumber 
from the other sheds and stored it in the bottom 
of the double-decker. We then built a lean-to. A 
lean-to next to the shed is most economical. Then 
we laid out four or five driveways from the shed 
to the railroad tracks, having torn down surplus 
buildings. Each roadway was eighteen feet wide. 
We then made the lumber piles forty feet across. 

Forty feet is the best length, because we can 
take lumber 24 feet and 16 feet in length and pile 
it up. dovetailing the lumber. We doubled the 
capacity of this yard and greatly reduced the cost 
of handling. The job completed cost $18,000. I 
enthusiastically recommended the installation of 
concrete roadways, but the firm at that time was 
not in a position to accept this suggestion. 

In an undeveloped property, the main thing to 
be considered is the location of the railroad siding. 
It must be laid out to the best advantage if you 
are to have the greatest efficiency. My advice is 
not to be afraid to spend a few dollars in having 
the siding properly laid out. Be sure and have 
plenty of tracks. In laying out a new yard it is 
advisable to have a long, narrow strip. Sometimes 
a triangle proves very effective. 

Another important question is the grade. If the 
railroad is high and the ground low—that’s bad. 
The lumber should be as nearly on the level as p08s- 
sible, but there must be a slight grade to provide 
drainage. 


Mr. Hellyer had spoken in response to a gen- 
eral demand, even tho the hour of adjourt- 
ment had passed and officers were still to be 
elected. When this business came around, 
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President Hamilton turned the chair over to 
Mr. McClave who called for nominations. 

Mr. Kearney, quick to arise, said: ‘‘I want 
to place in nomination a man who has been re- 
ferred to as the best president of any associa- 


tion in the United States—a man who has been 
unsparing in his time and money in pushing 
forward the cause of the retailers in New Jersey 
as well as all dver the country. I nominate 
Edward Hamilton for reélection as president— 


Jersey Lumbermen Forecast Six Months 


ATLANTIC City, N. J., March 10.—The lum- 
bermen of New Jersey are facing six months 
of good business, according to the consensus at 
the convention of the New Jersey Lumbermen’s 
Association, which closed its fortieth annual 
here last Friday. ; 

A majority of the lumbermen feel that it is 
safest not to prognosticate beyond the six 
months’ period, because they think the build- 
ing shortage will be much relieved by that time 
and that this may result in an easing off in all 
lines of lumber. Some made their predictions 
of continued prosperity on the basis of a year, 
and two or three were willing to venture that 
business will be good for the next three or 
four years. 

Few of the Jersey lumbermen feel that the 
fact this is a presidential year will seriously 
affect their operations. 

Heading the optimists in Jersey is Edward Ham- 
ilton, of Paterson, president of the New Jersey 
Lumbermen’s Association, and one of the leading 
retailers of the State, who said: ‘Everything is 
rosy. Business in Paterson is good and will con- 
tinue so for some time, at least.” 


Allen H. Church, A. W. Booth & Bro., Bayonne: 
“This year will be a crackerjack and after that 
things will begin to get back on a normal basis.” 


Edward J. Kernahan, treasurer Clark & Com- 
pany, Newark: ‘We are very busy and competi- 
tion is exceedingly keen. The outlook is very good 
at least until September.” Clark & Company have 
just built a new shed for millwork and a new con- 
crete garage, besides installing new machinery in 
the mill. Mr. Kernahan feels that the develop- 
ment of Newark harbor will be of big benefit to 
lumbermen of North Jersey generally. 


Walter S. Smith and Howard L’Hommedieu, 
Jersey representatives of the E. H. Daley Lumber 
Co., Flatiron Building, New York, reported that 
the wholesale business in Jersey is thriving along 
with the retail end. Mr. Smith said: “Business 
is fine in all softwoods.” 


Benedict Pekorsky and Henry Spitz attended the - 


convention as representatives of the Belmont Lum- 
ber Co., Garfield, N. J. Mr. Spitz said: ‘‘Busi- 
ness is very good and picking up.’ Philip Wil- 
ensky and Abram Preiskel, the latter commissioner 
of public safety in Passaic, are other members in 
the partnership. The Belmont Lumber Co. was es- 
tablished five years ago, the yard covers five 
acres, there are facilities for unloading ten cars 
and the firm operates in a 20-mile radius in a fast 
growing community. 


A. L. Sidler, who represents the A. C. Dutton 
Lumber Corporation in New Jersey, and has been 
on the same job for sixteen years, said: ‘‘We are 
going to have a very good twelve months.” The 
Dutton plant in Poughkeepsie has been remodeled 
and Mr. Sidler says it is one of the finest in the 
country. He also spoke with great pride of the 
company’s establishment in Providence. 





Harry W. Smock, Asbury Park, had been ill for 
some time prior to the convention, but he came 
down to Atlantic City anyhow and was honored 
with the vice presidency of the association. Mr. 
Smock has not been active of late due to his ill- 
hess, but he reported the business outlook ‘‘ex- 
ceptionally encouraging.” 


C. H. Hershey, Stone & Hershey, Newark whole- 
salers, said: ‘Trade was good up to the last week. 
We look forward to a good year. The outlook is 
for more factory building than for some time.” 
Frank Stone Hershey, a son of the head of the 
firm, who recently joined the company as secre- 
tary, is now looking after the New Jersey end. 


Alfred EK. Jelleme, Anderson Lumber Co., Passaic, 
said : “Passaic is booming and we are going along 
with the boom. No complaints.” 


John G. Whittier, president Whittier Lumber 
& Millwork Co., 395-415 Adams Street, Newark, ad- 
Jacent to the Newark port development, was re- 
ceiving the congratulations of his association 
friends for the manner in which he came back fol- 
lowing a big fire last June. A brand new warehouse 
has been completed and it is full of millwork. Mr. 
Whittier said: “Business has been splendid and 


that has enabled us to overcome the ravages of 
fire. We look for many months of good trading.” 


William C. Ripley, vice president David Ripley 
& Sons, Newark, established in 1845, said: ‘‘Busi- 
ness in all lumber is going well and will continue 
this way for some time.” Mr. Ripley is of the 
fourth generation that has conducted business at 
the same locality. 


J. V. Lindsley, known familiarly in the Jersey 
trade as “Old Man” Lindsley, represented the Linds- 
ley Lumber Co., Newark, at the convention. He is 
a wholesaler. Mr. Lindsley said: “Prices are 
nearing the turning point and the minute this be- 
gins to set in the retailers will begin buying 
briskly.” 


Clifford A. Brant, president A. A. Brant Lumber 
Co., Lakewood, said: “Business is better than it 
ever has been this time of year. We cater to one 
of the fastest growing seaside communities in New 
Jersey.” 





Thomas H. Silver, manager and secretary Lum- 
ber Mutual Casualty Insurance Co., of New York, 
came from St. Petersburg, Fla., to attend the con- 
vention. Mr. Silver is an ardent baseball fan and 
had accompanied the Boston Nationals to their 
southern training grounds. Francis E. Devine is 
New Jersey representative of the company. 


Frank R. Wallace, president Heidritter Lumber 
Co., Elizabeth, said: “Our business in February 
and March averaged about the same as last year. 
We feel that a stable year is in prospect.” Mr. 
Wallace is a former president of the New Jersey 
Lumber Exchange. 





H. B. Blauvelt, advertising manager Hackensack 
Coal & Lumber Co., Hackensack, was introduced by 
Mr. Hamilton as a “future president of the New 
Jersey Lumbermen’s Association.” The Hacken- 
sack company had seven men at the convention. 
Mr. Blauvelt said: “The open winter has helped 
our business a great deal. February showed a fall- 
ing off due to the big blizzard.” ‘The company is 
building a new mason material shed to be ready for 
spring business. 


Cc. H. Updike, president Robert W. Kennedy Lum- 
ber Co., Trenton, said: ‘Business is good, the 
industrial end especially showing marked improve- 
ment.” Mr. Kennedy accompanied Mr. Updike to 
Atlantic City. Mr. Kennedy is 79 years old and 
has been in the lumber business 58 years. He said 
he had been a constant reader of the AMERICAN 
LUMBERMAN nearly all the time since he became 
a lumberman. 


Cc. F. Albert, secretary and general sales manager 
Lawson & MacMurray, Hoboken, said business had 
been good thruout the metropolitan district, in 
which area his firm is actively engaged. Mr. Al- 
bert continued: ‘The trouble is that too much 
lumber is being produced. There must be a de- 
crease in production, otherwise we will continue 
doing a big volume on a small profit margin. Feb- 
ruary was the biggest month we ever had in vol- 
ume of business, but none of us got the profit we 
should have had.” 


Edward Pettersen, Passaic-Bergen Lumber Co., 
Passaic, said business has been above the average 
for the season and will improve until a maximum 
is reached in the early summer. 








Frank Kearney, Vreeland-Kearney Lumber Co., 
Newark, said: ‘We are enjoying a very fair 
business and expect it to keep up for at least the 
first six months of the year. We believe the hous- 
ing shortage will be caught up with by then. Each 
year our business has shown a substantial in- 
crease.” The Vreeland-Kearney company operates 
twenty-two motor trucks, nearly all equipped with 
trailers. ‘I am a very earnest advocate of the 
semi-trailer,” said Mr. Kearney. 





F. R. Babcock, of Pittsburgh and one of the 
heads of the Babcock interests, said the convention 
had been the finest in every way that he had 
ever attended, because it got the retailers down 
to their own problems, restricted oratory to the 
minimum and confined itself solely to questions 
that would improve the retailer’s position and thus 
enhance the industry. “The retailers are showing 
the manufacturers and retailers and every other 
branch of the industry the way,” said Mr. Babcock. 
“They are getting together and threshing out their 
problems. They are establishing cost systems that 


a man who has become a national figure in our 
industry.’’ 

A roar of applause greeted the nomination 
and it took but a few seconds to record a 
unanimous vote. 


of Good Business 


will enable them to know where they stand at any 
given moment and they are educating their weaker 
members in correct business methods.” 

Mr. Babcock said the interests that he represents 
had just completed one of their best years, that he 
doesn’t see anything but the best ahead and that 
disregarding unforeseen developments the lumber 
industry is in for a good period. “I am full of 
optimism,” he concluded. 


M. F. Ellis, Conkling Lumber Co., Bernardsville, 
said the company was delighted with early spring 
prospects and could see nothing but good trading 
ahead for the year. The Conkling cempany was 
established in 1872 and Mr. Ellis has been with it 
for twenty-four years. 





C. E. Loizeaux, J. D. Loizeaux Lumber Co., 
Plainfield, said: “This year has taken a jump on 
1923 and I believe will surpass it in volume of 
business.” 


G. W. Crooks, W. D. Crooks & Son, Williamsport, 
Pa., was a guest of the association. He said: “We 
are all very busy in Williamsport. There are a 
number of big buildings going up and these assure 
a good turnover in lumber for some time.” 





Willard Sterner, Belmar, N. J., brought a word 
from the Jersey seacoast towns. He said: “The 
seashore trade has been good, with the weather 
largely in our favor. We must get our work over 
by May or June, or we are lost for the year. We're 
making big headway just now.” Mr. Sterner was 
formerly manager of Lewis & Co. 


S. F. Bailey, Bailey & Alling Lumber Co., Newark, 
and treasurer New Jersey Lumbermen’s Associa- 
tion for so many years he could not recall the ex- 
act number, said that business in Newark is fine. 
He added: “We'll be busy every day in 1924.” 


G. L. Boynton, president Boynton Lumber Co., 
Sewaren, N. J., said: “Business is very good. We 
had the best January and February in years. Pros- 
pects fine.” The Boynton company is contemplat- 
ing moving to a new location, just beyond the 
Sewaren waterfront, where facilities will be two 
or three times what they are at present. Part of 
the plant is ready and the whole job will be com- 
pleted before the end of the year. 


H. A. Hellyer, chief engineer Tenafly Lumber & 
Supply Co., and an expert in yard planning, said 
his business, aside from selling lumber, was in show- 
ing competitors how to compete and to reduce 
costs. Mr. Hellyer was formerly with the New 
York Central Railroad and some years ago started 
in the lumber business with a small yard, which 
has prospered greatly. 


Martin M. VanNess, treasurer and general man- 
ager VanNess Lumber Co., Little Falls, N. J., said: 
“We have been busy right thru the winter and 
will continue to be busy.” The firm has three 
yards within a radius of a mile and a half. Robert 
C. VanNess (Inc.) has been set up as an offshoot of 
the old firm and is doing well. Martin M. VanNess 
said his company is enlarging its main building to 
make room for more activity in sash, doors and 
trim. 


William C. Coles, C. B. Coles & Sons, Camden, 
N. J., said: ‘Business is going as good as usual, 
and the outlook is splendid.” The company has 
just completed a new brick warehouse, 100 feet 
square. This connects up with a 3-story build- 
ing that gives the firm fine facilities. 


B. Rachlin, Franklin Lumber Co., Newark, said: 
“Prospects are alluring in northern New Jersey. 
The Perth Amboy bridge contract of $6,000,000 
has just been allotted and there are other jobs 
that will total about $20,000,000. These will help 
business all around.” 








Joseph M. Perrine, Perrine & Buckelew, James- 
burg, N. J., thinks 1924 is going to be one of the 
best years for the lumber business. Mr. Perrine 
said: “The first half of the year will probably be 
better than the last, but there will be good business 
thruout.” 


Wilkes McClave, Harrison, N. J., said: “The 
winter season has been the best we ever expe- 
rienced. Prices are strong and are not excessive 
when compared with other things. Prospects are 
good at least for this year.” Mr. McClave was one 
of the first Jersey dealers to adopt motor trucks 
and his equipment is all of the latest design. 
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Massachusetts Retailers Consider Planting Forest— 
Discuss Methods of Co-operating With Home Builders 


Boston, Mass., March 10.—Increase of the 
area and productiveness of Massachusetts and 
New England forests, stimulation of home 
building and more efficient and practical assist- 
ance for home builders, greater economy and 
more skillful control in the operation of lum- 
ber distributing yards, and unyielding opposi- 
tion to the views of many wholesalers and manu- 
facturers in the fixing of lumber standards and 
grades—these were among the salient features 
of the annual convention of the Massachusetts 
Retail Lumber Dealers’ Association, held here 
Saturday in the Boston City Club. 

Leading lumber retailers of Boston and vicin- 
ity, most of them active members of the Lum- 
ber Trade Club of Boston, held a preliminary 
meeting last night at Young’s Hotel. 

President Frank M. Favor, of Gardner, called 
the business session to order and the manner in 
which he handled the convention and kept 
things moving aroused the admiration of all 
present. 


Secretary’s Inspirational Address 


After the usual routine and preliminary re- 
ports had been rendered and accepted, Secre- 
tary-manager Paul S. Collier, of the North- 
eastern Retail Lumbermen’s Association, de- 
livered an inspirational address on what his 
organization had accomplished during the last 
year and the plans scheduled for the coming 
year. Referring specifically to present and fu- 
ture association activities, Mr. Collier declared 
that the great task now facing the lumber trade 
is to ‘‘learn the facts of their business.’’ This, 
he declared, lumber retailers in the East are 
beginning to do. 


Cost Finding Discussion 


President Favor called upon George Briggs, 
of the Lexington Lumber Co., to lead the dis- 
cussion on the new system of cost finding 
being installed by uptodate lumber yards. Gen- 
eral disappointment and sympathy was ex- 
pressed when another representative of the 
well known yard at Lexington, Mass., announced 
that Mr. Briggs was unable to come to the 
meeting on account of illness. 

Henry A. Bellows, of C. P. Chase & Co. 

(Inc.), Springfield, a vice president of the 
Massachusetts Retail Lumber Dealers’ Associa- 
tion, led the discussion in a very interesting and 
instructive manner. His company has installed 
the new system and now regards it as indispen- 
sable. He explained in detail how costs of 
unloading, handling, storing, selling and de- 
livering lumber are based on the number of feet 
| handled, so that the larger the business done the 
smaller the percentage of cost, within certain 
| limits. To obtain the full benefit of the sys- 
| tem, Mr. Bellows suggested, it is important to 
| have other costs with which to compare. 
Mr. Bellows called upon Secretary E. F. 
| Hunt, of the Eastern Millwork Bureau, to an- 
swer the questions of dealers who have not yet 
|} installed the new system. ‘‘The proof of the 
system,’’ he said, ‘‘is found in the fact that 
the National association has adopted it. The 
West and middle West have ordered its in- 
stallation for about 200 yards.’’ After an- 
swering several questions which indicated the 
general interest in the subject, Mr. Hunt called 
on William J. Riley, of the Hartford Lumber 
Co., to state his conclusions after several years 
of practical experience with the system. 

Mr. Riley said the system had been installed by 
his company in Hartford, Conn., in May, 1920, and 
he had nothing but praise for it. “Our set of 
books had been added to by ourselves from time to 

' time,” he continued, “until they were:a pretty 
jumbled mess. I remember that one year when 
the president of our company, who is our best 
bookkeeper, was away, I had to make out the in- 
come tax return alone, and it was some job. I 
worked at it for days and floundered in a mass of 
figures and tangled accounts that simply had me 
guessing. Now let me tell you that I haven’t even 
started on our Federal income tax return for this 
year, but I am willing to undertake to say that I 
can start Monday morning and finish before noon of 


that day, and know absolutely that my figures are 
correct.”’ 


Mr. Riley said that his company unloaded 11,- 


000,000 feet of lumber at Hartford last year and 
that this efficient system showed the exact cost of 
unloading, approximately $35,000, or an average of 
a little more than $3 a thousand feet. Into this 
unloading cost, he showed, goes the proper propor- 
tion of taxes, interest, salaries, everything pertain- 
ing thereto. The cost of delivery had been found 
to be about $2.50 a thousand, and of selling about 


- 


$5 a thousand feet, these figures also including 
their proper share of overhead. “I’m sorry other 
ifartford yards haven’t installed the same’ system,”’ 
declared Mr. Riley, “because we know where we 
stand and if they knew where they stood better 
than I think they do, it would probably mean better 
business all around.” 

Speaking for the Lexington Lumber Co. Mr. 
Foss, who has charge of accounting matters, 
said that Mr. Briggs would be very glad to tell 
what he thought of the system if he were pres- 
ent. ‘‘What Mr. Riley has said of this system 
of cost nding and perpetual inventorying we 
have certainly found to be true with our con- 
cern,’’ he stated. 


Henry L. Stone, of D. D. Chase Lumber 
Co., Haverhill, a director of the Massachusetts 
association, brought out that this system’ is of 
especial value in case of fire loss. The owner 
is able to adjust his fire loss on the basis of 
actual lumber costs plus unloading and yard 
costs. 

Value of Cost Accounting 


Henry A. Bellows then discussed a heavy fire 
loss suffered by his company about three years 
ago when about two-thirds of the entire stock 
at Springfield was wiped out. The fire ad- 
juster insisted that 50 cents a thousand feet 
was ample margin to cover unloading and 
yard costs. ‘‘By means of our cost finding 
system,’’ said Mr. Bellows, ‘‘I was able to 
show him convincing proof that these costs 
are far greater than he had supposed. This 
system shows us that we are selling low cost 
lumber altogether too creap. We can’t use 
the percentage system in figuring a selling price 
for cheap lumber and break even. We must 
add a flat charge for unloading, yard, selling 
and delivery expenses. Builders shop around 
and pick up lumber at different yards where 
they can get the lowest price. Jf more of 
our Massachusetts lumber yards used this sys- 
tem we could eliminate this evil; get our money 
back on the lumber we sell plus u reasonable 
charge for the service we render.’’ 


Walter Pettit, of Huntington, L. I., first vice 
president of the Northeastern Retail Lumber- 
men’s Association, told about taking.off figures 
from the books for the last ten years to work 
out some standard cost data. ‘‘These figures 
mixed me up terribly. I fund tiat the per- 
centage system wouldn’t wor, We got on the 
unit basis in our coal depa ment during the 
Coal Administration becaus. se had to; the 
Government made us do it, and thi has taught 
us the same system is equally veluable in our 
lumber yard.’’ 


Cooperation With Home Builders 


Sales extension and development und codner- 
ation with home builders wis the next sub- 
ject on the morning program. 1,'roducing 
his talk on plan service and stimulation of the 
normal desire to own homes, Field Seecretzry 
Thomas M. MeIntosh, of the Northeastern Re- 
tail Lumbermen’s Association explained in de- 
tail how this service is rendered and offered 
valuable suggestions for interesting home 
builders and securing their confidence and good- 
will as a preliminary to securing their orders. 
Using as an illustration the methods of the pres- 
ent-day automobile salesman and the pattern 
departments of modern department stores and 
ladies’ wear and dress goods shops, Mr. Me- 
Intosh argued that the lumber retailer must 
have complete and detailed information ready 
for the interested home builder, together with 
practical plans for assisting the prospect in 
financing his undertaking. He told of a mer- 
chant who was cleaned out of his entire savings 
of $75,000 thru a dishonest partner, who worked 
as a carpenter until a Boston wholesaler staked 
him to another start, and began his new lumber 


yard on a basis of 1 
percent of gross sales 
the first year for adver- 
tising. The new yard 
had succeeded rapidly 





A. WAYLAND WOOD, 
Worcester, Mass. ; 
Elected Secretary 





and surely because this 
advertising had been 
wisely directed thru co- 
operation with the archi- 
tectural bureau of the ~~ 

association. A timely suggestion made by Mr. 
McIntosh was a drive to sell cedar this spring 
for lining cedar closets. 

The discussion brought out the importance 
of codperation with other merchants in town, 
the furniture stores, the rug and carpet shops, 
the banks and others, with window displays 
pushing the merchandise of all. 

President Favor emphasized the necessity of 
absolute honesty in advertising and entire frank- 
ness with home building prospects, so that the 
danger would be avoided of arounsing the enmity 
of those who often find that the ultimate cost 
of the new home, or garage, or cedar closet, 
is far greater than the information originally 
furnished by the lumber dealer indicated. 


Discusses Lumber Standardization 

C. A. Beals, of Chelsea, president of the Lum- 
ber Trade Club of Boston, spoke on lumber 
standardization, a subject he also discussed at 
the recent New York meeting of the Northeast- 
ern association. For the benefit of those pres- 
ent who did not hear him at New York, Mr. 
Beals went into the subject at considerable 
length. 

Strong feeling was displayed by some of 
those who took part in the discussion that 
followed, and resolutions were adopted firmly 
opposing any lowering of standards or grades. 
‘“We retailers,’’ said Mr. Beals, ‘‘should study 
methods for utilizing short lengths and scant 
sizes, but in the meantime we should be a unit 
in refusing to accept standards which will lower 
the qualities of lumber in American homes and 
increase the cost of homes.’’ 

Other speakers vigorously opposed narrow and 
scant widths, as well as short lengths. Resolu- 
tions similar to those passed in New York were 
adopted unanimously on motion made by Mr. 
Beals and seconded by Henry L. Stone, of Hav- 
erhill. It was also voted that square edge 
lumber should be surveyed back to the nearest 
length in even feet, instead of giving over 
half a foot to the seller, even halves alternately 
to buyer and seller, and less than a half to 
the buyer. In seconding this motion, W. H. 
Sawyer, jr., of Worcester, declared the original 
scheme obviously contained a joker, because if 
a lot of 2x8 were shipped by a manufacturer 
in 12 foot, 7 inch lengths the retailer would 
have to pay for 13-foot while he could sell the 
stock only as 11 foot stuff. 

C. E. Marsh, tlie field man for the Red Cedar 
Shingle Bureau, representing, he explained, the 
British Columbia shingle manufacturers and 
the shingle branch of the West Coast Lumber- 
men’s Association, emphasized the necessity of 
the closest kind of codperation between retail 
dealer and shingle producer, to withstand the 
increasing pressure of aggressive merchandis- 
ing by the manufacturers of substitute rcofing 
materials. 

The follwing nominating committee was 
named by Pi: sident Favor to bring in a slate 
of officers for the ensuing’ year: E. M. Borden, 
of Fall River, «'nirman: Frank Merrick, of 
Springfield and Heniy Fal-s, of Framingham. 


Reports of District Groups 
Reports were then called fur from the leaders 
of the various district grou)s into which ihe 
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jumber retailers of the State have been organ- 
ized for the purpose of more strictly local 
action, efficient organization and greater co- 
ordination. 

Speaking as secretary of the Merrimack 
Valley Lumber Club, Henry L. Stone said his 
district group had held one meeting and was 
going to hold more. Lumber business was so 
good in recent months that the members of the 
club had neglected their association opportu- 
nities. 

Chairman Henry Fales, of Framingham, 
speaking for the Tri-Country Lumber Club, said 
he and his associates had found that by getting 
together they could pick up ideas of great 
value. If each member gave one idea he would 
be a gainer twenty-fold thru receiving in ex- 
change twenty ideas from his associates. 

The Worcester County lumber group was rep- 
resented by Chairman J. F. Fuller, of Clinton, 
who reported ‘‘everything is going well with us. 
Business is good and we believe it is going to be 
better this spring and summer. We are thoroly 
sold on the great value of association activity 
and coéperation in Worcester County.’’ 

Speaking for the retail lumbermen of Con- 
necticut, William J. Riley, of Hartford, said 
that the year had started out very well. ‘‘ Janu- 
ary’s open weather made business very good,’’ 
he declared. ‘‘We have as much business on 
our books now as we had at any time last year. 
I look for a better year in 1924 than last year.’’ 

Field Secretary MeIntosh, of the architec- 
tural bureau, was given another opportunity 
to put over some suggestions for sales promotion 
and efficient utilization of plan books. Presi- 
dent Favor told of the success of his yard in 
Gardner in getting these plan books into the 
schools, the public library, doctors’ and den- 
tists’ offices and into various stores and banks 
glad to codperate in stimulating the construc- 
tion of homes. 


Suggests ‘‘Own-Your-Home’’ Clubs 
President Favor suggested that the lumber 


-dealers borrow an idea from the ‘‘ Ford Clubs,’’ 


‘‘Christmas Clubs,’’ ‘‘ Vacation Clubs,’’ and 
‘Coal Clubs,’’ and get their local banks to 
start ‘‘Own Your Home Clubs.’’ ‘‘In this 
way,’’ he said, ‘‘our prospective home build- 
er can get the money to bridge the gap be- 
tween the money he has and what he car. bor- 
row. If the money invested every year in fake 
stocks were invested in home ownership thr 
housing problem would be solved.’’ 

Fred R. Basley, of the Basley Lumber Co., 
Newton, proposed that all members of the asso- 


‘ciation send promptly to association headquar- 


ters the names of their local banks with any 
other valuable data pertaining thereto, and 
that Secretary-manager Collier initiate a cam- 
‘paign directly with these banks to form ‘‘Own 
Your Home Clubs.’’ The association, he sug- 
gested, should secure from these banks the 
names of savings account depositors who have 
around $1,000 on deposit and do not own their 
homes. These names would then be supplied to 
the local lumber dealers who would demonstrate 
their ability by showing these thrifty deposi- 
tors the great advantage of owning their homes, 
and how easily this excellent ambition could be 
obtained with the codperation of the lumber 


‘dealer. This idea was enthusiastically adopted 


and is to be one of the important features of 
association activity this coming spring. 

At 1:30 p. m. the business session was ad- 
journed and a general social get-together was 
—* in the few minutes before the annual 
dinner. 


ANNUAL ASSOCIATION DINNER 


The annual dinner of the Massachusetts Re- 
tail Lumber Dealers’ Association, held this 
afternoon in the large banquet room of the 
Boston City Club, was one of the biggest and 
most enjoyable gatherings of the kind in the 
history of the organization. Forestry and sub- 
stantial increase of the production of New 
England forests were the special subjects for 
discussion by the after-dinner speakers, promi- 
nent among whom were Harold O. Cook, chief 
forester of the Massachusetts Department of 
Conservation; Professor Richard T. Fisher, of 
Harvard University, and Secretary Harris A. 


Reynolds, of the Massachusetts Forestry Asso- 
ciation. i 

The interesting-proposal that the association 
shall take a leaf from the experience of Har- 
vard University with its famous Harvard for- 
est at Petersham, Mass., and start a forest of 
its own, was advanced and most enthusiastically 
received. ; 

An unusually enjoyable dinner, delightful 
music, singing of rollicking choruses, and the 
general display of good fellowship and goodwill 
made the afternoon one to be long remembered. 
President Favor presided until the election of 
officers, nominations for whom were reported 
as follows by the nominating committee: 

President—-Fred R. Basley, Basley Lumber Co., 
Newton, 

Vice presidents—H. A. Bellows, C. P. Chase & 
Co. (Inc.), Springfield; C. G. Ferguson, Central 
Lumber & Supply Co., New Bedford, and Charles 
E. Dodge, Norfolk Lumber Co., Stoughton. 

Treasurer—Roscoe G. Bicknell, J. F. Bicknell 
Lumber Co., Worcester. 

Secretary—A. ‘Wayland Wood, P. W. Wood Lum- 
ber Corporation. Worcester. 

Directors—Frank M. Favor, Gardner; J. F. 
Fuller, W. A. Fuller & Son, Clinton; Frank M. 
Curtis, William Curtis & Sons Co., Boston; C. K. 
Ferry, C. S. Ferry & Sons, Pittsfield; John FE. 
Hinckley, John Hinckley & Sons Co., Yarmouth- 
port, and Henry L. Stone, D. D. Chase Lumber Co., 
Haverhill. 


Presented as one of the leading forestry ex- 
perts of the East, Harold O. Cook spoke on 
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H. T. FALES, 
Framingham, Mass.; 
Spoke for District Club 


‘‘The Forest Program of the Commonwealth 
and Forest Taxation Law.’’ He said, in part: 


There are three vital reasons why Massachusetts 
must have a large and consistent forestry program, 
and why you lumbermen should support this pro- 
gram with every bit of your energy and ability. 
First, Massachusetts uses large quantities of lum- 
ber—about 900,000,000 board feet a year at 
present, and this quantity must be increased to 
take care of our increasing requirements. Not all 
of this great quantity is used in the building in- 
dustry. You retail lumber dealers sell about one- 
third of it, or 300,000,000 board feet, for buildings, 
and two-thirds, or. about 600,000,000 board feet, 
are requird in manufacturing industries of our 
State, of which there are twenty that use wood 
as their major material. By far the most im- 
portant of these twenty industries is that of box 
manufacturing, which requires 300,000,000 board 
feet annually to be manufactured into boxes of 
every kind. 

We are growing today in Massachusetts 150,- 
000,000 board feet of merchantable lumber a year. 
We could easily raise three or four times that. 
We could raise right here in New England all the 
timber we need in New England and have a very 
comfortable surplus to export to other less favored 
portions of our country. 


Massachusetts established a State forestry de- 
partment in 1904, with an appropriation of only 
$5,000 to pay for a State forester, one assistant 
and a clerk. Now we have an appropriation of 
$400,000 a year, a dozen foresters and many 
clerks. We have our moth work, our fire wardens 
and other forestry activities added, but reforesta- 
tion is one of the major activities. 

One of the most important activities of the 
conservation department is reforestation and the 
acquiring and maintenance of State forests. We 
do not buy standing timber; we take what is to 
all intents and purposes worthless land and trans- 
form it into valuable timberland. The World War 





interfered with this program and we now have 
only about 70,000 acres of State forest, which we 
acquire at an average cost of about $5 an acre 
or less. It was not timberland when we took it 
over, but cut-over or burned-over land. 

The State now owns forests or future forests in 
177 of the 352 towns in the Commonwealth. For 
the planting of these future forests we maintain 
nurseries where we raise suitable young trees. We 
have sold 1,000,000 of these trees to private owrers 
this last year, and we have had to curtail our cwn 
forestry work because we can’t raise them fast 
enough. We are now working on a program to 
raise more than 4,000,000 trees a year, which will 
permit us to take care of our own reforestation as 
well as to supply private owners. 


Toastmaster James Kimball, of George E. 
Kimball & Son, Hingham, a Dartmouth College 
man, introduced Professor Fisher as a repre- 
sentative of a university Dartmouth had sue- 
ceeded in beating at football once in every 
eight years or so. The famous Harvard College 
expert told in most interesting fashion, illus- 
trated by lantern slides, how the Harvard for- 
est at Petersham has been made to demonstrate 
that scientific reforestation can be conducted on 
a profitable basis as an adjunct to an ordinary 
timberland operation. 

Among the profitable trees being raised in the 
Harvard forest, besides white pine, said Professor 
Fisher, are white ash, chestnut, red oak, maple, 
hemlock and spruce. He spoke of having sold 
some red oak, less than 60 years old, at $60 a 
thousand. The forest is being handled to raise 
lumber all of which will grade No. 2 and better. 
Several interesting ways were shown on the screen 
for getting trees with long, straight trunks, which 
have dropped their lower branches in early youth 
and grown long, clear lumber. 

Secretary Reynolds, -of the Massachusetts 
Forestry Association, said: 

Nine-tenths of this problem of reforestation and 
forest: conservation is a problem of public educa- 
tion. If the foresters are at all right, New Eng- 
land can be self-supporting in the production of its 
timber. We are now spending less than 12 cents 
per capita on bringing back idle land now on the 
assessors’ books as sprout land. We ought to be 
spending 40 cents or 50 cents per capita. 

F, W. Henry offered a resolution, which was 
seconded and adopted unanimously, pledging 
the members of the Northeastern Retail Lum- 
bermen’s Association and affiliated organiza- 
tions in the meeting represented, to devote their 
most earnest efforts for the promotion of re- 
forestation and the establishment of permanent 
forestry programs in the several States covered 
by the association activities. 


Suggests Financing Reforestation 


President Fred R. Basley appealed to mem- 
bers who have made their fortunes in the lum- 
ber business and who may now be considering 
the making of large bequests to the colleges 
where their sons were educated, to put their 
money into wise and carefully thought out re- 
forestation projects. He proposed that the 
Massachusetts Retail Lumber Dealers’ Associa- 
tion buy cheap, unproductive land and start 
a ‘‘Lumbermen’s Forest’’ in this State, and 
show the public that what Harvard college 
has been able to do at Petersham, the retail 
lumber dealers of Massachusetts are able to do 
equally well. This suggestion was well received 
and a special committee to make a study of the 
idea is likely to be appointed in the near future. 

Informal social diversions were enjoyed after 
adjournment this evening, including theater 
parties, dances and good, old-fashioned ‘‘talk- 
fests.’ - 


Able Executive Is Signally Honored 
(Continued from front page) 


crease in the student enrollment of the school. 

Mr. Frost has been noted for his keen busi- 
ness judgment, his conservative and yet enter- 
prising policies and for his ability as an organ- 
izer and executive. In 1922 he was made a 
director of the Southern Pine Association. It 
is a fitting recognition therefore of demonstrated 
ability and worthy accomplishment that his 
fellows who know him so well should testify 
to their confidence in and appreciation of him 
by electing him to the highest office within the 
gift of those who lead in the manufacture of 
southern pine. There need be and can be no 
misgivings as to his fitness for the position in 
which he has been placed and he may be ex- 
pected to fulfill all the expectations, high tho 
they may be, of those who have sought in this 
way to honor him. 
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Mill Managers Discuss Production and Distribution of Short Lengths 


NEw ORLEANS, La., March 10.—The Louis- 
jana Mill Managers’ Association and the East 
Texas Mill Managers’ Association held a joint 
meeting in the Roosevelt Hotel this afternoon 
to discuss their interests in connection with the 
production and distribution of short length 
lumber. These questions arose in connection 
with the standardization program and will come 
up again next week at a meeting in Chicago. 

C. C. Sheppard, of Oakdale, La., presided 
and outlined the history of the discussion to 
date. These particular questions were referred 
to a conference committee that, after laboring 
with them at length, referred them in turn to 
a select committee of three manufacturers and 
three retailers. This committee submitted six 
reports; so the mattter has been returned to 
the fact finding committee. In order that 
southern millmen might have their position 
¢learly in mind the joirt meeting of the two 
associations was called. 

A questionnaire was sent to the mills in or- 
der to develop the practice of these mills and 
to ascertain their attitude to the points at 
issue. This questionnaire developed, among 
other things, that the preduction of yard and 
shed stock, not including timbers, 8 feet and 
shorter in length ranged from 2.47 to 8.92 per- 
cent and that a large percentage of these short 
lengths was sold to the retail trade. One mill 
reported that all shorts developed were sold in 
this way. The average was perhaps between 
70 and 80 percent. The remainder not sold in 
this way was sold in special patterns. The re- 
tailers, so Mr. Sheppard said, seem agreed that 
standard practice should be against random 
lengths, that shorts should be ordered and 
shipped according to specified lengths, that 6 
feet should be the minimum, that randoms 
should be from 8 to 20 feet with the exception 
of clear softwood end matched flooring at 4 
feet, and that each length should be bundled 
separately. They maintain that handling shorts 
is more costly than handling long lengths and 
that shorts under 8 feet are of slight use in the 
building industry. 

States Case of Retailers 


Mr. Sheppard called upon J. F. Goodman, of 
Kansas City, to state in more detail the case 
of the retailers. Mr. Goodman began by say- 
ing that he was seeking to find the point of 
mutual interest in the matter and added that 
the whole question of standardization to be of 
any use must be sold to the ultimate consumer. 
The matters of odd lengths, short lengths and 
shipping practice are the points at issue. The 
lengths desired in different sections of the 
country and in different communities are not 
the same. Retailers do rot object to odd and 
short lengths, but they don’t want them in 
random shipments. They want to say where 
they are to be placed. It costs much in time 
and storage space and in sales effort to handle 
these items, and retailers feel that they should 
have a price consideration for undertaking this 
extra expense. Standar-jization is not a gen- 
eralization, it is a specialization. Mr. Good- 
man stated that he did not think lengths less 
than 8 feet should be considered standard. 

W. A. Robinson, of Shreveport, La., said 
that the space in city yards is costly, and every 
different length means a different pile. This 
requires additional space if there are to be 
more lengths, but with this additional space 
requirement there is no addition to sales. He 
stated that he sold a small quantity of short 
shiplap but could not dispose of short flooring, 
and that it would be a scrious matter for his 
company if it had to aecept short lumber. 


Says Question Is One of Merchandising 


C. V. McCreight, of Pittsburgh, Pa., recalled 
the fact that the Government says that for pur- 
poses of conservation !] wood must be used, 
and it leaves largely to the lumbermen them- 
selves the task of working out their salvation. 
Mr. McCreight said he was surprised to learn 
from the questionnaire how small a percentage 
of short lengths is developed in the manufac- 
ture of southern pine and how much of it is 


sold thru retail channels. It is a question 
whether or not a larger percentage of short 
lengths will be produced. The whole question 
turns on the problem of merchandising, on edu- 
cating the public to ask for the new lengths. 
He quoted a letter from Secretary Torrence, 
of the Ohio Association of Retail Lumber Deal- 
ers, in which Mr. Torrence stated that he 
thought manufacturers would have little dif- 
ficulty in disposing of shorts and odd lengths 
if this lumber was sold separately and at an 
attractive price. Mr. MeCreight stated that he 
thought this was the general retail attitude. 
Manufacturers must find a way to sell these 
items satisfactorily, for if they are lost or 
sacrificed it will mean a necessary advance in 
price of longer material. Most retailers seem 
to be in a friendly mooi and willing to dis- 
cuss the question constructively. 

A. Trieschmann, of Crossett, Ark., said he 
had tabulated the production by his mill of 
lumber less than 10 feet in length and found 
it ran about 10 percent. He has tried to edu- 
cate his salesmen to dispose of this material. 
A majority of retailers have no objection to 
short lengths. They need a certain proportion 
of short flooring in order to break joints in 
those houses where the entire floor is laid before 
the partitions are put in, and the average 
house has more shiplap measuring less than 10 
feet than it has over chat length. Manufac- 
turers can codperate in finding uses and mar- 
kets for this material, anda there are retailers 
who order straight cars of 10-foot and shorter 
stuff. They usually succeed in selling it if 
regular prices. Mr. Trieschmann said he could 
see no sound reason for reducing the percent- 
ages of this material, tho the retailer has a 
complaint if the percentages allowed are ex- 
ceeded. 

Mr. Goodman in reply to a question said 
that in cases where shiplap was used under 
siding it probably covla be used in short 
lengths. He added that in his territory many 
houses were built with the siding laid directly 
on the studding and many floors were laid 
directly on the joists. Ue repeated his state- 
ment that the solution lay in sending short lum- 
ber to markets where it could be used. Car- 
penters draw big wages, and if a carpenter 
must hunt and try in order to find a place 
where a short piece will fit he must necessarily 
waste expensive time, and this ought to be con- 
sidered. Mr. Trieschmann agreed that manu- 
facturers should codperate with dealers in find- 
ing the markets where short materials can find 
profitable uses. 


Value of Short Lengths Settled by Demand 


E. L. Kurth, of Keltys, Tex., stated in answer 
to a question that so small an amount of short 
material was sold in Texas that it might be 
considered infinitesimal. Mr. Goodman in dis- 
cussing the matter of the price differential 
asked, stated that price is finally settled by 
demand and that when a demand for these 
new lengths has been created there will be 
no difficulty about the price. Mr. Robinson 
in discussing the short siding spaces between 
doors and windows said that using short lengths 
of shiplap was often wasteful, since there was 
likely to be a foot or more cut off of every 
board, while a longer piece could be cut to fit 
with little waste. 

Mr. Goodman said many retailers were re- 
fraining from signing the statement at the end 
of the Government bulletin on standard sizes, 
pledging the signer to aid in establishing these 
standards, because of the lack of separation of 
6-foot lengths in bundling. Retailers were 
thinking of western manufacturers, The west- 
ern men sometimes state that they can not 
afford to separate the 6-foot lengths, for they 
could not sell them for enough to pay the 
freight. In Mr. Goodman’s opinion this is an 
admission that mixed with longer lengths this 
material does bring enough to pay the freight, 
even tho it has no more value in random lengths 
than when separated. 

W. A. Yardley, of St. Louis, said he could 
see no reason for eliminating the short lengths 


if manufacturers have been able to sell them 
to satisfied retailers. 

M. L. Rhodes, of the Delta Lumber Co., New 
Orleans, and president of the New Orleans 
Lumbermen’s Club, stated that he used to be 
a lumber manufacturers and felt that he knew 
the manufacturer’s troubles. He thought that 
short lengths ought to be sold as such and 
sent to places where they are needed. Since 
southern pine fanufacturers ave been dispos- 
ing of this lumber it scemed to Mr. Rhodes 
unnecessary to make a general rule. 


Allowed Percentages Determining Point 


Mr. Sheppard called upon Will A. Cavin, of 
Sturgis, Mich., to state his opinion as a retailer, 
Mr. Cavin said it seemed to him that the size 
of the allowed percentages was the determining 
point. He himself has sold many cars of lum- 
ber 4-, 6- and 8 feet in -cngth. In fact dealers 
instead of objecting to 6 feet may, within a 
couple of years, be asking for 4-foot lengths. 
He himself does not consider 8 feet a short 
length. He is not desirous that his competitors 
should begin handling shorts, for this kind of 
lumber is a very profitable kind to handle. But 
a dealer buys these lengths much as he buys 
any lengths; because he has a market for it. 
But if the percentages fecame too large and 
so overstocked a yard, or if lengths went under 
6 feet, dealers would probably get up and talk 
in meeting. But 5 percent is not too much. 
This amount can always be handled profitably. 

Mr. Yardley hastened to say that retailers 
would not be compelled to take anything they 
did not want; that they could get exactly what 
they wanted by ordering and paying for it. 
Mr. Sheppard interposed the observation that 
many retailers claim they don’t get what they 
want and that when the market is wrong they 
get a larger percentage of shorts. He added 
that retailers are kindly disposed to southern 
pine but are concerned cver west Coast prac- 
tices. Southern manufacturers did not raise 
the question. They were satisfied with their 
own rules and practices. But they don’t want 
to get hurt in the controversy between the re- 
tailers and the west Coast. 

Mr. Rhodes repeated his statement that the 
situation is not so bad as some southern opera- 
tors seem to think. Retailers simply want to 
buy shorts as such. They don’t want to buy 
a cat in a bag. 

Mr. McCreight echoed the belief that the situ- 
ation as regards southern pine is not serious. 
He does not believe manufacturers will go far 
in producing odd lengths until a market for 
them is assured, and the questionnaire showed 
that disposal of short lengths is at present on 
a satisfactory basis. 

Mr. Trieschmann stated that manufacturers 
were ready to make any reasonable concession 
and hoped that retailers were equally ready. 
But manufacturers can not change the character 
of the tree, and he believed that retailers ought 
to make an effort to find uses for the normal 
accumulations of short lengths. 

Mr. Rhodes said retailers were afraid that if 
they admitted an innocent looking clause in re- 
gard to receiving short lengths it might later 
on prove serious to them. 

Mr. Sheppard said that if retailers would 
admit 6 and 8 feet to random lengths he be- 
lieved southern manufacturers would be content 
with any percentages agreed upon by retailers 
and western manufacturers. 

Mr. Goodman stated that it might be that 
this matter of percentages would prove impos- 
sible to standardize for all the country. 

At the close of the meeting Mr. Sheppard au- 
nounced that the honorary members were giving 
the associations a dinner at the St. Charles 
Hotel. 

The East Texas Mill Managers’ Association 
held a preliminary meeting this morning at the 
St. Charles Hotel, Watson Walker, of Diboll, 
Tex., president of the association, presided. 
George R. Christie, of Houston, the secretary, 
was present. The association held a general 
discussion and elected a number of active and 
associate members. 
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March 18—Western Illinois Lumbermen’s Club, Gales- 
burg, Ill. Annual. 


yarch 18—Northern Illinois Lumbermen’s Club, Union 
League Club, Aurora, Ill. Annual, 


March 19-20—South Dakota Retail Lumbermen’s Associa- 
tion, Sioux Falls, S. D. Annual. 


March 19-20—Southeast Missouri Retail Lumber Dealers’ 
Association, Cape Girardeau, Mo. Annual. 


March 19-20—National-American Wholesale Lumber As- 
sociation, Hotel Sinton, Cincinnati, Ohio. Annual. 


March 20-21—Consulting Committee on Lumber Stand- 
ards, Congress Hotel, Chicago. 


March 21—Missouri Forestry Association, Hotel Chase, 
St. Louis, Mo. Annual 


March 22—Central Committee on Lumber Standards, 
Congress Hotel, Chicago. 


March 22-29—Own Your Home Exposition, 
Chicago. Annual. 


March 26—Westchester Building Material Men’s As- 
— Pennsylvania Hotel, New York City. 
Annual, 


March 27—North Carolina Pine Association, Monticello 
Hotel, Norfork, Va. Annual, 


April 7-12—Home Complete Exposition, Manufacturers’ 
Building, State Fair grounds, Indianapolis, Ind. 
Annual, 


April 8-10—Lumbermen’s Association of Texas, Hotel 
Paso del Norte, El Paso, Tex. Annual. 


April 9-11—National Association of Box Manufacturers, 
Drake Hotel, Chicago. Annual. 


April 14-15—Arkansas Association of Lumber Dealers, 
Hotel Marion, Little Rock, Ark. Annual. 


April 17-18—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. Annual. 


April 17-18—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual. 


April 19-26—Own Your Home Exposition, Sixty-ninth 
Regiment Armory, New York City. Annual. 


April 22-23—General Conference on Lumber Standardiza- 
tion, at Department of Commerce, Washington, D. O 


April 29—Southwestern Ontario Retail Lumber Dealers’ 
Association, St. Thomas, Ont. Annual. 


May 5—Lumbermen’s Club of Cincinnati, Cincinnati, 
Ohio. Annual. 


May 5-8—Chamber of Commerce of the U. S. A., Cleve- 
land, Ohio. Annual. 


May 6-7—Associated Cooperage Industries of America, 
St. Louis, Mo. Annual. 


May 6-7—Appalachian Logging Congress, Hotel Sinton, 
Cincinnati, Ohio. Spring meeting. 


May 8-9—Hardwood Manufacturers’ Institute, Seelbach 
Hotel, Louisville, Ky. Annual. 


May 10—Central Kansas Lumbermen’s_ Association, 
Chamber of Commerce Rooms, Salina, Kan. Annual. 


May 17—East Texas Mill Managers’ Association, Lum- 
bermen’s Club, Houston, Tex. Annual. 


June 4-6—National Foreign Trade Convention, Boston, 
Mass. Annual. 


June 12-13—National Hardwood Lumber Association, 
Congress Hotel, Chicago. Annual. 


June 18-20—American Society of Agricultural Engi- 
neers, Lincoln, Neb. Annual. 


Missouri Foresters to Meet 


St. Louis, Mo., March 10.—The annual meet- 
ing of the Missouri Forestry Association will 
be held at Hotel Chase in St. Louis on March 
21, it was announced today by Frederick M. 
Dunlap, of Columbia, secretary. Arrangements 
for the meeting are in charge of W. P. Gruner, 
of Philip Gruner & Bros. Lumber Co., treasurer 
of the association. Reports of activities of 
the association will be j,resented and plans for 
future work will be «discussed. Election of 
officers and council also will be held. FE. E. 
Pershall, vice president of the T. J. Moss Tie 
Co., is chairman of the committee on nomina- 
tions. Dr. Hermann von Schrenk, consulting 
engineer, is president of the association. 


Entertainment for Wholesalers 


CincINNATI, OHIO, March 10.—Entertain- 
ment plans for the delegates to the second an- 
nual convention of the WNational-American 
Wholesale Lumber Association to be held in 
Cincinnati, March 19 and 20, have been com- 
pleted by the Cincinnati executive committee. 
This committee comprises J. J. Linehan, of the 
Mowbray & Robinson Co.; Dwight Hinckley, of 
the Dwight Hinckley Lumber Co.; John R. 
O'Neill, of the Tennessee Lumber & Coal Co.; 
J. Watt Graham, of the Graham Lumber Co.; 
Earl Hart, of the Leland G. Banning Lumber 
Co., and W. F. Gammage, of the W. F. Gam- 
mage Lumber Co. 

All visiting delegates have been invited to 
the entertainment provided for the evening of 


Coliseum, 


March 19 as guests of the. Cincinnati lumber- 


men. This will take the form of a theater 
party after which there will be a supper-dance 
at the Sinton Hotel, the dancing lasting until 
early morning hours. ‘This will be a formal 
dress affair. 

The ladies are to be entertained on the after- 
noon of March 19 by a committee of the ladies 
of Cincinnati lumbermen, headed by Mrs. 
Dwight Hinckley. The jadies will be taken for 
an inspection of the famous Rookwood Pottery 
and then will go to the Cincinnati Country Club 
for a musical tea. 

The annual dinner of the association will be 
held on the evening of March 20 at the Hotel 
a and will. be a formal dinner dance 
affair. 


Dates for Arkansas Convention 


LitTLeE Rock, ArK., March 10.—Official an- 
nouncement has been made by the Arkansas 
Association of Lumber Dealers’ that the annual 
convention will be held in Little Rock at the 
Hotel Marion on April 14 and 15. A tentative 
date of April 15 and 16 had been chosen but 





American Lumberman: 


Your reports of our recent 
annual convention were 
splendid, and accurate in 
every detail. I want to 
thank the best lumber jour- 
nal on earth a thousand 


times. 
W. R. CoLe 


President Retail Lumber Dealers’ Asso- 
ciation of Pennsylvania. 











after consultation a majority vote of the direc- 
tors decided upon the first two days of the 
week. 

The announcement also states that there prob- 
ably will be held a manufacturers’ exhibit in 
connection with the convention, this being the 
first time that this organization has invited the 
manufacturers of lumber products to display 
their wares. A very interesting program is 
being formulated and in addition to the annual 
banquet and a Hoo-Hoo concatenation, a base- 
ball feature is promised. 


National Manufacturers’ Program 


WASHINGTON, D. C., March 10.—Among the 
probable features that will grace the program 
of the annual convention of the National Lum- 
ber Manufacturers’ Association to be held 
April 17 and 18 at the Congress Hotel, Chi- 
cago, will be addresses by Secretary of Com- 
merce Hoover, Mayor Dever of Chicago, and 
Senator Moses-of New Hampshire. The 4n- 
nual banquet will be held the evening of April 
17 in the Gold Room, and to it will be invited 
presidents and secretaries of the prominent lum- 
ber and wood-using associations of the country 
It is also planned to hold a Hoo-Hoo concatena- 
tion on the evening of April 18. 

At this convention a project will be launched 
suggesting ‘‘that the Central Committee on 
Lumber Standards be developed into a small 
permanent organization representing lumber 
producers, distributers and consumers with a 
broadened scope to include at least publicity 
and coéperation between the various interested 
groups in the lumber industry and lumber con- 
sumers in the promotion and use of lumber.’’ 

It is expected that th2 standing committees 
of the association will meet on the morning of 


April 17 and the directors on the afternoon of 
the same day. The board of directors of the 
National Lumber Manufacturers’ Credit Cor- 
poration and of the advisory committee of the 
Inter-Insurance exchange will meet during the 
course of the convention. 


Material Men Set Date 


New RocHe..z, N. Y., March 10.—F. H. 
Brown, secretary of the Westchester Building 
Material Men’s Association, announces the 
formation of the first group growing out of 
the association’s policy to extend its useful- 
ness into every communiiy within its jurisdic- 
tion. The towns included in the group are 
Tarrytown, White Plains, New Rochelle, Mount 
Vernon and Yonkers. ‘‘Other district or- 
ganizations will be perfected in the near fu- 
ture,’’? said Mr. Brown, ‘‘and it is our pur- 
pose to give each one the fullest coéperation.’’ 

The annual of the asseciation will be held 
at the Pennsylvania Hotel. New York City, on 
March 26, when the Westchester leaders ex- 
pect to have a representation from all of the 
larger organizations in the East. 


National Foreign Trade Convention 


New York City, March 10.—Official an- 
nouncement is made that the National Foreign 
Trade Convention will be held June 4, 5, 6 
next at Boston, Mass. This will be the first 
time the convention has been held in New 
England and the central theme will be ‘‘Our 
Need for Wider Markets.’’ For the first time 
a session will be devoted particularly to the 
interests of importers, this to be held in co- 
operation wtih the National Council of Amer- 
ican Importers and Traders. 


Agricultural. Engineers Meet in June 


Mount CLEMENS, Micu., March 10.—An- 
nouncement is made that the eighteenth annual 
meeting of the American Society of Agricul- 
tural Engineers will be held at Lincoln, Neb., 
on June 18, 19 and 20. Committee meetings 
and roundtable conferences will be held on the 
day previous—June 17, and there will be a 
tractor testing demonstration. In addition, the 
agricultural engineering department of the Uni- 
versity of Nebraska will have a number of 
interesting exhibits. Speakers of prominence 
will address the business sessions and the an- 
nual business meeting of the society will be held 
on the evening of June 18. Section programs 
will be given each day, part of the second day 
to be devoted to a farm structures section. 


Favors National Advertismg Campaign 


New Or.LEANS, La., Mareh 10.—At the final 
session of their quarterly meeting, last Thurs- 
day, the members of the Southern Sash Door 
& Millwork Manufacturers’ Association adopted 
resolutions endorsing the national codperative 
advertising campaign to be submitted to the 
annual meeting of the Millwork Cost Bureau at 
Chicago next month. Another adopted reso- 
lution strongly favors both State and national 
reforestation movements. Recognizing taxation 
as the crux of the problem, particularly as it 
affects private forestry effort, the resolution 
urges the State legislatures to enact legislation 
and adopt tax policies that will enable private 
owners to engage in the culture of commercial 
trees. 

The ‘‘roundtable shop talk’’ included discus- 
sions of lumber standardization and its prob- 
able effect upon the millwork catalogs, and the 
development in the South of the manufacture 
of laminated panels. A factory for that pur- 
pose, it was reported, is being established at 
Montgomery, Ala. Encouragement of that di- 
vision of industrial enterprise in the South was 
recommended by several of the speakers. 

Cambre Bros. of Jackson, Miss., were elected 
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to membership in the association just before 
adjonrnment. 

A number of the delegates visited the indus- 
tries at Bogalusa on Friday, as guests of the 
Great Southern Lumber Co., reporting a very 
interesting and enjoyable trip on their return 
to New Orleans that night. 

The entertainment features of the two-day 
meet were highly praised by the visitors. The 
local committee on reception and entertainment 
included Willis Roberts, C. P. Geary, Louis A. 
Tiemann, C. F, Reimann and Charles Goll. 


New President of Forestry Association 


WASHINGTON, D. C., March 10.—At a meeting 
recently in this city of the board of direc- 
tors of the American Forestry Association, 
George D. Pratt, of New York City, was elected 
president in place of Col. Henry S. Graves, 
who resigned to devote his entire time to the 
duties of Provost of Yale University, which ap- 
pointment he received after he was reélected 
president of the American Forestry Association. 
In submitting his resignation Col. Graves said 
that he did so only after he had found it im- 
possible to give the time necessary to fulfill the 
obligations of the presidency of the association. 


Discusses Standards and Grades 

PORTLAND, OreE., March 8.—The West Coast 
Lumbermen’s Association met here today and 
acted on matters pertaining to standardization 
and the bureau of grades. President Ernest 
Dolge, of Tacoma, was in the chair and about 
one hundred members were in attendance. 

The report of the committee on standardiza- 
tion was adopted and it will be presented by 
George Gerlinger and Chester Hogue at the 
meeting to be held in Chicago the latter part 
of this month. This matter was discussed at 
considerable length. The recommendations from 
the West’ Coast association will include reten- 
tion of the present short length regulations, 
calling for 15 percent of short lengths per ear, 
these lengths to range from 4 to 9 feet. From 
some quarters it had been suggested that 8 feet 
be made the minimum length. It is held that 
this would be a tremendous waste in the in- 
dustry. 

In regard to the bureau of grades which 
until this time has been conducted by the Pa- 
cific Lumber Inspection Bureau but paid for 
by the West Coast association, it was 
decided to place the bureau entirely under the 
jurisdiction of the association. The bureau 
personnel consists of six men. Whether or not 





‘¢These are days when manufacturers shoulj 
know their costs,’’ said Mr. Setter. ‘‘As map. 
ufacturers we must trim our sails, clear oy 
decks and be ready for anything and everythin 
that may come our way. Service and quality 
are vitally important for today’s furniture yp. 
quirements. With respect to the future of the 
Plywood association, it is my desire to see a¢ 
complished this year further progress in cog 
work, enrolment of more members, and a pro. 
gram worked out for plywood publicity.’’ 

Commissioner M. Wulpi, of Chicago, reported 
that three new members had been added to the 
roster since the December meeting. He alg 
stated that the Wisconsin Plywood Club wil 
operate as a unit of the Plywood association 
hereafter. 

Plywood grade rules were discussed at con. 
siderable length, and it was decided to make 
any necessary revisions and get the rules ip 
shape for submission to the membership at an 
early date. 

A full discussion was had on plywood promo. 
tion the result of which was that the associa. 
tion appropriated $1,000 for the preparation of 
a treatise on plywood, to be distributed to 
manual training schools, women’s elubs and 
similar organizations thruout the country, this 
fund to be also used for other promotion and 
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In honor of his election to the presidency of the Michigan Retail Lumber Dealers’ Association, A. D. Kidder, of Royal Oak, was tendered 4 
testimonial dinner by members of the Suburban Lumber Dealers’ Association at the Hotel Statler, Detroit, on the evening of February 20, 


The accompanying illustration shows the group assembled to do honor to Mr. Kidder. 
cent photograph of Mr. Kidder. A story concerning this dinner appeared on page 57 o 


In the inset at the left is a reproduction of a re 
f the March 8 issue of the AMERICAN LUMBERMAN 





His interest in the association, he declared, re- 
mains as keen as ever, and he consented to con- 
tinue as a member of the directorate. 


George D. Pratt, the new president of the 
association, was formerly conservation com- 
missioner of New York State, and is recog- 
nized as a national figure in forestry. It was 
during his administration and thru his leader- 
ship that New York State appropriated money 
for the purchase of additional forest lands in 
the Adirondacks and Catskills, as a result of 
which 400,000 acres were added to the State’s 
forest holdings. .Mr. Pratt also inaugurated the 
State policy of building steel towers for forest 
fire protection. He was likewise responsible 
for an active campaign of educational work 
thruout the State, which has been instrumental 
in placing New York among the most progres- 
sive States in the Union in forest conservation. 


The wide activities of Mr. Pratt in outdoor 
and educational work are indicated by the fact 
that he is the first president of the Adiron- 
dacks Mountain Club; treasurer of the Associ- 
ation for the protection of the Adirondacks; 
trustee of the American Museum of Natural 
History; member of the New York Zoological 
Society, Wild Life Protective Fund, Boone & 
Crockett Club, American Bison Society and Na- 
tional Association of Audubon Societies. He is 
also a trustee of Amherst College and of the 
Metropolitan Museum of Art. He has been 
treasurer of the Boy Scouts of America since 
its inception in 1910, and for many years was 
president of the Camp Fire Clubs of America. 


any changes are contemplated was not divulged 
at this time. P. D. Ryan, formerly of the bu- 
reau of grades, stationed at Chicago for eight 
years, is now in Portland working with L. A. 
Nelson, secretary of the Oregon district of the 
association, on standardization problems. He 
plans to return to Chicago in a couple of weeks. 
Whether or not he will be affiliated with the 
bureau of grades could not be ascertained at 
this time. 

Leo Kraemer, building code expert of the 
National Lumber Manufacturers’ Association, 
spoke before the meeting on building codes in 
different cities of the countries and features 
they have found in them having particular ef- 
fect on the lumber industry. 

The trustees of the association held a pre- 
liminary meeting on Thursday. 
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Plywood Manufacturers’ Quarterly 


The quarterly meeting of the Plywood Manu- 
facturers’ Association was held at the Audi- 
torium Hotel, Chicago, March 12. President 
C. P. Setter, of Cattaraugus, N. Y., called the 
session to order, and in hig opening remarks 
said that 1923 was a fairly good business year 
for members of the association. He declared 
that the general feeling is that 1924 will be as 
good a year as last, and probably better if 
building operations are carried on at the same 
rate. As more new homes are completed fur- 
niture will be purchased in good volume, and 
this increases the consumption of plywood. 


publicity purposes at the discretion of the ply- 
wood promotion committee. 

It was decided to republish the booklet. on 
eredit information which was discontinued sev- 
eral years ago, and in this connection a com 
mittee, consisting of T. D. Perry, of Grand 
Rapids, Mich., F. L. Zaug, of New London, 
Wis., and C. B. Allen, of Memphis, Tenn., was 
appointed to assist Commissioner Wulpi in this 
matter. 

The next meeting of the association will be 
held in Chicago, June 11 


Pittsburgh Wholesalers Elect 


PITTSBURGH, Pa., March 10.—At a recent 
meeting of the Pittsburgh Wholesale Lumber 
Dealers’ Association, officers for the new year 
were chosen as follows: 

President—Robert Allen, of the Dailey & Allen 
Lumber Co, 


Vice president—Edward HBiler, of the Edward 
Eiler Lumber Co. 


Secretary-treasurer—J. G. Criste, of the In- 
terior Lumber Co. 


PERSE EAEAEA: 


Builders’ Supply Business Sold 


LACEYVILLE, Pa., March 10.—John B. Vaughn 
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has announced that the business of Vaughn & 
Co., Kingston, consisting of lumber, hardware 
and builders’ supplies, was sold to Whipple 
Bros. of this city who are now in charge. The 
firm of Whipple Bros. has three plants located 
at Athens, Laceyville and Kingston. R. G 
Lattimore, of Athens, will be the local manager. 
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Macon, Ga., March 11.—Arbitration was the 
principal topic of discussion at the meeting of 
tke Roofer Manufacturers’ Club held here to- 
jay. This important topic was brought up at 
the December meeting when a committee was 
appointed to draft rules for the arbitration of 
jisputes between buyer and seller. 


The meeting today approved the adoption of 
the arbitration feature in resolutions stating 
the duties of the committee. This committee 
shall have power to settle all disputes which 
may be presented and which have arisen either 
exclusively between thé members of the asso- 
dation or between them and other persons; 
disputants must agree to abide by the final 
decision of the arbitration committee. The 
necessary costs shall either be assessed on one 
of the parties in the dispute or divided be- 
tween the two as may be deemed just. Should 
the full claim of neither party be sustained, 
the committee may apportion the cost among 
the parties in interest. A member o1 the arbi- 
tration committee bringing up a matter shall 
be disqualified from serving during adjust- 
ment of the matter in question and his 
place shall be filled by temporary appointment. 


The committee may also investigate charges 
against members for violations of any of the 
rules and regulations of the association or for 
wbusinesslike conduct, these findings to be 
reported to the board of directors for action. 
The committee will be composed of the presi- 
dent, three vice presidents and the secretary 
of the club. 


PHILADELPHIA, PA., March 10.—The Lumber- 
men’s Exchange of Philadelphia held its thirty- 
eighth annual meeting Thursday afternoon, 
March 6, with President Wilson H. Lear in the 
chair. The election of officers resulted as 
follows: 


President—George E. Lippincott. 
Vice president—Frank Gillingham. 
Treasurer—Charles P. Maule. 


Directors—Edward F. “Magee, James A. Rich- 
ardson and John Slonaker, jr. 


Trustees of the relief fund—William MacBride 
and Edwin B. Malone. 

In the evening the members assembled at the 
Ritz-Carlton Hotel for the-annual banquet. A 
splendid menu was arranged which tickled the 
lumbermen’s palates. During courses the mem- 
bers joined in the songs rendered by the Harry 
Herzberg Orchestra. 


Following the dinner President Lear intro- 
dueed Robert C. Wright, general manager of 
the traffic department of the Pennsylvania Rail- 
road. Mr. Wright said expansion was necessary 
for the common carriers in order that they 
might improve transportation facilities. He 
stated that this could be accomplished by bor- 
rowing large amounts of money. This was a 
hard thing to do as their credit had been hurt 
thru heavy borrowing covering the last few 
years. He intimated that rates could not pos- 
sibly be lowered unless labor was more satisfac- 
tory and less expensive. Mr. Wright suggested 
that rates should be based and made on the value 
of the contents of each car. He also mentioned 
the fact that the Interstate Commerce Com- 
mission cost the Government $360,000 to oper- 
ate during 1906 and in 1923 cost $5,250,000, 
Which would give an idea of the rapid increase 
pertaining to railroad costs. 

Mr. Wright said the Pennsylvania Railroad’s 
attitude toward labor was not an anti-union 
Policy, but that it wanted to have its labor 
troubles settled amicably between its own em- 
Ployees, giving its workmen a voice in matters 
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Pertaining to the scale of wages and other 
conditions with which they were concerned. 
Mr. Wright stated that last year the road 
Paid $1.20 in taxes for every $1 in divi- 
dends. During the course of a year the Penn- 
Sylvania Railroad buys $9,000,000 of lumber, 


Roofer Club Approves Arbitration 


It was unanimously ‘decided that an assess- 
ment shall be made upon each member to pro- 
vide for an advertising campaign and that the 
club as a whole shall advertise in the various 
lumber trade papers. 


Due to the indisposition of President J. A. 
Cook, Vice President A. B. Carroll, of the 
Johns-Carroll Lumber Co., Hurtsboro, Ala., 
presided. 

The wholesalers present in discussing the 
general condition of the market said that while 
there was no condition that would warrant a 
belief that the market was strengthening, they 
were of the opinion that, as soon as weather 
conditions in the North and at the mills be- 
come favorable, spring buying would bring on 
a demand that would last well into the summer. 

A special invitation was extended to all 
present to attend the annual meeting of the 
North Carolina Pine Association at Norfolk, 
on March 27. 


Minimum Live-load Requirements 


A tentative report of the Department of 
Commerce building code committee on minimum 
live-load requirements for use in design of 
buildings, applying to floor-load requirements 
in building codes, has recently been issued. In 
some respects the practice recommended is a 
distinct departure from that now in force, and 
for this reason a thoro consensus is being 
sought on the basis of this publication. 


Philadelphians’ Annual Banquet 


not including ties, which is a tremendous ex- 
penditure for one item. 


Following Mr. Wright’s interesting speech, 
President Lear introduced Dr. William T. Ellis, 
prominent author and globe-trotter, whose ad- 
dress dealt largely with international problems. 
Dr. Ellis stated that America is going to have 
a great house cleaning which will benefit the 
majority. He commented on the splendid work 
of General Butler, the director of public safety 
in Philadelphia, lauding his efforts in his war 
on vice and crime and saying that .ue country 
needed more men like Director Butler. 


Referring to conditions in Europe, Dr. Ellis 
stated that the people across the water were 
not suffering from a lack of money and that 
the cancelation of war debts by the United 
States would not better conditions. He said 
that it was a moral dilemma that they were in 
and that as soon as they could learn to have 
more confidence in each other prosperity would 
again visit them and solve their problems. 


President Lear said that it had been a pleas- 
ure to work for the exchange during the last 
year, stating that everyone had splendidly codp- 
erated with him. He commended the work of 
different committees, also giving praise to the 
senior council, and Vice President George Lip- 
pincott, Secretary Lank and Treasurer Maule. 
President Lear said that he had not been an 
association man until recent years but that he 
knew a lot of good was to be derived from 
association membership and asked the members 
to try and get more Jumbermen to join the ex- 
change. 


George Lippincott, newly-elected president, 
thanked the members for the honor conferred, 
stating that he had a lot of new ideas that 
he wished to put into operation during his 
term. Frank Gillingham, the new vice presi- 
dent, said that he would stand squarely be- 
hind the new president and would do every- 
thing possible toward making the exchange a 
continued success. Luther C. Ogden, of Cape 
May, N. J., president of the Pennsylvania 
Lumbermen’s Association, brought greetings 
from his association, saying that he was glad 
he had attended the banquet for many reasons 
and that he would be a firm supporter of the 
Lumbermen’s Exchange. 


Here is a Good Offer 


One hears of the neces- 
sity for continuity of ad- 
vertising effort—omitting 
what Secretary of Labor 
Davis calls long-necked, 
hard-shell words, means 
keeping everlastingly at 
it. 

Nothing takes the place 
of advertising to make 
sales. This was proven 
by the loss of Depart- 
ment store business dur- 
ing the pressman strike in New York City last 
Summer when they were unable for a few days 
to offer the public merchandise through the 
daily papers. This proved that advertising 
sells when it is read, but just how many lumber 
dealers look over the ads in their trade journals 
is &@ mere guess. 





Earl Bartholomew 


At the County Fair we had the old ring and 
cane games—you know where you get the cane 
you ring and perhaps then some. Well, here 
is a sure ringer. 


If you will cut out this ad and pin it to your 
order, large or small, mailing it to us during 
this month—(March)—we will give you a spe- 
cial easy money discount of $1.00 per M’. This 
ought to interest youu—Does it? We will see. 





E. BARTHOLOMEW HAROWOOD Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 


WE SELL THRU DEALERS ONLY. 


3-15-24 





=#\ Your Logical 
“a Credit Guide 







—and directory of 
the lumber buying 
trade is 


Clancy’s 
Red Book 
Service 


Write today for 
rates and Pam- 
phlet No. 49-S. 


We handle collections for 
small and large mills and 
wholesalers anywhere. 


LumBermen’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 


CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 
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Our facilities enable 
us to vive exception- 
ally prompt service 


FOR SAMPLES AND PRICES 
WRE T8 


BIRMINGHAM, ALA 


<p O BOX 346 
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uuce Oak Flooring 
the Best Qa dioouing 
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Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 
California 
White and Sugar P IN E 


and North Coast Lumber Box Shooks, 
Cut Stock, Mouldings 


255-257 First National aN FRANCISCO 


L Bank Building 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 











MICHIGAN 





















Rotary Cut 
Northern 
Veneers 











RNITURE manufacturers and factory buyers who 

insist on having high quality veneers should send ue 
their orders.. We are specialists in Northern Veneers. 

We aiso manufacture Northern Pine, Spruce, Hem- 

lock, Cedar Posts and Poles, Lath and Shingles, which 

we ship in straight cars and cargoes ot mixed with 

our ‘Peerless Brand’’ Rock Maple, Beech or Birch 

Flooring. 
Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich. | & Lumber Company 
Chicago Office: 812 Monadnock Block. 





The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 
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VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
1 
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McLean County Club Elects 


BLOOMINGTON, ILu., March 10.—The annual 
meeting of the McLean County Lumbermen’s 
Club was held here at the Illinois Hotel on 
March 7 and was largely attended. A seven- 
course luncheon was given at 12:30 p. m., fol- 
lowing which W. W. Tilden gave a report of 
the annual convention of the Illinois Lumber 
Merchants’ Association held in Chicago the 
latter part of February. Officers of the club 
for the new year were elected as follows: 

President—W. S. Harwood, Bloomington. 

Vice president—Park Enlow, Bloomington. 

Secretary-treasurer—BH. P. Krum, Bloomington. 

Secretary Krum announced that the next 
meeting of the club will be held on Friday, 


April 4. 


Backs “Own Your Home” Club Idea 


The possibilities of the ‘‘Own Your Home’’ 
idea as interpreted in increased business for 
the retailer will be the central theme of the 
meeting of the Northern Illinois Lumbermen’s 
Club to be held at the Union League Club, 
Aurora, Tuesday, March 18. 

A business meeting will be held at the club 
at 4 p. m., followed by a dinner at 6, after 
which the evening will be given over to an 
explanation of the ‘‘Own Your Home Club’’ 
idea by Elmer C. Hole, manager of the AMER- 
ICAN. LUMBERMAN, Chicago, and J. F. Bryan, 
secretary of the Illinois Lumber Merchants’ 
Association, Chicago. 

Mr. Hole will explain in detail how the re- 
tailer may obtain the maximum benefit from 
this movement by organizing and promoting 
an Own Your Home Club in his community. He 
will outline the plan whereby the lumberman 
can enlist the aid of other business interests 
and increase the number of home owners in his 
town, and will point out to the retailer what 
it will mean for him and his business if he 
will swing into line and back up the home- 
owning idea. 

All lumbermen of the Northern Illinois ter- 
ritory are cordially invited to be present at 
this meeting. President E. S. Todd and Sec- 
retary C. L. Schwartz, in issuing the call, have 
urged all retailers of Inmber, both for their 
own individual welfare aud the good of the 
industry at large, to attend the meeting and 
learn the details of the pian whereby they may 
reap the greatest possible benefit from the 
‘*Qwn-Your-Home’’ movement in their respec- 
tive communities. 


Activities of Memphis Club 


MEMPHIS, TENN., March 11.—A special com- 
mittee named by J. H. Townshend, president 
of the Lumbermen’s Club of Memphis, will re- 
vise and republish the rules of the Southern 
Logging Association which were issued in 1915 
and which have not been changed since. This 
was decided at the regular semi-monthly meet- 
ing of this organization at the Hotel Gayoso, 
March 6. The following will serve: Buford 
Dillon, Poinsett Lumber & Manufacturing Co., 
chairman; Tom Shannon, George McSweyn, 
A. M. Horton, O. M. Krebs and B. C. Tully. 

It was also decided that a dinner dance 
should be arranged under the direction of the 
entertainment committee, the date of which 
will be determined by the latter. 

Resolutions were adopted in connection with 
the death, under an operation, of James L. 
McRee, one of the most prominent attorneys of 
Memphis, who was connected with a number of 
lumber companies in Memphis and adjacent 
territory in the capacity of legal counsel. 

John W. McClure, secretary of the Bellgrade 
Lumber Co., spoke briefly on the ‘‘community 
fund’’ or ‘‘chest fund,’’ as it is better known, 
thru which all charities here are taken care of. 

C. P. J. Mooney, chairman of the committee 
charged with raising the necessary money for 
the entertainment of the United Confederate 
Veterans, talked to the lumbermen about the 





amount they are expected to contribute. Hg 
was followed by James Edward Stark, jr., who 
has been appointed by Mr. Mooney as chair. 
man of the lumbermen’s division. Lumber jp. 
terests of Memphis, it was noted by the speak. 
ers, have never failed to raise every dollar for 
which they were asked in any campaign of 
this character. 

R. O. Vinton, of the Rush Lumber Co., Mem. 
phis, and Fred T. Smith, William H. Coleman 
Co., Jackson, Tenn., were elec‘ed members, and 
E. C. (‘‘Pop’’) Coolidge was made an honor. 
ary member. 


Illinois Clubs to Meet 


Announcements reaching the headquarters of 
the Illinois Lumber Me:chants’ Association at 
Chicago state that in addition to the annual 
meeting of the La alle County Lumbermen’s 
Club at Ottawa on March 14, there will be held 
the annual meetings of the Northern Illinois 
Lumbermen’s Club at the Union League Club, 
Aurora, on March 18 and the Western Illinois 
Lumbermen’s Club at Galesburg on March 18, 
The Northern Illinois meeting will be held in 
the afternoon and evening, while the Western 
Illinoisans will consume practically the whole 
day in discussions and talks of interest to its 
membership. 

Secretary J. F. Bryan of the State associa- 
tion expects to be present at all these meetings 
* oan with the officers and perhaps make 
talks. 


'"Seaeaeaagaaaaaaai 


Pittsburgh Club Meets 


PITTSBURGH, Pa., March 10.—More than fifty 
retail lumbermen were present at the monthly 
meeting Thursday, March 6, of the Pittsburgh 
Lumbermen’s Club in the Fort Pitt Hotel. The 
splendid success of the seventeenth annual con- 
vention-reunion of the Retail Lumber Dealers’ 
Association of Penrsylvuria, held the preced- 
ing week in the William Penn Hotel here, was 
the subject of much discussion. The AMER- 
ICAN LUMBERMAN’S report of the convention, 
as written by its special staff representative 
who was in attendance, has been the subject 
of much favorable comment. 


(SAGE aBREaBEae 


Automobile Executive Addresses Nylta 


New York, March 11.—Alfred Reeves, man- 
ager of the Automobile Chamber of Commerce, 
was chief speaker last Friday night at the week- 
ly meeting of the Nylta Club. Perhaps the 
most significant statement by Mr. Reeves was 
that the automobile industry in the United 
States now is first in consumpion of lumber, 
having surpassed the furniture trade in this 
respect. He said the figures had been furnished 
him by the American hardwood manufacturers 
themselves and were irrefutable. 

Mr. Reeves told the Nylta members that the 
chief thing needed between the automobile and 
lumber industries is coéperation and he was in 
a position to show them in many ways how this 
could be brought about. He warned the lum 
bermen that to raise prices too high would be 
ruinous to their business, because it would en- 
courage the automobile manufacturer to sub- 
stitute steel where wood is now used. 

He said the high price of lumber already 
had caused some of the automobile manufactur- 
ers to adopt steel dashes instead of wood and 
that further encroachments would be made ut- 
less the lumber industry ‘‘preached and prac 
ticed’’ codperation. 

He said that manufacturers of closed cars 
are now using an enormous amount of lumber, 
but that here too steel is creeping in, and it was 
for the lumbermen themselves to check et 
croachments. He said the Automobile chamber 
helped the lumber business by always advising 
people to purchase cars, no matter of what 
make, leaving it to the sales agencies to land 
their part of the business. Last year he said 
about 4,014,000 automobiles were produced m 
the United States, that there are now about 
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15,000,000 cars registered in the country and 
that the output this year will approximate 
4950,000 ears, of which 2,000,000 will be for 
placements. He said a big percentage of 
jmerican-made cars are now going for export, 
aad that 114 countries are using cars made in 
the United States. 

He said the automobile industry is setting 
g example for the lumber industry and others 
ty the interchange of activities among the man- 
yfacturers and encouraging an interchange of 
patents without extra royalties. He said 1,100 
patents now are pooled for the general good of 


al LE 


Discuss Market and Retail Conditions 


JacksON, Miss., March 10.—Last Thursday 
at the Edwards House was held the first meet- 
ing under the newly elected officers of the Jack- 
gn Lumbermen’s Club. W. E. Guild, general 
manager of the Finkbine Lumber Co., gave the 
principal talk, his topic being the lumber mar- 
ket from the viewpoint of a pine manufacturer 
and what the future holds forth. He said in 
part : 

We have had a satisfactory business for January 
and February and are starting off well for March. 
| think it is a better market for the buyer than 
for the seller, and a man needing lumber right away 
had better buy it now if he wants to get it at the 
right price. I believe that the man who owns 
lumber today, especially longleaf or shortleaf pine, 
had better take care of it, for he has good property. 
Financial conditions are good, labor is well em- 
ployed, manufacturing age ae | is doing fairly 
wll—not boom conditions at all—but good, fair, 
sound business. I do not look for any great 
advances in the lumber market. We have a fair 
range of prices now and if we can continue on that 
pasts it would be very satisfactory. The pine 
manufacturing plants all over the country have no 
surplus stocks. 


Another very interesting talk was made by 


Timber Values and 


[Special telegram to AMERICAN LUMBERMAN] 

New ORLEANS, La., March 12.—Timber val- 
ues ‘fas of 1913’’ came in for discussion today 
at the monthly meeting of the Southwestern 
Hardwood Manufacturers’ Club. G. A. Ruhl 
started the discussion. Pine and cypress valu- 
ations, he said, were nearing adjustment as 
between the timber section of the revenue bu- 
rau and the owners, but hardwood adjust- 
ments are not so far advanced. Speaking of 
one company ’s case, he said the valuations fixed 
by the timber section ranged from 40 to 50 
percent below what the owner considered fair 
value as of 1913. Correspondence with other 
owners indicated that they feel the same way 
about it. He suggested correspondence by the 
‘ub members in gathering data to establish 
a fairer basis, arguing that the prices at which 
the manufactured product sold on or about 
the 1918 date—less cost of manufacture, inter- 
et ete—should serve as a criterion of the 
actual fair value of the stumpage. 

W. B. Morgan recalled that the hardwood 
manufacturers’ associaton made a detailed 
study of the subject and suggested that its 
records might throw light upon it if they were 
available. 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
was asked for his opinion, and agreed that the 
fash sale price of isolated tracts bought at 
bargain figures did not give a fair line upon 
actual market value. He suggested that the 

tisfied owners, by emphasizing the justice 
of their contention, might secure an ‘‘around 
the table’? conference with the internal rev- 
‘tue folks and adjust the differences of view 
Ma basis more satisfactory to them. 

Mr. Compton spoke briefly regarding the 
work of the National association, and compli- 
mented both the club and the Hardwood Man- 
wfacturers’ Institute upon the work they are 
doing for the industry. Asked how far the 
standardization movement would affect hard- 
Woods, he replied that the present work only 
touched hardwood timber and yard lumber, but 
te believed it would eventually be extended to 
op lumber, its ultimate scope being depend- 
fat, perhaps, upon the extent to which the 





E. O’Brien, sr., president of the Jackson Lum- 
ber Co., a large retail goncern, who said: 

I note from reports from different sections that 
the retail interests of the country are in a solid, 
substantial, dependable position. The retail lumber 
dealers, especially in the middle West, are the best 
moral hazards a bank can have. In other words, 
the retailers, while they may not venture very far, 
as a rule are pretty safe risks. They do not over- 
buy, they do not speculate too much on the market. 
My experience in the retail lumber business is 
varied since I began and I am proud to say it has 
progressed until today it is a real, honest-to-good- 
ness business. 


Buffalo Exchange in Annual 

Burrato, N. Y., March 10.—Members of the 
Buffalo Lumber Exchange held their thirty- 
seventh annual meeting and election of officers 
in Parlor A, Hotel Statler, on March 7. Gan- 
son Depew was unanimously reélected president 
for a second term; Harry A. Plumley, vice 
president, and John 8S. Tyler, secretary and 
treasurer. The following were elected direc- 
tors: Ganson Depew, Harry A. Plumley, John 
8S. Tyler, John McLeod, Astor H. Weaver, Or- 
son E. Yeager; George W. Little, James B. 
Wall, Horace F. Taylor, Frank M. Hendricks 
and C. Walter Betts. 

Reports of cfficers and committees were made 
for the year, showing that the exchange is in 
a flourishing condition, and Mr. Depew made 
an interesting speech giving information about 
the activities of the exchange and its former 
presidents. Secretary Tyler has served the ex- 
change for sixteen years continuously, and was 
the recipient of hearty congratulations upon 
his long term of service. Arthur W. Krein- 
heder, former commissioner of public works, 
was welcomed back to the exchange, and assured 
the members that he will be an active lumber- 
man from now on, having resumed his connec- 
tion with the Standard Hardwood Lumber Co. 


Standards Discussed 


hardwood organizations will support it. 

J. W. Bailey, of Eastman, Gardiner & Co., 
Laurel, Miss., said that the representative of 
the Forest Products Laboratory had spent two 
weeks at that plant, studying the various 
grades of every species. The report presumably 
would be available to the standardization com- 
mittee, and he believed the latter would eventu- 
ally broaden the general program so as to put 
all hardwoods on a cutting basis, with results 
that would benefit both the manufacturers and 


consumers. ‘‘I really believe it is a good 
thing,’’ he concluded. 
President Deblieux requested Secretary 


Schaad to read the replies of southern senators 
to the club’s resolution urging passage of the 
Mellon tax bill. The six senators from Ala- 
bama, Louisiana, and Texas responded, ac- 
knowledging receipt and promising considera- 
tion, but refraining from commitment. On mo- 
tion, the club adopted another resolution urg- 
ing prompt reduction of Federal taxation, with- 
out specifying any of the several programs now 
before Congress. 

Mr. Minnock spoke briefly of the kiln drying 
of hardwood. It is being successfully done, he 
assured the club, and offered many advantages. 
Kiln drying at the mill is cheaper than at the 
factory, reduces freight bills now paid on the 
water content, and is coming into wider use 
on its proved practical merits. 

Frederick F. Murray, of the Hardwood Man- 
ufacturers’ Institute, reported that organiza- 
tion making excellent headway, said its mem- 
bers are taking an active interest in standard- 
ization, and told of a project launched by the 
timber section of the American Society of 
Mechanical Engineers for technical research 
into the possibility of reducing the saw ‘‘kerf’’ 
by development of thinner saws. 

Arthur L. Ford, of the AMERICAN LUMBER- 
MAN, asked to talk on the market outlook, said 
the belief generally prevailed that a good busi- 
ness is assured for lumber during the next six 
months, and general conditions justified that 
opinion. He urged that the phrase ‘‘the next 
six months’’ be eliminated because of its bad 
psychological effect, suggesting the optimistic 
forecast be broadened to cover the entire year. 























AWDUST is the by-product 

of the industry. Waste 

power is the by-product of 
improper belting. 


Gandy Belt is tough, pliable, 
efficient. It hugs the pulley 
and delivers all the power. 


(== 


Test Gandy on anyinstallation 
in your plant — main drive, 
general transmission, eleva- 
tor, conveyor. 


THE GANDY 
BELTING CO. 


Main OFFICE; 740 WEST PRATT ST. 
BALTIMORE, MARYLAND 


NEW YORK; 36 WARREN STREET 
CHICAGO ; 552 WEST ADAMS STREET 


— i 


¢ Y COTTON 
DUCK 


“It’s the belt with the Green Edge”’ 








Saw Mills 
That Produce 


lumber economically must be scien- 
tifically designed and correctly built. 
That has been our business since 1890 
and we'll gladly refer you to dozens of 
operators whose plants we have built, 
such as, 
White Grandin Lumber Company, 
Slagle, La. 


Write for complete data on our 
service and list of other mills. 


HRALL&S HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS > 








Lake Charles, La. 














Announcing 


THE ROOSEVELT 


New Orleans’ Finest Hotel 


Gompletely Renovated and Refurnished 
ffering Unexcelled 


Accommodations and Cuisine 


THE BIENVILLE 
At Lee Circle 
Under Roosevelt Management 


For those who prefer home-like refinement 
and the utmost in service. 


A. BENAGLIA, General Manager 























72 AMERICAN LUMBERMAN 





Marc#. 15, 19 








: PITTSBURGH 


s 
‘vCmm@@unasaewaannaeees 


BASRA Ome 








= 


| Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers ot 


Hardwoods 


White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 


Eastern Tennessee 
Kentucky and 
West Virginia 





Spruce and Hemlock 


BRANCH OFFICES: 


New York City, 43 Wall St. 
Chicago, IIl., 1216 Fisher Bldg. 
Providence, R. J., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 
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FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


pericarp. PITTSBURGH, PA. 


Konnarock, Va. 








Ties and 
Piling 





Railroad and 
Car Material 


[pousias Fir tins 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 
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“North Carolina Pine 


| WHITE PINE, POPLAR, HEMLOCK | 
| and SPRUCE, LATH and SHINGLES | 


Our stocks are complete and | 
| can give prompt service. | 


| 


| WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. | 

















| TIMBER ESTIMATORS | 





TIMBER ee 
ESTIMATORS 


F. H. Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 





we Phone Main 2479. NEW ORLEANS 








JAMES W. SEWALL, Forest Engineer 


ESTIMATES SURVEYS 
FINANCIAL AID 


Old Town, Maine 921 15th St. N. W., Washington, D. C. 
Largest Crusing House in America. 








Comprehensive 
timber valua- 


Timber 
Estimates — ee 
Anywhere i... 


GEO. DROLET 


— Tuscaloosa, Alabama 


Engineer 

















Plan Great Lumber Terminal 


PHILADELPHIA, Pa., March 10.—A great east- 
ern lumber terminal for this port, located on 
Shipping Board land, was proposed at a lunch- 
eon in the Union League recently, when repre- 
sentatives of shipping, railroad, commercial and 
banking interests, together with Government 
officials, gathered as guests of Harvey C. Mil- 
ler, president of the Philadelphia Tidewater 
Terminal. J. 8S. W. Holton, president of the 
Maritime Exchange, presided and plans were 
devised to make this city the nation’s main 
distributing point for lumber, with a capacity 
for handling trade that may amount to 1,000,- 
000,000 feet of lumber a year. 

Philadelphia should he the largest lumber 
market in the world, affirmed Mr. Miller, as this 
port has, within a radius of 250 miles, the 
greatest demand for lumber. The anthracite 
mines of northeastern Pennsylvania alone re- 
quire not less than 900,000,000 feet annually, 
he said. 

The plans under consideration include facili- 
ties for storage of lumber, continued Mr. Mil- 
ler. At present fifty-seven ships in the lum- 
ber trade make this their point of call, he said, 
and this number can easily be increased to one 
vessel every day, on an average, if necessary 
terminal facilities are provided, and this port 
can be made the first lumber port in the world. 
It is estimated that the wages paid stevedores 
would be about $2,000,000 a year, and that 
lumber would be delivered from the terminal by 
rail to points north and south and as far west as 
Pittsburgh. 


(SHEARS 


New Tie Creosoting Plant Established 


Houston, TEx., March 11.—A large railroad 
cross tie creosoting plant, which makes a busi- 
ness of treating all kinus of wood, recently has 
been established on the outskirts of Houston 
at Cross Timbers by the Houston Wood Pre- 
serving Co., a subsidiary of the Hussy & Hobbs 
Tie Co., of St. Louis, Mo. 

The plant was erected under the direction of 
R. W. Cunningham, construction engineer, of 
Kansas City, and Vice President and General 
Manager J. M. Weir at an initial cost of $60,- 
000. To begin with the plant will have a ¢a- 
pacity of 1,000 cross ties treated every two 
hours. Mr. Weir formerly was chief engineer 
of the Kansas City Southcrn Railway. 

The Houston Wood Preserving Co. has built 
six miles of standard railroad trackage to its 
plant and hauled a thousand cars of dirt from 
the Houston turning basin to its 40-acre tract 
for filling-in purposes. It has constructed its 
own water, light and ice plants and will build 
homes for the greater part of its 175 employes. 
Tanks already in place nave a storage capacity 
of 1,000,000 gallons of oil. Spur tracks connect 
with the International & Great Northern and 
the Houston Belt and Terminal roads. 


Builds Four-Mile Log Flume 


Vancouver, B. C., March 8.—A flume four 
miles long has just been completed in the Koo- 
tenays for the Edgewood Lumber Co., to bring 
logs from the company’s limits at the high 
levels in the mountains across the Arrow Lakes 
from the mill. Whatshan Lake, a mountain 
body of water, has been dammed up to provide 
sufficient head for sluicing the logs and, as the 
flume has a drop of 650 feet in the four miles 
and the sides are over four feet high, the ca- 
pacity is figured as ample to handle the log 
supply. The construction of the flume was in 
the hands of Green Bros. & Burden, engineers, 
of Nelson, B. C., who also designed it. The 
cost is estimated in the neighborhood of $10,000 
a mile. The logs will be dropped into a boom 
at the lake and towed across to the mill. By 
the time the mill is ready for the season’s op- 
erations, in a few weeks, the flume will be in 
commission. 

Flumes are being used more every year, in 
the mountain districts, for lumber and log 
transportation. Several large plants in the 
East Kootenay have long been using flumes, 
some of them having very extensive systems. 
The Adams River Lumber Co., at Chase, on 







the main line of the Canadian Pacific railyg 
is another plant which brings its logs frp 
higher mountain levels by flume to the rive 
whence they are run to the mill. 


Indicted For ‘“Short-Changing” 


William Behan and Walter Cashion, presidey| 
and secretary respectively of the National Lup 
ber & Timber Co., 5601 Elston Avenue, Chiecagi| 
on March 6 were indicted by the Cook County 
grand jury on charges of having ‘‘short-lyp. 
bered’’ and overcharged their customer 
Neither man has been arrested but both hay 
filed bonds. 

Attorney Charles S. Wharton, of the lay 
firm of Barbour & Glenn, made complaint t) 
the State’s attorney after he had received jy. 
formation from a number of clients involving 
more than 400 loads of lumber. Mr. Wharty 
said in every case less lumber than the loaj 
ticket called for had heen put on the wagm 
and that in a large number of instances mor 
was charged for the loads than should hay 
been charged had they carried honest footage, 

One of the large construction projects ty 
which many recent ‘‘short loads’’ were deliy. 
ered is alleged to have been the new Belmont 
Hotel at Sheridan Road and Belmont Avenve, 
This structure was recently erected by the Me. 
Lennan Construction Co., which is one of the 
complainants. 

Prior to the presentation of evidence to the 
grand jury, records of the company were seized, 
The indictment was voted on the specific com- 
plaint of the McLennan Construction Co. At 
torney Wharton explained the case as follows 
to the AMERICAN LUMBERMAN: 

‘“The method pursued by the National Lum 
ber & Timber Co., when the purchaser bought 
say 6,500 feet of oak or maple flooring, was to 
make out the order correctly, send it to the 
yard to be loaded out, but instead of loading 
6,500 feet, there would be a shortage up to in 
some cases 100 feet, and in nearly every in 
stance a shortage of some kind. The bill sent 
the purchaser would almost invariably be for 
6,800 feet. In addition to this practice, in 
many instances from 15 to 25 percent of a 
cheaper grade than that ordered would be mixed 
into the load, and this would be indicated by 
a memo on the front of the load-ticket. This 
was the practice not only in the company’s 
dealings with the McLennan concern, but with 
almost all of its customers.’’ 

Should such misconduct be established upon 
the trial of the case, the entire lumber trade 
of Chicago is vitally interested in seeing that 
condign punishment is meted out to those found 
guilty. 


To Cut Michigan Hardwoods 


MILWAUKEE, WiIs., March 11.—C. M. Chris 
tiansen, of the Hackley-Phelps-Bonnell (Co, 
Phelps, Wis., and Harry Christiansen, president 
of the General Lumber Co., Milwaukee, have 
joined hands in forming the new Christiansen 
Lumber Co., a Michigan corporation, with 4 
capital stock of $250,000. The new concert 
has acquired a band mill and a resaw and will 
cut principally hardwoods at Alston, Mich 
E. N. Hammes will be manager at Alston. 

The mill was purchased from the Rubicod 
Lumber Co. of Michigan, together with enough 
virgin timber to last the concern for several 
years, as well as logging equipment, locomo 
tives, cars, and a railroad into the timber. The 
new company is erecting a planing mill and wil 
also establish a retail yard. A lath mill and 
a shingle mill are also to be added to the prop 
erty. It is planned to have the repairs whic 
are now being made to the plant completed 2 
April so that manufacturing may be started. 
A large number of logs are already docked a 
the mill and along the company’s railroad. 

The product will be sold by the General Lum 
ber Co., of Milwaukee, as is the product of the 
Hackley-Phelps-Bonnell Co., of Phelps, Wis 
Officers of the newly formed lumber company 
are: (©. M. Christiansen, president; Harty 


Christiansen, vice president; E. N. Hammes, 
secretary and treasurer, and C. A. Huppert, 
assistant secretary and treasurer. 
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All the While 


[like a man who likes a jest, a man who has a 
merry mind, 
The man who laughs the heartiest when men 
are merrily inclined, 
[like a man who loves a joke, whose laughter 
rings around the hall, 
And yet, in estimating folk, then ready laughter 
isn’t all; 
I like a man who has a grin 
Not only when his ship comes in 
But, down and out and all the while, 
A fellow with the grit to smile! 


[like a man of principles as well as laughter 
and of song, 

Who knows the things the Good Book tells, who 
recognizes right and wrong, 

I like a man who has a creed, and some re- 
ligion in his heart— 

But more than that a man will need to ever 
play his proper part. 


I like a man who loves the truth 
Not just to preach to budding youth, 
But also something that he lives— 
Who takes the same advice he gives. 





Between Trains 


DavENPORT, IowA—The annual meeting of the 
Southeastern Iowa Retail Lumbermen’s Associa- 
tin is always a humdinger, and this year’s 
meeting was no exception. In fact, we think 
that in some respects it was a little hummer and 
a little dinger than usual. Bill Hudler, secre- 
tary, had got up a good program and rounded 
up a good attendance; and then to cap the 
climax the Rock Island Sash & Door Works had 
got up a good feed, and, needless to remark, the 
crush was terrific. Charlie Esplin made the 
longest speech he ever made in his life, and the 
best of the evening. Arthur Baker, by the way, 
was unusually quiet, but it was not due to the 
presence of the chief but because he was afraid 
he might wake up J. Arthur, jr., aged 4 months, 
in Oskaloosa. 


GranD Rapips, Micu.—At the check-room of 
a Grand Rapids hotel we found on duty an old 
schoolmate who assured us immediately that she 
was merely ‘‘helping out’’ and really didn’t do 
that kind of work ordinarily. One of the most 
surprising things in life is the way people will 
— when they are caught doing honest 

or. 

No boy hanging around a pool room has ever 
apologized for his idleness, no fellow sitting 
ona porch of a country store on a sunny day, 
no lady dawdling on a hotel veranda. 

There is only one thing we ever ought to be 
ashamed of doing, and that is nothing. 





Port Huron, Micn.—The civil (and so, in 
fact they proved to be) engineers of the State 
held a convention here today to exchange in- 
formation and ideas; but we looked in vain 
i the evening papers for any sensational refer- 
ence to an ‘‘engineering trust.’’ 

Evidently the only things that the public 
thinks ought not to get their heads together 
are lumbermen or two locomotives going in 
opposite directions. 

Mitwavuxkez, Wis.—The Y. M. C. A. gave a 
dinner tonight to the ‘‘Boosters,’’ the fellows 
who had brought in new members during the 
year. 

Why not a badge of a special color for your 
next convention for the fellows who brought a 
new member into the association? 

Then when a fellow came up to register ask 
him, ‘‘Are you a booster?’’ and, if so, give 
him a booster’s badge. 

If he isn’t a booster it might make him 
Wonder why. 





Mopesto, Cauir—We hope the statement 
Won’t cause any heart-burnings in other Cali- 





fornia communities, but of all the California 
towns we have seen, Modesto gave perhaps the 
greatest’ impression of activity and prosperity. 
Its slogan is ‘‘ Water and Wealth, Contentment 
and Health,’’ referring, of course, to its irri- 
gation facilities, altho that might serve also 
as a pretty fair slogan for prohibition. 

With one thing the visitor is impressed 4ll 
over California: That is the excellence of the 
school buildings. Modesto, for example, has a 
$550,000 high school. 

The Chamber of Commerce has a building of 
its own that is a gem of architecture. Tonight 
it gave a dinner with 500 people present, in a 
community of 16,000. We call that a pretty 
good average. 


We See B’ the Papers 


A Chicago woman was overcome by gas; 
or was it the bill? 

Like the good sailor he is, Secretary Denby 
went down with his colors flying. 

We don’t know why; we have never thought 
of the English as a vengeful people. 

Heaven knows we have enough jazz as it is, 
especially since it is as awful as it is. 

Maybe while everybody is jumping on the 
franc the mark may be able to get up. 

An optimist is a man who realizes that the 
new tax bill isn’t as bad as the Garner plan 
would be. 

We wish Frank Vanderlip would run in 
again and let us know what they say down to 
the village. 

Black and blue are also the favorite colors 
for automobiles; and, we might add, also for 
pedestrians. 

There was a good deal of wire-pulling go- 
ing on in Washington, judging from the num- 
ber of wires. 


We imagine that when the lemon season is 
over the pickers get good jobs as judges of 
beauty contests. 

During the French revolution to be ‘‘de- 
nounced’’ was to be convicted; and have times 
changed so much? 

Copper prices are said to be higher, but we 
don’t know whether this means at the mine or at 
the prohibition office. 

A 20 percent increase in taxes is proposed 
in France, which, to our mind, is a poor kind 
of a leap year proposal. 

There is nothing that makes a man as mad 
as a steam roller, unless it happens to be a 
steam roller of his own. 

The Germans have invented a new poison gas 
that is odorless, colorless and tasteless. At 
least it shows a lack of taste. 

It seems that poor crops were to blame for 
Washington’s lack of cash; and unfortunately 
there was no farm bloc to help him. 

The Government is going to sell all its ships, 
having found that an American ship is not 
without honor save in its own country. 

Perhaps, if Mr. Ford will forego the presi- 
dency and be content with Muscle Shoals, the 
nation has made a good bargain at that. 

One reason why you are not hearing very 
much from Charlie Dawes right now is _ be- 
cause when he has nothing to say that is what 
he says. 

The Government will ask for a receiver for 
Teapot Dome. We thought that the trouble 
was that we had too many willing receivers 
already. 

A Chico, Calif., motorman was married on 
his car. And, if it was anything like some cars 
we have known, there was no doubt also ample 
time to raise a family. 


One thing is certain, that Teapot Domes 
would never happen if the American people 
were as much interested in their government 
as they are in their Gumps. 








CHICAGO 





A.J. BARKER GEO. A. HOENE 
e 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 


and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel. Wabash: 6596—6597 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 


Co McCormick Building, 
— 


332 So. Michigan Ave., CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay’”’ 


E. L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern -HARDWOODS — Southern 


Ash Chestnut Plain Oak Walnut 

Basswood RedGum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


Ashland Ave., South of 22nd St., CHICAGO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 


WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: 805 Lumber Exchange Bldg. 
Randolph 2165 Madison and LaSalle Sts., Chicago 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co , and 
“I. F.C.O.” Maple, Beech and Birch Flooring. 





GEO. T. MICKLE LUMBER CO. 
Manufacturers and Wholesalers 
Yellow Pine and Fir Lumber 


Chicago Portland Jacksonville, Fla. 
Hattiesburg, Miss. Columbus, Ga. 








PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 


Laflin and 22nd Sts., : : CHICAGO 





























ee 
Cork | 
White , 
PINE | 


80,000 ft. 1x8” & War. D Select and Bet. 

21,000 ft. 474 Shop Common 

14,000 ft. 874 No. 3 Shop and Better 
7,000 ft. 5/4 D Select and Better 


As well as an ample supply 
of the common grades, each | 
width and length in each | 

| 


grade piled separately. 
Band Sawed 


Thoroughly DRY 


| 
| 
and manufactured by | 
| 
| 
| 
| 


OLLINS 


C. C. Lumber Co. 


Manufacturers only 


Rhinelander, Wisconsin 


























Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


William Horner 


Grand Rapids Trust Company, 
Receivers. 
Sales Office: 
REED CITY, MICH. 


Plant: 
Newberry, Mich. 
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Clark & Lyford 


FOREST ENGINEERS, Ltd. 


Timber Cruising Logging Maps Timber Lands 


920-25 Vancouver Block 
VANCOUVER 


BRITISH COLUMBIA 











When in the Market for 
IdahoWhite Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. ; 
Room 612 Essex Building, Newark, N. J. 
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Reduction in Roads’ Revenue 


WASHINGTON, D. C., March 10.—The bureau 
of railway economics announced today that 
Class 1 railroads, representing a mileage of 
235,928 miles, earned at an annual rate of 4.54 
percent on their tentative valuation in January. 
These figures were compiled from reports made 
by the railroads to the Interstate Commerce 
Commission. 

In dollars, the bureau adds, this represented 
a net operating income of $51,281,200. In the 
eastern district the rate earned was 5.04 per- 
cent; in the southern district, 5.68 percent, and 
in the western district, 3.59 percent. 

The same railroads in January of last year 
earned a net operating income of $61,128,970, 
which was at the annual rate of return of 5.58 
percent. 

The net operating income is what is left after 
the payment of operating expenses, taxes and 
equipment rentals, but before interest and 
other fixed charges are paid. 

Operating revenues of Class 1 roads in Janu- 
ary aggregated $468,976,600, a decrease of $33,- 
565,250 or 6.7 percent under the same month 
last year, while operating expenses totaled 
$384,984,380, a decrease of $23,993,100 or 5.9 
percent under January, 1923. 


Loadings Break Season’s Record 


WASHINGTON, D. C., March 12.—A_ new high 
record for this season of the year in the load- 
ing of revenue freight was established during 
the week ended on March 1, according to re- 
ports filed today by the carriers with the car 
service division of the American Railway Asso- 
ciation. 

The total for the week, 945,049 cars, exceeded 
considerably the loading for any one week in 
any January, February or March on record. 

Compared with the corresponding week last 
year, the total for the week ended March 1 
was an increase of 26,425 cars, and an increase 
of 151,934 cars over the corresponding week in 
1922. It also was an increase of 133,943 cars 
over the corresponding week in 1920. The total 
for the week also was an increase of 99,151 
cars over the preceding week this year, when 
loading of revenue was reduced by the ob- 
servance of Washington’s birthday. 

For the first nine weeks this year, from Jan- 
uary 1 to March 1, inelusive, 7,924,617 cars 
were loaded with revenue freight, an increase 
of 270,429 cars or 3% percent over the corre- 
sponding period last year when traffic was the 
heaviest in history. It also was an increase of 
1,318,497 cars or 20 percent over the correspond- 
ing period in 1922 and an increase of 729,797 
cars or 10 percent over the corresponding period 
in 1920. 

Except for livestock, increases compared with 
the week before were reported in the loading of 
all commodities. 

Loading of grain and grain products for the 
week of March 1 totaled 51,377 cars, an in- 
crease of 7,151 cars over the week before and 
an increase of 6,408 cars over the correspond- 
ing week last year. Compared with the corre- 
sponding week in 1922, it was an increase of 
2,295 cars. 

Livestock loading amounted to 32,204 ears, 
a decrease under the week before of 1,155 cars 
but intereases of 110 cars over the same week in 
1923 and 4,301 cars over the same week in 1922. 

Coal loading totaled 186,470 cars. While this 
was an increase of 10,636 cars compared with 
the preceding week, it was a decrease of 7,078 
cars under the same week last year and a de- 
crease of 9,500 cars under the same week in 
1922, when coal shipments were unusually heavy 
in anticipation of a miners’ strike. 

Loading of merchandise and less than ecar- 
load lot freight totaled 245,741 cars, an in- 
crease of 32,668 cars over the week before and 
17,284 cars above the corresponding week the 
previous year. It also was an increase of 16,- 
305 cars over the corresponding week in 1922. 





Loading of miscellaneous freight for the weg 
of March 1 amounted to 324,818 cars, an ; 
crease of 43,643 cars compared with the pp 
vious week and an increase of 7,881 cars oy 
the same week last year. This was an inere 
of 94,173 cars over the same week in 1929, 

Loading of forest products amounted to 8} 
021 cars, 3,857 cars above the week before ay; 
5,059 cars above the corresponding week ; 
1923 as well as 34,018 cars above the corm 
sponding week in 1922, 

Coke loading amounted to 13,565 cars, » 
increase of 1,012 cars over the week before by 
2,572 cars under the corresponding period ly 
year. Compared with the corresponding we 
in 1922, it was an increase of 5,207 cars, 

Ore loading totaled 9,853 cars, 1,339 cay 
above the preceding week but 667 cars unde 
last year. Compared with the same week ty; 
years ago, it was an increase of 5,135 cars, 


Order on Lake States Rates 


WasuHineTon, D. C., March 10.—For gooi 
cause shown the Interstate Commerce Commis 
sion has further modified Fourth Section Orde 
No. 8,765, covering rates on lumber from 
Minnesota, Wisconsin and Canada to Chicagy 
and group points. The rates involved are coy. 
ered in I. C. C. No. A-1,360, filed by Agent 
E. B. Boyd. Fourth Section Order No. 8,765 
was issued July 24, 1923, and subsequently 
modified Nov. 10, so as to become effective 
March 15. The further modification makes the 
order effective May 1. 


(Q£2 200 4200800 @6 


Coast Rate Case Hearing 


WASHINGTON, D. C., March 10.—The Inter. 
state Commerce Commission announces that the 
hearing scheduled in Docket No. 15,303—Los 
Angeles Lumber Products Co. vs. Southern Pa- 
cific Coin which many lumber companies 
have intervened, which is now assigned for 
March 28, before Examiner Wagner, will be 
held in the Court Room of the railroad com- 
mission of California, State Building, Civic 
Center, San Francisco, instead of in Room 23], 
Merchants Exchange Building. California 
Commission case No. 1,951 will be heard jointly 
with the I. C. C. case. 
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Suspends Order Excepting Lumber 


WASHINGTON, D. C., March 10.—The Inter. 
state Commerce Commission has issued an or 
der in Investigation & Suspension Docket No. 
2,053—Caneelation of Combination Rule on 
Transcontinental Traffic—vacating its order 
suspending various supplements until June 30, 
except on lumber and forest products and arti 
cles taking the same rate. As to lumber the 
order of suspension remains in full force and 


effect. siimeaias 


North-South Tariff Held Up 


WASHINGTON, D. C., March 10.—The Inter- 
state Commerce Commission has suspended until 
July 8 Ann Arbor Railroad Co.’s tariff I. C. ©. 
No. A-919, stating new individual and joint 
rates and charges, and new individual regula 
tions and practices affecting such rates and 
charges on lumber from Cadillac, Mich., to 
Cincinnati, Ohio, for beyond. The schedules 
were to have become effective today. This pro 
ceeding is entered as Investigation and Suspel- 
sion Docket No. 2,058. 


Federal Law on Freight Charges 


Mempuis, TENN., March 11.—In bills pend- 
ing in Congress it is proposed, according to the 
Southern Hardwood Traffic Association, to put 
shippers on the same basis in the matter 0 
overcharges as the carriers enjoy in the matter 
of undercharges. The carriers have been de 
clining overcharge claims more than two years 
old where suits for recovery were not instituted 
by shippers within the two-year limit provided 
by the Transportation Act of 1920, but the 
carriers have three years in which to collect 
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i 
gdercharges or institute suits therefore. In 
gidition to putting the shippers and the car- 
riers on the same basis, in respect to time limit, 
there are other features of the proposed legisla- 
tion designed to protect the interests of ship- 
pers in these matters. 


North Mississippi River Service Opened 

MemMPHIS, TENN., March 11.—River freight 
grvice between Memphis and Minneapolis, 
Minn., and all points between, will be started 
here March 15 and arrangements have been 

rfected for handling both package and bulk 
freight. ‘Two boats are to be operated and reg- 


war sailings will be maintained. The River 
Transit Co. is back of the service and the 
Memphis Chamber of Commerce says that it de- 








Want Change in Flexible Proviso 


The Southern Tariff Association wants the 
flexible provisions of the Fordney-McCumber 
Act repealed or some serious modification of 
that feature of the measure. This action was 
urged by John H. Kirby, president of the asso- 
ciation, at a meeting held last Thursday night 
which was attended by several southern sena- 
tors and representatives. 

The meeting was called by vegetable oil pro- 
ducers, who are here attending the hearings of 
the tariff commission on the reopening of the 
vegetable oil schedule. Members of Congress 
from the States affected were invited to attend 
the meeting to discuss with the producers the 
effect of the flexible provision on southern in- 
dustry. 

Mr. Kirby declared that the tariff commis- 
sion is a miniature Congress in continuous ses- 
sion, with jurisdiction over the destiny of pro- 
ductive industry. 

J. J. Brown, commissioner of agriculture of 
Georgia, joined in the request for the repeal 
of the flexible provision, claiming that produc- 
ers of his State had been driven from the farms 
on account of the uncertainty involved in the 
flexible provision, to the extent that production 
is seriously threatened in Georgia. ‘‘In a multi- 
tude of counsel there is safety,’’ said Mr. 
Brown, ‘‘and we would rather trust the com- 
bined wisdom of the 435 members of Congress 
than have to depend for the solution of our 
problems upon the six men constituting the 
tariff commission. Thirty percent of Georgia 
farmers have abandoned their farms as a re- 
sult of the uncertainty and confusion which has 
been thrown into productive industry, and thou- 
sands of Georgia farms are lying idle.’’ 


Home and Foreign Trade Summarized 


The Department of Commerce summarizes 
business conditions at home and abroad based 
on latest available information as follows: 


Domestic—Production of manufactured prod- 
ucts in January, as shown by the Department of 
Commerce index, increased about 13 percent over 
the preceding month and 2 percent over January 
of last year. Stocks of commodities were 2 per- 
cent higher than on Dec. 31 and 5 percent greater 
than a year ago. Unfilled orders increased 9 per- 
cent over December but were 26 percent less than 
last year. Wool consumption increased over De- 
cember but was below January of last year. 
Hourly machinery activity in the woolen industry 
averaged higher in January than in the preceding 
Month. Production of fine cotton goods in the 
New Bedford district increased over the preceding 
month and a year ago while sales declined. Pro- 
duction and stocks of crude petroleum in January 
declined but were above January of last year. 
Wholesale trade increased about 11 percent in 
anuary and was 3 percent greater than a year 
4g0. Savings deposits on Jan. 31 were practically 
unchanged from the close of December but were 
8 percent greater than a year ago. 

arly data on February business show mail- 
order sales in a seasonal decline from January but 
16 percent greater than February of last year. 
he combined price, of 25 industrial stocks de- 
clined from January and a year ago while the price 
of 25 railroad stocks increased over January, tho 
ow February of last year. 

Issues of municipal bonds totaled less in Febru- 
ary than in the preceding month of a year ago. 

@ number of bankrupt firms and total defaulted 
Habilities reported in February were higher than 
D February of last year. 


serves the support of shippers of lumber and 
forest products as well as those engaged in 
other lines. 


Lower Rates on Hardwood 


MEMPHIS, TENN., March 11.—The Southern 
Hardwood Traffic Association announces that 
reduced rates from Jackson, Tenn., to New Al- 
bany, Louisville, Cincinnati, and other points 
in Central Freight Association territory on 
hardwood forest products, amounting to % to 
1 cent a hundred pounds, will become effective 
March 22, 1924, 


It also announces that ‘‘revisions to other 
points beyond the Ohio River, growing out of 
changes to Upper Ohio River crossings, will 
take effect between April 10 and 15, 1924.’? 


ForrIGN—Business in Great Britain is fairly 
brisk and unemployment has been reduced to a 
little over 1,000,000 persons, but labor troubles 
reported brewing in several industries cause some 
anxiety. The British government’s financial posi- 
tion is good reports indicate, the budget showing 
a surplus of £25,000,000. Czechoslovak industries 
are active, tho unemployment in that country is 
increasing slightly. Considerable reduction in 
Czechoslovak currency in circulation indicates con- 
tinued financial improvement. Trade has been im- 
proved in South Africa by high gold production in 
January, which was the largest since 1915. The 
diamond market is rather unsettled but crops are 
good and imports are increasing. India’s foreign 
trade in January was 20 percent better than in 
December. Depleted Indian stocks of imported 
merchandise are being replenished. Large increases 
are reported in imports of cotton goods and auto- 
motive vehicles. Demand for construction mate- 
rials in India is increasing. 


Equipment Inquiries and Orders 


In the latest issue of Railway Age, inquiries 
and orders for repairs and new railway equip- 
ment are reported as follows: 


INQUIRIES.—Chicago, Burlington & Quincy, 1,000 
stock cars; Central of Georgia, 10 steel under- 
frames for caboose cars; Kingan Refrigerator 
Line, 100 refrigerator cars; Youngstown Sheet & 
Tube Co., for repairs on 500 to 600 hopper cars; 
Utah Copper Co., 6 50-ton steel underframes for 
flat cars; The Port of Montevideo, 15 gondola 
cars, 22-ton capacity; Norfolk & Western, 2,000 
box cars and rebuilding a large number of hopper 
cars. 

OrpeRS.—Skelly Oil Co., 35 tank cars from Gen- 
eral American Tank Car Corp.; New York Central, 
500 cars from American Car & Foundry Co., 1,000 
cars from Standard Steel Car Co., and 1,000 cars 
from Pressed Steel Car Co.; Universal Portland 
Cement Co., 50 70-ton ae cars from Mt. Ver- 
non Car Manufacturing Co.; Delaware, Lacka- 
wanna & Western, 750 automobile cars, 40 feet 
long, from American Car & Foundry Co., and 250 
cars from Magor Car Corporation; Atchison, To- 

eka & Santa Fe, 500 stock cars, 40-ton capacity 
rom Standard Steel Car Co., and 200 dump cars 
from Clark Co., and Western Wheeled Scraper Co. ; 
Canadian National, 150 Hart convertible cars from 
Canadian Car & Foundry Co., 500 general service 
ears from Bastern Car Co., 400 automobile cars, 
60-ton capacity, from National Steel Car Corpora- 
tion; 400 automobile cars, 60-ton capacity from 
Canadian Car & Foundry Co., and 200 automobile 
ears, 60-ton capacity, from Eastern Car Co.; The 
Pennsylvania, 8,000 box car bodies from Pressed 
Steel Car Co.; 2,000 box car bodies from American 
Car & Foundry Co.; 2,000 box car bodies from 
Pullman Co., and 1,000 box car bodies from Beth- 
lehem Steel Co.; 2,000 automobile car bodies from 
Standard Steel Car Co.; 1,000 automobile car bod- 
ies from Newport News Shipbuilding & Dry Dock 
Co. ; 500 stock car bodies from the General Ameri- 
= = Co., and 500 stock car bodies from Liberty 

ar Co. 
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Postal Receipts Show Good Trade 


Postal receipts reported by 50 industrial 
cities thruout the country show that business 
and industry took on new life in February. 
The increase in postal receipts in that month 
compared with the February, 1923 was 12.29 
percent. The percentage increase is double that 
of January, which was only 6.11 percent. 

Scranton, Pa., with an increase of 42.85 per- 
cent, showed the largest gain in February. 
Oakland, Calif., was a close second, with 31.72 
percent, and Harrisburg, Pa., third, with 29.89 
percent. Six other postoffies that reported 
gains in excess of 20 percent were: Fort Wayne, 
Ind, 28.34; Springfield, Ill., 27.05; Albany, 
N. Y., 26.11; Savannah, Ga., 25.49; Birming- 
ham, Ala., 24.21, and Jackson, Miss., 21.12. 




















This Beautiful Home Floored Throughout with 
Superior Brand Oak Flooring 


Uniformity 
of 


Color and Texture 


are only two of the 
Many Outstanding Features 


SUPERIOR 130% 


‘America’s Finest-” 


Beginning with the selection of the 
standing Oak timber we have 
made it our business to leave noth- 
ing undone toward the production 


of better Oak Flooring. 


St. Francis Valley Oak is superior 
in uniformity of texture and color, 
and all of our lumber comes from 
this timber, grown within a radius 
of 40 miles of our mill. 


All flooring lumber is properly 
air dried in the open before going 
into our dry kilns and all thin 
flooring lumber is cut to proper 
thickness while green, giving an 
even distribution of moisture con- 
tent. 


Each piece is individually graded 
by a man who does nothing else 
and we are exceptionally careful 
in selecting tight roofed cars in 
which to ship to prevent damage 
from leaky roofs. 


Particular dealers with discrimi- 
nating customers will do well to 
stock ‘Superior Brand” and be 
able to guarantee satisfaction. 


Superior Oak Flooring Co. 


HELENA, ARK. 
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Appalachian 
Flooring Co. 


KNOXVILLE, TENN. 
7 Oak and 
"Betas, Maple 


Flooring 


Manufactured from 
stock coming from 
our own timber 
lands in Eastern 
Tennessee. 


Our Flooring is:— 
Soft Textured 
Tennessee stock ° 
Uniform grade 
Uniform Color 
We have spared no effort or expense to secure 


experienced men for our organization and know 
that our flooring will give you perfect satisfaction. 


We offer for Immediate shipment— 
50 M 13/16x2'4 No. 2 Com. Mixed Oak 
50 M 13/16x2'4 Cl. Pl. Red Oak 
100 M 13/16x214 Sel. Pl. Red Oak 

25 M 13/16x2% No.1 Com. Pl. Red Oak 
20 M 13/16x234 Cl. Maple 

20 M 13/16x2%% No. 1 Maple 


MAPLES LUMBER CO. 


KNOXVILLE, TENN. 
Manufacturers 


Hardwood Lumber— Poplar Bevel Siding 


Commercial Work, Kiln Drying and 
Planing Mill work of all kinds. 
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WELDON, WILLIAMS & LICK 


The Coupon Makers 
FORT SMITH, ARK. 
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YOUR 
CEMENT pags 
and salvage 5 to 10 sacks of good 


cement out of ea ousand 
cleaned. Let us tell you how to 


S VE Labor,Sacks. 
A Cement 
Mltustrated Folder on Request ' 


Freight 
Handy Sack Baler Company 
AR 1 ACs) 























BUSINESS CHANGES, INCORPORATIONS, ETC 





Business Changes 

ALABAMA, Brantley—Acme Lumber & Coal Co. 
succeeded by Long, Pryor & Reynolds Lumber Co. 

CALIFORNIA. Beverly Hills—Woods-Beekman Lum- 
ber Co. sold to Sun Lumber Co. 

Fallbrook—Fallbrook Lumber Co. sold to Hayward 
Lumber & Investment Co. 

Los Angeles—Recent changes in Hammond Lumber 
Co.’s line yard managers announced as follows: M. T. 
Beckwirth takes charge of Zelah yard; H. L. Bench 
of Calipatria yard. J 

Sacramento—Pollock Lumber Co. moving headquarters 
to Wells Fargo Building, San Francisco. 

COLORADO, Crook—Loizeaux Lumber & Grain Co. 
sold to George Schillig and James Scott, of Sterling. 
Mr. Scott will take charge. 

Denver—B. F. Vreeland is now trading under name 
of Douglas Fir Cross Arm Co. 


FLORIDA. Palatka—Jacobs & Jones Lumber Co. 
succeeded by J. W. Jones Lumber Co. 


GEORGIA. Midville—T. E. Pippens succeeded by 
Herrington & Braswell (Inc.) 


ILLINOIS. Mansfield—Dick Douglas succeeds father, 
the late J. B. Douglas, as manager of the Mansfield 
yard of Alexander Lumber Co. 

Locust Grove—R. C. Brown succeeded by R. H. and 
M. M. Brown. 


INDIANA. Darlington—Darlington Lumber & Coal 
oe succeeded by Metzgar Lumber & Coal Co., of 
ebanon. 


IOWA. Lake City—Thompson Yards (Inc.) sold local 
yard to Wisconsin Lumber Co., of Des Moines. 

New Sharon—New Sharon Lumber Co. sold to Eclipse 
Lumber Co. 

Newton—Newton Woodworking Co. 
Shenton. 

Waterloo—James Lumber Co. 
Wheeler Lumber Co. 


KANSAS. Eureka—Big Jo Lumber Co. succeeded by 
W. R. Pickering Lumber Co. 

. nities Lumber Co. succeeded by E. W. 
mith. 

Leavenworth—Lambert Lumber Co. purchased yard 
of Service Lumber Co. at Swanton, Neb. 

LOUISIANA. Opelousas—Soniat & Deblieux (Inc.); 
interest of the late L. M. Soniat purchased by Deblieux 
Lumber Co. (Inc.) and business will be operated under 
latter name. 

MICHIGAN. Watervliet—W. N. Beverly, of Ellis, 
Kansas, has purchased an interest in Rosenberg & 
Forbes. 

Wayland—Hunsberger & Bowman succeeded by Way- 
land Lumber & Coal Co. 

MINNESOTA. Barnesville—Peoples Lumber Co. sold 
to Lampert Lumber Co., of St. Paul. 

Brainerd—J. A. Joncas has purchased interests of 
Parker-Kellogg Co., of Minneapolis, in Brainerd, and 
will operate under name of J. A. Joncas & Co.; whole- 
sale, retail, planer and sawmill. 

MISSISSIPPI, Columbus—F lynn-Wootten 
Co. succeeded by G. M. Flynn & Son. 

NEBRASKA. Orleans—Holland Lumber Co. sold to 
Orleans Lumber Co, 

Pleasanton—Farmers Lumber Co. sold lumber and coal 
business to Toliefsen-Elliott Lumber Co., of Kearney, 
and will be operated under that name with Cyril Ewer 
as manager. 

Stanton—L. C. Schwink has purchased the lumber 
sheds of the old Farmers’ Union. 

Swanton—Service Lumber Co. sold to Lambert Lum- 
ber Co., of Leavenworth. 

NEW MEXICO. Farmington—Farmington Lumber & 
Hardware Co. has purchased building, fixtures and 
grounds of the Herr interests and will consolidate, 


NEW YORK. Buffalo—Frank J. McNeil has discon- 
tinued his wholesale lumber office in Elliott Square and 
— to his former connection with Frank T. Sul- 

van. 
~ “yd York—S. Rosenblum & Son sold to Arrow Lum- 

er Co. 

Rochester—Exchange Lumber Co, purchased property 
of former Lyell Avenue Lumber Co. and will put in 
a stock of lumber; headquarters, Buffalo. 


OHIO, East Liverpool—Claude Nease Lumber Co. 
succeeded by Winland Bros. Lumber Co. 
uaa Orab Lumber Co. sold to F. W. Kibler 

so. 

Nevada—Chas. Sheally has sold his interests in 
Nevada Lumber Co. to Edward Stephan. 

Upper Sandusky—Chas. Sheally has sold his interests 
in Stephan Lumber Co. to Edward Stephan. 

Tontogany—E. G. Gill & Co. sold to Tontogany Coal 
& Lumber Co. 

OREGON, Albany—C. H. Green purchased furniture 
manufacturing plant of Smith-Bowlby Furniture Co. 

Bandon—John M, Long sold sawmill located two miles 
from here. 

Scotts Mills—Butte Creek Lumber Co. sold to Wilson, 
Martin & Wilson Lumber Co. 

Tiernan—Siuslaw Mill Co. has closed its Eugene office 
and will handle all business, including selling, at the 
mill at Beck, Ore. (Tiernan postoffice.) A. W. Morris, 
of the Morris Lumber Co., of Eugene, is no longer asso- 
ciated with the company. 

PENNSYLVANIA. Laceyville—Whipple Bros., of 
Laceyville, purchased business of Vaughn & Co., King- 


sold to George 
succeeded by T. C. 


Lumber 


ston, Pa. Lattimore will be local manager. 
TENNESSEE, Memphis—York Lumber & Manufac- 
turing Co. sold to Lee Lumber Co. 
TEXAS. Dallas—Trinity Heights Lumber Co. sold 


to Oak Cliff Lumber Co. 
Denison—Steger Lumber Co, sold to Galbraith-Fox- 
worth Lumber Co. 
Marshall—Taylor-Turner Lumber Co. changing name 
to Taylor Bros. Lumber Co. 
Yoakum—Yoakum Lumber Co, 
Spencer-Sauer Lumber Co. 
Wichita Falls—Owens Lumber Co. sold to Emry and 
Chester Morgan. 


changing name to 


WASHINGTON.  Bellingham—Upright Shingle q 
purchased property of defunct Allied Lumber Co,, ani 
will operate shingle mill; will build portable sawmil}: 
flume two miles long included in purchase; shingle mil] 
capacity, 150,000 daily. 

Glenwood—E, T. Harris and Walter Byers purchasy 
— of Glenwood Lumber Co. at Minter Creek Negy 

ere, 

WEST VIRGINIA. _ Clarksburg—Henderson Broy 
Lumber Co. sold to Delphi Lumber Co. i 


Williamstown—Williamstown Lumber Co. chan 
name to Robert Briggs Lumber Co. No change j; 
ownership. 

WISCONSIN. Edgerton—Heddles Lumber Co. gy. 


ceeded by Alexander Lumber Co. 
Madison—Brittingham & Hixon Lumber Co, ani 
Heddles Lumber Co.; John Alexander and Robert Hixo, 
have purchased the capital stock of the Heddles estate, 
Muscoda—W. S. Heddles sold to E oung, 
Orfordville—Brittingham & Hixon Lumber Co. gol 
to A. J. Fuller, Fred Bartling and A. C. Schroder, 
Sturgeon Bay—Sheboygan Box Co. has taken ove 
local plant of Fruit & Dairy Box Co. g 
WYOMING. Powell—Templeton Lumber Co, anj 
Home Lumber Co. purchased the holdings of the Ye. 
lowstone Lumber Co. and will divide. 


Incorporations 
ALABAMA. Allen—Big Springs Lumber Co., incor. 
porated; capital, $125,000 


Huntsville—Webster Lumber Co., incorporated; cap. 
ital, $20,000. 

Mobile—Government Street Lumber Co., 
capital from $50,000 to $125,000. 

CALIFORNIA, La Jolla—McCaffey Lumber (o,, 
incorporated. 

Los Angeles—American Hardwood Co., incorporated; 
capital, $500,000. 

Los Angeles—Fletcher-Frambes, incorporated; capital, 


increasing 


100,000. 
Oakland—Rees-Boorman Manufacturing Co., incor. 


porated. 

Solano Beach—Lumber & Builders’ Supply Co., incor. 
porated. ; 

IDAHO, St. Maries—Cook Cedar Co., increasing 
capital to $100,000. 

ILLINOIS. Chicago—W. T. Spry Lumber Co., incor- 
porated. 


Chicago—Rubenstein Lumber Co., increasing capital 
from $25,000 to $50,000. 

Chicago—Arnstein Furniture Co., incorporated. 

Dallas City—Curtis Handle Co., incorporated; capital, 
$150,000; manufactures handles. 

INDIANA. Waynetown—R, W. Caldwell Sawmill Co., 
incorporated; capital, 1,000 shares, no par value; gen- 
eral sawmilling and lumber business. 


IOWA. Dubuque—Peter J. Seippel Lumber Co., re- 
news incorporation for 20-year period; $30,000 common 
stock and $100,000 preferred. 

KENTUCKY. Henderson—Henderson Excelsior 0o., 
incorporated; capital, $12,000. 

Williamsburg—Patterson Creek Lumber Co., 
porated; capital, $10,000. 

LOUISIANA. Monroe—Monroe Mill Work & Box Co., 
incorporated; capital, $100,000; to manufacture mill 
work and boxes; plant to be built; F. A. and T. F 
Terzia are among the incorporators. 

Shreveport—Caldwell Land & Timber Co., incorpo- 
rated; capital, $250,000. 

MASSACHUSETTS. Beverly—Beverly Wood Heel 
Co., incorporated; capital, $25,000. 

MICHIGAN. Grand Rapids—Hekman Furniture (o., 
increasing capital to $200,000. 

Holland—Bolhuis Lumber & Manufacturing Co, in 
creasing capital from $75,000 to $150,000. 

Lansing—Kraas Lumber Co., incorporated; capital, 
$100,000; retail. 

MISSISSIPPI. Corinth—Itawamba Land Co., incor- 
porated; capital, $50,000; will buy, sell and deal in 
timber and timber lands, all kinds of timber products 
and will operate logging camp, logging roads ete. 
E. K. McRae and P. E. Patterson, incorporators. 

MISSOURI. Kennett—Leslie Lumber & Supply Co. 
incorporated; capital, $200,000. 

Springfield—Coombs-Fay Sash & Door Co., incorpo 
rated; capital, $50,000. 

NEVADA. Carson City—Redwood Lumber Co., in- 
corporated; capital, $50,000; filed articles in Santa 
Cruz, Calif. 


NEW YORK.  Brooklyn—Stewart Lumber Co., in- 
creasing capital to $150,000. 

Brooklyn—Wear-Ever Wood Products Corporation in- 
creasing capital to $50,000. 

Brooklyn—B. Green Lumber Co., increasing capital 
to $50,000. 

Brooklyn—Rugby Sash & Door Co., incorporated; cap- 
ital, $10,000. 

Buffalo—J. M. Jakiel Lumber Co., incorporated; 300 
shares, par value, $100; 2,000 shares, no par value. 

Cedarhurst—Cedarhurst Lumber Co., incorporated; 
capital, $25,000. 

Hempstead—Albers & Kohler Lumber & Coal Co., i- 
corporated; capital, $20,000. 

New York, Manhattan—Apex Lumber Co., 
porated. 

Rockaway Beach—M. M. Keshin Lumber Co., 10 
corporated. 

Watervliet—James T. Young, incorporated. 


NORTH CAROLINA. Hereford—Lssex Corporation, 


incor 


incor- 


incorporated; capital, $20,000. Will handle lumber, 
shingles, railroad ties etc. 
Greenville—Farmers’ Transportation Co., _ incor 


orated; capital, $20,000; will handle lumber and build- 
ng supplies. : 1 

High Point—Union Furniture Co., increasing capita 
from $125,000 to $300,000. 


OHIO. Kuntz—Johnson Lumber Co., increasing caP- 


ital to $250,000. 
Rocky River—Emergency Mill Work Co., incorporated; 
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a 
will manufacture millwork and do general lumber 
business. 

OREGON. Columbia City—Westpar Logging Co., in- 

rated; capital, $50,000. 

Portland—Wentworth & Irwin, auto body manufac- 
turers, increasing capital to $200,000. 

Portland—Oleson Lumber Co., incorporated; capital, 

000; wholesale. 

portland—Portland Door & Window Co., incorporated; 
capital, $50,000. 

TENNESSEE, Chattanooga—Chattanooga Battery 
(o., incorporated; capital, $100,000. 

TEXAS. El Paso—Economy Rim Co., incorporated; 
capital, $50,000. 

‘ouston—Robertson-McDonald Lumber Co., increas- 
ing capital to $175,000, 

Fouston—Louis Werner Stave Co., of Shreveport, La., 
incorporated; capital, $500,000; granted charter to do 
pusiness in Texas; Houston, headquarters; W. A. Vin- 
gon, state agent. 

Marshall—French Wheel & Body Works, incorporated; 
capital, $10,000. 

WASHINGTON. Bellingham—Dellinger Estate Co., 
incorporated; capital, $50,000; logging and woodyard. 

Buckley—The B. & S. Lumber Co., incorporated; cap- 


ital, $5,000. 
oY ied Lumber Co., incorporated; cap- 
ital, $7,000. 
Morton—Lester Mill Co., incorporated; capital, $15,- 
000; sawmill. 


Port Townsend—Key City Lumber Co., incorporated; 
capital, $80,000. . 
Reattle—Buckley Logging Co., incorporated; capital, 


$250,000. : 

Seattle—Motor Mill Co., incorporated; capital, $85,- 
000; shingles. 

Seattle—H. S. Eastman Lumber Co., decreasing capli- 
tal to $10, 


000. 
Tacoma—Nisqually Mill & Timber Co., incorporated; 
capital, $50,000. 
Toledo—Winlock & Toledo Logging & Railroad Co., 
incorporated; capital, $300,000. 


New Mills and Equipment 


CALIFORNIA. Eureka—E. J. Dodge Co. building 
new drying plant; first kiln unit to have capacity of 60,- 
000 board feet. 

Glendale—Bowerman Lumber Co. will construct 
46x125 ft. lumber shed at 1622 North San Fernando 
Road. 

Los Angeles—Harbor Box & Lumber Co. beginning 
erection of lumber storage shed, 66x124 ft.; cost, $6,000. 

Oakland—Rees & Boorman Manufacturing Co. will 
establish a sash and cabinet plant. ; 

Ocean Beach—Ocean Beach Lumber Co. will build a 
store building to cost $2,000. 

Owensmouth—G. W. Winmore Lumber Co. about to 
begin erection of office, warehouse and storage sheds. 

FLORIDA. Fort Pierce—Rio Lumber Co. being 
formed to develop timber holdings acquired near here; 
will establish sawmill at Rio and construct logging 
road. 

GEORGIA. Dalton—Duane Chair Co, will enlarge 
plant, building two-story addition, adding machinery; 
erecting dwellings for employees. 

‘caine Lumber Co. will build planer and saw- 
mill. 


IDAHO. Weippe—Coeur d’Alene Mill Co. will ercet 
sawmill here, 
INDIANA. Brazil—Standard Lumber Co., of Indian- 
apolis erecting new sawmill here. 
IOWA, *‘Dubuque—Catr-Ryder & Adams Co. will 
erect sash and door factory; cost, $400,000. 
KENTUCKY. Henderson—Henderson Excelsior Co. 
erecting three factory buildings. ; 
Hickman—Mengel Co. will rebuild veneer plant which 
was recently destroyed by fire. 
LOUISIANA. Bogalusa—Great Southern Lumber Co. 
to build four-mile log road near Georgetown, Miss. 
Monroe—Monroe Mill Work & Box Co. will establish 
pe ga in South Monroe to manufacture sash, doors 
xes, 


MARYLAND. Baltimore—Wm. Knabe & Co., piano 
manufacturers, have let contract for 111x247 ft. addi- 
tion to plant; cost, $54,000. 

MISSISSIPPI, Crystal Springs—Carl Spence, of 
Hazelhurst, Miss., has acquired a timber tract near here 
and will erect sawmill. 

Meridian—J. R, Whitaker is establishing plant here 
for manufacture of doll furniture and other wood 
products. 

Pascagoula—Grubb Manufacturing Co. (Inc.), re- 
cently organized here, will establish plant for man- 
ufacture of small wood products; lathes, sander, cutoff 
and rip saw to be installed. 

Sturgis—Price Moore, of Kosciusko, Miss., will estab- 
lish a planing mill here. 


NORTH CAROLINA. Goldsboro—Builders’ Supply 
Co. (Inc.) recently completed construction of new 
—_ addition for manufacture of sash, doors, millwork, 


Newbern—Barbour & Hunnings will rebuild plant re- 
cently destroyed by fire at $15,000 loss. Manufacturing 
baseball bats, handles, etc. 


OKLAHOMA. ‘Tulsa—Hanna Lumber Co. will erect 
4n office and storeroom building, 30x125 ft. 


OREGON. Kirkford—Long-Bell Lumber Co. reported 
to make surveys for establishment of sawmill here. 
nt Falls—Marion Nine and associates will erect 

SOUTH CAROLINA. Chester—R. B. Caldwell and 
associates plan establishment here of a plant for man- 
ufacture of doll furniture, toys and other wood products, 

TENNESSEE. Chattanooga—Chattanooga Battery 
Box Co. building battery box factory with capacity of 
000 boxes a day; kilns, boiler room, etc.; machinery 
purchased, 

Dyersburg—Samuel Peterson (Inc.), of Warren, Pa., 
manufacturer of handles, spokes, baseball bats, etc., 
will establish branch plant at Dyersburg; building 
completed and machinery will be installed at once. 

TEXAS, Alvin—W. H. Acton will build 10,000 ft. 
sawmill, 

Houston—Republic Box Co. will build additional 
eps, warehouses and storage building. 
pane en Prench Wheel & Body Works will establish 

nere, 


Waelder—Waelder Lumber & Furniture Co. erecting 
addition to be used for furniture and building material 
department. 

VIRGINIA. Richmond—Virginia Truck Body Co. has 
let contract for 70x1 ft. factory building to cost 
about $20,000. - 

WASHINGTON. Newport—U. S. Anderson, of Ione, 
will build a sawmill of 30,000 ft. capacity near 
Metaline. 

Port Townsend—H. A. Kelch, H. C. Miller and S. V. 
Peach propose erection of sawmill. 

Raymond—Willapa Lumber Co. making improvements 
to plant including three new dry kilns, extension of 
storage sheds, etc. Another planing mill will be added 
and machine for making molding. 

WEST VIRGINIA. Westmoreland—Huntington Sash 
& Cabinet Co., of Huntington, W. Va., will establish 
a plant here with B. L. Winter as general manager, to 
manufacture sash and cabinet work. 

WISCONSIN. Oshkosh—Oshkosh Millwork Co. in- 
creasing facilities; adding machinery and drykiln. 


New Ventures 


ARKANSAS. Rison—Robert H. Dedman recently be- 
gan; sawmill. 

CALIFORNIA. Los Angeles—Hoffman-Hiscox Lum- 
ber Co., recently began. 

Los Angeles—Albion Lumber Co. has established of- 
fices in the Pacific Electric Building. 

Los Angeles—Meyer & Hodge opening wholesale lum- 
ber business. 

Norwalk—Greening-Smith Lumber Co. has opened a 
yard. 

Oceanside—Hayward Lumber & Investment Co. open- 
ing yard; also at Escondido. 

San Francisco—American Plywood Co. opening of- 
fice in Hearst Bldg., with Mr. Rosenthal in charge. 

San Francisco—International Lumber Co. opening 
office in Marvin Building. 

San Francisco—Haslett-Merquire Shook Supply Co., 
recently began; wholesale box shooks. 

San Francisco—Talbott Lumber Co. opening for busi- 
ness at 112 Market St. 

San Diego—Fletcher & Frambes, of Los Angeles, have 
opened a branch office in San Diego with F. A, Clough 
in charge. ‘y 

GEORGIA. Macon—D. A. Sanborn Co., recently be- 
gan; wholesale yellow pine. 


‘ ILLINOIS. Olive Branch—W. W. Wilbourn recently 
egan. 

Wheaton—F. A. Roadstrum Lumber Co. recently be- 
gan; retail. 

INDIANA. Warsaw—Merle Scoles will open lumber 
and building material business in about six weeks. 


IOWA. Cleghorn—Farmers’ Elevator Co. opening 
lumber yard. 

LOUISIANA. Monroe—Cochran & Franklin Co., 
(Inc.) organized to engage in manufacture and sale of 
lumber and the agricultural development of northeast 
Louisiana, Capital, $150,000; Jesse Cochran, secretary- 
treasurer, Holly Ridge, La. 

MINNESOTA. Grand Rapids—Reported that Emil 
Litchke and Len Hofer, acting for large line yard con- 
cern, will install yard here and at other points in 
Minnesota. 

Minneapolis—Lampert Bros. Lumber Co., recently be- 
gan; retail. 

NEW YORK. Buffalo—Victor Box & Mill Co. will 
erect new box factory. 

OHIO. Chagrin Falls—Solon Lumber & Supply Co. 
will engage in the lumber business here; will build 
sheds and warehouses. 

WASHINGTON. Tacoma—Earl C. Wilbur has en- 
gaged in business in the Perkins Bldg., as the Timber 
Products Co. 

WEST VIRGINIA. Milton—Happy Hall Lumber Co. 
opening retail lumber yard, 


WISCONSIN. Chippewa Falls—Tschopp-Durch-Cam- 
astral Co. will add lumber yard. 


BRITISH NORTH AMERICA 


ONTARIO. ‘Toronto—Warren-McDonald Lumber Co. 
opening retail yard at 780 Dupont St. 


Casualties 


GEORGIA. East Point—Southern Wood Preserving 
Co., loss by fire, $15,000; considerable lumber in yards 
destroyed; main plant saved. 

Macon—Macon Veneer Co., loss by fire, $50,000. 


MAINE. Bethel—Sawmill, lumber and dowell mill 
of Howard Thurston damaged by fire; loss, $15,000. 

MINNESOTA. Minneapolis—Melone-Bovey Lumber 
Co., loss by fire, $9,000 


MONTANA. McCabe—K, L. Hansen, loss by fire in 
lumber yard and implement house. 


NORTH CAROLINA. Newbern—Barbour & Hunnings 
uandle and baseball bat factory damaged by fire; loss 

5, 

OHIO. Norwood—yYellow Pine Building Co., loss by 
fire; $10,000; planing mill, machinery, finished products 
and stock of lumber destroyed. 


SOUTH CAROLINA, Camden—Camden Veneer Co., 
loss by fire. 

Rock Hill—Woodworking department of Anderson 
Motor Co., ioss by fire between $25,000 and $30,000. 


TEXAS, Trinity—Rock Creek Lumber Co., loss by 
fire which destroyed office, $60,000. 


VIRGINIA. Chincotague—T. W. Wyford barrel 
factory damaged by fire. 


WASHINGTON. Hoquiam—Hoquiam Manufacturing 
Co., loss by fire, $30,000; plant destroyed; insurance, 
$7,500; company will probably rebuild; Commercial 
Club offers to assist. 

Tacoma—Carman Manufacturing Co., furniture, loss 
by fire, $5,000. 

WISCONSIN. Deerbrook—Hirt Bros. Co., loss by 
fire; sawmill destroyed; insurance, $40,000. 








To Satisfy 
Your Trade 


sell a flooring that is of de- 
pendable quality and attrac- 
tive figure. For stimulating 
new sales and building up a 
steady business it’s hard to 
beat our 


HUDSON 


Oak Flooring 


It is manufactured in an up- 
to-date plant and no effort 
is spared to make it all that 
good flooring should be. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


P. O. Box 217 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company. 











SOFT 
TEXTURED 


LOORING 


Home owners are willing to 
pay the price for anything that 
they know will enhance the 
value of their homes. That’s 
why dealers find it so easy to 
sell McMinnville Oak Flooring. 


Our flooring is less brittle, 
easier to scrape, more open 
grained and finishes beauti- 
fully. It has a velvet-like fin- 
ish which is absolutely free 
from knife marks. 


These selling points of Mc- 
Minnville Oak Flooring will 
increase your sales and profits 
if given a chance. Give it a 
trial today. 


|LLE 
MIN NY GGCo. 


MCMINNVILLE,TENN. 
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Hardwoods 


O AK Plain and Quartered 
Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS—PLANKING 








MADE RIGHT 


OAK FLOORING 


The 
Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 




















We can buy from Large, Responsible Ship- 
pers for prompt shipment 


RAILROAD MATERIAL 


all kinds, Crating, Finish, Yard Stock, Etc. 
Yellow Pine, Oak, Ash, Gum, Elm, Fir. 
Send us your orders for placement. 
R. M. MORRISS & CO. 
Arcade Bidg., ST. LOUIS 
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4-4 to 12-4 Ash,Basswood & Elm 
4-4 to 16-4 Birch and Oak *9%np, 


, Anderson-Miller 
Lumber Co., Ltd. 


TORONTO, ONTARIO 











Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “‘PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 














building the World’s 
best portable Saw 
Also manufacturers of Shingle Mills, 
Edgers and Water Wheels. 


g Ee 
WARUTUT medals at Chicago “and Se 


SAW Louis World’s Fairs. 


40 Years 


Mill. 






M IL LS A-ADELoacu(o. ATLANTAGA. 





SAW MILLS 


ENGINES 
SAW MILL MACHINERY 


Write for Catalog 


THE ENTERPRISE co. 
Columbiana, Ohio. 
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Attack Senate Bill on Export Rates 


CINOINNATI, OHIO, March 10.—Cincinnati ex- 
porters are much exercised over the bill intro- 
duced by Senator Gooding of Idaho, known as 
8-187, which would forbid the charging by 
carriers of a greater rate for a short haul 
than that for a long haul. According to 
Malcom Stewart, manager of the Middle West 
Foreign Trade Association, this would, if 
passed, practically wipe out the export rates 
from the middle West to south Atlantic, Gulf 
and Pacific ports and also a certain number of 
lower export rates to the north Atlantic. It 
would not only do this but would prevent Cin- 
cinnati and the middle West from ever obtain- 
ing a real parity with the north Atlantic on 
rail rates on export shipments to southern 
ports. 

Action protesting against the bill has been 
taken by the Middle West Foreign Trade Asso- 
ciation, the Industrial Traffic League and the 
foreign trade department of the Cincinnati 
Chamber of Commerce, on all of which bodies 
there is a good lumber representation. 


Provides Trees for Harding Memorial 


Lima, OunI0, March 10.—The world’s longest 
‘¢Highway of Remembrance’? is to be begun on 
Arbor Day, as a fitting 
memorial to the late 
President Harding. 
Trees are to line both 
sides of twenty-six 
miles of highway thru 
Allen County, Ohio. 
The first tree will be 
planted by Mrs. War- 





L. B. TIMMERMAN, 
Who Provided Trees for 
Harding Highway 





ren G. Harding, who 
will be assisted by Lynn 
B. Timmerman, a motor 
manufacturer, of Lima, 
who knew the late 
President more as an 
Ohio editor than as the 
Nation’s chief executive. 


Mr. 
sponsored the plan for planting this memorial 
highway, and he presented enough trees to the 
City of Lima to line it. 


SRE ELAEEGAEBEEBARZEAa: 


Timmerman 


To Exploit Hawaiian Forests 


Hono.vutv, T. H., March 3.—Exploitation of 
the forests of koa and ohia trees on the slopes 
of Mt. Mauna Loa, island of Hawaii, commonly 
known here as the ‘‘Big Island’’ of the Ha- 
waiian group, is to be conducted on a more 
extensive scale than ever before, according 
to information received here. It is stated that 
the Hawaiian Mahogany Co. (Ltd.), of Hono- 
lulu, has increased its holdings of these woods 
and that its logging operations are to be much 
enlarged. The mill of the company is situated 
on the Kona side of Hawaii. On account of the 
dense growth of tree ferns and other tropical 
vegetation much difficulty is experienced in cut- 
ting and dragging the logs to the mill. 

The rough lumber is shipped to Honolulu 
where the company has a furniture and finish- 
ing plant. The koa wood is manufactured into 
furniture and the ohia is used for flooring. 

All lumber is dried for six months to two 
years, but the old method of curing is to be 
replaced by a modern kiln which is to be 
erected at once. The furniture factory of the 
Hawaiian Mahogany Co. (Ltd.), was started 
only a few weeks ago. All kinds of furniture, 
including mah jongg tables, are turned out. 
Koa has the appearance of mahogany and is 
called Hawaiian mahogany, while ohia resem- 
bles : black walnut, except. that it is harder. 
It is said to be superior to oak for flooring. 

C. Q. Yee Hop is president of the Hawaiian 
Mahogany Co. (Ltd.), F. W. Fuller is manager 
of the company’s furniture and flooring plant 








in Honolulu, and G. H. Evans is superintend. 
ent of the mill at Kona. In the logging oper. 
ations upon the mountain slope crawling t 
tractors are used for dragging the logs to the 
more accessible places where they are loaded 
upon trucks and hauled to the mill. 


BOOK REVIEWS 


A Handy Book for the Handy Man 


In the smaller communities the carpenter 
who can do with wood anything which can 
be done by means of hand tools is one of the 
most useful of citizens. It is decidedly to the 
interest of the local lumberman to have such 
a man in his community; if indeed it would 
not be good policy to have a handy man in his 
employ. 

The next best to a handy man is a handy boy; 
and as every boy likes teols there is an oppor- 
tunity for the lumberman to encourage all 
of the boys of his commuity to build for them. 
selves scores of wooden articles and toys, af: 
fording healthful employment and recreation, 
There can be no doubt that encouragment of 
this kind would eventually produce a great 
many good carpenters from among boys who 
otherwise would learn no useful trade. 

As a sort of first course in carpentering, 
the book ‘‘Jobbing Work for the Carpenter, 
Builder and Handy Man,’’ ought to be in the 
office library of every retail lumberman; and 
he may find it profitable to put the book at 
his own cost into the hands of his carpenter 
friends as well as in the library of the manual 
training department of the public school. The 
book is supplied by the AMERICAN LUMBERMAN 
at the publisher’s price, $2.50. It contains 
about 270 pages, with numerous illustrations 
and easily understood text, and is bound in 


cloth. 


Essentials of Wood Distillation 

The fact has been well established that 
wood distillation must occupy permanently an 
important place in the scheme of wood conser- 
vation. Lumber manufacturers realize that 
methods of utilizing at a profit the enormous 
amount of material that is worthless for lumber 
purposes would go far toward solving woods 
problems and might even lessen some of the diffi- 
culties of lumber manufacture. 

Information on the subject of wood distilla- 
tion as a means of utilizing wood waste is not 
overplentiful and such information as there is 
in existence has been largely developed from 
individual investigations. The industry will 
therefore welcome the appearance of ‘‘ Wood 
Distillation,’’ one of the series of monographs 
prepared under the auspices of the American 
Chemical Society. The author of the work is 
L. F. Hawley, in charge of the section of 
derived products, Forest Products Laboratory, 
Madison, Wis. 

This work deals with methods and results in 
exactly a fashion that will appeal to the busy 
lumber manufacturer who wants to know with- 
out waste of effort what the possiblities are for 
him in the direction of utilization by means of 
distillation. Part 1 of the work deals with hard- 
wood distillation and Part 2, with resinous 
woods. The book, comprising about 140 pages, 
is substantially bound in cloth, and is supplied 
by the AMERICAN LUMBERMAN at the publish- 
er’s price, $3, postpaid. 


‘Lumber and Its Uses” 

Under the foregoing title one of the most 
useful books in the AMERICAN LUMBERMAN’S 
library has gone thru three editions. The 
title of this book by R. H. Kellogg, third 
edition wholly revised by Franklin H. Smith, 
is hardly adequate, unless the reader fully 
comprehends the fact that lumber is used for 
almost every purpose. It is a practical book, 
fairly crammed with facts about wood that 
every lumberman ought to know or at least 
know where to find. The book is published at 
$4 a copy, solidly bound in cloth, and is sup- 
plied by the AMERICAN LUMBERMAN at that 
price postpaid. ; 
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(special correspondence to AMERICAN LUMBERMAN] 


LONDON, ENGLAND, Feb. 25.—A general survey of 
the whole of the United Kingdom very conclusively 
ows the enormous quantities of lumber that are 
peing consumed, and the still greater supplies that 
it will be necessary to import to meet present and 
future requirements. 

This condition of affairs, which has been grad- 

growing for many months, has largely been 
contributed to by the tremendous activity in the 
puilding trades. Practically the whole of London 
ig being rebuilt, and conservative estimates give 
fifteen years as the minimum time these operations 
will occupy. That is in London and greater Lon- 
don alone, and with the population continually in- 
ceasing until it is now within sight of the eight 
milion mark, it is difficult to attempt to forecast 
how long the boom will be maintained. 

Already the new buildings since the war ter- 
minated, erected or in course of erection, aproach 
the enormous total of $1,000,000,000, while those 
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in contemplation will call for the expenditure of 
further gigantic sums. One plan is on foot for 
the erection of 18,000 new flats, spread over fifteen 
acres of London’s important streets, the smallest 
suite of which is to comprise five rooms. Another 
scheme is the entire rebuilding of one of London’s 
largest banks at a cost considerably in excess of 
$5,000,000. 

Not only is the housing shortage exceedingly 
acute but, notwithstanding the enormous number of 
new office blocks recently erected, the cry is for 
more and yet more. The country districts, too, 
are everywhere short of domiciles and huge proj- 
ects are under way to relieve the situation. 


General Trade Conditions Greatly Improved 


In some districts operations have been held up, 
due to (1) shortage of skilled labor and (2) the 
poor condition of general trade. For three years 
all classes of trade have been shockingly bad and 
each year has seen the unemployed increasing in 
numbers until close on two millions were out of 
work. Counting those dependent on them, this 
meant that about one-fifth of the people were 
more or less dependent on the dole or other 
charities. In expectation of a further winter of 
unparalleled suffering, strenuous efforts were made 
to cope with the situation and as a result the 
wemployment figures are approximately three- 
quarters of a million less than the highest total, 
while every week sees the number decreasing by 
a few thousands. Moreover, most of the work 
found is of an ultimate revenue-producing nature 
and there is a general better all-round feeling. 
That the worst is over and that the improvement is 
not confined to one or :two classes of business is 
very evident—it is general and affects nearly all 
trades, Altho there is by no means a boom in any 
trades, except building and coal mining, the indica- 
tions are such that the generally bettered and 
bettering conditions will be fully maintained, all 
of which presage the use of far greater quantities 
of lumber than ever before. 


Railways’ Programs Call for Much Lumber 


In this connection it may be emphasized that 
practically all lumber used in the United Kingdom 
is imported, and altho shipments from America 
for some time have been far greater than hitherto, 
there is ample room for a very much larger busi- 
ness than has ever previously been known. A 
glance at a few of the programs now on foot 
will bear clear evidence on this point: 


The London and Northeastern Railway Co. is 
expending several million pounds for rolling stock, 
extensions to docks, harbors, appliances, and 
bridges, 


The Great Western Railway Co. has allocated 
£10,000,000 (normally $50,000,000) for general 
improvements and extensions, a considerable part 
of which is to be devoted to new coaches and 
wagons, the bulk of which are to be built in private 
yards and include 500 20-ton mineral cars, as well 
48 3,000 new freight cars, 300 passenger cars, and 
repairs to 4,500 passenger and 20,000 freight cars. 
Work has already been begun on the reconstruc- 
tion and modernization of coal-tipping appliances 
at the South Wales docks, and eighteen new tips 
are to be constructed which, with other work of 
4 similar nature, will involve the expenditure of 
approximately £2,000,000. Swansea station is to 
be rebuilt at a cost of £264,000, a new goods sta- 
tion is to be erected at Bristol costing £556,450, 
another at Newton Abbot involves £247,100, a 
locomotive depot at Stourbridge calls for £110,230, 
additional sidings at Monmouth will cost £500,000, 
While a number of small stations call for the ex- 
Penditure of close upon another £1,000,000. Apart 
from these improvements and additions to the 
lines themselves and to their rolling stock, the 

Teat Western Co. is busy erecting fifty new houses 
(the first instalment of 1,000 provided for) to ac- 
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commodate its employees in the London area alone, 
alone. 

The London, Midland & Scottish Railway is 
spending £14,000,000, a large part of which is 
for new stations, bridges and docks, while an enor- 
mous number of new passenger and freight cars is 
embodied in the outlay. The work will extend 
well into 1925. For months this company has 
been turning out new freight wagons at the rate 
of one every half hour. 

Other railway companies are all either busily 
engaged on new works or contemplating periods 
of great activity in similar lines. The London 
Underground Railway is expanding its operations 
and several millions are being spent in construc- 
tion and rolling stock. Another project shortly 
to be put into operation is the removal of all the 
Southern Railway stations (depots) from the north 
to the south side of the River Thames. This alone 
will run into very large sums, in addition to 
which the sites just vacated are to be brought 
flush with the streets and huge new office blocks 
erected thereon. Most lines operating to seaside 
resorts embody in their programs the construction 
of extensive piers, running from a half to a mile 
out to sea. 

The British Empire Exhibition, to be opened 
in April next, which covers 216 acres, has alone 
called for immense supplies of all classes of lumber. 


Ship Building and Mining Requirements 


Ship building, which for several years has been 
practically a dead letter, has been given a decided 
impetus by the placing of a number of new orders 
for large, high class ships for ocean and channel 
services. New ship repair yards are being opened 
in Liverpool. The Canadian Pacific Co., which 
line has of late been getting all its work done on 
the Continent, is again establishing its own repair 
yards here, 

The boom mentioned in the coal trade appears 
likely to continue, and considerable new mining 
has been entered upon. One contributory cause 
to the boom has been the situation in the Ruhr, 
since large quantities of coal have been shipped 
for use on the French railways, the local stocks 
being unlikely to be sufficient for many months. 
The activity in the coal mines has caused con- 
tinued demands for pit props. During the War 
2,500,000 were used in the mines and, owing to 
the difficulty in securing outside supplies, 1,500,- 
000 were cut locally, thus totally denuding many 
sources. An afforestation movement is on foot 
to plant a very large acreage in Wales adjacent 
to many of the largest mines, but this scheme 
must of necessity be some years in existence before 
the trees are sizable; meanwhile the demand for 
imported pit props will continue. 


American Woods in British Market 


For some months British imports of hardwoods 
from the United States have been increasing; par- 
ticularly is this the case with oak, and each month 
has shown greater quantities and higher values. 
Southern pine also shows increasing popularity, 
particularly in the building and ship building 
trades, as well as for planking wharves and 
jetties. 

Of late there has been considerable propaganda 
at work in favor of Douglas fir and it is main- 
tained that, altho the price is a little higher than 
other woods which it replaces, the extra expense 
is more than made up by its superior quality and 
durability. Another point urged in its favor is 
that the smaller sizes (as compared with the 
European equivalent) are not only stronger and 
more durable, but they give more space when used 
for house construction. 

From the above it will readily be gleaned that 
the possibilities of extending trade in lumber of 
various kinds between the United States and the 
United Kingdom are very great, and if only a 
little more of the personal element were introduced 
into the business it is safe to say the expansion 
would be much greater. 

Should Advertise to British Architects 

One excellent plan to both foster and develop 
the business is for American lumbermen to in- 
gratiate themselves with the architects and con- 
tractors. The direct lumber importers here natur- 
ally buy only what they know, or think they can 
sell most readily. All they have to do is te 
execute the orders as received from the contractors, 
who in turn receive their instructions from the 
architects, who are themselves influenced by the 
owners of the buildings to be erected. Therefore 
an intensive campaign among the architects and 
builders should yield splendid results. As it is, 
many architects work in a groove; they do not 
know the excellent qualities of many of the Ameri- 
can woods and rely largely on the contractors, who 
often suggest those in which there is most personal 
profit. Again, architects are often at their wits’ 
end to suggest interior decorations out of the gen- 
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eral order of things. Frequently America can 
supply the exact timber wanted, but just because 
the close personal touch between American lumber- 
man and British architect does not exist, the 
business is lost and goes elsewhere. The issuance 
of circulars and letters to importers is of un- 
doubted value and tends to show British merchants 
that they are not overlooked; they are also kept 
well posted in prices, but the close personal touch— 
such a valuable factor in all businesses—is gen- 
erally wanting. Periodical visits are absolutely 
essential to get the best results. 

All next year from April on a wonderful op- 
portunity is presented to all Americans to meet 
the nationals of every country under one roof 
at the Wembley Exhibition. They could accomplisa 
more in one week than in a year’s trip around the 
world. 

Altho at present business is rapidly improving, 
it is safe to say that under present conditions it 
could be easily doubled provided prices be kept 
within reasonable limits and the suggestions out- 
lined above be acted upon. 
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ket, boat building, swing and ladder, and toy 
manufacturers. 

An investigation made by the trade exten- 
sion committee disclosed that during 1924 the 
railroads will buy approximately 100,000 new 
freight cars. New car placements during 1923 
amounted to 103,552, and placements for new 
freight cars in 1924, up to Feb. 23, totaled 
24,385. Two eastern trunk lines, it was stated, 
are expected to contract for a total of 28,000 
cars, principally box and automobile equipment. 
This investigation indicates a decided improve- 
ment in the outlook with both railroads and car 
shops. 

Last year the Southern Pine Association 
opened a branch office in New York City, where 
frequent calls are made for advice relative to 
sources of supply for special items, technical 
data and general building information. The in- 
spection service established in the eastern office 
last May has developed to such an extent that 
two inspectors are kept busily employed, and 
additional inspectors may be needed to take 
care of future demands for this service. 

Much time was devoted by the trade exten- 
sion committee to studying the needs of the 
automobile industry and working out plans for 
supplying automobile manufacturers with the 
required materials. An exhibit has been pre- 
pared for the purpose of demonstrating how 
many automobile parts, or the blanks from 
which these parts can be made, may be fur- 
nished from the lower grades of southern pine. 
The report states that much interest is shown 
by the manufacturers of low and medium priced 
cars in certain items of body construction now 
being made from higher priced woods, but for 
which southern pine can be substituted. When 
it is considered that approximately 90 percent 
of automobile production is included in these 
classes and that productive capacity of passen- 
ger car plants for 1924 is estimated at 5,500,- 
000, some idea can be gleaned of the possibili- 
ties for trade extension and intensive merchan- 
dising. 

Report of Market Research Director 


Intensive merchandising, closer utilization 
of their product, and a greater spirit of help- 
fulness in meeting the need of the ultimate 
users of their goods, were urged by Rodney E. 
Browne, director of market research and trade 
extension, in his address te the association sub- 
scribers. The successful marketing of any 
article requires an intimazte knowledge of the 
product and of all the uses ro which it may be 
put, declared Mr. Browne; also a knowledge of 
the customers’ needs and the purpose the ma- 
terial is to serve, is required. 

He then cited the im;ortance of the wood- 
working industry to the southern pine manu- 
facturers, next in ordet coming the railroaus 
and car shops, the box and crate, automobile 
and automobile body, avd agricultural imple- 
ment manufacturers and the boat and ship 
builders. ‘‘Many of the less important indus- 
tries,’’ he said, ‘‘consume in the aggregate 
large quantities of our product and thru closer 
individual contact and study of their needs we 
could reach a point where much of our present 
output now being sold as lumber in low grades 
could be utilized on a very profitable basis.’’ 

Mr. Browne told of securing the opinions 
and criticisms of the users of southern pine 
products, mentioning some interesting discus- 
sions had with railroad purchasing agents and 
engineers. He told of submitting a question 
on the matter of standardization of specifica- 
tions and sizes in all railroad and car lumber, 
suggesting the advisability of a joint confer- 
ence with railroad purchasing agents, railroad 
engineers and lumber sales executives to bring 
about uniformity of sizes, grades and specifica- 
tions and asked what particular advantage 
there would be to the railroads of the country 
if universal grades and sizes could be secured. 

The railroad people, said the speaker, with whom 
we have discussed this proposition state that this 
would be an advantage to the railroad and mills 
so far as sills and decking are concerned, and also 


structural timbers. There would be no particula 
advantage, however, nor would it be desirable, fy 
all the roads to adopt B&better car siding ag 
standard as it is doubtful whether a Sufficient 
quantity of this grade is produced to take care ¢ 
the railroads’ needs. It would seem, therefor 
more desirable to maintain present practice ¢ 
some roads buying B&better and others No. 1 con. 
mon, but in regard to the question of standan 
sizes it is pointed out that this is a very difficy) 
result to bring about. 

The car builders were consulted along the sam 
lines, said Mr, Browne, and they declared that, 
“a universal standard grade for different purpoge 
would be a benefit both to themselves and the rajj. 
roads and attention is called to the fact that a 
present there are railroad specifications in exist. 
ence which on the same item will vary all the Way 
from an all heart B&better grade down to and jp. 
cluding No. 1 common. As to the standardizatioy 
of sizes for such items as framing, the car build. 
ers do not believe that this would be practical,” 

Bridge material sizes might be standardizej 
if the association would publish a list of stand. 
ard timber sizes. These sizes could be determined 
by sending out questionnaires to the various rail. 
roads to ascertain what they are using and then 
adopt the most widely ised sizes as standards, 

The speaker cited the importance of the auto. 
mobile industry showing the amount of lumber 
used in each pleasure exz and in commercial 
vehicles and the probable market depending on 
the number of these manufactured annually. 
It was estimated that approximately 2 billion 
feet of lumber was used in 1923 for automo- 
bile building and that based on the estimates 
of automobile manufactwers the amount of 
lumber consumed thusly in 1924 will be 50 per. 
cent greater. 


CONFERENCE ON TAX VALUATIONS 


Judge W. S. Bennet, aided by Mrs. Stone, 
tax expert of the Southern Pine Association, 
held a conference on tax valuations of timber 
this afternoon with about thirty timber 
owners and representatives present. The con- 
ference was in the nature of an experience 
meeting. Tax measures pending in Congress 
were discussed also. 

The local Hoo-Hoo entertained the visiting 
cats at dinner at the Lumbermen’s Club on 
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Tuesday evening. At the concatenation fol- 
lowing the dinner nine kittens were initiated. 


DIRECTORS AND COMMITTEES MEET 


As a preliminary to the Southern Pine 
Association convention, meetings were held 
Monday by committees and the board of di- 
rectors. The directors acted upon various 
committee reports and gave special attention 
to the proposed grade-marking of lumber, 
further participation in standardization and 
plans for extensive advertising. The grade 
marking committee gave the final touches to 
its report and announced the perfection of 
a machine for doing this marking. This mark- 
ing, it is said, will add but slightly to the 
cost of producing lumber. Already 72 percent 
of the subscribers, based upon total produc 
tion, have agreed to grade-mark their lumber. 

The grading committee gave much attention 
to the subject of standardization. The results 
of the discussion were expressed in a number 
of resolutions, including the following: 

That the report of the committee on stand- 
ardization be approved with the added recom- 
mendation that a specific definition governing 
surface measure be incorporated by the various 
committees handling standardization, and that 
with respect to the matter of re-writing our 
own grading rules, that we conform as_ nearly 
as possible to the general rules laid down by 
the American Lumber Standards, without in 
any way iessening the effect of our present 
grading rules. 

That the grading committee recommends the 
maintenance of the present percentages 0 
short lengths permitted by our grading rules. 

The directors voted to continue for the el 
suing year an appropriation of $3,000 to as 
sist the American Savings, Building 
Loan Institute. They also endorsed the 


National Boll Weevil Control Association an 
the Farmers - Manufacturers’ 
movement, 
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LOUISVILLE, KY. 


March 10.—Demand for hardwoods in the Louis- 

yille market continues very active, there being a 
heavy movement from here. A number of local 
houses report better business in February than in 
yyy month in the previous twelve. Demand for 
dry stock for immediate use is very good, while 
kiln dried stuff is keeping kilns going at capacity. 
yeneers and plywoods are active, the veneer busi- 
ness constituting about 75 percent of the volume 
of some of the larger veneer and panel plants at 
regent. This industry reports good business from 
mdio, talking machine and furniture manufactur- 
ets. Oak, ash, poplar, elm, gum and walnut are 
the items showing the greater activity, but chest- 
nut has been good and cypress, basswood, maple 
and several other items are mentioned in connec- 
tio with sales over the last few days. Oak has 
heen moving quite well to the flooring trade. Wal- 
nut lumber is up about $2.50 a thousand feet on 
FAS and common, and $5 higher on selects. Some 
houses are now asking $145 for FAS in white oak. 
Louisville quotations, inch stocks—Quartered oak, 
white, FAS, $140@145; common, $80@$82.50. 
Quartered red oak, FAS, $115; common, $70 @75. 
Plain oak, red or white, $100 and $65. Poplar, FAS, 
$110 for 6-inch and up; $130 for 12-inch and up; 
gaps and selects, $85; common, $57@60. Quar- 
tered or plain red gum, $85 and $52; quartered 
sap, $60 and $50; sap gum, $57 and $47. Walnut, 
FAS, $217.50; selects, $160; common, $117.50. 
Ash, $105 and $60. Chestnut, $110 and $65. 

The Kentucky general assembly has enacted a 
pill, carrying an appropriation of $25,000 and call- 
ing for establishment of two stations of the Ken- 
tucky Experimental Station, department of the 
University of Kentucky, at Quicksand, Ky., to delve 
into reforestation and use of cut-over lands. The 
State school has the handling of 10,000 acres of 
cut-over lands, presented by the HE. O. Robinson 
Foundation, representing Mowbray & Robinson, 


Cincinnati. 
~~” MARINETTE, WIS. 


March 10.—Local lumbermen were delighted when 
there was a heavy fall of snow during the week, 
as it meant much for the closing days of logging 
work in the pineries. In the vicinity of Birch- 
wood, Wis., some loggers were obliged to dis- 
continue work earlier than planned, as the snow 
is fast disappearing. 

A great log-loading feat by five men at the 
Finnegan and Newkirk camps in Ontonagon County, 
Michigan, is believed to be a record. For several] 
weeks they have loaded an average of more than 
86,000 feet of hemlock and hardwood logs daily, 
40,000 to 50,000 feet being considered good load- 
ing, The crew consists of Elmer Bude, Robert 
Nickolaus, Emil Nickolaus, John Bertrand and 
D. J. McKinnon. 

The sawmill of Hirt Bros. Lumber Co., Deer- 
brook, near Antigo, was completely destroyed by 
fire. The loss is estimated at $35,000. The mill 
was a single band mill with a capacity of about 
20,000 feet a day, and had a full season’s run 
— The origin of the fire has not been deter- 
mined. 

Woods officials for Henry Ford expect to wind 
up the season’s operations shortly, when the 
enormous cuts from the Michigan Land & Lum- 
ber Co.’s lands in the upper peninsula of Michigan 
will have been completed. The Ford timber is 
being shipped to the mills at Iron Mountain, 
V’Anse and Pequaming, each of which will have 
a supply to last until next winter, it is stated. 


COLUMBUS, OHIO 


March 10.—Hardwood trade is holding up well. 
While demand from retailers may not be as active 
48 formerly, factories are still buying briskly. 
Factories making furniture, boxes and automobiles 
are the best customers. Musical instruments fac- 
tories are also in the market. Railroad inquiries 
continue good. Building is being held up because 
of bad weather, and dealers are now fairly well 
stocked. Prices are steady, with no indications 
of reductions. F. B. Pryor, sales manager W. M. 
Ritter Lumber Co., reports hardwood trade as 
strong, with shipments and production about on a 
parity. Dry stocks are not very plentiful, while 
flooring mills have been oversold. Mr. Pryor left 
Tecently on a business trip to Memphis. M. W. 
Stark, of the American Column & Lumber Co., re- 
Ports a good hardwood demand with prices well 
Maintained. The John R. Gobey Lumber Co. says 
hardwood business continues good in all localities. 

Southern pine trade is not as firm as formerly, 
for 8pring is late, and dealers are not coming into 
the market to any extent. They have sold a lot 


of stocks but have been unable to move it. Prices 
have softened slightly in certain lines; dimension 
and boards are probably the weakest items. H. D. 
Brasher, of the H. D. Brasher Lumber Co., reports 
a slight recession in certain items, but this is be- 
lieved to be only temporary. Dealers are fairly 
well stocked up. Frank Lumbert, jr., of the Fifth 
Avenue Lumber Co., reports retail trade quiet. A 
good deal of stock has been sold for home building. 
The W. L. Whitacre Lumber Co. reports a slight 
let-up in the wholesale trade due to bad weather. 
The J. E. McNally Lumber Co., retailer, reports a 
busy season, with a good deal of business booked. 
This company will soon complete a new office, and 
is figuring on installing new machinery in the 


mill. 
EVANSVILLE, IND. 


March 10.—The hardwood lumber business in 
Evansville and other towns in southwestern Indi- 
ana has been satisfactory, considering the weather 
that prevailed in January and February. It is 
generally believed that with the improvement of 
the country roads, there will be a marked improve- 
ment in trade. Veneer business has been good. 
Furniture plants here have been buying a great 
deal of lumber during the last two weeks, as they 
secured large orders at recent furniture markets. 
Automobile, box and musical instrument manu- 
facturers also are large buyers. Box factories 
are being operated in some instances at full -ca- 
pacity. Poplar has been showing considerable im- 
provement, while white and red oak, ash, and red 
and sap gum have been strong. There also is a 
very good demand for sycamore and walnut. Build- 
ing requirements in hardwoods promise to be of 
considerable volume during the coming season. The 
retail lumber trade is showing some signs of pick- 
ing up. Planing mills report a good run of both 
repair and new business. Sash and door dealers 
look for a good season. Stave trade has increased 
somewhat. Cooperage plants are not very active. 
Lumber manufacturers expect a larger supply of 
logs after the weather becomes more settled. With 
improvement in weather it is expected that logging 
operations along Green and Barren rivers in west- 
ern Kentucky will be resumed on a large scale. 

A. Dimmitt, of the Maley & Wertz Lumber Co., is 
back from a business trip to Cannelton and Tell 
City, Ind. Daniel Wertz, accompanied by his wife, 
is spending a few weeks in Florida on their way 
back from Nogales, Ariz., where they visited their 
married daughter. 

J. C. Greer, of the J. C. Greer Lumber Co., re- 
ports the company’s stave mills in Tennessee 
being operated on good time. 


ANTIGO, WIS. 


March 11.—Weather has improved, and loggers 
are making extra efforts to get in all of their 
season’s cut of logs. The Langlade Lumber Co. 
expects to get out over 30,000,000 feet of logs 
this season, about 50 percent of which will go to 
the paper mills. This company also is getting 
out a large amount of pulpwood, ties ete. The 
Henshaw Worden Lumber Co.’s mill started up 
this week after a long shutdown. It is cutting the 
logs of Hirt Bros. Lumber Co., Deerbrook, which 
lost its mill by fire last week. The Crocker Chair 
Co. sawmill, of this city, is also operating. On this 
division of the Chicago & North Western railroad, 
loading of forest products has been heavier than 
in any year for some time. 


MERRILL, WIS. 


March 10.—Nearly two feet of snowfall in north- 
ern Wisconsin has revived logging operations. Altho 
a considerable number of operators closed camp 
about a week ago, others patiently awaited snow- 
fall. Most operators failed to put in the amounts 
they had planned on, and the situation has par- 
ticularly affected those mills relying on the buying 
of logs. Until the snowfall late last week there 
was a practical idleness in hauling, especially to 
cities, owing to the condition of the roads. - Pre- 
vious to this, many operators, fearing a break-up 
resorted to night hauling owing to roadbeds being 
soft during the day. 

The northern lumber manufacturers and retail 
dealers are uniformly optimistic and expect active 
building in 1924. One of the strong arguments for 
building in Wisconsin cities is that, while build- 
ing costs may be still above those of certain other 
major commodities, building costs in all but the 
very largest cities are based on a very conservative 
wage for skilled carpenters and other mechanics. 
The same situation prevails in neighboring States, 
while the erection of farm buildings is frequently 
done on a coéperative basis, farmers taking turns 
in helping each other in erecting buildings. Under 





We Have Found 


in years of dealing with lumber 
buyers that our policy of deliver- 
ing better values and faithful ser- 
vice is a good one. Our old 
customers stay with us and new 
ones are coming all the time. 
They are finding unusually good 
buys in 


Pine, Cypress, 
Hardwoods 


Try us for:— 


Long and Short Leaf Yellow 
Pine Timbers, Special Cuttings 
and R. R. Stock. Oak Flooring, 
Red and White Oak, Ash, 
Gum, Elm, Cottonwood, Gen- 
uine Louisiana Red Cypress. 


‘ Write for quotations. 


Chicago Lumber 
€ Coal Co. 


ARCADE BLDG., ST. LOUIS, MO. 











“LARITE” 
FLOORING 


Combines Quality 


and Economy 





You can increase your 
sales with “Larite” Floor- 
ing because it answers the 
demand for an attractive, 
high quality floor at a 
moderate price. 


Buy it in straight cars 
or mixed with 


Southern Pine 
Yard and Shed Stock 


If you want big values, 
buy Carter-Kelley stock. 


Carter - Kelley 


mann. TT ymber Co. 
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4 Cypress LUMBER tion at Morse. Mr. McLurg was drowned last fall ROCKFORD, ILL. I 
# Rough and Dressed while ice skating. A modern edifice to be known I 
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F Sales Office, 280 Madison Ave., New York City DETROIT, MICH. lumber consuming plants thru this section are ‘ 
‘ operating full time, but orders for furniture are F 
* March 10.—There is continued steadiness in the not coming in as rapidly as was expected, there a 
i wholesale market, with a noticeable absence of fore the furniture industry, as a whole, is buying { 
i transit cars. Retail buying continues to show only for immediate needs. { 
: marked activity for this time of year, and it is The Rockford National Furniture Co., thm P 


quite evident that buying for automotive and other August W. Peterson, president, and Norman P, 
industrial requirements is increasing steadily. The peterson, secretary, is increasing its stock from 
building outlook is consistently good, as partic- $80,000 to $100,000. 

ularly evidenced by the increase in building per- The Woodruff-Powell Lumber Co., of South Bend, 
mits, the February total estimated cost being Ind., has opened a branch office at 124 8S. Main 
$11,257,549. Of the total of 2,090 permits, 1,790 Street, this city, with H, H. Hillerich in charge. 





* were for new buildings, large number of which The Pierson Co., of Rockford, recently purchased 
B were dwellings and apartment houses. Of the pro- the plant of the Dobson Manufacturing Co., this 
posed buildings, 1,487 are of frame construction. city, and also new equipment, as a change is 


Jeff B. Webb, sales manager Lowrie Robinson  peing made to electric power. The Pierson Co. was 
Lumber Co. and second vice president of the Detroit organized in 1917, incorporated for $100,000. The 











e Board of Commerce, was in charge of the testi- plant was appraised at $64,500, exclusive of 
Lo In By monial banquet given to ex-Secretary of the Navy equipment. They are nearly 40,000 square feet of 
poo *4 pod Ralph C. Bryant Edwin Denby last Thursday evening under the working floor space, two private railroad sidings, 
; auspices of various local clubs and civic and com- lumber sheds, and dry kiln. The officers are © 
; Hoveyens 2 problem tossive ia logging, log mercial organizations. W. Pierson, president and general manager 
ps sconaantesit” “Landing” ail The manufacture of body parts has been started Charles Pierson, vice president, J. A. ware 

tell you how. An invaluable reference book at the sawmill plant of the Ford Motor Co., at secretary and treasurer. These together with 

for logging superintendents, timber owners, L’Anse. Since the making of parts was not in- §. Ekstrom and D. V. Nilson constitute the boa 
etc. Cloth, $4.50, postpaid. sims cluded in the original plans of the company for The American Beauty agg ena it snteee 

. 431 So. Dearborn St. the L’Anse operation, the beginning of this new en- be the chief product. The company also ma 

American Lumberman Chicago. Ill. terprise is believed to be a forerunner of additional combination electrical phonograph and radio, and 
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production of a new radio cabinet it recently de- 
signed will begin shortly. The Pierson company 
has made a slow but consistent growth. 


MEMPHIS, TENN. 


March 11.—The movement of hardwood lumber 
and forest products continues abnormally heavy 
for this time of year. There is heavy buying of 
sap gum, maple, elm, ash, hickory, sound but 
wormy oak, and sycamore on the part of auto- 
mobile manufacturers, but nearly all the other 
consuming groups are buying only against their 
more immediate needs. It is quite apparent that 
these needs are large. Some firms here say they 
have not enough orders on their books to last them 
more than two or three days, but they say, in the 
same breath, that they are receiving enough orders 
from day to day to keep their plants going at 
capacity without any: accumulation of stock. 
Flooring manufacturers are taking plain red and 
white oak in Nos. 1 and 2 common in slightly 
larger volume than a short time ago, and owners 
of this character of stock indicate that, while floor- 
ing interests do not appear willing to pay a pre- 
mium in order to command shipping-dry lumber, 
they are able to secure full list prices for what 
they have to offer. Building trade interests are 
fairly large buyers of plain red and white oak and 
quartered white oak in Nos. 1 common and better. 
They are also taking fair quantities of selects and 
lower grades in cypress, but FAS in the latter are 
reported rather slow. Furniture interests are 
still buying hand to mouth. Box manufacturers, 
including makers of packing crates, are absorbing 
low grade stock in most satisfactory manner. 
Export buying is running along the same rather 
low level as during the preceding two weeks. 


James E. Stark, jr., president of James BE. Stark 
& Co. (Inc.) has been made chairman of the lumber 
division in the campaign for raising funds for en- 
tertaining the United Confederate Veterans & Sons 
of Veterans here early in June. 

Word received from the bedside of Roland 
Darnell, president of R. J. Darnell (Inc.), who 
‘was taken to Philadelphia late last week and placed 
under the care of John B, Deaver, a stomach spe- 
¢lalist, indicates that his condition is still serious. 
His brother, Fred, connected with the same firm, 
went to Philadelphia with him. 


INDIANAPOLIS, IND. 


March 11.—Volume of sales is rather light, 
partly because of low mill stocks and low produc- 
tion. Mill assortments of many items are small 
and broken and, because of bad weather, the mills 
have been unable to keep production up to demand. 
Elm, gum and some other items are scarce. Re- 
tailers apparently will sit tight, not increasing 
their present hardwood stocks until spring shows 
more accurately what to expect this year. Indus- 
trial demand is only fair. The furniture industry 
continues to do some buying, but it is rather 
spotted, and the automobile factories are not ac- 
tively in the market. Flooring manufacturers ap- 
parently are busy on their spring stocks, and are 
confident of a good building season. Retailers say 


_ Weather is holding up new construction. 


JACKSON, MISS. 


March 11.—Very little change is reported in the 
‘hardwood market. Prices, inquiries and orders re- 
mained about on a level with those of the week 
previous. Shipments were very good, and produc- 
tion in this immediate section is nearly normal. 
There is no evidence of a car shortage. The de- 
mand continues from all sources. Automobile fac- 
tories are buying large quantities of sap gum, ash 
and other woods. Flooring plants are taking all 
available oak and are running full capacity. Fur- 
aiture plants are buying in fair volume, mostly for 
immediate needs. They are using considerable red 
gum, There seems to be a little better tone to the 
export market. 


Forest Rangers Meet in Duluth 


Duuura, MINN., March 11.—Extensive plans 
guarding against forest fires were formulated 
during a two-day session of the Northern Min- 
nesota forest rangers held here at the end of 
last week. It is hoped that the State will double 
its appropriation for the service to enable dn 
merease in the force of rangers on duty during 
the season. 

Warnings were sounded that unless the spring 
rains are heavy to supplement the light winter 
snows, there will be grave danger of an ex- 
¢eptionally early spring fire season. The soil 
was reported to be extremely dry and the 
lakes low. How to prosecute settlers and other 
local persons who cause illegal fires and make 


example of their cases, was one of the subjects 
discussed. 

Gov. J. A. O. Preus was the principal speaker 
at the meeting. He urged that the tenure and 
personnel of the forest rangers be made as 
permanent as possible in order that they might 
be fully qualified to act in any fire emergencies 
that might arise. The governor urged that 
State-owned timber be sold only in the event 
of its being in danger of being destroyed by 
fires and that laws governing the sales of nat- 
ural forest resources should be strictly adhered 
to. He laid special emphasis upon the value 
of preserving timber at the mouth of and along- 
side streams, in order that the waterfalls might 
be interfered with as little as possible. Dur- 
ing his tenure of office no timber along lake 
shores had been sold by the State, he said. 


The governor spoke of the codperation that 
had been shown between G. M. Conzel, acting 
State forester, and Otto Dieroke, superintend- 
ent of timber, and was pleased to learn that 
hereafter it is proposed to cruise all timber 
closely by the departments. In that way the 
timber board will have the counsel and codpera- 
tion of the forestry department. 


HYMENEAL 


GOELITZ-HARBAUGH. Mr. and Mrs. Charles 
Irwin Harbaugh, of Highland Park, Ill., announce 
the marriage of their daughter Bertha to Arthur 
G. Goelitz, which took place on Saturday, March 
8, in Highland Park. The bride’s father is presi- 
dent of the Chas. Harbaugh Lumber Co., which 
operates a number of line yards in Illinois, and 
is well known to readers of the AMERICAN 
LUMBERMAN as a wide awake lumberman who 
frequently contributes ideas to its pages. 





MALEY-WHITTEMORE. The marriage of 
Miss Virginia Whittemore, youngest daughter of 
Mr. and Mrs. Samuel Whittemore, of Evansville, 
Ind., to Henry Maley, only son of the late Claude 
Maley who was for many years senior member 
of the old firm of Maley & Wertz, in that city, 
took place on Saturday, March 8, in Evansville. 
Mr. and Mrs. Maley are spending their honey- 
moon in California. Mr. Maley’s family is a well 
known one in the hardwood industry, Maley & 
Wertz having been hardwood manufacturers for 
many years, and he is the head of the present 
firm, the Maley & Wertz Lumber Co. 


SASH, DOORS and MILLWORK 


The outlook is very favorable for continued 
good business, for the first half of the year at 
least, according to the producers and distributers 
of sash, doors and millwork gathered in Chicago to 
attend the spring meeting of the Wholesale Sash 
& Door Association, held at the Drake Hotel on 
Wednesday of this week. Altho coming from widely 
separated sections the millmen were uniformly 
optimistic in their outlook. The meeting was of a 
routine character, featured by a luncheon at which 
the manufacturers listened to a talk on the glass 
situation. E. J. Curtis, of Clinton, Iowa, a mem- 
ber of the Central Committee on Lumber Stand- 
ards, reported on the progress and present status 
of the standardization program, and some minor 
changes in the by-laws of the organization were 
considered and acted upon, 


The demand for sash, doors and millwork in 
Columbus, Ohio, territory is reported to be good. 
The mills in that section have orders booked for 
considerable special work, and are busy turning it 
out. Stocks of standard size sash and doors have 
been accumulated, in preparation of the spring 
building season, which promises to be unusually 
active. Quotations hold about steady in that 
district. Labor is reported not very plentiful. 


Factories at Omaha, Neb., are running full blast 
to keep up with the demand, which has shown a 
big increase during the past week. Prospective 
builders are making numerous inquiries. 


The Baltimore, Md., sash and door men are en- 
couraged by developments of the last week, which 
give promise that the demand will be not only 
maintained but augmented. All of the jobbers 
and producers in that district are reported to have 
sufficient business to keep them going at a good 
rate. While there have been some readjustments 
in price lists, they have been of a minor character, 
and generally in the direction of higher levels, 
altho no marked advance is noted. 

Unfavorable weather has resulted in a slight 
slowing up at the door factories and planing mills 
of Buffalo, N. Y. The month of March, however, 
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G. O. WAITS, President 


Bagdad Land & 
Lumber Co. 


BAGDAD, FLORIDA 
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We specialize in 


2x4 


We also make 
Gang Sawn 


4" Flooring, 


Car Decking —and— 

Framing and 

Yard Timbers 2 x 6 
S1S2E Standard 


YOUR INQUIRIES ARE INVITED 
Henderson-Waits 


_—_ Fi. Lumber Co. 


aul 








W. B. Harbeson 
Lumber Cc. 


DEFUNIAK SPRINGS, FLORIDA 


Producing about 40 million feet 
annually of 


LONG LEAF YELLOW PINE 


Dimension 
CAR MATERIAL 


LONGITUDINAL SIDING A SPECIALTY 














Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**‘Ask the Wholesaler’’ 


The Alger - Sullivan Lumber Co. 


ENTURY, FLORIDA 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 
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is expected to show a good improvement over 
February in the amount of building construction 
undertaken. 


According to reports from the glass trade, the 
demand for window glass has suffered from the 
unseasonable weather of recent weeks, which has 
slowed down building operations somewhat in va- 
rious parts of the country, thus curtailing the 
demand. There is said to be practically no change 
in quotations or other general conditions since the 
last report. Manufacturers claim that there is no 
possibility of an overproduction of window glass 
this year. : 





Lumber Dealers 


Make Money 


acting as our agents. There are 
a lot of farmers in your com- 
munity who can af- 
ford to own a feed 
mill. You can land 
their orders for a 


Monarch Meal 
and Feed Mill 


by installing one in your yard. Offer to grind their 
corn, oats, rye, buckwheat, etc., on shares just to show 
them the superiority of the Monarch over other mills. 
You'll make a profit on the grinding and another on 
the sale of a mill. 






Write today for full particulars. 


Sprout, Waldron & Co., monex es. 
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STOVER LUMBER CO. 


MOBILE, ALABAMA. 
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High Grade Shed Stock 


Ask For Prices. 
Headley Pine Co., Vis: 








Yellow Pine i" 


| 
| 
| 
Shop Lumber. 
STEAM DRIED—1”, 14” | 

A good cutting grade for sash, door and finish mills, 

Let us tell you more about it. 
Kentucky Lumber Co. 

SULLIGENT, ALA | 




















Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 


Ask for delivered prices. 


W.M. Carney Mill Co.,Atmore, Ala. 


MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 


High Grade 
Shed Stock 











born St.. Chicago, Ill. 

















TACOMA, WASH. 


March 8.—Curtailment of operations by the Ta- 
coma mills is developing as a result of the pres- 
ent market situation. The Puget Sound Lumber 
Co. has shut down, and the St. Paul & Tacoma 
Lumber Co., while still operating a night shift, is 
now on a 5-day week basis, closing all day on 
both Saturdays and Sundays. Other mills in the 
district are reducing their output. The logging 
camps in the Tacoma district are still operating 
at full capacity, but the curtailment by the man- 
ufacturers is expected to cause a similar reduc- 
tion in the log output before long. In spite of the 
present unfavorable market conditions, the year 
will be one of good business for the Northwest mills, 
according to a prediction made by A. H. Landram, 
sales manager of the St. Paul & Tacoma Lumber 
Co., who returned this week from a six weeks’ trip 
thru the East and the South. “The curtailment 
now being made will be reflected in the market 
very soon,” Mr. Landram declared. ‘The situation 
is clearing. The mills were making more lumber 
than the country could absorb in the absence of 
any export buying and any demand for railway con- 
struction material. I was in California and, while 
the situation there is not very encouraging just at 
present, there is plenty of building going on and, 
as soon as the surplus of lumber is absorbed, the 
demand will revive. In spite of the present de- 
pression, I feel confident that business for the 
year will be as good, or better than it was last 
year, and that the lumbermen need not be unduly 
alarmed as to the future. Conditions in the mid- 
dle West are much better than at this time last 
year.” 

Tacoma’s new building code, which will come up 
for adoption by the city commission some time this 
month, has been much improved by the changes 
incorporated by the Tacoma lumbermen, but there 
are still a number of important requirements which 
should ve modified if the lumber interests are not 
to suffer seriously. This was the opinion expressed 
by Kraemer, representative of the National Lumber 
Manufacturers’ Association, who spoke before the 
Tacoma Lumbermen’s Club at the regular meeting 
last Wednesday. Mr. Kraemer was in Tacoma last 
August, and at that time startled the club members 
by reciting some of the provisions of the proposed 
code, then almost ready for adoption, which would 
have been a severe blow to the industry, and of 
which few lumbermen had any knowledge. As the 
result of his visit, the club appointed a committee 
which got in touch with the city committee which 
prepared the code, and suggested many modifica- 
tions, most of which have since been written into 
the code. Mr. Kraemer pointed out, on his second 
visit, that several matters are still in the document 
which the lumbermen should strive to have re- 
moved. One of these is the provision allowing 
shingles to be used only on dwelling houses and 
churches, and which, if interpreted literally, would 
not allow their use on private garages, woodsheds 
and similar small structures. Another provision 
would require the construction of a brick wall 
around all retail lumber yards in the business dis- 
trict. These changes were not made by the code 
committee, but Mr. Kraemer declared he believed 
the city commission would make no difficulty about 
approving them if the lumbermen take the matter 
up when the code comes up for adoption. He sug- 
gested a committee be named to do this, On the 
motion of John E. Manley, President Lee Doud was 
named chairman of a committee of five to carry 
out this idea, with authority to name the other 
members. Mr. Kraemer agreed to attend the hear- 
ing and present the case for the lumbermen. 

A. H. Landram, sales manager for the St. Paul 
& Tacoma Lumber Co., reported briefly for the ad- 
vertising committee, outlining some of the results 
already attained by this year’s campaign. 

Ernest Dolge, president of the West Coast Lum- 
bermen’s Association, urged all the members to at- 
tend the stockholders’ meeting in Portland today. 
He declared that two matters of much importance, 
the standardization problem and the inspection 
service at rail mills, will be brought up for action. 
In regard to the standardization, he said that the 
lumbermen would be pleased to learn that the 
study of the new grades shows that the changes 
which must be made by the west Coast mills to 
conform will be relatively minor in character. 

A short market discussion closed the meeting. 
It was shown that there is little or no change'in 
the situation as reported last week. 

February building permits in number broke all 
records for that month, according to the report of 
the city building inspector. There were 307 per- 
mits filed for total construction value of $404,615. 


Last year only 241 permits were issued in Febry. 
ary. ‘There were 94 new residences started in the 


city last month. ‘Tacoma building for the firgt 
two months of the year already totals $2,755,000. 

Actual construction of the “Dream Home,” the 
feature of Tacoma’s Own Your Home Exposition 
to be held April 7 to 12, will be started next week, 
The plans have been prepared by the architects of 
the city working in codperation, and are for a 4. 
room and bath efficiency home with the conven- 
iences of a 6-room bungalow. Every modern fea- 
ture will be incorporated, and the house when com- 
pleted will represent an investment of $4,000. Ta. 
coma lumber mills are furnishing much of the 
material used in its construction. - 

A number of prominent Tacoma lumbermen are 
interested in a new firm organized to acquire real 
estate in the business district. The company has 
been named the Lumbermen’s Improvement Co., and 
is capitalized at $65,000. 

Lumber carriers at the Tacoma docks during the 
present week included the following: For Aus- 
tralia, Pennyworth, at Port dock. For the Atlantic 
coast, Sudbury, Agwistar and Willpolo, at Port 
dock; Lewis Luckenbach, at St. Paul mill; Steel 
Trader, at Puget Sound and St. Paul mills, and 
Kentuckian, at Baker dock. For California, Brook- 
dale, at Port dock; Wapama, at Terminal dock, and 
Doylestown, at Baker dock. For the Orient, Reijo 
Maru and Tyndarous, at Port dock. 

For the purpose of obtaining a uniform scheme 
of loading by mills of cars of lumber designed for 
shipment from the Port piers of Tacoma, Port 
Commissioner Edward Kloss has been making a 
tour of southwest Washington plants making sug- 
gestions along these lines. Many of the lumber 
ears arriving at the port docks are loaded in a 
careless manner, which makes unloading difficult 
and causes much delay. Mr. Kloss has been show- 
ing the millmen photographs of cars loaded in the 
proper manner. 

Victory after nine years’ fight has been won by 
the business interests of South Tacoma in their 
efforts to have that part of the manufacturing dis- 
trict restored to the switching limits of the city. 
The Interstate Commerce Commission and the 
State public service commission have concurred in 
a decision granting the application. There are a 
number of mills included in the South Tacoma dis- 
trict which will receive material benefit from the 
decision, and there is no longer the handicap of 
extra switching charges to prevent the establish- 
ment of new mills on the many fine building sites 
available in South Tacoma. 

A hearing on the application of the Pacific Mu- 
tual Door Co., of Tacoma, for reparations from the 
railroad companies for alleged overcharges on 
shipments of doors to eastern points was begun here 
today before W. H. Wagner, examiner for the In- 
terstate Commerce Commission. The case grows 
out of the Anson-Gilkey & Hurd decision, and the 
Pacific Mutual company is asking for $5,000. 

A campaign of education to obtain the observ- 
ance of the new safety standards, adopted recently 
by the State department of labor and industries, 
is being conducted by the department among the 
mills of the Tacoma district. Meetings of super- 
intendents and foremen of logging camps and mills 
are being held, at which the new rules for safety 
are explained in detail and the codperation of the 
men asked in their enforcement. 

Increased assessments on timber holdings in Pierce 
County will be made during 1924, according to an 
announcement by the county assessor this week. 
The increases were made last year, but the timber 
owners took the matter to the courts and had the 
higher assessments knocked out on the grounds 
that changes in the tax rate could be made under 
the law only every two years. The courts also 
held that proper legal notice of the change was 
not given the timber owners. The county author- 
ities declare that there will be no slip in the for- 
malities this year. 

Planting of 615,000 Douglas fir trees in the Cis- 
pus watershed, south of Mount Tacoma, will start 
the last week in March, according to an announce- 
ment by the Forest Service officials here. The 
work is part of the reforestation program for the 
area burned over in 1902, when more than 20,000,- 
000 feet of timber was destroyed. E. J. Fenley, 
deputy supervisor of the Tacoma Forest Service 
office, has been appointed to take charge of the 
work. 

A. Ohlson and A. J. Dykeman, of Tacoma, have 
organized a new mill company to build and operate 
a mill near Nisqually. The new company is known 
as the Nisqually Mill & Timber Co., and is cap- 
italized at $50,000. 

The sudden death of Charles Hagberg, which oc 
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curred two weeks ago, has caused the plans of the 
Bureka Lumber Co. for the construction of a new 
lumber mill on the tideflats to be abandoned. The 
company was organized by Mr. Hagberg and had 
purchased a 7-acre site. The deal for the site has 
peen called off, and the mill will not now be built. 

A. Anderson, of Roy, is starting the construction 
of a small lumber mill near that town. 

Under the name of the B & S Lumber Co., a 
number of business men have organized a small 
mill company capitalized at $5,000. The organ- 
jgers are John Bumgardner, C. C. Steborg and W. 
B. Osbourn. 

The Puget Sound Manufacturing Co., of this 
city, has been awarded the contract for supplying 
the millwork and interior finish for the new $1,500,- 
000 Hotel Winthrop now under construction. The 
estimated cost of this material is $50,000. 

Leonard Howarth, vice president of the St. Paul 
& Tacoma Lumber Co., has announced a gift of 
$25,000 to the new Fircrest Golf Club for the con- 
struction of a clubhouse. Mr. Howarth has been 
an ardent booster for the new club, organized last 
year, and which has as members most of the lead- 
ing lumbermen golfers. 

L. W. Field, manager of the Tidewater Cross 
Arms Co., celebrated his twelfth birthday last Fri- 
day. Mr. Field is the only Northwest lumberman, 
as far as can be learned, to have been born on Feb. 
29. 

J. G. Newbegin, president of the Newbegin Lum- 
ber Co., leaves tomorrow for California on a busi- 
ness trip. He will be away about four weeks. 


ASTORIA, ORE. 


March 8.—While total water shipments of lum- 
ber from the Columbia River during February 
amounted to 62,561,879 feet, this was 30,000,000 
feet below the January figure, in part due to the 


However, mixed-car orders seem to predominate, 
as dealers are trying to keep their stocks at a 
minimum. Inquiry from the country is improving 
daily. Northern manufacturers of white spruce 
have been experiencing considerable difficulty in 
getting their logs out, owing to unfavorable 
weather. It is said that the strike at Mountain 
mills is over. 

Harry Pearse, of Pearse & Edworthy, Peesane, 
Sask., was in the city this past week arranging 
to buy equipment to start up their new mill at 
Prairie River. They will get out about 6,500,000 
feet this year. 

Jack Thorpe, local representative of several large 
Coast mills, has returned from the West, where he 
reports having done a very nice business. He 
claims the western dealers are feeling very en- 
couraged over spring prospects. 

Theo. A. Burrows, president Theo. A. Burrows 
Lumber Co. (Ltd.), who operates two spruce mills 
in northern Manitoba, has gone to Toronto on a 
business trip. T. A. Sparks, sales manager, ex- 
pects to attend National-American Wholesale Lum- 
ber Association’s convention at Cincinnati, Ohio. 

Ernie Lythgoe, western sales representative of 
the Beaver Products Co., Winnipeg, left for 
Yoronto to attend a conference of sales managers. 


BELLINGHAM, WASH. 


March 8.—While large numbers of mills are idle 
in southeastern Washington and elsewhere, on ac- 
count of the slump in the California and Japanese 
markets, no Bellingham lumber company is pre- 
paring to curtail or to close. Inquiries among the 
cargo mills shows that not one has any plans for 
closing, and that so far as they know they will 
continue operating, most of them two shifts. This 
month happens to be very active in the cargo trade, 
and it is likely the shipments will total 20,000,000 

feet or more, as compared 





with less than 15,000,000 
feet in February. Already 
8,000,000 feet has been 











shipped, or 1,000,000 feet 
a day, and several car- 
riers will load within the 
next week for California, 
Japan, the Atlantic coast 
and Hawaii. Shipments 
were made this week to 
San Pedro, the Atlantic 
coast and Hawaii. Two 
shifts are being main- 
tained by the Bloedel 
Donovan Lumber Mills, E. 
K. Wood Lumber Co. and 
Puget Sound Sawmills & 
Shingle Co. The Morrison 
Mill Co., the Whatcom 
Falls Mill Co. and the 
Siemons Lumber Co. are 
operating one shift stead- 
ily. 

The new Hogg & 
Houghton Logging Co.’s 
Chuckanut Mountain 








A Philippine sawmill camp landing, at Limay, Bataan, across Manila Bay 


camp made its initial 
shipment this week, send- 
ing a tow to the Puget 





short month, but a decline in the foreign business 
was largely responsible. Thirty-eight vessels 
loaded lumber at the mills of the Astoria custom 
district during February, their aggregate cargoes 
being 25,467,997 feet. Of these ships, twenty-one 
took on 16,634,000 feet for California; twelve 
loaded 4,764,237 feet for foreign ports; and five 
picked up 4,069,760 feet for the Atlantic coast. 
Thirty-three vessels loaded 37,093,882 feet at the 
Portland district mills, of which 5,760,000 feet 
went to California; 24,848,768 feet to foreign 
countries, and 6,485,114 feet to the east coast. 

The Port of Astoria terminals handled a con- 
siderable amount of lumber during the month. The 
port commission is making plans for further alter- 
ations to Pier 2 which will increase its capacity 
and efficiency. It also has completed an agree- 
ment with the Westport Lumber Co. for the 
dredging of the channel to the lumber town of 


Westport. 
WINNIPEG, MAN. 


March 10.—Last week has shown somewhat of 
an improvement in the lumber situation. Whole- 
salers report some placements, because the new 
sales tax arrangement of Jan. 24 gives the whole- 
Saler a little advantage, but it is felt, however, 
that the new memorandum which the government 
recently issued is somewhat of an error and can 
not last, altho meanwhile ordering thru whole- 
Salers has saved the retailer about $1.50 a thou- 
sand. Some very attractive prices have been offered 
by certain Coast connections, and in some quar- 
ters it has been reported that certain items of 
Coast stock have been offered at about 75 cents a 
thousand lower than any price quoted last year. 


Sound Sawmills & Shingle 
Co.’s plant. It is employing an aerial system and 
has several years’ cutting. Operations at the St. 
Paul & Tacoma Lumber Co.’s camp were reduced 
to two sides, on account of a shortage of cars, 
stated Manager Everett G. Griggs, jr. 

Bellingham is giving serious thought to the 
recommendations of lumbermen that it invest $25,- 
000 in a crane at the municipal dock and that it 
materially enlarge storage space there. The city 
council was assured by J. R. Cronin, of the Earles 
Lumber & Shingle Co., and by V. S. Kelly, of the 
Whatcom Falls Mill Co., that those concerns would 
ship millions of feet over the dock if its facilities 
are increased. In view of the large expenditure 
involved, it seems likely that the city will favor 
turning the dock over to the port commission. 


The Bloedel Donovan Lumber Mills has received 
its first tow of logs from its Clallam Bay Camp. 
It contained about 1,300,000 feet, and will be 
followed by another soon. The company will ship 
five or six rafts to Bellingham each month, it is 
estimated. 

A dance that was attended by 1,500 persons was 
given for the employees of the Bloedel Donovan 
Lumber Mills March 1 under the auspices of the 
shop committees. The dance was held in the 
State Armory. 

Charles F. Nolte, president of the Commercial 
Shingle Co., was this week reélected second vice 
president of the Chamber of Commerce. 


The Bloedel Donovan Lumber Mills will again 
have a team in the Northwest Washington Base- 
ball League, and Heinie Follman will be its man- 
ager, as be has been each year since its or- 
ganization. 




















Can Prove 


the superior quality 
and uniform manu- 
facture of our lumber 
by ordering a car. 


We ship Beech, Cotton- 
wood, Cypress, Plain and 
Qtd. Sap and Red Gum, 
Plain and Qtd. Oak, Poplar, 
Sycamore,Tupelo instraight 
or mixed cars. 





We invite your inquiries. 


amber Co. 
(OEMOPOLIS, ALA. | 
| One dtipment makes @ Permanent Customer. 
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In Mixed Cars 


Pine, Hardwoods, 
Oak Flooring and 
Aromatic Red Cedar 


Why not take advantage 
of this excellent mixed car 
service to centralize your 
buying and thus save freight 
bills? You can order the 
various items according to 
their sale and in that way 
cut down your stock invest- 
ment and increase your 
turnover. 


Get in touch with us. 


Hodge-Hunt 


LUMBER CO., Inc. 


HopceE, LA. 


Members So. Pine Assn. and 
Oak Flooring Mfrs. Assn. 
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Good Values 
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° Yellow Pine 





That’s what you get 
when you send an order 
to us. 


We're equipped to 
give vou good service 
and real values on all 
standard products of both 
Long and Short Leaf 
Yellow Pine. 


Let us quote you. 


Gilchrist- 
Fordney Co. 


LAUREL, MISS. 








4 - LONGLEAF 7 


HEAVY PITCH P 1 ne 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity TIMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 


Moss Point, Miss. Sales Agents 


MILLS AT 
Moss Point 














Howison TenMile Cedar Lake 
VIRGIN 


LONGLEAF Yellow Pine 


HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 











BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘‘Tote-road and Trail,’’ just published. Here is ‘‘the 
lumberman poet’’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 


481 S. Dearborn St., Chicago, Ill. 


-ber, due to active building. 


SEATTLE, WASH. 


March 8.—The lumber market continues weak 
in this section, with no noteworthy changes in 
prices. Both dealers and manufacturers complain 
that the Atlantic coast market has been depressed 
by large transit shipments of stock originally in- 
tended for the southern California trade, and also 
by the recent increases in intercoastal steamship 
rates. With this condition existing, and with ex- 
port inquiry still small, more attention is being 
given to rail markets. Such attention has somewhat 
stimulated purchases for rail delivery, but reports 
indicate that buyers are still holding off, partly be- 
cause of unfavorable weather and partly in hopes 
of still lower prices. Latest reports from San 
Pedro are that there is not more than 1,000,000 
feet of unsold lumber on the docks there, where 
the accumulation only recently was more than 
6,000,000, and that there is only a normal amount 
of lumber in stock in southern California yards. 
These reports encourage manufacturers and deal- 
ers to believe that the California market is right- 
ing itself, and that there will be a good demand 
for lumber there the rest of this month at present 
prices, with prospects of better prices before the 
end of April. The general belief is that there will 
not be any marked improvement in the Atlantic 
coast market for the next thirty days. Steamship 
space for Atlantic coast parcel shipments will re- 
main firm at $15 during April, shippers hear, and 
the steamship companies are reported to be exact- 
ing regarding deliveries, making it difficult to book 
orders with the market in its present condition. 
Wholesalers and manufacturers are confident that 
the rail market will show an improvement before 
many days, their reports indicating that while 
city yards are well stocked, the country. yards are 
nearly bare. Few inquiries for car material are 
out, owing to the uncertainty of the railroads re- 
garding rate legislation, it is said. Mills and 
wholesale dealers are fighting shy of railroad busi- 
ness at prices offered, regarding it as too risky. 
Only one Northwestern railroad has been doing 
any noteworthy buying in recent weeks and this 
business was at prices not at all satisfactory to 
the trade. The market now is weakest, perhaps, 
on slash grain uppers, especially ceiling, and 
strongest on v.g. flooring and siding. Dimension 
appears to be holding its own. Logs are in plenti- 
ful supply because of the decrease in mill produc- 
tion, but prices are unchanged. 


In this district, the same as elsewhere on the 
north Coast, a marked tendency on the part of 
manufacturers to restore a balance by cutting down 
production is noted. Virtually all the mills have 
laid off night shifts, and some of the smaller mills 
are down. Some of the Seattle mills have turned 
most of their attention to the local market, which 
offers an outlet for a considerable amount of lum- 
Seattle residence 
building permits made a new high record in the 
week ended today, 93 permits as compared with 89 
for the previous week. The residences are all to 
be of frame construction, and the average estimated 
cost was $3,000. ‘ 


The city of Seattle is advertising for bids on 
about 9,700,000 feet of down timber that was 
felled in clearing the right of way for the trans- 
mission line of the new $11,000,000 municipal 
hydro-electric power plant now nearing comple- 
tion on the Skagit River, about 120 miles north 
of this city. ‘The timber is in Snohomish, Skagit 
and Whatcom counties. Bids will be opened March 
14. 

Ernest Dolge, of Tacoma, the new president of 
the West Coast Lumbermen’s Association, an- 
nounces that he will make a tour of the west 
Coast mills beginning March 15 and ending April 
1, covering the territory north of Eugene, Ore., to 
the British Columbia line. His purpose is to be- 
come better acquainted with the association mem- 
bership and ascertain its views on trade problems, 
at the same time explaining the association’s work 
and its plans for 1924. 

J. N. Teal, of Portland, general counsel for the 
West Coast Lumbermen’s Association, and H. N. 
Proebstel, of Seattle, traffic manager of the same 
organization, left Tuesday for Fort Worth, Tex., to 
attend a hearing in the southwest lumber rates 
ease, recently ordered reopened by the Interstate 
Commerce Commission. 

Roy A. Dailey, of Seattle, north Coast manager 
of the National-American Wholesale Lumber Asso- 
ciation, reports the following new memberships 
taken out: Pacific States Lumber Co., Tacoma; 
Thurston-Flavelle (Ltd.), Port Moody, B. C.; Can- 
ard Lumber Co., Vancouver, B. C. 


Ed T. Verd has sold his interest in and retired 
from the Bryant Lumber Co., of Seattle, of which 
he was president. 

A. S. Kerry, president A. S. Kerry Timber Co., 
which has extensive holdings on the Columbia 
River in Oregon, left this week for Honolulu on a 
vacation voyage. He will be gone about six weeks. 


CENTRALIA, WASH. __ 


March 8.—The Cowlitz Development Co., owned 
jointly by the Weyerhaeuser Timber Co. and the 
Ostrander Railway & Timber Co., has arranged for 
a rail connection with the Northern Pacific Railway, 
two miles north of Kelso. This connection wij] 
permit the Weyerhaeuser company to deliver logs 
to the Coweeman River south of Kelso to its roll- 
way at Felida, or to the Long-Bell Lumber Co,’s 
new plant at Longview. Logging operations wil] 
not begin before 1925, according to Minot Davis, 
secretary of the company. 

R. A. Long, of the Long-Bell Lumber Co., hag 
announced that the company’s sawmill at Longview 
will start operation not later than July 15. The 
building of five hundred homes for the employeeg 
is well under way, and the commercial dock con- 
struction will be started in the near future, 

The Kostiuk Lumber Co., of Chehalis, has re- 
sumed operation of its sawmill on Coal Creek, just 
north of Chehalis. 

The McCormick Lumber Co., of McCormick, hag 
been compelled to suspend operation of its logging 
camp on account of high water washing out a 
bridge across the Chehalis River. 

The Peters Logging Co. has curtailed its output 
of logs unitl market conditions are better. It re- 
cently installed a Best tractor to pick up the 
scattered timber in its logging site near Ethel. 

W. E. Hodge is opening a new camp one mile 
north of Pe Ell. The output will be poles and 
piling. “ 

George W. Owens, of Mount Vernon, has taken 
over the management of the Lakeside Western 
Lumber Co., at Port Angeles. The firm was for- 
merly known as the Hauge Lumber Co. 


PORTLAND, ORE. 


March 8.—Lloyd Hillman, traffic expert for the 
Pacific Coast Shippers’ Association, was in Port- 
land from his headquarters at Seattle during the 
week. He was a guest at the weekly luncheon of 
the Portland Lumbermen’s Club. He asserted that 
the railroads are much more prompt in disposing of 
claims now than formerly, as a result of the ac- 
tivities of the association’s claims department. W. 
B. Mack, of the George T. Mickle Lumber Co., was 
also called on by President F. W. Roblin for a few 
remarks, and in a humorous vein he said he hoped 
to forget his past as purely a manufacturer in order 
to become a good wholesaler, the branch with which 
he has now cast his lot. Before coming to Portland, 
Mr. Mack was associated with the National Lum- 
ber & Manufacturing Co., Hoquiam, Wash., and the 
Stout Lumber Co. of Oregon, at North Bend, on 
Coos Bay, with which the Geo. T. Mickle Lumber 
Co. is affiliated. Mr. Mack is one of the best 
known and popular lumbermen on the Pacific coast. 
A. W. Miller is manager of ,the Geo. T. Mickle 
Lumber Co. Its offices were recently moved into 
larger quarters in the Yeon Building. Mr. Mack 
and his family arrived here a few days ago from 
North Bend. 

T. R. C. Wilson and W. K. Loughborough, en- 
gineers from the Forest Products Laboratory, Mad- 
ison, Wis., are in Portland visiting the district 
forester’s office. Mr. Wilson is an expert on the 
tensile strength of lumber, and Mr. Loughborough 
is an authority on kiln drying. ‘They are on their 
way home to Madison from San Francisco, where 
they conducted research work for the laboratory. 

The importance of protecting the forest against 
fires and other destruction has been called vividly 
to the attention of the grammar school children 
the last two weeks thru lectures by members of 
the Forest Service. The children show deep in- 
terest in the matter, according to teachers, and 
the talks are considered of inestimable value. 

F. S. Scritsmier, general manager Lyon & Hill, 
the company which purchased from the Federal 
Government the sawmill project planned and 
partly established by the Spruce Production Cor- 
poration at Port Angeles, Wash., is in Portland 
from Port Angeles, where he now makes his head- 
quarters, disposing of the sawmill machinery as- 
sembled at Vancouver, Wash., just before the 
armistice. This machinery was included in the 
purchase, and for a time its installation in the 
buildings erected at Port Angeles for it was in- 
tended. The purchasers found the machinery too 
elaborate, however, for the use they have for it, 
and so decided to dispose of it and purchase new 
when ready to proceed with the development of 
the Port Angeles plant. Much of the machinery, 
of which there was originally about one hundred 
carloads, was sold during the week and the re- 
mainder is being figured on by companies already 
operating mills or about to install new plants. Mr. 
Scritsmier explained today that his company was 
unable to obtain the proper amount of timber at 
the present time to warrant the installation of 80 
large a mill as that designed by the Government. 
However, machinery of smaller capacity will be 
installed eventually in the buildings at Port An- 
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geles and then logs will be brought in from the 
company’s timber, cruising about 75,000,000 feet, 
over the railroad which was also included in the 
purchase. Some of the mill machinery at Van- 
ecouver has been sold to Seattle and Tacoma par- 
ties, and some has been bought by mill companies 
in Oregon. Mr. Scritsmier explained that to install 
the machinery in the Port Angeles plant as de- 
signed by the Government would involve a cost 
of $1,000,000. 


The Fred W. Roblin Lumber Co. has been named 
west Coast agent for the W. L. Shepherd Lumber 
Co., of Montgomery, Ala., which specializes in fir 
ear and railroad material and has sales offices for 
that department in the McCormick Building, Chi- 
cago, with E. M. Lockbridge as manager. 


That it might be well to go a little easy in the 
matter of rushing lumber into California was in- 
dicated here today by a telegram received from a 
large Portland concern from its Los Angeles repre- 
sentative. The telegram stated: “All kinds of 
lumber badly upset; too much unsold and transit 
stock ahead; retail business is slightly depressed. 
Dealers practically have stopped buying. Some 
mills are trying to force buying by radical price 
reductions, further disturbing conditions. Believe 
it a serious mistake to ship any consignment cars 
at present.” The substance of the telegram is con- 
curred in by several others here, who are keeping 
close tab on the California market. 


T. Y. Ballantyne, popularly known as Tom Bal- 
lantyne, has been appointed manager of the Port- 
jand Dollar Lumber Co.’s plant, and is already on 
the job, having come here from Dollarton, B. C., 
where he was manager of the Dollar Lumber Co.’s 
plant. Lloyd J. Wentworth will henceforth devote 
his time to the management of the company’s tim- 
ber interests, which are extensive. Tom Ballan- 
tyne is a brother of Jennings Ballantyne, of the 
Cobbs & Mitchell Co., who is also a well known 
and popular lumberman. Tom Ballantyne began 
his lumber career at Albany, in the Willamette 
Valley. 

John Dougall, manager of the Columbia River 
Loggers’ Information Bureau, stated today that 
camps along the Kerry railroad in the lower Colum- 
bia River district will resume operations shortly, 
after a long shutdown, due largely to a high trestle 
having been out of commission since one of the 
more severe winter storms, 


SAN FRANCISCO, CALIF. 


March 8.—The present prolonged drouth for this 
time of year, altho broken by a fairly general rain 
last week, is still an alarming condition. The San 
Joachin Valley is hard hit. Not only has there 
been less than two inches of rain within the last 
ten months, but this exaggerated drouth comes 
after a period ‘of three years with subnormal pre- 
cipitation, and the soil is extremely dry. Southern 
California is in need of water, and the condition 
of the rancher and fruit grower is reflected in the 
somewhat pessimistic views of business men in gen- 
eral. Another hard jolt for the California rancher 
is the serious inroads of the dreaded hoof and 
mouth disease, which has become very serious, and 
many fine herds of cattle have been killed by the 
State authorities. 


Reports of continued congestion at the lumber 
unloading docks in Los Angeles harbor are 
strengthened by the consequent diverting of sev- 
eral cargoes of fir lumber from the Northwest to 
the Golden Gate. Six of these vessels arrived in 
San Francisco one day this week. Unsold randoms 
have practically knocked the bottom out of the 
market at Los Angeles. Mills in the Northwest 
which have been carrying all their eggs in one 
basket, to the extent that they have depended on 
Los Angeles to take practically their entire output, 
are now facing inevitable shutdown—in fact a large 
number are closed down already. It is true that 
building activities so far are continuing to hold to 
their high record of recent months both in San 
Francisco and Los Angeles, but the lumber market 
is a buyer’s market. Large quantities of lumber 
are being sold, but not enough to absorb the “mad 
horde” arriving from the north Coast. 

A contrast to some of the more pessimistic San 
Francisco wholesalers is Duke Euphrat, of the 
Wendling-Nathan Lumber Co. Mr. Euphrat said: 
“We can sell lumber all the time because we never 
get blue.” Then Mr. Euphrat quoted a friend from 
the Sacramento Valley who said he had been thru 
many dry years in California, and that in the end 
there were never enough cars to carry the crops of 
those dry years. Mr. Euphrat is one of those who 
believe there is lots of time for good rains this 
spring. L. A. Ward, manager American Trading 
Co., says that his company is expanding its inter- 
coastal lumber business. There is such a large 
amount of real prosperity in this entire country 
that there is bound to be a large consumption of 
lumber, at least for several months. 


“Is it a city of homes or is it just a place where 


people live and work?” is the first question asked 
by prospective newcomers, according to the views of 
the city planning commission of San Francisco. 
This commission is authority for the statement 
that 55 percent of San Francisco’s buildings are 
single dwellings, indicating that it is a city of 
homes regardless of many impressions to the con- 
trary. 

Conditions in the -San Francisco market are 
healthy, with the retail lumber dealers doing a 
good business and building quite active with con- 
tinued fine weather. Altho the prolonged dry 
weather has made country yard business slow, the 
commission men are getting some city business 
right along, and expect to see improvement later 
in the year. 

The export situation is quiet, with the Japanese 
demand weak for the present and large stocks of 
Douglas fir on hand in Yokohama and Tokyo. 
Heavy shipments have been made from Pacific 
coast ports during the last few months, and the 
mills are catching up on their orders. There are 
some Australian inquiries, altho exchange is now 
unfavorable. The Redwood Export Co., this city, 
has been doing some parcel business with Australia. 


The Sugar Pine Lumber Co. held its annual 
meeting here March 8 and all of the officers were 
reélected. A. H. Fleming is president; Clarence S. 
Fleming, secretary, and H. J. Goudge, treasurer. 
FE. H. Cox has severed all connection with this com- 
pany, but continues as president of the Minarets 
& Western Railway Co., which hauls the logs from 
the camps. The sawmill at Pinedale, near Fresno, 
will be in readiness to make a big cut this season. 

Chas. R. McCormick & Co., this city, are making 
moderate shipments of fir from the Northwest to 
San Francisco, San Pedro and other California 
ports, with seven of their own fleet and three 
chartered steam schooners. The night shift has 
been taken off at the mills in St. Helens. The 
Atlantic coast demand is favorable and California 
rail business is looking up a little. 


The Standard Lumber Co., which has made a 
good winter run at Standard, will close down for 
a few days while repairs are being made. With 
fine weather and no snow, men are being sent into 
the woods. A supply of California white and sugar 
pine logs will be stored in the pond so that the mill 
can resume operations and make a good showing. 
The door factory is running full with an output of 
about fourteen hundred pine doors a day and a 
steady demand. Early construction of a double- 
band mill in the Macdoel region is expected. 


The Fruit Growers’ Supply Co. continues to 
make a cut of 200,000 feet a day with a moderate 
assortment of California white and sugar pine on 
hand. There is a good demand for No. 1 shop and 
No. 3 clear in California white pine. There is not 
much No, 2 shop being offered for sale, as this com- 
pany has been turning it into cut-stock, for which 
there is an active demand at good prices. 


S. M. Bump, who has been resident manager of 
the Fruit Growers’ Supply Co., at Susanville, has 
resigned to accept a Pacific coast position with the 
Los Angeles Lumber Products Corporation. He 
will be succeeded by E. B. Bermingham, former resi- 
dent manager at Hilt who in turn will be succeeded 
by A. E. Stonehouse, formerly assistant to Mr. 
Bump. 

The Union Lumber Co., this city, is completing 
its repairs at Fort Bragg and will soon be making 
a normal output of redwood. Good shipments are 
being made to San Francisco and other ports by 
steamer. The Glen Blair and Mendocino plants 
will furnish more redwood to be handled by this 
company. 

Good progress is being made by the California 
Door Co. on the new electrically operated sawmill 
at Diamond Springs. An output of about 150,000 
feet a day is expected. A single band mill will be 
installed. A new box factory is being erected and 
it is hoped that by May 1 the plants that were 
destroyed by fire last year will be replaced ready 
for operation. 


George Ferguson, representing the wholesale lum- 
ber firm of Davenport-Peters, of Boston, Mass., is 
here on a tour of the Pacific coast. 


Thomas Barlow Walker, president Red River 
Lumber Co., is here from Minneapolis, accompanied 
by his sons, Archie Walker, secretary, and Gilbert 
W. Walker, vice president. With Willis J. Walker, 
vice president, in charge of the San Francisco office, 
and Fletcher Walker, treasurer, at the Westwood 
plant, the whole family is together for the first time 
in years. Altho T. B. Walker is eighty-four years 
of age, he shows an interest in the progress of the 
lumber industry in California, in which his com- 
pany’s timber lands and plant at Westwood are 
large factors. A remarkable record in California’s 
white and sugar pine production has been made, 

Effective April 1, Swift Berry, secretary Cali- 
fornia Forest Protective Association, has resigned 
that position to become connected with the Mich- 
igan-California Lumber Co., Camino, Calif. 
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2" Stock 


From 8’ to 16°—No. 2 & Ber. 
A Specialty 
Our three planing mills and 
four concentration yards in 
sure you prompt deliveries 
of high grade lumber. 


We invite your 
orders. 
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Cypress Lumber Co. 


LUTCHER, LA. 
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.We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert Stark &BrownCypressCo., Lid 
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LOS ANGELES, CALIF. 


March 8.—No appreciable change occurred in the 
cargo market during the week. It remains lifeless. 
There is considerable unsold stock scattered around 
the outer harbor and, with current reports of de- 
creased export demand, a rather depressed feeling 
is apparent. Curtailment of production and the 
withdrawal of several boats from the Los Angeles 
trade are favored in many circles. Up to Thursday 
night twenty-two cargoes entered this port with 
29,025,000 feet capacity. Retail conditions con- 
tinue good, with prices well maintained. The fact 
that the severe drouth was broken this week with 
a goodly supply of rain, has tended to dissipate 
the feeling of uneasiness that has been rather pro- 
nounced in business circles for some weeks. Since 
the rain, lumbermen have expressed confidence in 
the outlook for the immediate future. 

H. W. McLeod, manager Hammond Lumber Co., 
has returned from an extended inspection trip of 
the company’s yards in the Imperial Valley. 

The Los Angeles Lumber Products Co. this week 
announced an offer of $3,500,000 first lien and col- 
lateral trust 714 percent sinking fund gold bonds. 
The proceeds of the issue, together with $1,500,000 
derived from the sale of stock, which has been 
taken by the stockholders of the company, will be 
utilized in the liquidation of the floating indebt- 
edness. 

H. B. Bruce, formerly with the Brea Lumber Co., 
is now in charge of the Antelope Valley Lumber 
Co.’s yard at Lancaster. C. H. Davies, who for- 
merly held this berth, has joined the E. K. Wood 
Lumber Co. 


SPOKANE, WASH. 


March 8.—Most Inland Empire mills are now 
running at least one shift, having started up 
again after the winter shutdown, and all will be 
active by the end of this month. While most are 
running one shift, many are operating a 
second shift or planning soon to start one, while 
a few are on the 38-shift basis. There has been 
no change this week in prices quoted, but a con- 
siderable slackening of demand. This is attributed 
largely to sympathy with conditions on the Coast. 
Inland Empire lumberman sees only reason for 
encouragement as to lumber market conditions for 
the year. 

The Long Lake Lumber Co., which started its 
first shift in the mill at Long Lake a couple of 
weeks ago, expects to put on a second shift next 
week. The company will then be employing 250 
men in the mill and woods, 

Work on a new frame factory, 88 by 206 feet, 
has been started by the Deer Park Lumber Co. as 
a separate unit of its plant at Deer Park, Wash. 
Other contemplated improvements are two new 
retail sheds, a drying and loading shed. A 70-foot 
extension to the present car loading roof will make 
it possible for all loading to be done under cover. 

J. P. McGoldrick, president McGoldrick Lumber 
Co., accompanied by Mrs. McGoldrick, left this 
week for a month’s trip to California. 

H. C. Whitehouse, architect of the firm of White- 
house & Price, was the speaker yesterday at the 
weekly luncheon of the Spokane Hoo-Hoo Club in 
the Hall of Doges, Davenport Hotel. Mr. White- 
house gave an illustrated talk on a three months’ 
study tour of Europe. 


ABERDEEN-HOQUIAM, WASH. 


March 8.—Cargo shipments of lumber from 
Grays Harbor during February totaled 99,000,000 
feet, according to unoflicial figures compiled this 
week. This total sets a new record for February 
shipments from the Harbor. There were forty-one 
coastwise vessels cleared, five for the east coast, 
sixteen for Japan, two for South America, and 
one for Mexico. 

During February, thru the Port Terminal show, 
there was handled 10,571,307 feet of lumber, logs 
and forest products. Twelve ships loaded at the 
Terminal during the month. 

The Willpolo will load at the Eureka Cedar Lum- 
ber & Shingle Co. plant about two million feet of 
lumber for the east coast. The Odin completed 
loading today at the Port Dock, and will sail 
direct to Japan carrying 3.000,000 feet of lumber. 
The Surichco shifted to the National Lumber & 
Manufacturing Co., from the North Western Lum- 
ber Co., and will later go to the Grays Harbor 
Commercial Co. to complete loading. The Sutermco 
will be due March 9th to load about two million 
feet, and will take a million of this from the Na- 
tional Lumber & Manufacturing Co. mill. Other 
vessels loading here today are for San Francisco 
and San Pedro. 

Alex Polson, president Eureka Cedar Lumber & 
Shingle Co. and the Polson Logging Co., of 
Hoquiam, returned last week from Washington, 
D. C., a trip taken by him in the interests of the 
Port of Grays Harbor. Mr. Polson stated that 
a resurvey of the Harbor will be undertaken. as 
soon as finances permit. Mr. Polson has donated 
the funds appropriated by the Commercial Clubs 


of Hoquiam and Aberdeen to cover the expense of 
his recent trip, to the Grays Harbor County De- 
velopment Bureau for use in an advertising cam- 
paign that is to be launched to exploit the re- 
sources of this section. 

E. K. Bishop, with Mrs. Bishop left Saturday for 
San Francisco, where they will sail for Honolulu 
to be gone about six weeks. 

G. E. Anderson, of the Anderson & Middleton 
Lumber Co., is in California. 


VANCOUVER, B. C. 


March 8.—March promises to be a bigger ex- 
port month than ever for the lumber mills of the 
Coast. It is estimated that nearly 50,000,000 feet 
will be despatched during the month. Beginning 
at the north, Prince Rupert, which is gradually 
forging ahead as an export point, has already 
loaded 1,000,000 ; Swanson Bay, one of the Whalen 
Pulp Co.’s plants, recently put back in commission, 
will ship at least 500,000 feet; Genoa Bay and 
small mills near Chemainus will be responsible for 
5,000,000 feet, Victoria as much more, and Van- 
couver is expected to handle 20,000,000 feet, in- 
cluding logs loaded on ships for Japan. Fraser 
River, which last month shipped from its three 
or four export mills over 6,000,000 feet, will dur- 
ing March greatly increase that amount. Already 
nearly 5,000,000 feet has left the river since March 
1. Bookings for shipment later in the season give 
promise of this rate being exceeded in the following 
months. 

Mills cutting for the export trade have been 
handling more inquiries than they are prepared to 
accept in firm orders. Capacity orders have been 
booked over the next three months at least. Car 
business is beginning to waken up, and western 
Canadian Provinces are again attracting attention, 
with the likelihood of a larger spring business than 
in the last four seasons. Local lumber consump- 
tion has not yet amounted to much, but from 
building trades there comes the information that 
this summer is expected to exceed last in construc- 
tion. It must be confessed, however, that the im- 
mediate prospect is not quite so assured as the 
builders seem to think. The total of building per- 
mits in the lower mainland cities has not yet 
reached that of last year up to this date. 

Logging operations on the Coast have swung 
forward to almost peak production during the last 
week or two. ‘Towing conditions have been fairly 
favorable, so that deliveries to the mills and to 
the booming grounds have been increasing in 
proportion, 


TUSCALOOSA, ALA. 


March 10.—The decline in volume of bookings 
must be a result of heavy order files, for mills are 
refusing to commit themselves on further business 
when the market is likely to show an improvement 
within the very near future. Some mills in the 
section are refusing to sell anything except at 
better prices than now prevail. Volume of inquiry 
is increasing, and volume of orders is gradually 
expanding, while prices have been perhaps a little 
better each week for the last two or three weeks. 
The general opinion in this section is that there 
will be a healthy demand, at possibly slightly bet- 
ter prices, within the next thirty days. Mill stocks 
are extremely short. No. 2 common and better 
dimension seems a little healthier in tone, but the 
situation is not yet satisfactory. Car material is 
not moving at satisfactory prices, and demand is 
small, Transit cars have been moving very poorly, 
and it seems that most complaints come from tran- 
sit shippers. The millman who accepts business 
for mill shipment, and gets out his orders on time, 
is pretty well satisfied. 


NEW ORLEANS, LA. 


March 10.—Local reports indicate little change 
in market conditions for the week. Southern pine 
bookings registered a small increase, a little more 
activity developed with respect to one or two of 
the hardwood items, while cypress is said to have 
moved along on an approximately even keel. The 
advance toward spring and open building weather 
is having an effect, in that most manufacturers 
look for an early improvement in buying and seem 
more and more disposed to hold their quotations 
firm. ‘This observation applies chiefly to southern 
pine, and to cypress not at all, the stability of 
cypress prices being generally recognized. South- 
ern pine and hardwood mill stocks are none too 
abundant and considerably broken. A buying drive, 
with the opening in full swing of the building 
season, should fill the order files. 

February building permits at New Orleans 
totaled $1,001,289, as compared with $832,518 for 
February of last year. Permits for the first two 


months exceed the total for the corresponding 
months of last year by $1,164,585. 

John P. Wilkes, of the John P. Wilkes Lumber 
Co., Grand Rapids, Mich., arrived in New Orleans 
last night for a combired business and vacation 
Mr. Wilkes is accompanied by his wife. 
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~. SHREVEPORT, LA. 


March 10.—The lumber market in this section 
appears to be very steady. There is a lot of 
pusiness being offered that is not finding ready 
takers, on account of the bad situation in logging 
and shipping departments of the mills. The smaller 
mills have been so handicapped that they are book- 
ing very little business. Buyers state that they 
are placing orders for considerable stock, but the 
general impression seems to prevail that there 
has been somewhat of an advance, especially on 
mixed yard orders, with mills that can get out 
that kind of stock. There has not been much im- 
provement in the weather. Several very heavy 
rains have fallen this week. Production and 
shipments are being very seriously interfered with, 
and the volume of shipments will continue light. 
On account of the physical handicaps, the industry 
does not show any great activity, but the outlook 
is excellent both for volume and prices. 

The hardwood industry is lagging somewhat on 
account of the handicaps to getting out logs. Mills 
do not want orders they can not fill. Production 
has been extremely light for three months, and the 
buyers find very little stock offered in shipping 


condition. 
“HOUSTON, TEX. 


March 10.—Orders here are plentiful, at at- 
tractive prices both for southern pine and hard- 
woods. Production and marketing conditions have 
shown marked improvement over last week, due to 
cool north winds. Shipments are moving without 
interruption. Shingles and lath, which for a time 
were depressed, are improving, altho the demand 
is not particularly brisk. 

A land sale involving more than 100,000 acres 
of timber land in Houston and Trinity . counties, 
made the latter part of last year by the Louisiana 
& Texas Lumber Co. to the Houston Land Syndi- 
cate, has just been made public. The deal involved 
several hundred tracts, ranging in size from some 
hundred to four thousand acres. It is re- 
ported that the purchase price was $725,000, of 
which $550,000 was covered by nine notes of 
$50,000 each and one note of $100,000 denomina- 
tion. Inasmuch as the timber recently has been cut, 
there will be no further cutting for several years, 
it was announced. After sufficient new growth has 
taken place, the new cutting will begin. The 
forests will be patrolled, owing to fire hazards. 


ELKINS, W. VA. 


March 10.—The market for hardwood in West 
Virginia has undergone improvement during the 
last ten days. For one thing, orders are more fre- 
quent. Tho there has been no general change in 
prices on the various grades, yet buying is decidedly 
on a large seale, and the trade in West Virginia 
is feeling much more optimistic, believing that 
there is a good volume of business in sight. Since 
the weather moderated, building activities have 
been on a little larger scale, and have been a con- 
tributing factor in stimulating orders for lumber. 


ATLANTA, GA. 


March 10.—The market is a little more quiet 
than it has been at any time since the year began, 
tho more active than at this time a year ago. 
Building items are selling well, and further sales 
improvement is noted by retailers. Weather was 
unfavorable the latter part of February. Mills are 
all operating on a steady basis, save in a few re- 
mote sections where the logging tracts are swampy. 
The lull in buying is enabling mills that cut for 
stock to replenish their assortments to some ex- 
tent, tho mill stocks are still rather low, and 
many items can not be obtained for immediate de- 
livery, due to the heavy demand for most items 
that has prevailed for the last two months. 

The B&better grades of pine flooring are showing 
an upward tendency again, 1x4-inch being around 
$44. No. 1 common is $2 to $3 off, mills quoting 
around $40. No. 2 common has advanced slightly, 
selling around $21 or a little higher for 1x4-inch. 
No. 3 common appears to be maintaining an aver- 
age of about $13.25 to $13.50. Prices for 1x3-inch 
B&better flooring have also advanced $2.50 to $3 
recently, tho all three of the common grades have 
fallen off to some extent. In B&better rough finish 
advances are reported by most mills, the 1x6- to 
12-inch advancing about $1, being quoted this week 
around $51. Some other sizes have advanced a 
little more than this. Roofers, which declined 
about $1 or so the early part of the month, have 
Since held firm. Demand from the building trades 
is fairly good. The 1x4-inch are quoted around 
$16.50, while 1x6 No. 2 common are about $22, or 
a little less; No. 3 common, about $16. For the 
1x8-inch and thicker the price is about $23, in some 
cases less. 

Demand from retailers is growing steadily with 
sales by retailers very active for this early in the 
Season. Stocks in retail yards, therefore, are much 


larger than they have been in the last couple of 
years, There continues a fairly good demand from 
the railroads, tho since March 1 this activity 
has fallen off as compared with last month. Rail- 
roads, however, are pianning one of the biggest 
construction programs in the history of the South. 
Millwork plants are buying quite actively in ex- 
pectation of a big building season. Millwork plants 
over the whole South appear to be much more active 
than they were at this time last year, and are 
booking a larger volume. Mills are continuing to 
withdraw some items from the export market, due 
to the good domestic demand. 

The Hillside Lumber Co., of Tunnel Springs, 
Ala., has completed cutting 14,000,000 feet of long- 
leaf pine in a tract acquired two years ago, and dis- 
continued operations there. It plans to move the 
plant to another location, not yet announced. 


MACON, GA. 


March 10.—Manufacturers of shortleaf pine and 
buyers have been sparring for position. Whole- 
salers appear to be waiting for the market to reach 
bottom, and manufacturers, bélieving it has al- 
ready done so, are unwilling to sell until the price 
moves upward. Some of the buyers are out of the 
market, and report that they will remain out until 
things get settled. Buyers that have orders to 
place want the stock shipped at once, and the 
mills are not always able to do this, since they can 
not load in the rain, and during the last week the 
weather has been everything but ideal, and both 
shipping and hauling have been almost demoralized. 
There are signs of some good business ahead. Some 
of the larger buyers have been sending out a few 
inquiries for large quantities of stock. 

The finish market continues strong. Demand in 
some sections seems to have slumped a little, but 
it has strengthened in other sections. Roofers are 
moving at $21 and $22, with sales at prices 50 
cents lower and higher. Not many cars were sold 
last week. The 2-inch stock is moving rather 
slowly, with prices a little stronger and orders less 
mixed than were those of a few weeks ago. 


LAKE CHARLES, LA. 


March 10.—Tho there has been less activity in 
southern pine during the last week, the market 
has not weakened to any great extent. Heavy 
shipments and production thruout this section have 
enabled mills materially to reduce their order files 
and also increase stocks. Smaller mills, a little 
alarmed because of the falling off in buying, are 
attempting to force thé market by making slight 
concessions. Larger mills, satisfied that buying 
will be resumed with the advent of warmer weather, 
are holding firmly to prices. Most mills are oper- 
ating full time, with the result that production 
is being held fairly close to normal, certainly much 
higher than usual for the season. Stocks are also 
in better shape than they were in December and 
early January, tho retailers are carrying but small 
surpluses. Demand from this immediate territory 
is holding up remarkably well, and building ma- 
terial—particularly boards, siding and flooring— 
are moving freely. Dimension has weakened slightly. 
Northern buyers are still more or less inactive, 
but are apparently preparing to enter the market, 
judging from the inquiries that are now coming 
in. Good weather has facilitated shipping and 
production. Logging camps are also very active 
and making the most of their opportunities before 
the spring rains. 


NORFOLK, VA. 


March 10.—While inquiries for both rough and 
dressed kiln dried North Carolina pine have been 
numerous, sales have been rather light. Some 
small mills, usually in need of funds, are selling 
for less than many of the larger mills are quoting. 
Wholesalers report a little better inquiry. There 
is little disposition or need to reduce prices, altho 
retailers are buying only what they absolutely 
need. The weather has been a little better for 
logging and manufacturing, and mills have got out 
a lot of old orders. They are accumulating a 
little stock for spring trade. 

There has been a fair demand for 4/4 edge 
No. 2 and better, mills selling only what they 
have in hand. There is a decided tendency to 
ask $1 more for this item in the very near future. 
No. 2 and better 4/4 stock widths, rough and 
dressed, in mixed cars have been in very brisk de- 
mand. Edge 4/4 No. 3 has been quiet. No. 3 
4/4 stock widths continue in good demand, with 
some 8-inch available for quick shipment. Prices 
are being maintained without difficulty. Sales of 
solid carlots of 5/4 and thicker edge No. 2 and 
better have been larger, and inquiries are more 
numerous. Mixed cars of these thicknesses are 
still very popular, and there is also a good demand 
for stock widths. Nos. 1 and 2 bark strips, rough, 
have been quiet, but there is a good demand for 
bark strip partition. No. 2 and better miscuts are 
less active. 

Inquiries for 4/4 edge No. 1 box, resawn rough, 
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Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. Pineora, Ga. 


SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 
CYPRESS CO. 
In territory east of Pittsburgh. 


Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 
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COLUMBUS, GEORGIA 


























If It’s 
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Wire Case-Fowler 


Case-Fowler Lumber Co. 


MACON, GEORGIA 
We are Equipped to Resaw and Surface 
J. H. Mackelduff, Manager 


Genera! Sales Office, 1234 Commercia! Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 





Chicago New England St. Louis 
James N. Woodbury, J.J. Bertholet Wm. Dings 
11S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, III. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 


The largest Poplar Mill in the World 
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W:-I-MSKEE LUMBER CO. 
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General Offices, QUINCY, ILL. 
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D2S, and D2S and resawn, have shown an increase, 
with some inquiries from box makers for rough 
edge box. Buyers are cautious. Mills making good 
stock prefer to accumulate a little rather than 
lower prices. No. 1 4/4 stock box sales have been 
very light, while inquiries have picked up a 
little. Air dried stock is preferred. Edge No. 2 
box, 4/4, has been rather quiet. No. 2 4/4 stock 
box in all widths is very active, with supply 
limited. Edge box, 5/4 and 6/4, has been quiet. 
Inquiries for box bark strips are numerous, but 
sales appear to be developing very slowly. 

There has been a slight improvement noticed in 
sales of flooring, thin ceiling, and partition, and 
inquiries have been somewhat more numerous. 
Prices show no change. There is available a very 
small surplus of strips to run into flooring ete. 
Demand for Nos. 1 and 2 bark strip partition 
continues good. Inquiries for kiln dried roofers 
have been more numerous, but sales have been 
light. Air dried roofers are weak, but mills have 
not been forced to retire as much as wholesalers 
in the North and the East. Demand for lath is 
improving. Framing, rough and dressed, is also 
moving a little better. Moldings, in cars with 
finish and stepping, are in much better demand. 


KANSAS CITY, MO. 


March 11.—In spite of the optimistic feeling 


among sales managers early in the week, business . 


was poor. Some sales managers applied even a 
stronger term to it, and looking out of their win- 
dows at snow covered roofs were not holding any 
sanguine hopes for this week. It may be said, 
however, that they do look forward to a heavy 
spring demand when spring really arrives. A num- 
ber of buyers for big retailers in Chicago and other 
eastern cities have been in the city recently looking 
over the market. One Chicago buyer said his firm 
had three outlying yards whose stock invoices 
around $70,000, while on the books there were 
orders aggregating $55,000, so that much of the 
lumber ordered could not be delivered. This story 
is typical of hundreds that come in here from both 
city and country yards, Kansas City included. 

Orville Pier, southern pine sales manager of the 
Pickering Lumber Co., said today that, while busi- 
ness the last four weeks has not been up to expecta- 
tions, reports he had heard lately from all parts of 
the country convinced him there would be a tre- 
mendous call for lumber as soon as building opera- 
tions could be resumed. 

Much the same opinion was expressed by Charles 
Pratt, representing the Louisiana Red Cypress Co., 
who said that there was a very heavy inquiry for 
cypress, but that yard buyers were holding off their 
orders on account of bad weather. 


DULUTH, MINN. 


March 11.—Distinct improvement is reported 
in the demand for all classes of lumber on this mar- 
ket. Mixed cars shipments to retail yards reached 
good proportions. The yards are admittedly carry- 
ing light stocks, and are finding it necessary to 
fill in on a liberal scale to meet the demand that has 
been developing since the beginning of the month. 
Inquiry for box lumber was received from Chicago, 
Milwaukee and other points in comparatively near- 
by territory, and some orders were booked. Eastern 
interest in both upper grades of northern pine lum- 
ber is still limited. Inquiry for box lumber was 
received from down that way, but no buisiness was 
closed. A survey of the mills in this district served 
to confirm previous advices to the effect that sup- 
plies of dry No. 3 and lower lumber are negligible, 
but that the plants are prepared to take care of 
any orders offering in northern pine better grades. 

Northern pine is firm at present list, with no 
disposition to make concessions noted in any 
quarter. Demand for lumber is expected to pick 
up steadily during the next few weeks, as house 
building operations are showing increases over 
last year and contracts have been placed for a num- 
ber of large industrial and commercial building 
projects that are scheduled to be proceeded with 
next month. Contractors are now coming into the 
market for materials to cover them. From pres- 
ent indications building operations in this district 
will be on a much larger scale than last year. 
Building permits in Duluth during February auth- 
orized construction to a value of $417,935, as com- 
pared with $244,025 during the same month last 
year. Of the total last month, $370,355 was for 
new construction, including fifty moderate priced 
dwellings, of which all but a few were of frame 
construction. 

Woods operations in northern Minnesota dis- 
tricts, as far as the smaller operators are con- 
cerned, will be practically completed within the 
next ten days. Numbers of contractors in sec- 
tions where snowfalls were lacking have already 


.closed down, and it is estimated that 40 percent 


of winter cuts of saw logs, ties and pulpwood over 
a territory extending up to 70 miles north of Du- 
luth will not be got to railroad loading stations. 


The larger loggers plan to bring out all their winter 
cuts, and have tractors available for the emergency, 

A new industry, the Commercial Woodworking 
Co., has been started at Cloquet, by J. J. De Les- 
cailles. The company will first engage in the man- 
ufacture of cores for paper rolls, wire wheels and 
similar articles, but it will enlarge its line. It ig 
the plan of the company to utilize the waste pieces 
of lumber from the sawmills, and the birch coreg 
from the toothpick factory. 


NEW YORK, N. Y. 


March 10.—The volume of 1924 building in all 
boroughs of Greater New York, as well as in the 
suburban sections, bids fair at this early date to 
eclipse anything in the past. Figures announced 
for the last few weeks, especially in Brooklyn and 
Queens, have run high into the millions and were 
the cause this week of general favorable comment 
among lumbermen, who feel that the next few 
months will see all weaknesses eliminated from 
the market. February building contracts in New 
York City and northern New Jersey amounted to 
$108,052,600, which was practically the same as 
the January figure and 87 percent increase over 
the total for the previous February. Such build- 
ing totals are unprecedented for the early months 
of the year. The average monthly total for this 
district in 1923, a record year, was $89,077,900. 
The combined total for the first two months of 
1924 was $216,627,700, or 78 percent over the cor- 
responding period last year. 

Lumber prices for the week have remained firm 




















A Philippine trainload of red luan and tanguile 
logs. The wood expert for the Philippine Gov- 
ernment, E. E. Schneider, is in the foreground. 





all along the line, with advances noted here and 
there. One of the principal gains was in southern 
pine roofers, which jumped 50 cents, with a strong 
indication of further advances. The pines gener- 
ally are holding their own in the firmest manner, 
and the demand is getting better with each suc- 
ceeding day. Prices of hardwood flooring in all 
grades are advancing, and the same is true of hard- 
wood trim. Poplar is leading the way for the hard- 
wood group, while chestnut and oak have been in- 
clined to show a slight recession. Hardwood deal- 
ers have no misgivings, one of them explained, and 
all kinds are expected to benefit from the spring 
building movement. 

J. R. Knobloch, of the Leonard Lumber Co., re- 
ports business picking up in southern pine roofers. 
He says prices are rising and mills are hesitationg 
to sell at present quotations. 

Robert A. Boyd, president Boyd-Sinclair Lumber 
Co., is one of the optimists of the hardwood trade. 
Mr. Boyd cited the building outlook as being an 
insurance that business will keep going in a pros- 
perous way. He said: ‘‘While some of the larger 
cities have their building quota filled, New York 
has not. We will feel the building boom for years 
after other cities have overcome their housing 
shortages. New York suburbs are being populated 
rapidly because of the automobile. In suburban 
New York, in Westchester, Long Island and in 
Jersey the home that costs $12,000 is going best of 
all. That’s a healthful sign. It makes for a last- 
ing building era and shows the people of moderate 
means are becoming the home owners.” W. T. 
Angline, of Asheville, N. C., has recently joined 
the Boyd-Sinclair forces as a buyer in the South. 








Geo! 
rito! 
on t 


just 
sper 


pre 
att 
sal 


than! 


i — TT. | 








1924 


nter 
ney, 
king 


nan- 
and 
t is 
eces 
ores 














MarcH 15, 1924 


AMERICAN LUMBERMAN 91 








George VanGunten is now working the Jersey ter- 
ritory for the firm, and Fred Bowden has been put 
on the Massachusetts territory. 

J. C. Morgan, of the Morgan Lumber Co., has 
just returned from Portland, Ore., where he had 
spent about a month. 

Ralph Angell, of the Babcock-Angell Lumber Co., 
reports that his firm has just leased Pier 39, 
Brooklyn, for the exclusive handling of west Coast 
products. The first boat lease was dated March 
5, and the vessel is still unloading. The Babcock- 
Angell company is the first company to make such 
an arrangement for handling its products locally. 

Edward Hamilton, president New Jersey Lum- 
bermen’s Association, recently opened up a yard 
in conjunction with his plant in Paterson for the 
exclusive handling of fir and hemlock. He recently 
purchased 1,500,000 feet of west Coast lumber 
from a New York firm, and part of it has already 
been delivered. 

Arthur E. Lane, head of the Arthur BE. Lane 
Lumber Corporation, has recently returned from 
a vacation of a month in Miami, Fla. Mr. Lane 
came home to put his business affairs in shape, 
preparatory to a trip to Cincinnati, where he will 
attend the annual of the National-American Whole- 
sale Lumber Association. 

William Henrich, of Buffalo, president North- 
eastern Retail Lumbermen’s Association, is re- 
ported improving after a long siege of illness. 

Frederic S. Palmer is stopping at the Biltmore 
Hotel, having come to New York from San Fran- 
cisco via the Panama Canal on the steamer Kroon- 
land. Mr. Palmer is sales agent of the Madiera 
Sugar Pine Lumber Co. He will attend the Na- 
tional-American convention in Cincinnati before 
returning to the Coast. 


BALTIMORE, MD. 


March 10.—The statement of exports of lumber 
and logs from Baltimore for January is as follows: 


Feet Value 
Logs and round timbers........ 72,000 $15,160 
Boards— 
PREONG ows cucnccedeccneaas 15,000 600 
OAR 2606 6eeeeeeceoecsces 345,000 22,087 
Poplar ...+. HwKeRes ceweaens 175,000 14,907 
WOIMUL sccceee Ceateueeeada 26,00 34,735 
Other hardwoods ..ccescccve 73,000 7,972 
Hardwood flooring ........... - 223,000 22,007 
Cooperage, slack ..... wtedekaas 1,156 
Fellow pine SHOOK ....ccccccses 2,509 
Veneers and plywood ......... - 80,384 2,398 
Manufactures of wood ........ 23,093 
TEOCAE 3.0.04: Save emeeeaes cteceeee veg Qeeae 


Pembroke M. Womble, dealer in southern pine 
and former president of the Baltimore Lumber Ex- 
change, is back from a trip to Bermuda, which he 
enjoyed very much. 

One of the important items of construction is the 
beginning of work on the first unit of the rebuild- 
ing plan of William Knabe & Co., piano manufac- 
turers. The corporation uses large quantities of 
fine woods. 


PHILADELPHIA, PA. 


March 10.—Business has been slowed up some- 
what by unfavorable weather, and retail yards have 
not had opportunity to get much lumber hauled to 
building operations. Prices on some items are a 
trifle weak, especially those in transit cars. Phila- 
delphia proper is busy, altho awaiting warmer 
weather. Many new building operations are get- 
ting under way, and the consumption of lumber in 
Philadelphia alone will be tremendous this spring. 
The suburban yards are just beginning to get real 
busy, but as they have a good bit of lumber on 
hand, may not come into the market as soon as 
many local yards. They claim that they have 
enough business already on their books to keep 
them busy for many months. They have bought a 
lot of transit cars, and even today will take them 
readily at a price which they think will pay them to 
store the lumber for a few months. The yards in 
the south New Jersey section are getting active, 
and are hauling lumber to many new operations. 
They have recently stopped buying as heavily as 
they did a few weeks ago. 

Prices here on most softwoods are weak, as many 
transit cars have been offered. Many cars of south- 
ern pine have been sold below the market in an 
effort to avoid demurrage charges. The following 
can be taken as a fair average of prices: Roofers 
D2S to %-inch, 1x4-inch, $26; 1x6-inch, $30.50; 
1x8-inch, $31.50. Framing, 10- to 16-foot D4S 
%-inch scant, 2x8- and 2x4-inch, $32; 2x6-inch, 
$31; 2x8-inch, $31.50 ; 2x10-inch, $32.50, and 2x12- 
inch, $33. Long lengths are in good demand. Long- 
leaf pine flooring is on the following basis: 1x3- 
inch, sap, flat, B&better, $67; No. 1 common, $56; 
No. 2 common, $30, and No. 3 common, $22. Long- 
leaf timbers are also in good demand. Prices on 
2- and 38-inch spruce have advanced $2 over those 
of March 1, and 1- and 4-inch prices have increased 
$1. The rest of the spruce list has not changed. 


Spruce lath are moving steadily and demand con- 
tinues good. 

The hardwood market is very firm, with the 
volume of sales satisfactory. Maple and oak floor- 
ing are in good demand. Cottonwood, basswood 
and buckeye are also active. 


PITTSBURGH, PA. 


March 10.—Pittsburgh lumber dealers report 
trade somewhat quiet the last month, due largely 
to bad weather which held up building operations, 
but the opinion is general that the outlook for the 
spring trade is excellent. The retail lumber yards 
and users generally have much building in sight. 
Prices continue a little weak and virtually un- 
changed, with the market more or less a buyers’ 
market. A break in the strike of building crafts- 
men in Pittsburgh is believed to portend an early 
end to the walkout, which has halted important 
building enterprises. The cement workers have 
signed up. If warmer weather finds the walkout 
ended, it will witness the start of tremendous 
building activity. From the retailers’ standpoint, 
there is every promise of a prosperous year. The 
industrial demand is not as brisk as it might be, 
the most urgent demand being for house material. 

Quotations on No. 1 southern pine in Pittsburgh 
and several Ohio cities show that prices here com- 
pare favorably. No. 1 in Pittsburgh is $50; Akron, 
$45; Dayton, $55; Cleveland, $56. Shingles, Ak- 
ron, $5.75; Cleveland, $6; Pittsburgh, $6.25. 

George BE. Evans, of the Fairchance Lumber Co., 
Fairchance, Pa., has returned from Europe after 
an absence of several months. 

E. M. Diebold, of the E. M. Diebold Lumber Co., 
East End, Pittsburgh, is again at his place of busi- 
ness after an illness of some time. 

Among members of the Retail Lumber Dealers’ 
Association of Pennsylvania spending part of the 
winter in Florida are C. F. Eggers, M. Diebold and 
J. J. Munn, of Pittsburgh; Harry Ziegler, of Du- 
quesne and W. H. Taggart, of Brownsville, all at 
St. Petersburg, and W. E. Mier, of Connellsville, at 
Orlando. A. M. Haines, of Connellsville, is motor- 
ing in Florida and spending much of his time at 
his ranch near Sarasota, Fla. 

H. F. Ball, who has been in the lumber business 
many years at Berlin, Pa., where he has con- 
ducted a yard and a small planing mill, has taken 
over the Berlin Planing Mill Co.’s plant and merged 
it with his business, largely increasing his facil- 


ities. 
JACKSONVILLE, FLA. 


March 10.—The southern pine market shows 
every little change since last week. Most mills 
report low and broken stocks, altho several of the 
smaller operators have small assortments of 
dressed items on hand. Mills in this territory are 
all running full time. Car supply is good. 

Sales of shed stock totaled about the same as 
last week, altho most of the movement was in 
mixed cars. Bookings of some mills declined owing 
to shortage of the higher grades. Flooring, in all 
grades and sizes, moved in small quantities, the 
movement was largely of the lower grades, espe- 
cially No. 2 common. Bé&better flooring is slow to 
accumulate, and most mills have very little of 
this class of stock to offer. Prices are not on 
quite as firm a basis. Orders for ceiling and 
siding have slowed up just a little, but prices are 
holding steady. Considerable quantities of resawn 
ceiling and siding are shipped from this section 
to the Carolinas, where weather is bad now. 
Partition sales were not large, with prices holding 
close to lists. 

Roofers continue to move slowly. Wholesalers 
have a large number of orders unfilled that were 
placed several weeks ago, and are reluctant to 
place additional orders until these are shipped. 
Prices on air dried roofers are: 1x6-inch, $21.50 
to $22; 1x8, 10- and 12-inch, $22.50 to $23. 
Boards are in fair demand, especially 1x6-inch, 
No. 2 common, D4S, the average price for this item 
being $26. 

Dimension and timber orders are not as fre- 
quent, and some of the mills are seeking new 
bookings for certain sizes. The small mills, with- 
out timber sizers, are offering stock at lower prices. 
It is understood that several of the car building 
companies will soon be in the market for large 
quantities of decking. Buying from this source has 
been quiet since January. 

A large amount of pine dressed stock is now 
moving into Cuba from this territory, and business 
on that island is better than it has been for a 
long time. The Nassau dealers are also buying 
much more heavily than for some months; while 
there are two sawmills in the Bahamas, the Nas- 
sau yards seem to prefer American lumber. Offer- 
ings of Cuban mahogany and Cuban cedar are now 
being received by Jacksonville wholesalers. As 
yet, there is little or no demand for these woods 
in this territory. 

Cypress prices remain unchanged and firm, with 
bookings slightly increased. There is a good de- 
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Willapa Lumber Co. 
Fir 
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Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Robert S. Burnside, 749 Railway Exch. Bldg. 
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Commission Representation Wanted. 








Commission Buying Accounts Solicited. 
E. B. HAZEN, President. F. G. WATERHOUSE, Vice-Pres. 
E. R. BLAIR, Treasurer. H. WILKINSON, Secretary. 

Mills at Albany, Oregon. 








KLAMATH LUMBER 
€& BOX COMPANY 


California White Pine 
Lumber and Box Shooks 
KLAMATH FALLS, an OREGON 

















SALES AGENTS: 
Griswold-Grier Lbr. Co. 
Evergreen Lumber Co. 





Ties 
Plank 
Long Joists 










Service 
Quality 


Long Dimension 


Timbers 


We Surface up to 
8x12-26 


Try Us 





The 


Griswold i 

; uilding, 
Lumber PORTLAND, 
Company OREGON 





MAKE your timber investments pay maximum 
‘returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear. 
born St., Chicago, Ill. 


mand by the washing machine and tank manufac- 
turers for clear heart staves, but B&better shorts 
are exceedingly hard to move. Most of these con- 
sumers are specifying clear heart, and a number 
of the mills, both in this territory and in Louisiana, 
are now getting out short cypress in this grade. 
Railroad orders are not plentiful. Band sawn 
Florida Gulf red cypress brought the following 
prices f. 0. b. cars Jacksonville this week: 


4/4 5/4 6/4 8/4 
J ee $109.00 $113.00 $115.00 $123.00 
frre 99.00 103.00 105.00 110.00 
Factory select 67.00 77.50 83.00 90.00 
SD 2s erate at 42.00 54.00 62.00 69.00 
se siwindae os 25.00 25.00 25.00 25.00 
on eee 17.00 18.00 18.00 19.00 
Clear heart 105.00 110.00 115.00 120.00 
2 error 97.50 100.00 103.00 110.00 
i 90.00 95.00 100.00 105.00 
2: er 76.00 80.00 86.00 90.00 
ED” Lsrwvawip ast 65.00 72.00 77.00 83.00 
No. 1 common 45.00 50.00 52.00 55.00 
No. 2 common 31.00 33.00 33.00 35.00 


The Florida-West Indies Corporation, Tampa, 
Fla., plans development of large timber tracts in 
Santo Domingo and to establish and cperate a big 
veneer mill and other industries in Tampa. A. F. 
Miller is president, and C. D. Haines, chairman of 
the board. 

The new mill of Foshee Lumber Co., at Willow, 
Fla., will be in full operation April 1. It has al- 
ready started to operate its new sawmill, and the 
planing mill and dry kilns will be ready to operate 
April 1. ‘ 

On the initial inspection trip of the spring sea- 
son, members of the Jacksonville Manufacturers’ 
Association yesterday went thru the plant of the 
Brooks-Scanlon Corporation, at Eastport, Fla. 

Milton N. LaBau, wholesale lumberman, of 
Jersey City, N. J., is in Jacksonville this week 
visiting the mills. Mr. LaBau is an enthusiastic 
golfer. W. O. Taylor, wholesale lumberman, of 
Lynchburg, Va.; Wm. Petria, Gulf Red Cypress 
Co., Savannah, Ga., and H. W. McDonough, of 
Boston, Mass., were in the city this week on 
business. 

Thomas J. Aycock, president of the Aycock- 
Holley Lumber Co., Jacksonville, Fla., was reélected 
president of the Duval Gun Club last Monday. 


LAUREL, MISS. 


March 10.—Prospects in the export market are 
extremely bright. The domestic market shows no 
decided change; demand continues fair, with a 
strong undertone to both the southern pine and 
hardwood markets. 

The meeting of the Southern Pine Association 
being held in New Orleans, La., this week has 
taken a great many lumbermen to that city. 

Laurel relatives and friends who went to Clinton, 
Iowa, recently for the funeral of the late Lauren C. 
Eastman were Mrs. George S, Gardiner, Philip S. 
Gardiner, Frank G. Wisner, Charles Green, Philip 
Rogers and Will Sullivan. 

A. J. Phillips, of the Steel City Lumber Co., Bir- 
mingham, Ala., was here last week on a buying trip. 


JACKSON, MISS. 


March 11.—Local manufacturers of southern 
pine report the market more active than during 
the last few weeks. However, the demand all of 
this year has been in excess of production in this 
section, and the mills have sufficient business on 
their books to relieve them from worry about the 
market. Wholesalers are buying actively. Com- 
mon boards are the scarcest item, and that in most 
demand. Altho considerable buying has been held 
back on account of bad weather in the North, the 
demand has been good practically all this year, 
and prices have not changed very much on any 
items, except that common boards show a few 
advances. Stocks are low in the South and, unless 
there is favorable weather pretty soon, there will 
be little chance to speed up production. Building 
in the South is remarkably heavy for this time of 


year, 
BOSTON, MASS. 


March 12.—Industrial demand here must be sat- 
isfied even if retail yard demand is slow, and the 
manufacturing industries of Massachusetts con- 
sume two feet of lumber where the building indus- 
try is buying one foot from the retail yards, Last 
year Massachusetts builders used more than 300,- 
000,000 board feet of lumber, while twenty manu- 
facturing industries in this State were consuming 
more than 600,000,000 board feet. Around 750,000,- 
000 feet of this aggregate was imported from out- 
side the State, much of it from the South and West. 

Eastern spruce is easier this week. There have 
been declines of 50 cents to $1 on both dimension 
and random. Eastern and northern lath are hardly 
so firm as they were, but they are still very firm 
when compared with the cheap stock now coming 
in from the Far West. 
boards are quiet at steady prices. Southern roofers 
are still being offered at the low prices prevailing 


_able to get their logs to the streams. 


Eastern and northern 


last week. Longleaf pine flooring is still fairly 
steady in price, but shortleaf is easier. Hardwood 
flooring is rather firmer, and retail yards are buy- 
ing moderately. Other hardwoods are receiving 
their full share of attention and prices show an 
upward tendency. 

Lumber and forest products imported at Boston 
during December are valued at $756,653. Of this 
total, lumber represents $107,089; manufactures 
of wood, $16,250, and woodpulp, $633,314. The 
lumber includes softwoods valued at $33,716 from 
the Maritime Provinces, and at $13,543 from Brit- 
ish Columbia; also mahogany from West Africa 
valued at $49,977. 

Building operations in Boston gained consider- 
able momentum during February, notwithstanding 
the cold, stormy weather. Building permits dur- 
ing February totaled $4,248,315, a gain of more 
than $700,000 over January, and nearly $3,000,000 
greater than February of last year. Much of this 
work will be started before April. 


TORONTO, ONT. 


March 10.—It now looks to be certain that there 
will be a fair amount of demand on retail yards 
once the season is definitely opened. Reports re- 
ceived from northern Ontario state that woods 
operations are progressing favorably. Until quite 
recently, many of the operators in the North were 
exceedingly anxious as to whether they would be 
The move- 
ment of white pine is rather slow, entirely due to 
the marketing of considerable quantities of Idaho 
stock in the New England States at lower price 
levels than usual. It now appears that this move- 
ment is about at an end, as the Idaho manufac- 
turers have disposed of most of the stock they had 
on hand for this purpose. It is therefore expected 
that this particular line of competition will fade 
out for a time, and that the market for white pine 
will improve. Present indications are that it will 
be late in May or early in June before new cuts 
from Ontario mills are ready for the market. It 
is generally believed that prices then will be firm. 
White pine culls have been strongly featured in the 
market of late, and meet a good demand. Avyail- 
able stocks of spruce are small, and prices are very 
firm. Norway pine stocks are pretty well shipped 
out, and prices therefore are ruling strong. Jack 
pine stocks are materially reduced in quantity at 
mill points, and prices show a decided tendency to 
advance. There is a good demand for lath. Before 
the new cut of latn is on the market, prices are 
expected to be firmer. 

J. K. Muir, who for the last eight years has been 
associated with the firm of Muir & Kirkpatrick, 
wholesale lumber dealers, Toronto, has disposed of 
his interest in the company and is retiring. The 
business will be continued by F. A. Kirkpatrick. 
Mr. Muir intends to take an extended trip to South 
America, and subsequently to visit the British Em- 
pire Exhibition, London, England. 


VICTORIA, B. C. 


March 8.—The three logging camps operating on 
the Canadian National are now shipping into Vic- 
toria an average of about twenty-five carloads 
daily. In addition to the logs provided by the 
Cameron camps and the Scottish and Channell 
logging companies, lumber is being shipped daily 
from the sawmills of the Deerholme, National, 
Copeman and Napier mills. The Scottish com- 
pany is now shipping about ten cars of logs a 
day; the Channel company, eight cars, and the 
Cameron company, six cars. This output will be 
substantially increased when the new Cameron 
camp starts producing and the Scottish secures 
railroad equipment ordered some time ago. All 
the logs are manufactured in Victoria, the Cam- 
eron Lumber Co. and the Canadian Puget Sound 
Lumber & Timber Co, taking most of them. 

Marking another important stage of development 
in the rapidly expanding logging and sawmill in- 
dustries along the line of the Canadian National’s 
Sooke-Cowichan line, the Cameron Lumber Co. is 
opening up a new camp at Mile 54. It already 
operates a large camp at Mile 53. The company 
now purposes to open up a new tract containing 
about 45,000,000 feet, mostly fir with several large 
stands of cedar. A complete unit of yarders and 
loaders is being installed, and the first gang of 
men went up to the new camp yesterday. 

The Cameron Lumber Co. is now operating its 
cross arm factory at Bellingham, Wash., full blast 
and has turned over to that subsidiary an order 
for 75,000 cross arms for telegraph poles ordered 
by the Western Union. 

The Scottish Logging Co. has redpened its big 
camp near Cowichan Lake, on the Island line of 
the Canadian National railways. An output of 
80,000 feet daily is expected by the company, which 
ships its logs direct to Victoria for manufacture 
into lumber by the Cameron Lumber Co., Canadian 
Puget Sound Lumber & Timber Co., and other local 
concerns. Two new engines and a locomotive have 
been installed by the Scottish Logging Company 
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at its camp at Mile 63, Canadian National Rail- 
ways, Cowichan Lake line. 


The Canadian Puget Sound Lumber & Timber 
Co. has completed construction of its new unit, 
a 4-machine shingle mill. With the single ex- 
ception of the log-stop, the whole mill is driven by 
electricity, each unit having its own motor. 

The Alberni Pacific Lumber Co.’s mill, at Port 
Alberni, is now producing about 150,000 feet of 
lumber daily, mostly fir and hemlock, which is 
being shipped to Japan and New York. Port 
Alberni has a new mill in operation, the Harbor 
Marine Co., which is owned by C. J. V. Spratt, of 
Victoria. ‘The mill has not yet been finished, but 
75,000 feet of lumber is being produced daily. It 
is expected that within about two months the out- 
put will reach 125,000 feet daily. 

“Jesse’’ James, formerly head of the James 
Logging Co., which has been operating extensively 
in the Cowichan Lake section, Vancouver Island, 
is now at Hoquiam with his partner, Dr. Watkins, 
and it is improbable that he will resume active 


management of the company. The Empire Lumber 
Co.’s property is being logged by the James people. 

Development of a new Vancouver Island lumber 
section is being undertaken by Cathels & Soren- 
son, Victoria loggmg operators. Several miles of 
railroad are being built in the Port Renfrew sec- 
tion and a new locomotive has been purchased to 
transport logs to tidewater. 


LUFKIN, TEX. 


March 10.—While prices on hardwood lumber in 
this territory are holding firm, there has been a 
slight falling off in inquiry, and business seems 
a little quieter. A great number of mills are still 
down on account of high water, and a number 
are running only part time. Dry stocks are 
largely booked up, and few mills have any lumber 
in shipping condition. Consequently there is a 
general prediction that prices will advance ma- 
terially in the near future. Gum continues to lead 
the hardwood demand, with common grades of oak 
following closely. 








GEORGE H. GRAYSON, for many years in the 
lumber manufacturing industry of Arkadelphia 
and of Clark County, Arkansas, died at his home 
in Arkadelphia on March 8. He had been a resi- 
dent of the city for most of the time during the 
last 28 years, having gone there when the various 
Grayson lumbering interests were established in 
that section. He was the son of the late William 
Grayson, of St. Louis, head and founder of the 
many Grayson interests, and was the brother 
of W. E. Grayson, of St. Louis, president of 
Graysonia-Nashville Lumber Co., the Grayson- 
McLeod Lumber Co., and other concerns. George 
H. Grayson was born in St. Louis in 1873. He 
began his lumber career with the St. Louis 
Refrigerator & Wooden Gutter Co. He went to 
Arkadelphia as secretary of the Arkadelphia 
Lumber Co., and retained that position until his 
death. When the Graysonia-Nashville Lumber 
Co. was organized he was made assistant man- 
ager of that company, and was general manager 
of the Graysonia Lumber Co.’s plant at ‘Gray- 
sonia fora time. He was also for a time assist- 
ant manager of the Grayson-McLeod Lumber 
Co., which was the successor of the old pioneer 
St. Louis firm of St. Louis Refrigerator & Wood- 
en Gutter Co., founded by his father, William 
Grayson. He was also a stockholder in the 
Ozan-Graysonia Lumber Co. Mr. Grayson was 
an early member of Hoo-Hoo and was promi- 
nent in its activities for many years. 


HARRY RITTER WHITMER, president of the 
Goshen Sash & Door Co., of Goshen, Ind., was 
found dead in his room at the family home in 
Goshen on Monday, March 3. Mr. Whitmer had 
been shot and killed and the revolver was found 
at his side. It is believed that the shooting was 
accidental as there was no apparent cause for 
suicide. Mr. Whitmer was the only son of Mrs. 
Lincoln J. Carter, now the wife of the famous 
writer of melodramas. She was in California 
with her husband at the time of the accident. 
Mr. Whitmer was also a nephew of J..A. Beane, 
newspaper publisher. He, with his wife, had re- 
cently returned from a trip to California and 
was in good health and spirits, and the family 
knows of no reason why he should have taken 
his own life. The revolver was an old one which 
had been in the house for many years, and it is 
probable that Mr. Whitmer was cleaning it or 
examining it. Mr. Whitmer was 32 years old. 
The body was found by his wife. 


GEORGE N. TIBBITS, one of the old time 
Michigan lumbermen, died at Portland, Ore., on 
March 6, aged 67. Mr. Tibbits had been identified 
with the white pine industry in the ’80s at Mus- 
kegon, Mich., and later with large interests in 
the northern peninsula. In 1898 he moved to the 
South, being interested in the red cypress opera- 
tions of Louisiana, first with the Ruddock 
Cypress Co., at Ruddock, and later building and 
operating mills at Garyville, Chacahoula and 
Vacherie. Mr. Tibbits became known as one 
of the most successful mill operators in the 
cypress industry. The Vacherie mill was the last 
he operated in the South, and he went to the 
Coast several years ago. He is survived by a 
widow and three sons: Douglas, Charles and L. 
W. Tibbits. The last is with the Black River 
Lumber Co., of Willetts, La. 

MARTIN G BAUER, president and manager 
of the Bennett Lumber & Manufacturing Co., of 
Pittsburgh, Pa., vice president of the Millvale 
Building & Loan Association, and a member of 
the Millvale borough council, died last week at 
his home there at the age of 44. Mr. Bauer had 
been a life-long resident of the Millvale suburb 
of Pittsburgh and was a member of the Lutheran 
Church and the Masonic Lodge there. He leaves 
&@ widow, four sons, a sister and two brothers. 


FRANK M. CASE, who had been in the lumber 
business in Mishawaka, Ind., for many years, 
died at the St. Joseph’s Hospital in South Bend 
on March 1 at the age of 62. Mr. Case was at 
one time one of the most prominent lumbermen 
of the southern Michigan and northern Indiana 














region. He was born in South Haven, Mich., and 
moved to Mishawaka from Three Rivers, Mich., 
where he had operated a lumber business for 20 
years. He became associated with the Frank 
Lumber Co., of Mishawaka and remained with 
that concern until two years ago when he retired 
from active business. Surviving are a widow, 
one sister, and one brother, Edward P. Case, of 
Three Rivers, Mich. 


H. 1. THOMAS, for many years associated with 
the J. R. Booth lumber manufacturing interests 
of Ottawa, Ont., died recently at Clifton Springs, 
N. Y., as the result of a nervous breakdown. 
Mr. Thomas was widely known in the lumber 
industry of Canada and the United States. For 
several years he was president of the Lumber- 
men’s Safety Association of Ottawa. He had 
been connected with the Booth interests for 
about 25 years. 


MRS. MARY A. BROWNLEE, a resident of 
Detroit for more than 60 years, and the widow 
of William G. Brownlee, founder of the Brownlee 
Lumber Co., of that city, died at her home there 
on Wednesday afternoon, March 5. She is sur- 
vived by four sons and one daughter. Two of 
the sons, W. E. and Perry Brownlee, are con- 
ducting the business established by their father. 


ROBERT MULLINS, a young lumberman of 
the Beefhide Creek section, Letcher County, 
Kentucky, died on Saturday March 8, at the age 
of 29, following a week’s illness of pneumonia. 
Mr. Mullins leaves a widow and several small 
children. He had been operating sawmills in 
that section for several years. 


ROBERT P. THOMAS, a well known Puget 
Sound lumberman, died in Seattle, Wash., on 
Monday, March 3, at the age of 87. Mr. Thomas 
was at one time head of the Fidalgo Mill Co., 
of Anacortes, and was mayor of that city for 
several terms. He had lived in Seattle fourteen 
years. 


GEORGE W. SLOAN, lumberman of Lyons, N. 
Y., died recently at his home there at the age 
of 72. Hs was in business there for 40 years or 
more. A widow and several children survive him. 
erm James Patton, will continue the 
yard. 


CHARLES E. GLAFKE, owner and manager 
of the Loggers’ Oil Equipment Co., of Portland, 
Ore., died at his home in that city on March 2. 
He is survived by a son, Clyde Glafke, of San 
Francisco, 


DAVID LEWIS, aged 49, a prominent lumber- 
man of the Yellow Creek section of Knott County, 
Kentucky, died at his home on Monday March 
10, after a brief illness following an attack of 
paralysis. Mr. Lewis leaves a widow, two sons 
and one daughter. 

















PABBA BREBEAaAa 


Company Changes Its Name 


WILLIAMSTOWN, W. Va., March 10.—An- 
nouncement has been made that the Williams- 
town Lumber Co., of this city, has changed 
its name and hereafter will be known as the 
Robert Briggs Lumber Co. The personnel, 
ownership etc. will remain the same. The 
company also has a yard at Belpre, Ohio. Both 
plants have enjoyed a steady growth and have 
complete shops. The retail department ships 
by truck not only to Williamstown, W. Va., 
and Belpre, Ohio, but also to Parkersburg, 
W. Va., and Marietta, Ohio, while the wholesale 
department ships to nearly all sections of the 
States contingent. The yards are under the 
management of C. R. Briggs, jr. 
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Dre: White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 








CALIFORNIA a 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Crocker Building. ; : 


San Francisco 


Lane Mortgage Bldg., - + Los Angeles 
Grand Central Terminal, - - New York 
McCormick Building, : : - Chicago 
W. O. W. Building, - - : Omaha 
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‘-ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. | 


Hobart Bldg,, San Francisco, Calif. 
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ALBION LUMBER CO. 
General Offices, Albion, California 
Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 








ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 


ALSO 
California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 


LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 











MACARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 
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Bastard File @ 


















The Universal 
Choice 


In planingand sawmills, 
woodworking factories, 
sash and door plantsand 
railway shops you will 
find NICHOLSON Files 
are the universal choice. 


Why?---Because for cut- 
ting wood and metal, 
for keeping other tools 
, in perfect condition 

NICHOLSON Files--- 
and Rasps---are trust- 
worthy and dependable. 


Be sure the name NICHOLSON 
is stamped on the file you buy 


Ail 


SELL 


Lh ae 


NICHOLSON Fite Co. 


PROVIDENCE,R.I.U. 


atk iciatencsmananiomaeaing | 
GUARANTEED 


Satisfaction 
Assured or 

Money 

Refunded 













The BESSLER 


MovableStairway 


produces satisfaction for the house owner and in- 
creasing profits for the dealer who sells it. The 
only patented stairway of its kind in the U. S. 


Write for details. 


The Bessler Movable Stairway Co. 


1903 E. Market Street, AKRON, O. 
New York Office, 103 Park Avenue. 











WARREN AXE & TOOL CQ. 


WARREN, PA. 


Were awarded highest 


honors Panama - Pacific GRAND PRIZE 
ommanameaminenammeimeemianal 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 














E. A. Thornton, of the E. A. Thornton Lumber 
Co., returned this week from a short vacation in 
Florida. 


George Kemler, of the Hermosa Lumber Co., is 
again on the job following a two months’ vacation 
in Florida, 


L. E. Comer, of the M. E. Leming Lumber Co., 
Cape Girardeau, Mo., called on the local trade 
during the week. 


C. A. Lucas, sales manager of the Frank Carter 
Co., Menomonie, Wis., transacted business in this 
city during the week. 


F. J. Heitmann, of the Heitmann Lumber Co., 
returned this week from California, where he has 
been vacationing for the last five weeks. 


S. F. Hodgdon, of the Oneida Cedar & Lumber 
Co., Rhinelander, Wis., visited this market a few 
days ago, calling on the company’s connections 
here. 


Minor Botts, of the Botts-DeSale Lumber Co., 
left this week for the South, where he will spend 
the next three weeks visiting the mills and, inci- 
dentally, golfing. 


R. L. Learmont, Chicago representative for the 
Industrial Lumber Co., Elizabeth, La., is on a busi- 
ness trip thru Illinois, the St. Louis (Mo.) terri- 
tory, and Indiana. 


R. R. Bailey, of the W. T. Bailey Lumber Co., 
Virginia, Minn., passed thru Chicago this week on 
his return home from Grand Rapids, Mich., where 
he has been visiting his mother. 


F. H. Marston, for many years a prominent lum- 
ber wholesaler in this market as well as operator 
of a retail yard at Northboro, Iowa, advises the 
AMERICAN LUMBERMAN that he has retired from the 
lumber business. 


Knight Halloway, son of J. T. Halloway, sales 
manager of the Hodge-Hunt Lumber Co., Hodge, 
La., has formed a connection with the Vanlanding- 
ham-Cook Lumber Co., of this city. He will sell 
to the local trade. 


The Pacific Fir Co. is the name of a concern 
which during the last week has opened an office at 
room 910, 19 South LaSalle Street. EH. C. Stock- 
dale is in charge. The company deals in cedar 
poles, fir piling and lumber. 


Mr. and Mrs. John P. Wilkes, Grand Rapids, 
Mich., are spending a few days in New Orleans. Mr. 
Wilkes is taking advantage of the meeting of the 
Southern Pine Association to meet many of his 
friends among the southern lumbermen. 


KE. M. Lockridge, manager of the railroad de- 
partment of the W. L. Shepherd Lumber Co., Mont- 
gomery, Ala., with headquarters in the McCormick 
Building, Chicago, has been spending some time in 
the South, conferring with officials of his company 
and visiting a number of the pine operations. 


J. F. Vernon, of the J. F. Vernon Lumber Co., 
Brookhaven, Miss., was expected in Chicago on 
Thursday of this week. He is on a northern trip 
for the purpose of visiting the important lumber 
markets and looking over current trade conditions 
and prospects. 


Raymond Yates, in charge of the west Coast de- 
partment of the Charles L. Baxter Lumber Co., 
this week went to Detroit, Mich., to look over trade 
conditions and prospects in that territory and to 
confer with R. G. Swartz, who has charge of the 
company’s sales office in the automobile metropolis, 


James W. Sewall, forest engineer of Old Town, 
Me., and Washington, D. C., reports that business 
is extremely good with him for this time of year. 
He has crews out in Maine, New Brunswick, Ver- 
mont, New York and Newfoundland, with over 
800,000 acres of land ahead now to cruise and 
map. 


H. C. Stone, president of the H. C. Stone Lumber 
Co., Peoria, Ill., while in Chicago this week on a 
business visit stated that he looked forward to a 
season of unusual building activity in Peoria 
County and surrounding territory. ‘There is a 
great deal of figuring on all kinds of construction 
in the cities and towns, and the farm outlook is 
good. 


Dwight Hinckley, of the Dwight Hinckley Lum- 
ber Co., Cincinnati, Ohio, passed thru Chicago this 
week on his return home from the west Coast, 
where he has spent the last three weeks visiting 
a number of the largest lumber operations in Wash- 
ington, Oregon and California, He devoted several 


days to inspecting the redwood mills of the Union 
Lumber Co, at Fort Bragg, Calif., for which com- 
pany he handles storage stock in the Ohio territory, 


Lee Shepherd, of Detroit, Mich., northern rep- 
resentative for the W. L. Shepherd Lumber Co.,, 
of Montgomery, Ala., spent a few days of this 
week calling on local connections. He reported 
that business in Detroit has been much better dur- 
ing the last fortnight, and that the outlook is 
promising. 


C. D. Cochran, of Wilson & Cochran, who oper- 
ate a lumber manufacturing plant at Lottie, La,, 
will sail on March 22 for Europe. Mr. Cochran 
expects to be abroad about five months on a com- 
bined business and pleasure trip, during which time 
he will call on concerns with whom he has been 
doing business for a number of years and size up 
conditions generally in that continent. 


William Shepeck, of the Pampa Lumber Co.,, 
Escanaba, Mich., while in the city on a business 
visit this week reported that the company has 
almost completed the construction of the new mill 
replacing the one which was totally destroyed by 
fire last fall. Stocks everywhere in the North, 
Mr. Shepeck continued, are very badly broken, 
with dry material exceedingly scarce, and the 
market holds firmly. 


F. A. Roadstrum, formerly associated with the 
Cc. B. Moore Lumber Co., Aurora, Ill, has recently 
purchased from E, A. Guild the retail lumber yard 
of W. K. Guilds’ Son, at Wheaton, Ill., and will 
hereafter devote his time to this business. Mr, 
Roadstrum is well known to lumbermen and con- 
sumers thruout northern Illinois. He was for a 
number of years traveling auditor for the Alex- 
ander Lumber Co., of Aurora. 


D. V. Swearingen, president of the Big Four 
Lumber Co., calls attention to an error that oc- 
curred in an item about the company published 
last week. P. J. Salb, secretary of the Big Four 
Lumber Co., is in charge of the company’s sash, 
door and millwork department, and not J. A. Stahl, 
as stated. Mr. Salb formerly was for twenty 
years associated with the Morgan Sash & Door 
Co. 


Charles L. Lindner, vice president of the Henry 
D. Davis Lumber Co., Portland, Ore., spent a few 
days in Chicago this week, conferring with W. J. 
Cook, eastern representative for the company, who 
makes his headquarters here. Mr. Lindner after- 
ward expected to leave for the East, where he 
would visit a number of the leading lumber dis- 
tributing centers to make a first-hand survey of 
the trade situation, 


Nils Gregertsen, president of Gregertsen Bros. 
Co., which does a large business in the Canadian 
provinces, states that Canadian demand for 
lumber at this time is more active than for 
years, both factory consumers and retailers being 
steadily on the market for important quantities. 
The grain growers in that country have been able 
to get good prices for their crops, which fact 
doubtless is responsible for much of the building 
activity there. 


L. S. Case, general manager of the Weyerhaeuser 
Sales Co., Spokane, Wash., has just returned to 
the Inland Empire following a short business visit 
to the company’s Chicago sales office. He was en- 
thusiastic regarding the prospects for a good lum- 
ber trade this spring and summer. “The agricul- 
tural districts of the middle West will use 50 to 
75 percent more lumber this year than during 
1923,” he said. “Industrial business is good, an 
especially noteworthy lot coming from the auto- 
mobile industry. I feel very optimistic over the 
conditions in the lumber industry for 1924.” 


William Bonifas, of Escanaba, president of the 
William Bonifas Lumber Co. and the Vilas County 
Lumber Co., Winegar, Wis., is expected to return 
next week from Miami, Fla., where he has been 
spending the last five weeks. William S. Winegar, 
of Winegar, Wis., president of the Winegar-Gorman 
Lumber Co., Chicago, who also has been spending 
the winter with his family at Miami, expects to 
remain there until April 1, when he will make a 
trip up the east coast, visiting Washington, D. C.; 
New York City and other points, returning home 
about May 1. 


A. H. Hendricks, of A. C. Winnor & Co., Min- 
neapolis, Minn., looked over the trade situation in 
this territory this week. He stated that many 
of the Minnesota mills are sixty days behind sched- 
ule in getting in logs for the coming season’s manu- 
facture, due to the lack of snow that has beer 
a phenomenal feature in the North this winter. 
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Oldtime loggers say that there has not been so 
little snow in the North woods for forty years. 
This is apt to find reflection in the volume of 
lumber production this year, thought Mr. Hen- 
dricks. So far as the lath industry is concerned, 
ne said that it looks as if its production during 
1924 will be hardly half of normal. Already there 
is a more or less severe shortage of lath stocks in 
all producing territories, while demand is certain 
to be heavy in view of the great volume of build- 
ing contemplated. 


Charles Dickinson, vice president and general 
manager of the E. Sondheimer Co., Memphis, Tenn., 
spent a few days of this week in Chicago on busi- 
ness matters. Mr. Dickinson reported a good 
demand for southern hardwoods and a strong 
market. Dry stocks are becoming acutely scarce. 
He pointed out the importance of the automobile 
industry in the hardwood market, saying that some 
concerns find as much as 60 percent of their busi- 
ness coming from that source. Mr. Dickinson 
said that his company’s shipments last month were 
by far the heaviest for February in the history 
of its operations. 


Arthur H. Braman, formerly sales agent for 
the Nicola Pine Mills (Ltd.), Vancouver, B. C., 
has joined the Metropolitan Lumber Co., and has 
been elected vice president of that concern. Mr. 
Braman is a Connecticutan, who was a Yale 
student at the time this country entered the war. 
He left the university in 1917, enlisted in the 
aviation corps and served as a flyer thruout the 
war. He brings to the Metropolitan the rights of 
exclusive representation in this territory for the 
Nicola Pine Mills (Ltd.), manufacturer of western 
pines, as well as of the North West Lumber Co. 
(Ltd.), a well known British Columbia producer 
of Engelmann spruce. 

Harold A. Knapp, eastern sales manager of the 
Union Lumber Co., of San Francisco, Calif., with 
headquarters in the McCormick Building, Chicago, 
returned recently from an extensive visit to the 
company’s head offices and redwood operations at 
Fort Bragg, Calif. Mr. Knapp reports that the 
redwood mills have enjoyed a consistently good 
demand for their product, and that the future 
looks most promising. Stocks are very low, and 
considerable trouble is often encountered in fill- 
ing orders. Many desirable items are as good as 
unobtainable. As an example, 1 x 4-inch clears, 
which usually is a quite plentiful item, is repre- 
sented on the company’s stock list by only a few 
thousand feet in dry condition. None of the clear 
items are in good supply, and where there are 
some stocks these are often reserved for siding 
purposes. The company has made no changes in 
its price list since last November, which illustrates 
the firm condition of the redwood market. Mr. 
Knapp said that eastern demand is very fair, both 
factory consumers and retailers being frequently 
heard from. 


John Claney, of the Lord & Bushnell Co., has, as 
chairman of Subdivision 31 of the Chicago Associa- 
tion of Commerce, been charged with raising among 
the lumbermen and woodusers of Chicago a quota 
of $3,000 for a fund to cover the financial needs 
of the Chicago Crime Commission. Mr. Claney 
states: “I do not believe there is anyone con- 
versant with conditions in Chicago who does not 
recognize the splendid results accomplished by the 
Chicago Crime Commission toward the decrease of 
crime by materially assisting in bringing the 
guilty promptly to trial, and so far as possible 
seeing to it that there is no miscarriage of justice. 
Statistics show there has been a very marked de- 
crease in practically all classes of crimes in Chi- 
cago and a great speeding up of the trials of those 
apprehended, and the credit for this is largely 
given to the commission by. those in authority.” 
Mr. Claney asks all to contribute to this worthy 
cause. Checks should be made payable to the Chi- 
eago Crime Commission and mailed to 21 North 
LaSalle Street. 
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Elected President of Atkins Pioneers 


INDIANAPOLIS, IND., March 10.—Henry F. Brink, 
of Indianapolis, was elected president of the 
Atkins Pioneers, an organization consisting of em- 
ployees and officers of EB. C. Atkins & Co., who have 
been with the firm twenty years or more, at the 
annual banquet of the organization held recently 
at the Hotel Severin. Darrell S. Mitchell was 
elected vice president, Charles F. Aumann, treas- 
urer, C. A. Newport, secretary, and Harry G. 
Meyer, assistant secretary. 

A number of new members were taken into the 
organization. In addition to a number of new 
members from Indianapolis, the following out-of- 
town members of the organization were present 
at the meeting: William DeR. Knight, Chicago; 
Walter S. Pullen, Hillsdale, Mich. ; Charles Martin, 
ea Ohio, and Harvey Avery, Traverse City, 

ch, 

The secretary’s report showed that the organiza- 
tion had about two hundred members, with two 


members, Mr. Aumann and Charles F. Fenton, in 
the service of the company for more than fifty 
years. The club was organized in 1906 with a 
membership of sixty-two. 


MERE aeaeaeaaeati 


Debut Splendid Success 


The first Chicago appearance of Socrate Barozzi, 
the Rumanian violinist, at Orchestra Hall Tues- 
day evening, was very well attended by a most 
appreciative audience of music lovers, who hope 
that Mr. Barozzi will play a return engagement 
here soon, because he lived up to his reputation of 
being an artist second only to Kreisler. Lumber- 
men have a special interest in Mr. Barozzi, as he 
is the son-in-law of Mr. and Mrs. Philip S. Gar- 
diner, of Laurel, Miss., Mr. Gardiner being one of 
the executives of Eastman, Gardiner & Co. Their 
charming and beautiful daughter and Mr. Barozzi 
were married about a year ago, having met in the 
Adirondack Mountains, where they go every sum- 
mer, both being lawn tennis enthusiasts. They 
formerly lived in Cambridge, Mass., but at present 
reside in New York City. 


National Rules Committee Meets 


The inspection rules committee of the National 
Hardwood Lumber Association held a meeting at 
the organization’s local headquarters on Tuesday 
and Wednesday of this week to consider changes 
in the National rules. On Tuesday it conferred 
with a special committee representing the various 
hardwood consuming industries, composed of W. 
A. Thomas, of Stateville, N. C., chairman of the 
lumber committee of the National Council of 
Furniture Manufacturers; W. B. Baker, of Chicago, 
secretary of the National Association of Chair 
Manufacturers; A. C. Brown, of Grand Rapids, 
Mich.; Charles J. Lundberg, of Rockford, Ill, and 
George M. Petrie, of Cadillac, Mich. 

No announcement regarding contemplated 
changes were made, but the committee will formu- 
late its recommendations and bring them before the 
twenty-seventh annual convention of the associa- 
tion, which will be held at the Congress Hotel, 
Chicago, June 12 and 13. 

Prior to this meeting of the rules committee, one 
of its subcommittees representing the veneer and 
plywood industries met for the purpose of revising 
and completing that section of the National rules 


applying to veneers, thin lumber and plywoods. The 
recommendations resulting from this conference 
will be embodied in the report of the parent com- 
mittee. 

The following members of the inspection rules 
committee attended this week’s meeting: 

Chas. N. Perrin, chairman, Buffalo, N. Y.; Frank 
Purcell, Kansas City, Mo.; W. T. Roberts, Wilmar, 
Ark.; Daniel Wertz, Evansville, Ind.; Fred Arn, 
Chattanooga, Tenn.; F. EB. Stonebraker, Bonita, 
La.; P. S. Warn, Raywood, W. Va.; J. R. McQuil- 
lan, Antigo, Wis.; J. L. Benas, St. Louis, Mo.; C. 
H. Kramer, Richmond, Ind.; O. M. Krebs, Mem- 
ae Tenn.; Geo. F. McSweyn, Memphis, Tenn. ; 

. C. Campbell, Tioga, W. Va.; Walter Curry, Cad- 
illac, Mich.; H. A. Hoover, South Bend, Ind.; Jos. 
H.- Dion, Chicago; C. V. McCreight, ae q 
Pa.; John J. Miller, Toronto, Ont. ; J. C. Wickliffe, 
New York City, N. Y.; Geo. W. Butz, jr., Wilming- 
ton, Del.; F. M. Lay, Malvern, Ark.; C. 'W. Tunis, 
Cincinnati, Ohio; H. C. Kopceke, Knoxville, Tenn. ; 
B. V. Knight, New Albany, Ind.; F. L. Zaug, New 
London, Wis.; H. A. Webster, Chicago. 


Changes in Company’s Personnel 

Sr. Louis, Mo., March 11.—Robert Abeles, presi- 
dent of the Abeles & Taussig Lumber & Tie Co., 
announces the appointment of W. E. Engel as vice 
president and general manager, to succeed the late 
DeRoo Weber, and A. H. Engler as secretary, the 
office from which Mr. Engel was promoted. Mr, 
Engel has been connected with Abeles & Taussig 
continuously since 1915, with the exception of two 
and a half years spent in the service during the 
World War. Mr. Engler has been with the com- 
pany for several years as manager of the transit 
department. 


In Active Charge of Michigan Yards 


WATERVLIET, MicH., March 10.—W. N. Beverly, 
of Ellis, Kan., has purchased an interest in the 
partnership of Rosenberg & Forbes, Watervliet, 
Mich., and on Feb. 1 took up his duties with that 
company in the active management of the yards at 
Watervliet, Millburg and Riverside, Mich. For the 
last eight years, Mr. Beverly, who is an advertising 
specialist and an enthusiastic lumberman, has suc- 
cessfully served as manager and buyer for the Nich- 
olson Bros. yard at Ellis. His connection with 
Rosenberg & Forbes will partly relieve C. C. Rosen- 
berg, who is president of the newly organized Oak- 
dale Lumber Co., of Grand Rapids, Mich. 


In the Realm of Hoo-Hoo 


Concat for Cape Girardeau Meeting 


Str. Louis, Mo., March 11.—Vicegerent Snark 
Harry D. Gaines is preparing to take a dele- 
gation of leading Hoo-Hoo, including Secre- 
tary-treasurer Henry R. Isherwood, to Cape 
Girardeau for the concatenation to be held 
March 19 in connection with the convention of 
the Southeast Missouri Retail Lumbermen’s 
Association. 

Mr. Isherwood announces the appointment by 
Snark Le Master of P. A. Quigley of Lovelock, 
Nev., as Vicegerent Snark for Nevada. 


St. Louis Club’s Activities 


Sr. Louis, Mo., March 11.—Discussion of the 
various phases of the lumber industry from the 
time negotiations are begun for the purchase of 
timber lands until the manufactured lumber is 
in the hands of the ultimate consumer is the 
program that has been mapped out for the 
meetings of St. Louis Hoo-Hoo Club No. 6. In 
this way the meetings will prove a veritable 
school of instruction in the industry. 

‘¢Timber Estimating, Financing, Location of 
Mills,’’ the first subject to be discussed, was 
taken up at today’s meeting at American Annex 
Hotel. James H. Allen, Supreme Bojum, and 
president of the Sterling Lumber Co., led the 
discussion. 

‘‘How would you proceed if I were to offer 
to sell you a tract of timber in Louisiana,’’ 
was asked of Mr. Allen by J. Carl Anderson, 
sales manager of the Gideon-Anderson Co., 
who presided. Among the things to be con- 
sidered, said Mr. Allen, would be the character 
of the neighbors with whom he would have to 
deal, railroad facilities and rates, the prox- 
imity of a sawmill or the possibilities of estab- 
lishing one, if needed; the method of financing 
the purchase. ‘‘Buy only from a_ willing 
seller,’’ continued Mr. Allen. ‘‘Act slowly; 


do not close the deal unless you have talked 
at least four times with the owner.’’ 

Sawmill operating, grading, sorting, piling, 
shipping, distribution etc., are among the sub- 
jects to be discussed. 

R. J. Cullen, of Bastrop, La., a pulp and 
paper mill man, a guest cf Mr. Allen, made a 
short talk on the value of cut-over lands, 

The meeting was in charge of the members 
of the sales and traffic staff of the Gideon- 
Anderson Co. C. F. Buckele, of that company, 
won the attendance prizo—a necktie. 

The club will give a dinner dance at Hotel 
Coronado on the evening of March 20. 


(SEG aaaes 


Shingles Topic at Club Luncheon 


Du.LutH, Minn., March 10.—The Duluth Hoo- 
Hoo Club is holding weekly luncheons each 
Monday at which trade topics are discussed. 
At this week’s luncheon a discussion on shingles 
developed. R. S. Whiting, of Seattle, Wash., 
secretary of the shingle branch, West Coast 
Lumbermen’s Association, gave a talk on the 
controversy regarding the relative merits of 
cedar and mechanical shingles. He contended 
that the great majority of the 100 cities that 
have antiwood shingle ordinances in force are 
located in southern cities where inferior shingles 
containing much pitch are in use to a great 
extent. The safety commissioner of Duluth and 
fire chiefs of Duluth and Superior were on 
hand to listen to the discussion regarding 
shingles, as the introducing of ordinance to 
prohibit the use of wood shingles is being 
agitated in both cities. The fire chief of Su- 
perior asserted that out of a tabulation of 560 
fires in that eity extending over a period of 
years only 63 were shingle fires and the losses 
sustained thru them amounted to only $1,440. 
The Duluth Hoo-Hoo will hold their next week’s 
luncheon at Cloquet as the guest of the Wood 
Conversion Co. 
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Latest Reports on Lumber Prices 








FAS Selects No. 1 com. 

Bass woop— 

4/4 $ 75.00@ . 4 $ 60.00@ 65.00 $ 50.00@ 55.00 

5/4 80.00 2 65.00@ 70.00 55.00 60.00 

6/4 85.00 + 00 70.00@ 75.00  60.00@ 65.00 

8/4 95.00@100.00 80.00@ 85.00 70.00@ 75.00 
10/4 105.00@110.00 90.00@ 95.00 80.00@ 85.00 
BrecH— 

5/8 No. 2 common & better 

4/4 70.00 75.00 60.00@ 65.00 45.00@ 50.00 

5/4 75.00 80.00 65.00@ 70.00 50.00 55.00 
6/4 80.00@ 85.00 70.00 75.00 655.00 60.00 

8/4 85.00@ 90.00 75.00@ 80.00 60.00@ 65.00 
BircH— 

4/4 125.00@135.00 100.00@110.00 55.00@ 60.00 

5/4 130.00@140.00 105.00@115.00  60.00@ 65.00 

6/4 135.00@145.00 110.00@115.00 70.00@ 75.00 
8/4 135.00@145.00 110.00@115.00 80.00 85.00 
10/4 140.00@150.00 115.00@120.00 95.00@100.00 
12/4 145.00@155.00 120.00@125.00 100.00@105.00 
Sorr ELmM— 

4/4 75.00@ 80.00 60.00@ 65.00  45.00@ 50.00 

5/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 

6/4 att 4 95.00 75.00@ 80.00 60.00@ 65.00 

8/4 100.00@105.00  85.00@ 90.00 70.00@ 75.00 


MICHIGAN HARDWOODS 


There has been no change in prevailing prices, and the following list represents present values f.o.b. Michigan mills: 


No. 2 com. 


$30.00@33.00 
32.00@35.00 
35.00@38.00 
40.00@45.00 
45.00@50.00 


35.00@40.00 
30.00@33.00 
32.00@35.00 
35.00@38.00 
40.00@45.00 


60. 00@55. 00 


30.00@32.00 
33.00@35.00 
37.00@40.00 
40.00@45.00 


No. 3 com. 


$26.00@28.00 
28.00@30.00 
a 


ne eee 
1599846 8 


20.00@ 22.00 


18.00@20.00 
19.00@21.00 
mee acini 


ae ee 


22.00@24.00 
24.00@26.00 
24.00@26.00 





FAS 
Sort ELM— 
10/4 110.00@115.00 
12/4 115.00@120.00 
16/4 135.00@140.00 
Harp MAaPLp— 
4/4 90.00@100.00 
5/4 105.00@115.00 
6/4 110.00@120.00 
8/4 115.00@125.00 
10/4 120.00@130.00 
12/4 130.00@140.00 
14/4 140.00@150.00 
16/4 150.00@160.00 


Sorr MaPLe— 


4/4 85.00@ 90.00 
5/4 90.00@ 95.00 
6/4 95.00@100.00 
8/4  100.00@105.00 


END DRIED WHITE MAPLE— 


4/4 130.00@145.00 
5/4 135.00@150.00 
6/4 140.00@155.00 
8/4 145.00@160.00 


Selects No. 1 com. No.2com. No. 3 com. 
95.00@100.00 80.00@ 85.00 45.00@50.00 .....@..... 
100.00@105.00 85.00@ 90.00 50.00@55.00 .....@..... 
120.00@125.00 105.00@110.00 55.00@60.00 See 
Hatt 4 85.00 65.00@ 75.00 35.00@40.00 16.00@18.00 
95.00@100.00 80.00@ 90.00 40.00@45.00 18.00@20.00 
160.00@105.00 85.00@ 95.00 40.00@45.00 19.00@21.00 
105.00@110.00 90.00@100.00 45.00@50.00 20.00@22.00 
110.00@115.00  95.00@105.00 50.00@55.00 22.00@24.00 
120.00@125.00 105.00@110.00 50.00@55.00 22.00@24.00 
130.00@135.00 115.00@125.00 55.00@60.00 .....@..... 
140.00@145.00 125.00@135.00 55.00@60.00 
70.00@ 75.00 50.00@ 55.00 30.00@33.00 18.00@20.00 
75.00@ 80.00 55.00@ 60.00 32.00@35.00 19.00@21.00 
80.00@ 85.00 60.00@ 65.00 35.00@38.00 20.00@22.00 
85.00@ 90.00 65.00@ 70.00 40.00@45.00 20.00@22.00 
ee 1056.000120.00 ccc Dieccce veces Devces 
reer: Serre ae «a dllbesee« 
Pre ere re” Sa cee Ga weds 
oesee@..e--- 120.00@135.00 sessas Ae 





WISCONSIN HARDWOODS AND HEMLOCK 


Prices f.0.b. Wisconsin mill points are: 


FAS Selects No. 1 com. 
AsH— 
4/4 $100.00@115.00 $ 85.00@ 90.00 $ 60.00@ 65.00 
5/4 115.00@120.00 90.00@ 95.00 65.00@ 70.00 
6/4 120.00@125.00 95.00@100.00 70.00@ 75.00 
8/4 125.00@130.00 105.00@110.00 80.00@ 85.00 
Bass woop— 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 50.00@ 52.00 
5/4 80.00@ 85.00 65.00@ 70.00 657.00@ 60.00 
6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 
{ 8/4 90.00@ 95.00 75.00@ 80.00 68.00@ 70.00 
_ BrrcH— 
i 4/4 $120.00@130.00 $ 95.00@105.00 $ 55.00@ 58.00 
4 5/4 125.00@130.00 100.00@105.00  65.00@ 67.00 
6/4 130.00@135.00 105.00@110.00 70.00@ 75.00 
8/4 1380.00@135.00 110.00@115.00 80.00@ 85.00 
Fi 10/4 135.00@140.00 115.00@120.00 95.00@100.00 
4 12/4 140.00@145.00 120.00@125.00 100.00@105.00 
it Sorr ELM— 
+: 4/4 $ 68.00@ 70.00 $ 58.00@ 60.00 $ 42.00@ 45.00 
q 5/4 78.00@ 80.00 64.00@ 66.00 50.00@ 55.00 
i 6/4 85.00@ 90.00 72.00@ 75.00 58.00@ 60.00 
t 8/4 95.00@100.00 80.00@ 85.00 70.00@ 75.00 
* 10/4 110.00@115.00 95.00@100.00 85.00@ 90.00 
¢ 12/4 115.00@120.00 100.00@105.00 90.00@ 95.00 
4 Rock ELM— 
4/4 $ 70.00@ 75.00 -2+@.....- $ 45.00@ 47.00 
! 5/4 80.00@ 82.00 | ee 50.00@ 52.00 
6/4 85.00@ 88.00 SS a 55.00@ 60.00 
8/4 85.00@ 90.00 ee 55.00@ 60.00 
10/4 90.00@ 95.00 “peas 70.00@ 75.00 
12/4 95.00@100.00 i | Se 75.00@ 80.00 








SOUTHERN HARDWOODS 


| St. Louis, Mo., March 11.—Current quotations on southern hardwoods, f.o.b. St. Louis: 


GumM— 4/4 5/4@6/4 8/4 
Qtrd. red 
\ _) \ See $ 84@ 86 $ 90@ 93 $ 92@ 95 
No. 1 com... 53@ 54 57@ 58 60@ 61 
i No. 2 com 30@ 31 32@ 34 36@ 38 
Qtrd. red, S.N.D.: 
0 ar $ 61@ 62 $ 64@ 65 $ 66@ 68 
No. 1 com 
_ aR 51@ 52 54@ 55 56@ 58 
: No. 2 com 29@ 30 30@ 32 382@ 34 
y Plain red 
} oS eee $ 78@ 79 $ 87@ 90 $ 90@ 95 
i No. l com... 49@ 50 54@ 55 61 62 
i No. 2 com Pty) 31 32 33 35 37 
} Plain sap 
{ OO aa $59@ 66 60@ 61 638@ 64 
j No. 1 com 44@ 45 47@ 49 52@ 53 
No. 2 com 25@ 26 28@ 29 28@ 29 
‘| Corronwoop— 
Drsshea ose 58@ 60 60@ 62 ...@... 
ZO. 2 COM... 45@ 46 48@ 50 ...@... 
No.2 Com..... 836@ 37 39@ 41 ...@... 
QuargTrRED WHITH OakK— 
FAS .........$135@140 $140@150 $150@155 


i 
| 
i 
u 


No. 1 com. and 


75@ 78 


80@ 85 


95@100 





No. 2 com. No. 3 com. FAS Selects No. 1com. No.2com. No.3 com. 
Harp MAPLE— 
$32.00@35.00 $18.00@20.00 4/4 $ 85.00@ on rf $ ie 00@ 75.00 $ 55.00@ 60.00 $35.00@37.00 $14.00@16.00 
35.00@40.00 19.00@21.00 6/4 100.00@11 00@ 90.00 70.00@ 75.00 38.00@40.00 16.00@18.00 
38.00@42.00 19.00@21.00 6/4 105. DOO1IE, 00 a. 00@100.00 75.00@ 80.00 40.00@45.00 16.00@18.00 
45.00@50.00 20.00@22.00 8/4 110.00@120.00  95.00@105.00 85.00@ 90.00 45.00@50.00 16.00@18.00 
10/4 120.00@130.00 105.00@115.00 100.00@105.00 55.00@60.00 one ea 
at — 110.00@120.00 100.00@110.00 60.00@65.00 .....@..... 
. OFT MAPLE— 
$32.00@33.00 $25.00@27.00 4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25.00@27.00 $16.00@18.00 
35.00@38.00 28.00@30.00 5/4  80.00@ 85.00 65.00@ 70.00  50.00@ 55.00 30.00@35.00 17.00@19.00 
36.00@38.00 28.00@30.00 6/4  85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 35.00@40.00 17.00@19.00 
40.00@42.00 28.00@30.00 8/4  95.00@100.00  80.00@ 85.00 75.00@ 80.00 45.00@50.00 17.00@19.00 
OaK— 
4/4 $115.00@120.00 $ 90.00@ 95.00 $ 60.00@ 65.00 $35.00@38.00 $15.00@17.00 
$30.00@34.00 $16.00@18.00 5/4 120.00@125.00  95.00@100.00  65.00@ 70.00 37.00@40.00 17.00@19.00 
38.00@40.00 17.00@19.00 6/4 125.00@130.00 100.00@105.00 70.00@ 75.00 37.00@40.00 17.00@19.00 
42.00@45.00 17.00@19.00 8/4  130.00@135.00 105.00@110.00 75.00@ 80.00 50.00@55.00 20.00@22.00 
48.00@52.00 - — ” HEMLOCK, No, +: S81S1E— 
55.00@60.00 --@.. 10-14’ 16’ 18-20’ 22-24’ 
60.00@62.00 .....@..... 2x 4” $33.00 36. 00 $32.00@34.00 $33.00@35.00 $38.50@40.50 $40.50@42.50 
2x 6” 28.50@30.50 29.50@31.50  32.00@34.00  37.50@39.50  39.50@41.50 
suse Hmgises Heegacyy Geeates Tee een e 
x10” -00@34. A F 3 : 37.50@39.50 39.50@41.50 
$25.00@28.00 wets sped 2x12”  33.00@35.00  34.00@36.00 35.00@37.00 385004050 40.50@42.50 
pape ee eyes (rat From prices of No. 1, for merchantable deduct $2; for No. 2 deduct $4. 
40.00@45.00 20.00@22.00 | No. 1 seen Boarpbs, 7 ‘i 
0-14’ 4 18-20’ 8-16’ 
CON EE00 IOI. | 1x 4” —$28.00@30.00 $29.00@31.00 $31.00@33.00 $35.50@37.50 $30.00032.00 
1x 6 30 50@32.50 31.50@33.50  33.00@35.00  37.50@39.50  32.00@34.00 
ix 8” 32.50@34.50  33.50@35.50  35.00@37.00  39.50@41.50  34.00@37.00 
1x10” 33.50@35.50  34.50@36.50  36.00@38.00  40.50@42.50  35.00@37.00 
0 $25.00@28.00 $16.00@18.00 1x12 34.50@36.50  35.50@387.50  37.00@39.00 41.50@43.50  36.00@38.00 
28.00@32.0 7.00 0 For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
28.00@32.00 17.00@19.00 From prices of No. 1 boards, f 
30-00 35.00 18.00920.00 PR sb oards, for merchantable deduct $3 and for No. 2 
t eS eee No. 3 hemlock rough, 6’ dl id . ad 
45,0080.00 a? wider, $1820. ug and longer: 2x4” and wider, $17@19; 1x4” and 
Memphis, Tenn., March 10.—Following are av- 
4/4 5/4@6/4 8/4 a pases wit in Memphis, and at 
Quanreesp Rep Oax— p s in e Memphis territory, based on av- 
"peed a gell- $119@115 $125@135 $135@145 erage dimensions, 14-inch and up in diameter, 
No. 1 com..... 68 70 74 IES yA 18 and 12- to 16-foot in length: 
No. 2 com..... 44@ 46 50@ 53 57@ 60 F.o.b. cars 
PLAIN WHITE OakK— Delivered Memphis 
FAS .$ 91@ 93 112@115 120@122 Memphis territory 
No. 1 ‘com. ‘and P we es 70 - a7 Variety— Per M Per M 
ee re 
No. 2 com:.... 430) 48-450 47 «470 40 | Ot snd white cak....... wom wee 
No. 3 com..... 20 ese 24 26 24 26 Poplar Shai ails ceil pink aga alae 40 to 45 30 to 40 
Sound wormy.. 35@ 38 48@ 50 50@ 52 | fim I 22 to 265 
PLAIN RED ties Ash (12” and |) eee 54 to 65 44 to 55 
OE sick cous $ 91@ 93 112@115 118@120 | Hickory (12” and up)...... 42.50 80 
No. 1 com. and 
aaa ape nagti . 60@ 61 68@ 70 75@77 Logs are classified by buyers here roughly as 
No. 2 com..... 42@ 43 45@ 47 4a7@ 49 Nos. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
PoPLAR— both. 
FAS .........$108@110 $115@118 $125@130 
Saps and sel.. 76 78 82 84 87 89 The difference in variation as between deliv- 
No. 1 com..... 56@ 58 60@ 62 63@ 65 ered prices and f.o.b. prices is based on the dis- 
No. 2 com. A.. 35 87 38@ 40 389@ 41 tance the or are hauled, and the weight of the 
No. 2 com. B.. 28@ 29 382@ 34 33@ 34 timber. ash and hickory are drawn from 
wider distances; while gum, poplar and elm can 
Sorr MaPLe— be profitably drawn into Memphis only from 
Log run... 49.50 67.50@72.50 75.50@77.50 nearby points. 
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66 ” 
SOFT TEXTURE” SOUTHERN HARDWOODS 
Cincinnati, Ohio, March 10.—Average prices, Cincinnati base, on, Virginia, West Virginia, — and Tennessee hardwoods today: 
4/4 5/4&6/4 8/4 Hickory— 4 a 5/4&6/4 BrnscH— 4/4 5/4&6/4 8/4 
ehy ee. eudweones eee +# 95@105 $ 95105 Wn CeaneaKa $ 70@ 75 $ 75 80 $ 80 85 

eae Was oes No. 1 com..... 2." @5@ 70 65@ 70 No. 1 com..... 45 0@ 55  55@ 60 
FAS .o-seeees F188@ 100 $140 the SRT No. 2 com..... mi 35@ 40 35@ 40 No. 2 com..... 28@ 33 33@ 38 33@ 38 
Selects ....... 100@105 105@110 110@115 yyaprp— 4/4 5/4&6/4 4 10&12/4 br 
No. 1 com..... 70@ 75 80@ 85 85@ 90 Oe ei ncandeveaekis “guseneda $ 78@ 83 $95@100 $100@105 $110@115 
No. 2 com..... 45@ 50 60 60@ 65 BE Rn ke Kip dtencedaeKs ceseee 55@ 60 65@ 70 5 80@ 85 yi 
Sound wormy.. 45@ 50 55@ 60 65@ 70 BE isccesenanasninegneianate 35@ 38 38@ 43 43@ 48 50@ 55 =... @.. 
UARTERED ReD OAK— WHITE ASH— 

Q BME coves dssotasidedsewsateudaaas $ 90 95 $105@115 $115@120 $125@130 $155 @160 
FAS ......++- $110@115_ ...@... «..-@... No. 1 com. and sel...........008- --. 55@ 60 70@ 75 75@ 80 954100 95@100 
No. 1 com..... 65@ 70 ..@... «GQ... No. 1 com......... snesanienetic ... 50@ 55 60@ 65 70@ 75 90@ 95 95@100 
No. 2 com..... 40@ 45 ...@... «--@... BO Bac cckccnnennsichinenes -. 80@ 35 40 40@ 45 45@ 50 50@ 55 

PLAIN WHITB AND RED OaK— 

a. ee dean we "30g 89 at 5a = ba bred VALLEY HARDWOODS 

HOICCED cc's sce ¢ b incl i — * ee ey es ? 
No. , COMB. 5.0.0: b os 70 75 75 85 Cincinnati, March 10.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 
No. 2 com..... : 5 | Gum— 4/4 5/4&6/4 8/4 Corronwoop— 4/4 5/4&6/4 8/4 
No. 3 com..... 200 22 25 28 28 30 a9 red: / / / / FAB, 6” & wadr.$ 55 / 58 $ ag ¢ = / 
Sd. wormy.... 48@ 52 57@ 60 57@ 60 TIT: $ Ete 95 s1e9gi08 $100@.106 io) ae..... ; : 

Basswoop— on? 1 F gent ie. 60 62@ 70 68@ 75 No. 3 mes. = ys : ph 
, ceeceree ed eS oy $ se bo $ e700 FAS —_ i 65 70 QUARTERED WHITE OaK— 
vO. ra 50@ 85! Ce Ge-Gtiti i...” 

No. 2 com: +... 32@ 34 37@ 42 40@ 45 | pinin red yn ee <a * a 2 *Tos@iio 

CHESTNUT— ° FAS eer Cre 85@ 90 bsg 80 6 - 110 No. 1 com..... 65 75@ 80 
a $ na 85 $100 105 a Se Rn 1 com. 45@ 50 70 No. 2 com..... 42 52@ 57 
No. 1 com..... 6 Sl 5 : ss UAR = 
ry 3 com... 7 18@ 20 20@ 21 20@ 21 Bxbds.. 13.17” 55@ 60 ...@... ...@... | @ oo Rep ose 
Sd. wormy an : tae weeaees E ae 

No. 2 com... 28@ 30 32@ 34 33@ 35 _& wider... 55 60 57@ 62 58@ 63 o a ang 83 an Ss ; g: » 
Sd. wormy and _ rom «ss @& pe 44 b> o = NG. 2 COMRs <0 « 4 «eat 
se 2 85@ 36 37@ 38 39@ 40 MaPLe— int PLAIN WHITH AND Rep Oak— 
cial 7 a Spot worms N. pees $ 85@ 90 $105@110 $110@115 

BircH— D., log run. .$ 45 $ 60 $ 70, Selects ....... 65@ 70 72@ 78 78@ 85 
We anes dan $115@120 $120@125 $130@135 Sorr Etm— 4/4 5/4 6/4 am No. 1 com..... 55 60 60 65 65 70 
No. 1 com. an ee va cecte's 0 $80 $85 $854 No. 2 com..... 40@ 45 45@ 48 45@ 50 

BOE essences 70 75 75@ 80 75@ 80 No. 1 com... 55 60 70 No. 3 com..... 21@ 23 23 26 26 30 
No. 2 com...... 33 38 38 43 40@ 42 No. 2 com 26 28 30 Sound wormy. 35 38 40@ 45 45 50 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported by the Maple Flooring Manufacturers’ 
Association, averaged as follows f.o.b. cars floor- 
ing mill basis, during the week ended March 8: 


MAPLE— 


Clear No. 1 Factory 
xl P aachret eee $84.27 $69.10 $34.85 
Me Sate anaes oo hrrs Wehiors 85.00 wanna 
MEL Fels ciecornas ewes 96.30 . 85. 35 47.84 
SP eiahiai ccs ak as ie aan 51.83 
be cane er ene ae te 63.60 45.05 onena 
RIT eee oie ware Oh ers 95.00 85.00 
BEECH— 
MUA ig iia nro 538 wee 85.30 79.90 
Brren— 
WEES «cbs nine Roehl oan Pre 34.60 
WENONG isla newness 84.93 eae seems 





OAK FLOORING 


The following are average carload prices, Mem- 
phis base, obtained for oak flooring during the 
week ended March 1, as reported by the Oak 
Flooring Manufacturers’ Association : 


1x14” 43x2%” %x1h” %x2” 
Clr. qtd. wht. ..... $147.62 seeee $110.38 
Clr. qtd. red.$102.50 109.01 ana 95.00 
Sel. qtd. wk&r. ..... 92.74 énens 82.25 
Clr. pln. wht. 87.00 101.57 sds 71.59 


Clr. pln. red. 83.82 96.87 $63.69 65.18 
Sel. pln. wht. 70.64 84.79 59.28 61.36 
Sel. pln. red. 69.33 84.92 57.65 55.35 
No. 1 common 42.00 61.80 45.88 45.75 
No. 2 common ..... 30.55 <4 Prore 


Wyx1%y” %x2” 


Cir. pln. wht. ree $92.41 
Cir Pit: POG. § .is0 $93.00 weanle anaie 
Sel. Dm. WME. esac 81.17 ahha 71.17 
No. 1 common ..... 55.97 Peer Keune 





OAK FLOORING STRIPS 


Chicago, March 12.—The following are carload 
Prices, f.o.b. Chicago, on {,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





sore WE ee Red 
Qrt Qrtd. Plain 
OBR si aise chine $159, 50 P OB. 50 $123.50 $ 88.50 
Sap clear ....... 108.50 ahaa eatin 
| 103.50 80.50 98.50 75.50 
No. 1 
COMING Socevo i eo Secccdccdactutecctduane, $ 50.50 





BLACK WALNUT 


Cincinnati, Ohio, March 11.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 


4/4 5/4 6/4 8/4 
ere $215@220 $225@230 $230@250 $240@245 
Selects oe. 155 160 165 170@175 
(es See 110@115 120 125 135@140 
: a ae 52.50 55 65 60 





The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 
New Grades 
Factory, Rough 
Factory 
Tank FAS Selects Shop Box Peck 
4/4.. hi 50 $108.50 $ bs Hr $51. 20 = 50 $27.50 
on... 123.50 113.50 63.50 35.50 29.50 


6/4...- 126.50 116.50 39. 50 66.50 35.50 29.50 
8/4.... 185.25 124.25 97.25 74.50 34.25 30.25 
10/4.... 141.25 130.25 103.25 80.25 ..... ...-. 
i. See 141.25 130.25 103.25 80.25 ..... ..... 
16/4.... 146.25 135.25 108.25 85.25 ..... 42.50 


Boards, Rough 


No.1 No.2 No.3 
1x4 to 12”, random lengths. .$53.50 $44.50 $34.50 
ores oy oe — 

Clr. hear Cc 

1x4 to 11”..$109.00 “104. 00 $ oF 00 $84.00 $74. 00 
1x2 to 11”, 

spec. waths. 109.00 104.00 94.00 84.00 74.00 
Eile «| sacces 116.00 112.00 102.00 93.00 81.00 

For 5/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 “D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
%"x4, 5 or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 

A 


B  C&btr. 
4438", from 1” stock.......«. $57.75 $48.75 $47.25 
%x8”, from 1%” stock..... 75.75 66.75 64.25 
For 10-inch, add $5. 
Lath 
No. 1 No. 2 
SEI da cunksacdivewacadennkevenses $9.25 $8.25 
RED CYPRESS— 
Old Grades— 


Factory, Rough 


No. 1 No. 1 No. 2 
FAS _ Selects =e. common common 
4/4....$105.00 0. $ 55.0 $50.00 $40.00 
5/4.... 110.00 95.00 70. 00 50.00 40.00 
€/8.... 112.00 95.00 70.00 50.00 40.00 
8/4.... 115.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 55.00 40.00 


fon) 
So 


12/4.... 135.00 120.00 Sel 6xéuee, seaue 
16/4.... 145.00 180.00 100.00  .22.. csccce 
Boards, Rough 
No. 1 com. No. 2 com. Peck 
a AD Se IP cco $55.00 pC ress 
civeakneeadbens 62.00 48.00 wees 
~ canis Caaevgutaredead  eaawe $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No.1 No.1 No.2 
FAS Selects shop com com 
CRE $ 90.00 $70.00 $46.00 $40.00 $35.00 
Tl , See 100.00 76.00 59.00 41.0 37.00 
it eee 100.00 76.00 59.00 41.00 37.00 
i 105.00 85.00 68.00 44.00 38.00 


Boards, Rough 
Selects No. 1 com. No. 2com. Peck 


oT aerrrre $75.00 $44.00 Cs ars 
De. .wxaeseas 75.00 44.00 37.00 oe 
CO ———— 77.00 44.00 > re 
Co  — 85.00 54.00 yar 
De ads ccasus  Sadseur « eaaue $29.00 





Cincinnati, Ohio, March 10.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


oe Selects, rough Pr: 
Son aeianslasbisabadndusactiaeae $74.25 9.25 
6/4 Acinstdauwednesdtaneawaceuavbas 84.25 a. 25 
WEE i cbddncaddxdadascaenduccarexe 87.25 64.25 
SPE adadiveddedaddcstesaxecenadas 95.00 kr = 
aap Rough— No. 1 com. No. 2 
Saddsedhaadeweassdidanwiweds $51.25 $42.21 25 
wana, $1S or $2S— 
Clear 
Heart A B Cc D 
ESO 0035 6 saces $107.50 $102.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory— = : mee. 4 oo 
MG A Keada i 54 95 $880 i, $87 33 25 
5&6/4 .. gu gs “3 . 27 
1. {ee 950100 41 30 
Boards— tia, A com. No. 2 com. 
EO See Uae dacacdeacudendade $40.00 $33.00 

RD CE EE ccacdadccncddsdaves 47.00 38.00 


St. Louis, Mo., March 1 -—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 
Tank Selects Shop Box 
QAR ccccacdkiwine $115.75 $ 75.75 $48.75 $30.75 
Ole Wacwuke udccce, Sane 85.75 60.75 32.7 
CIM. a ksncedadaws 123.75 88.75 63.75 32.75 
Wie’ dwcaeueuwaua 131.75 96.50 71.50 31.50 
NOs” ceddndweaens 136.75 102.75 77.25 
RAE adedasnnanes 136.75 102.75 77.25 
BOGMO suaksawwoars 141.75 107.75 8 
WG SAME BIE 6 oc ckicdccuadaed Nuvedaanale $24.75 
Common, Rough— No. 1 No. 2 No. 3 
ROMEO” ccccacddadadcaees $52.75 $43.75 $31.75 
BRON | cedccciacsawddasune 59.75 48.75 31.75 ° 


Add $2 for specified lengths on common grades. 
Finish, $1S or S2S— 


LY eae ™ ‘ 
1x4—10” . $107 0 $102 00 $ 92.00 $ 82.00 $ 7. 00 
BMOE asdsecus 114.00 110.00 110.00 90.00 - 00 
BEES” é cucecs 127.00 122.00 112.00 104.00 eeeéu 
SAG scwas :. 137.00 132.00 122.00 115.00. ..... 
Bungalow Bevel Siding— A R_ Cé&btr. 
PG sccenaderianededuuces $74.75 $65.75 $63.25 
RU. ducudwaavddesuseaawae 79.75 70.75 68.25 
on Siding— A B Cc D 
Wetdeweneuceaus $48.50 $45.00 $41.00 $23.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select shop com. com. 
Bie fia drat $ 80 $65 $42 $35 $28 
TS 87 73 55 39 31 
OPE elacentes 87 72 55 39 31 
eae 92° 76 63 43 32 
DIE cancnvade 110 82 74 oe é« 
Boards— No. 1com. No.2com. 1” random 
TED kddactrantmceens $31.00 occce 
UN cecaudeawas $40.00 32.50 oenae 
BEM edccssaeods 41.00 33.00 duane 
ME \akdeiseddpes 49.00 35.00 neataa 
Pee, TF csc ccsee $20.00 
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Jacksonville, Fla., March 10.—Following is a recapitulation of f.0.b. mill prices obtained in this territory during the two weeks ended March 8: 












































Week ended— Mar. 8 Mar. 1 Week ended— Mar. 8 Mar. 1 ¢ Week ended— Mar. 8 Mar. 1 Week ended— Mar. 8 Mar. 1 
Flooring Celling Boards Boards a 
1x4 B&better ........ $49. 00 $49.14 1ex3% sank. epeadiow Hoa 40.00 B&better— No. 1 common— a 
Oe ee 44.03 INO, 1COM. .cce aeccs 35.00 TOTO 865 ccpewaseesead oese® 54.00 5/4x12 D4S E 
No. 2 com......... rt 19.92 90500 DOM. 6.06.4) see TOD FB eo cesic.c sins eaeieci ion -- 54.00 pron! ons en 62.50 “ 
—i«...... 12.60 | 7x3% B&btr. ........ ens owen 54.00 reer ted tr tree cesses 49.00 a 
1x3 B&btr. rift 20720. 277" 82°60 BO, 8 OOM, ncns sence BNO | ERB TOU on ncevcnacccne . 45.75 53.25 ee eo vores 49.00 
So. § com, rift... 3700... A BE cen: orren- SEED Ec hbnaso.nsesounecues 53.73 /4x4&up Rough .... ..... 52.00 Fie 
B&btr. flat ............ 57.92 Siding TS RIASS, ois <oio.c2sleib.0:si0 ojo: cuibeiin 55.55 | No. 2 comrnon— I 
No. 1 com. flat... ..... 48.66 | novelty, 1x6”— 1X10 ROUBN «oc éoeecce R200) scene 1x es By 
No. 2. com. flat... ..... 19.67 Bat z 45.07 | 1X12, D4S «owes eee ees 65.40 58.00 1x Msdele I 
No. 3 com. flat .... ..... 11.00 N ce Bicleie 81a j9:0 8 18:8 nits gorgg | 1x4 to 12 D4S ......... BHOD” cues, |. Aig 29°55 
1x6 No. 2 com......... 23.14 23.11 eae ee keeeeeys 3466 =" 1x5 to 12 Rough ...... «++. 50.12 1x 24.8 
.? Rs 2 OO ob ncesenen 24.96 25.15 | 574510 ; 63.00 83 
No. 3 com......... 18.00 18.50 5/4X10 D2S wees eeeeee coarse 3.0 1x 29.00 
NO. 3 COM. ...s.eeeee veeee EUGT | G/4x18 DEB occccvccess scone, “ORNES 1x10 Shipla : 31.0 1x: 
Partition Bevel— 5/4x12 Rough ........ 65.00 ..... i212 DAN ‘= 1x! 
faa No. 1 com. .......... ss. 22.50 x reese 22.00 
1x4 B&btr. ............ 50.50 49.37 No 2 5/4x6 to 12 D4S ...... «6. 55.00 ix 64 up D48 ....... otis: _ 
INO. 2 COM.......0¢ oe evsee 46.00 tiene — wxer—°* °°" 11.50 | 674x6 to 12 Rough .... ..... 57.00 5 /axk WAS -. o.oo c ccc 25.00 ..... 
No. 2 com......... 23.03 23.30 a 34.80 31.00 | 8/46 to 12 Rough .... ..... 56.67 yee eee LS een 
Mo. $ com. ........ coves 18.50 Rs BOOUR,. occ vccenes 30.00 27.00 | No. 1 common— 5/4x6 D4S ......--5. 27.00 wee, 
_ Shingles No. 2 COM. ....+-+045 16.00 16.00 UE  cccuseces . weeee 44.00 | NO. 3 common— | 
4x18 No. 2 Pine................ 2.71 Lath, Std. 4-Foot TCT. see ae Mare Re 47.00 15 <0 | See ener meme TEGO” Foes, KX 
Roofers No. 1 kiln dried ...... 3.87 3.90 pg AL EO eater 55.00 PRE ae SEG DIG i voces ipeeinn teks 18.00 
BS DUO, 2 ODM. ccccecce svese 46.50 INO, 1 Bil GLICG 6.650000 iets 3.00 $54 £0.32 DSB iscccs 44.00 44.00 1x6 & 8” DiS ..cecy F600 Kine ) 
No. 2 com. ....... 22.00 24.77 DIO; 2 BECO s.6:0:08.6:0:0.010% er 3.40 6/4510 DGS o566000006 s0k00 WOO 1X8 BHIDIAD occas ascac. cevee 
The following f.o.b. mill prices are taken from sales made during week ended March 8 in sections named: Re 
Bir- Hat- Kan- Bir-- Hat- Kan- ‘ Bir- MHat- Kan- 
Alex- ming-___ ties- s8as Alex- ming-__ ties- sas Alex- ming-__ ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, B 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Boards, $18 or S28 f . Shortleaf Timbers - 
1x3” EG B&better reeenaieas 81.00 80.00 84.29 83.16 Other lengths ...... 0 ..... 0 ceeee ..ees 89.82 | No. 1 rough, 20’ and under: 
SMauadson duane 70.00 ..... 62.50 ..... 1x12”, 14 and 16’.. 52.06 11... ill... BP eee ee eeeeeeeee teens teens seeee 27.23 
PAKN5050094090%. SSOK. enwes cove See ERGY TORIES: oscecs sens -cnves: -6:6000.. RIOD 10” sence eeeeeeeeeeeeeens trees cores 80.00 
ni ae No. 2, (all 10 to 20’): Sie MS oR aR TE ROAD eevee Cas0e re 
350 20 22" cin ccexnes behinia. ane hse eases Plaster Lath 
DRS pad suckmeicman anes OS SO OO BE occas, CQO 1 WO ASG icc akecccnes 8.85 4.25 ..... 4.07 lu 
ixi9" siskeesanGuss 20.47 34.75 23.33 aoe TON Gl A osccnuantesianes 295 - 200 ice BR Cc 
a) een y cea ‘ 
No. 3, (all lengths) : 4 5 Byrkit Lath 
ExO £6 22" ..oeoscese. absve 19.50 20.32 ..... a eer Sin eeeas wears 15.64 
oS ae 20.00 20.00 19.00 19.46 8 and 10? .nccccesccvcccvcces eecce ccove cooce 17.75 
EO ROS 20.00 19.94 19.50 19.82 12’ and longer ...... pea ales. |e euon o6c%0 “ovens ceene 
ES oo sucacckswces 20.88 20.67 20.00 20.09 Car Material N 
No. 4, all widths and (All 1x4 and 6”): 
ERE: 64.0405004003% ccoee 12.00 8.49 10.25 Bé&better, 9 and 18’..... ee wees. oc Tee 
Roofers 10 and. 20’..... Sues . “nea sess AOA N 
1 OGM OE, <A a rr sotste GEBO” cicnis. enee No. 1, 9 and 18’........ seers 39,00 ..... 43.20 
BIEN Rtsensacevanmean ied SE heaee- sian 10 and 20’........ seeee sees cease 38.00 
FS: oS Sa 
Gta Neagting 22000. saves IND IID abi | gro, 2, mento eee ais 
x10” EE 666. 6Saew. -aaNe wean epee are Ree Pa* ea ; ‘ 
: "lott $760 12550 | ay Other’ lengths ....... Sens wane wseee 40.83 Car Decking 
| %%x4” Babetier wnt ae... aa ee 25.81 24.83 24.88 26.02 | No ivan tos", 0,10 186 vesee 88.04 
5 See consocscs SOLO BED sseice Bowe 1x10” 1.0.1 iiii2 Il 9700 2500 24:00 26.17 20° 34.00 I 
eis “ULI 2193 18°75 31700 2292 | wo, 3, Xi a ‘ y i ; Sen see REE CGO AOS OS SORE OMe A 
f %x4” Babetics eccccccesece GEO keene ROMO . wee Te iene” bln atid 20.15 OOO kz. 20.67 . Car Sills 2 
| Partition  pisanienions os Me eee 4... Se | OO = 
* 1x4 & 6” ; peed ieeedous cicee) EBMOO occ0e) Dee Dimension, — Up to 9”. BO 10: 86" 6ccscs Smee. gees: Ore Gua 
OS Fae errr 2 osee0 SBIOO c0000 Soree 0. 2 SE aA’ sxiwscciens ‘0060 Race ee 1p) to: 10", B64 10 G6! ciicsas ccvws eee 
No. 3 $00bn ss saweusens .- wbees S0e00 WENO Lee 36:28 easibce 26.00 27.63 Up to 12”, 36 WO: SB? 0.00000 Sonia? I <enne: “aweae : 
i “Bevel siding 16’ ....ceeeee 8.72 ..... 27.59 30.24 Up to. 14", 04 to 86’ ...... eve 0 ARO ekewa: Liatcene ‘ 
i SE aN See we. 684.25 Be eee 33.48 eee 28.93 83.51 Heart, S48: 
+ 90" 6000! o:cs5 ORO) iascs GO: cee 9” 38 to 40’...... : 67.00 ( 
i "Drop Siding MPLS sp enxsseeee errr Gae Beemis 
) 1x4 or 6” B&better ......... 45.48 46.50 ..... 46.18  sensuanees 25.87 ..... 24.00 25.86 ng 
he 3 SPaee pamaed 2 aw canna ee - 25.19 ..... 28.76 27.82 | 8” & under, 20’ & under.... «+. seeee 27.79 see. 
i No. F kbaeas Loeeaae 82.00 25.53 24.37 33.17 18 & 20’...... 29.69 ..... 26.89 31.58 20'6” to 24’..... seeeeeees tee ceeee 27.00 cree 
ie OSS ickowdebncxeengu osees EMO STIO8 wesc 10’ to 20’.... 29.81 ..... 28.00 ..... Stringers 
q Finish 2x 8”. re 26.50 cove eroce 26.00 90% heart, 7x16 & 8x16”: 
) B&better r em: id < net ; 0 B2’ ..coeseceecevees ¢ teeee  ceeee ceeee 62.00 
E138 to De cenesasscies. sie CM <sstie Parr a ‘Sab. 26 to 38) 2.20 peek, ketene sacs OOD 
| 1x6” satsesteescsnseenenes a xuase tens m ° — “— 
: ” 2x10”, < Rough heart, 14”, 20’, 
SR ee eee ° - S00 . . sseee d unde 52.00 
Axb and” I ii athe a sien '-Sideacnt 54.75 en. 4cniN . pe ee MARAE EAN Od EME EN 
Ek rer Wincevenpese Séesie MOE ee oe . 
\ ee cree apes Send cemEMM: grass adiee CROSS TIES 
MM 'ix6 to 12" nn... eens — rn 2x12”, 10 St. Louis, Mo., March 11.—The following cross 
im = six”. : sees) ORAL 1 tie prices prevail, f.o.b. St. Louis: 
if we See Untreated 
- ae * 66.86 1 White Southern 
3 **t** 79,42 | No. 2, 2x 4”, Oak Sap Pine 
sy sees Se No. 5, 7x9”, 8’, 9-inch face..... $1.60 $1.40 
1 tis dibiad No. 4, 7x8”, 8’; 8-inch face..... 1.50 1.20 
i ad . . coves 71.79 1 No. 3, 6x8”, 8’, 8-inch face..... 1.35 1.02 
1 iis 9 12"... SeabaheS Foe velo, asa a ox 6”, No. 2, 6x7”, 8’, 7-inch face..... 1.25 92 
q surfnced: 51.44 No. 1, 6x6”; 8’, 6-inch face..... 1.15 82 
BE cosa nnccccccecccone eit seeens' @hock, . sone Red oak and heart cypress ties, 15 cents less 
a DELO ED” 0600 c0eene's Sineieeeen eases: -seeee) OD 1 ~— — oak; sap cypress, 20 cents less than 
- erteeee eee eeeeeeee . eee 50.00 61.75 ” w e oa ° 
aren —— ee mes" Banke 
fe er: 
id i ubcasboakweneeks See sss. «veue > eer 1 White O@1. ..cce. Prrcerricrrrr: , $48.50 
f 8 and 10” ....... ge aaa ee 2x10”, 12 Red oak ...... RAMU: 46.50 
¥ amps 
) B&better: 
eet a | Shitiacatews shee veces HARDWOOD DIMENSIONS 
1 a ” 
1%, 1%6& 2x4 & 6 ornate iat 79.53 2x12”, ee Chicago, March 12.—Actual sales of short hard- 
) ncing, wood dimension were made this week at the 
ECE 10 sesciccsnces, OB0O0* akee: Sesee.. cannes : 
o. Other poneths Pe ee eee ee ae y P ee a een 
16’ cnceneee NE -caiiek. oa ae, PE oe ae TaD ss0c- SEO ce. Furniture stock— oe gee Gum 
OR a eine 2x6” 122.22! setsseeee MBBB LLL MA00 LITT | BEBKIOY oe eeeseeeee ewes ceo $05. $55.00 
& No. 2, {all lengths) : 2x8” 0... ce. =| eemeoen Fr 60.00 60.00 
Axe, socecesesecocess) SR08 M295 1600 1017 Bee osus. cocceccce 16.50.0000 12.00 ..000 | 2X2KO0” orscecccccccoveccesecs 10,00 65.00 
seeses 22.40 25.50 23.99 23.71 BIE ca cun ce aicls cocee BGOO cece cscs covce | SYRRSIGKOD” ceccvecccccccceree S000 70.00 
No. 8, (all lengths): tien lined we TOW CREE” ssenceocns. seers s1sne cxcce MND DL ET sexdcecs bean ssestenese Me 75.00 
I ine” SIEIEEEIEEES! 1757 1700. i860. 18°65 Longleaf Timbers Chair stock— 
4 Boards, 818 or 828 No. 1 Sq.E&S 84S, 20’ and under: 1x4” and wider X 19% ..5.60.0<.. 65.00 55.00 
ft! " : 8” seeeee ceeee eevee 26.60 80.15 | 14%x4” and wider x 19”...... 60.00 60.00 
te No. 1, i ts 1 ae > Saisie Man weiniebs Sees. C800 + ~ scone, Te 2x4” err Winer’ XxX 10". .cesscs Gee 65.00 
MA BE 10 650 OO” hades axeoe. Botud soeseceeecesetiee oases bonbs > cosets MMOL | PREMGMEO” 5. chaccucecisathiecee 40100 70.00 
‘ 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pime made during the week ended March 8: 


Flooring Dimension 
rain— pS? ie > < ag No. 1 No. 2 
aige,.* ECC OCCT $8366 gh sas” ing * 18, sa oe 
&better ceveceeenes i 8.50 
: emae Sthecntane Sines 76.00 $27.75 $30.50 2x 4” $26.00 $28.00 
“er, shes eCUunwe Wonca. etene 65.00 apy 28.00 = z, 21.50 as 
; =. 8” ake ki 

Flat grain— 57.00 48,00 | ::-2- 30.00 2x10” 26.00 27.25 
+g geeeiappiensee 46.00 42.50 | 30.00 32.00 2x12” 27.25 29.00 

MGe Es icntecsswedscee 25.50 26.25 $2S&CM—Shiplap 
Casing and Base No.1 No.2 No.3 
ml BG coecceess $37.00 $23.00 $18.25 
SEE GCS sercasweccesedeces $75.50 DER. -ccccounes 37.25 26.50 20.50 
1x5, 10” ..ccreccccccccccccecs 81.25 $ RENO «siecnwaees 38.00 27.00 20.25 





Ceiling and Partition Fencing and Boards 
Clg. Clg Clg. Part. No. 1 No. 2 No. 3 
a | 5° Se 1x a Pp eee bert ws tt 
Wa, acces caad a E 3 
Noe denne iagg BEGG eens aaah | BBE SS EQ ne Be 
9 Wi” tt¢eccadé 3 § 4 
No. 2 20101 i886 21:25 31:80 MP cocks ke 50.00' 28.25 21.50 
Finish—Dressed Lath 
: ae tter ‘‘C’’ No. 1 No. 2 
ag OO RT $66.50 $53.75 | %xX1%"—4’ ......... $4.65 $3.50 
BEGG sncctcdccaccaaee 69.00 57.00 
Sey TO TO cocecncvace 72.50 64.00 Moldings 
14, 1%, 2”x4 to 8” .... 74.50 cada 154” and under..20 percent discount 
1%; 14%, 2”x5, 10, 12”. : 76. 00 “aut 1%” and over...15 percent discount 








NORTH CAROLINA PINE 


Norfolk, Va., March 10.—The — prices for North Carolina pine have been obtained f.o.b. Norfolk: 





Edge a. No. 2 & better No. Box Cull & red heart No. 2 & better 
4/4 wccccccccccccces $55.00@57 00 $36. J0ep38. 00 $26.50@27.50 $23.50@24.50 Lath, No. 1.$ 5.85@ $ - Roofers, 6”.$31. ect re D4S, 6”....$62.00@69.00 
5/4 cccccccccccccces 58.50@61.5 41.00@43.00 27.00@28.00 cnneeGnansue No. 2. 4.00@ 4 8”. 31.00@32 8”. ... 64.00@71.00 
6/4 eceeereecereeseee 62. 00@65. 00 43. 00 45. 00 27.50 28.50 eeeee g eeeee Factory, Yad - 29. 00@32. = 10”. 31. 50@32. Ps 10”. ae 66.00 73.00 
Wie ncssesosctuccacs 65.00@68.00 47.00@49.00  ...0-Q@eueee eee Qeneee Sizes, 2”.... 22.00@25.00 12”. 32.50@33.50 12”. ... 72.00@82.00 

4/4— aint salle 

— - Svdssienecouse 63.00@65.00 42.00 44.00 29.50 30.50 25.50 26.50 1 inished widths— No. 2 & better No. 3 No. 4 
10” .ceeseeeeceecees 65.00@67.00  44.00@46. . . . . Flooring, }$x2% and 3” rift...... o_o. 
OP xscuinpeeceuess 71.00@73.00  49.00@51.00  31.50@32.50  27.50@28.50 de a natal 51. 15@62.00 $ii-66 igi sii “soe86: 6 

2.$40.00@41.00 Bark strip partition, Ceiling, Dubiddedadmacecaneceucens .00 .00 5 -50 16.50@17.50 
mn lh = a 0019 00 ie © penne $46.00@49.00 _ poem amines .. ++ 36.50@40.00  29.00@30.50 19.00@21.00 
Cull red HEA... ccceccee 11.50@12.00 WURGRUNUUE SE bdiavicccaeanducacacate 52.75@63.00  44.00@49.00  28.00@31.00 





NORTHERN PINE 


Duluth, Minn., March 10.—Quotations on all came of northern pine are firm. The mills are reported to be well sold up on the lower grades of dry 


lumber. Prices f.o.b. Duluth follow: 
MMON BoarDs, RouGH— 
> ie fe a 
"Ye eC. $55.00 57. i y 
- eee 61.00 63.0 69.00 71.00 
Mesa wueces 65.00 68.00 75.00 75.00 
Wt CO ceicdennes 39.00 41.00 48.00 50.00 
BO watesetees 42.00 44.00 51.00 51.00 
Be ccc vwnene 47.00 49.00 58.00 58.00 
eG. 8 oki scceusis 32.00 34.00 36.00 35.00 
NO So cincnumeres 32.00 34.00 36.00 36.00 
We centuries 34.00 35.00 37.00 37.00 


For all white pine Nos. 1 and 2, add $1. 
Boards 6 to 20’, 8, 10 and 12”, 


For S1 or S82, add 75 cents; S1S1E, add $1; for resawed, add $1. 
Drop siding, grooved roofing and O. G. shiplap, 8 


Shiplap and D&M, 8’ and up, add $1.25. 
No. 1 Piecn STUFF, S1S1E— 


; : 33. 0 $33.00 $32.00 
ax 4 520. 29.00 $31.00 $33.0 
a See 9 30.00 32.00 32.00 31.00 
BES Ke0ece 30.00 32.00 33.00 35.00 34.00 
7 5 | ge 34.00 35.00 37.00 39.00 37.00 
Qe oc cies 35.00 36.00 38.00 40.00 38.00 
y | ener 40.00 41.00 43.00 45.00 43.00 


No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 


or S4S, add $3 


No. 4, $31; No. 5, $21. 





FENCING, RoucgH— 
14&16’ 18’ 20’ 6’ 8’ 10,12&14’ 16’ 18&20’ 
$62.00 $65.00 $65.00 Og Se Arka dddasiaeseda $52.00 os. -* $60.00 $62.00 $61.00 
66.00 71.00 71.00 INO AVcicshitieededes 38.00 43.00 45.00 45.00 
70.00 75.00 75.00 1 OS Fee 27.00 29. 00 30.00 31.00 1.00 
48.00 54.00 56.00 OP. Re hve si cecdceedcdads 50.00 53.00 55.00 61.00 63.00 
48.00 54.00 56.00 Ills Bicaccukesaacvsas 32.00 35.00 39.00 45.00 27.00 
oar ae oye INOUE ccdenvescawaudea 28.00 28.00 30.00 31.00 30.00 
36,00 36.00 36.00 agp 4, 6-foot and longer, mixed lengths, 4”, $29; 6”, $30. 
37.00 37.00 37.00 5” fencing same as 6”. 
All white pine, Nos. 1 and 2, add $1. 
S1 or 2S, add 75 cents; SIS1E, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
’ and up, add $1.50 Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 
16’ 18° 20° SIDING, 4 AND 6”, 4 TO | i : n ‘i 
$34.00 $36.00 $36.00 4 6 4 6 
33.00 35.00 35.00 a $48.00 SO Ti viv enctvscdxacaexe $20.00 $20.00 
34.00 37.00 il gl Bl: ee a ae nme 41.00 41.00 Norway, C&better... 40.00 40.00 
36.00 ies as Ee aciwadedceecccenawes 33.00 33.00 
noe 1860 46.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, 


$1.50 more than same grade of siding. 





CALIFORNIA PINES 


San Francisco, Calif., March 8.—The follow- 
ing are average prices, Feb. 17 to 23, of Cal- 
ifornia pines f.0.b. mill, those on common being 
for l-inch stock only and including no other 
thicknesses: 


California White Pine Mixed Pines 


Nos. 1 & 2 clr. -$109. 99 Common— 
© BOIGCE: sc tences 86.90 ING. F cccccaces 33.70 
ge 72.75 TaGs @ vcdves cus 23.80 
No. 3 clear..... 72.30 INO: 4 ccccceose 20.50 
Inch shop ..... 38.70 No. 5 asst..... 12.40 
NO: 3 GNOD....6<. 54.90 No. 1 dimen..... 22.65 
No. 2 shop...... 33.35 No. 2 dimen..... 18.05 
LR. oh 93.65 Timbers ....... 24.85 
tr., short 47.30 > 
eg stnd. 74.25 Beveled Siding 
(9) cir., ot tnd. 51.90 
Shop, stnd. ..... 9666 BED ccccccecs ge 
s i as, ainacieeses, ee 
N oe DD sacacacwece soe Sean 
os. 1 & 2 cl i 
C select ee - White Fir 
ae 72.75 49.85 
0. 3 clear...... 90.39 Clear .........- . 
Inch shop ...... ae ioe 2 
No tae: Se No. 1 dimen.... 23.20 
Shop, short’... 4505 No.2 dimen..... 17.15 
1 bed be clr., 90.68 Douglas Fir 
Debts, stnd. | Ro! ee 50.15 
No. 3 elr., stnd. 63.95 Com. 225 asvcins 17.6 
Shop, stnd. .... 41.60 Com., 5/4 & up. 23.30 
Ties & timbers. 28.85 
Box Dimension ..... 17.05 
Mix. pines, 4/4. 21.75 Lath 
White fir ...... | 9.75 
7 : —. —_- ye 
Ce o. 2 mix. pine. le 
ad 32” mix. pine... 2.15 
Ne ee 22.75 No. 1 white fir.. 25 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., March 11.—The following are 
f.o.b. mill, and f.o.b. Chicago shop, prices: 


Boards, $2S 





No.2 No.3 

com. com. 

PS Or I CREO ckwcdcccccesccawaawad $31.00 $21.00 

1x 6”, 10 to 16’ ai -- 82.00 23.50 

Ee ONO nGadécacecceticaaad 23.50 

1x12”, 10 to 16’ 24.00 

1x13” and wider, 10 to 16’ 25.00 

No. 5 

com. com. 

ERO” GRE WRG iiviiivcscccosceécucedi $22.00 $ 9.00 

Selects, S2S 

sage copy? 

1x { 6” and 8, 10 to 20°... 79. do ‘67. ro $49.00 

EUG “ca eardcdccnccads ceeurcnas 8.00 63.00 

EEN kccesnchuvascaadnacasenene 34 00 $9.00 73.00 

ERle. OI Wie biccccccecasuns 99.00 94.00 78.00 

5/4, 6/4x4” and was, 10 to 20’ 97.00 92.00 80.00 

SSE GHG WIGGE s cckcnccccwsncvscs 99.00 94.00 82.00 
Shop S2S, f. o. b. oT a 

0.2 No.3 

HP GE Ol Gis vcscdactdisceada $83. 00 oe 00 $38. 00 

OPE edexeddindaccenadsianrionade 73.00 60.00 39.00 


Above prices are for shipments of No. 3 and 
oe Se shop. For straight cars of specified grades, 
a r 





Spokane, Wash., March 8.—Quotations on 
western and Idaho pines and white fir are as 
follows: 


WESTERN WHITE PInp, 16-Foot, IncH— 





o. 2 No. 3 No. 4 No. & 
$33.00 $23.00 ..... odaad 
34.00 25.50 eteue 
28.00 24.50 én 
28.00 24.50 ec. — 
29.00 25.00 ..... otadh 
* eccoe $20.00 9.50 
WESTERN PINE SHoP, s2s— 
Factory Com- 
Cc No. No. No. 3 mon 
sf & 6/4.. ag 50 $48. 50 $33. 50 $23.50 .cc-- 
errr 3.50 = - - -" TEES” , .ccean 
a wade aeeda seeee $25.50 
IDAHO WHITE PINB— 
No. 1 No. 2 No. 3 —_ . No. 6 
OP wdeddwasad $54.00 $44.60 $26.00 oeead 
OS cudvdaneas 55.0 45.00 30.00 ..... ieee 
a. de aeeadeasta 53.00 41.00 30.00. ..... euddia 
De aiteaxadae’ S6.0e 41.00 TREO cccecs “sales 
We dedtidueaes — 43.00 31.00. ..... ome 
4” & wider.. .. $23.00 $10.50 
WHITE Fir, 6- To "20- Foor, Inco— 

4” & 10" ” 4" &war. 
es daca $27.00 $29.00 $30.00 $31.00 ..... 
DIM Sécaeees 22.00 24.00 25.00 26.00. ..... 
ROWE pidudaka céiew sated daawe seees $20.00 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 

Portiand, Ore., March 11.—Present log quota- 
tions are: 

Cedar: $16 to $20. 

Yellow fir: $28 to $28.50, $21 and $15. 

Red fir: $20 and $21. 

Spruce: $32, $25 and $15. 

Hemlock: $14 to $16. 





Everett, Wash., March 8.—Prices of logs re- 
main unchanged. Quotations: 


Fir: No. 1, $28; No. 2, $21; No. 3, $15. 

Cedar: Rafts containing shingle logs only, $18 
base; 25 cents added for each 1 percent of lumber 
logs. 

Hemlock: No. 2, $20; 

Spruce: No. 1, $28; No. 


No. 3, $14. 
2, $21; No. 3, $15. 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., March 8.—The following 
prices were realized on fir, western hemlock 
and cedar for the week ended today: 


DOUGLAS FIR— “ 
Vertical Grain Flooring 


No. 2 No. 3 No. 2 No. 3 
Clr.&btr. Clr.&btr. Clr.&btr. Clr.&btr. 


1x3”....$57.50 $47.00 1%x3”..$60.50 $49.50 
ay ee 47.00 1%x4”.. 57.50 49.50 
1x6”.... 56.50 49.00 1%x6”.. 59.50 49.50 
Slash Grain Flooring 
1x3”....$39.00 $36.00 1%x3”..$47.50 $36.50 
ee” ...0 SOMO 36.00 1%x4”.. 44.50 36.50 
1x6”.... 42.00 40.00 1%x6”.. 46.50 36.50 
Vertical Grain Stepping 
Le tae Se ee) peer er $70.00 $60.00 
ie” 1 & 8 to esc 72.00 62.00 
Finish No. 2 Clear and Better, S2S or S4S 
St cian awwaebacesevasseeei veer $54.00 $48.00 
ine” Se eee rr re - ca ee 
1 | errr TT p k 
ixt Pere Seerennaner tree ere ped pe 
1 B, B10 Be 12” .escscnceccse i : 
14: - REVS SUS SNSSS ESOS EDES SORE 58.00 52.00 
3% 2 |) Se a | Lee nee 66.00 60.00 





x4”. ee 00 $32.00 34x6”...$40.50 $35.50 
x4". -. 39.00 33.50 256°" -- 42.60 37.00 
~ Se 37 50 32.50 EG” 1.6 S200 36.00 
1x4”.... 40.00 37.00 1x6”.... 43.50 40.50 
Drop Siding, Rustic 
5x6”. . .$36.00 $33.00 1x6”....$40.00 $37.50 
1x4”.... 38.00 35.00 1x8”.... 47.00 44.00 
Fir Battens 
fe | eS S070: ~~ Bin? Oise vvicc0 28h $0.85 
tC: i ee ec | ee 
Lath 
er SOP RUOMBROG «ics <edkinesssccvssevesoaens $4.00 
Common Boards and Shiplap 
No. 1 No. 2 
com. com 
$16.00 
14.00 
13.50 
15.50 
16.00 
17.50 
16.50 
17.50 
$19. 4 
18.5 
19. o0 
20.00 
Common Dimension, $1S1E, ‘42 
No.1 No. 2 No.1 No.2 
com. com com. com. 
2x3, 2x4” ..$17.50 $14.50 2x14”..... $20.00 $17.00 
<e,2m0".. 17.00 .14:00  2x16”..... 21.00. 18.00 
Gre 18.00 15:00. 2x18"... 23.00 20.00 
___s | rr 18.50 15.50 2x20”..... 25.00 22.00 
Common Dimension, 2x4”, S1S1E 
ee $16.50 $13.50 BD sassade $19.50 $16.50 
ae 17.50 14.50 OE asesnen 20.50 17.50 
| ear 18.50 15.50 Bo Ksbecess 22.50 19.50 
Common Timbers, Rough, 32’ and Under 
No.1 Sel No.1 Sel 
com. com. com. com. 
6x 6”....$24.00 $27.00 18x18”....$28.00 $31.00 
10x10”.... 25.00 28.00 20x20”.... 29.50 32.50 
14x14 25.50 28.50 22x22”.... 31.50 34.50 
16x16” 26.00 29.00 24x24”.... 34.00 37.00 
Common Timbers 
34 to 40’. .$26.00 $29.00 72to 80’. = 00 $54.00 
42 to 50’.. 30.00 33.00 82to 90’. 61.00 64.00 
52 to 60’.. 36.00 39.00 92to100’. 73. 00 76.00 
62 to 70’.. 42.00 45.00 
Tiles, Rough 
DE. s»oseousanue SS J < (. r $20.00 
ES. gewoon canes £9.00 ENO, BD. oessscnenee 11.25 
HEMLOCK— 
Boards’ SiS or Shiplap 
No.1 No. 2 No.1 No.2 
com. com co com, 
1x2 & 3”..$19. 00 $16.00 1%& 1% 
1x4” ae ae 14.00 x4” ....$19.00 $16.00 
cena k 14.50 EO”. os00 AD 16.50 
1x8 & 10”. is, 80 15.50 x8 & 10” a 4 17.50 
1x12” .... 19.00 16.00 x13” 18.00 
14%x2 & 3” a 00 18.00 
RED CEDAR— 
Common Boards and Shiplap 
EE wcxss SiGe 81260  ixt0"..... $19.00 $14.00 
Tt arcce SIMO: seO0.. 2218" 2.06 20.00 15.0 
I - 18.00 13.00 
Flume Stock 
1x6”......$22.00 $17.00 1x10”.....$24.00 $19.00 
BED cscocs Meee 65600 ° A898" ....% 25.00 20.00 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., March 12.—The following 
prices paid for yard items, f.o.b. mill, were re- 
ported today: 

Pre- 


High Low vailing 
Prices Prices Prices 


Vertical Grain Fiooring 


iat” No. 2S CIGOT 6s0scce ee $54.00 $48.50 $51.00 
90; Be Soe esansanerses« 37.00 34.00 coca 
Slash Grain Flooring 
1x4” No. : and better .... 32.00 27.00 29.00 
Ee eS Re ere 26.00 24.00 eats 
1x6” No. and better .... 32.00 30.00 
OT Be ns caver sees Ones 30.00 27.00 
Stepping 
No. 2 clear and better..... 70.00 64.00 
Finish No. 2 and Better 
cL HE | ae ee 61.00 58.00 59.00 
CASINE ANd DASE. .06 06660 66.0 Sonas aes's 
Ceiling ; 
5gx4” No. : clr. & btr. 32.00 26.00 28.00 
Ds aw Sisaestee's ons 2.50 19.50 ane 
1x4” No. 5 clr. & btr. 31.00 26.00 
INO, @ CIGD vcciss sxex 24.00 ae 
Drop Siding 
ix6é” No. 2 clr. & btr.. .... 36-00 28.00 
BiG; © CIOAE: oiiskwoese 29.50 25.00 
No. 1 Common Boards and Shiplap 
BES G0 10" 6 os cesnssaeskws 20.50 17.50 18.50 
cL <b gle RP a See Se ney 20.00 Sigiexe aisles 
Dimension, No. 1 Common S4S 
Bree”, 29 RO Ie? si occ cssee 18.50 16.50 17.50 
Plank and Small Timbers, No. 1 Common 
4x 4”, 13 to 16° S48.0.65% 22.50 20.50 21.50 
SKi2", 22 to 26° S48 .6c%. 24.00 23.00 ee 
Timbers, 32’ and Under, No. 1 Common 
DES PONS: sstiusebosesensces 26.00 24.00 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., March 11.—Fir prices today, 
mixed car basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


DER ENO) A OMORE » ccvesisnccannauseawasasceer $57.00 
Py OUD aiv.cisieo.s eben ceanied bau oa aine 53.00 
ROI) RR 5 556 5 5 sin Stic S's is bine e585 4S .00 
1x3 and 14%x4” No. 2 clear and better Rassias 54.50 
Ds Bs s:0sesceswwees 00 
Slash Grain Flooring 
ize” No. 2 Clear On DSCC? 6occiccsivviccscis 29.00 
IRD BRON? Sesiovos0as Soa Ra saw ekren ewes 25.00 
1x6” No, 2 Clear And Better os. ccsecccsews 32.00 
ee Sa a ee ee OL POA Re ome eee 29.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 70.00 
Finish 
BNO: <2 Cleat OMG RAO iis os sissies ccsaecedied 58.00 
Ceiling 
5gx4” No. 2 clear and better .............. 28.00 
RUG eM Sina a Soin a walk os Sr eminielesived 21.50 
1x4” No. 2 clear ONT BEMCr sicicaccsvee cs 29.00 
ING, SORT cannnhsudsiniiah sand ataeone 25.00 
Drop Siding and Rustic 
1x6” No; 2 clear and Detter 6isiciciscecccos 31.00 
NOs BIRNBOD . abasd apse ries essussaawecwies 27.50 
Boards 
MOLL. svdiduonvdeunkssesawabesecrener $18.50@20.00 
BOSD. S555 SGees Gee kas saben eh iaase seeaors or 
Dimension—2x4-inch, S4S 
Rus DS BB Be assed. ntsw0sseeeseeeckads 17.50 
DELS Fah sho vers ee eaweceeaes Ganaawwrvedenes 14.00 
Timbers 
PME: cpiwGntcncinmn ne cane sn eee we ou ee cata 21.00 
DE CR BRE 555 5s 6 skp aioe caer cueens 23.00 
Miscellaneous Items 
RSTRE URI DROID ois 0005 6nnnso0bss00ses0es 18.00 
Pie AAU, LY. 068006 ceer inn es eebesaaanesnee 3.50 





WEST COAST SPRUCE 


{Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., March 11.—The following are 
prices for mixed cars prevailing here today: 


WOO AME 545% beens boss s bw see decceuted - $73.00 
reer rei weet 62.00 

ASOD INI, ONES ss sinicieins sos cenenidlsiees Coane 34.00 
Ws 6 ieexasic0sis0 eens - 35.00 

RIMMED <6 bios Wo Gb 9 5.45 9S 55S Spl Soerda sla Coben 5.50 
DP RDUOTY ROGET + aadeiiinseecnkesceersaws 30.00 
pis Vera ipo te wid celasd arise stoners 35.00 

BO Sua onois 6 caVanvu ap cny 35.00 

is ieee eos RNR CD ST AIOUS 38.00 

PORNO nih 5505 <ceassvane 46.00 

Common rough dimension............ se 25.00 
oe ae eer 20.00 
ee er ee eee 21.00 





REDWOOD 


The following are the prevailing redwood 
prices f.o.b. Chicago (72-cent freight allowance); 
Bevel Siding, -Inch, S1S1E 

OLY : ad “BY 


i em -— 
30-7 -7’ 8-20’ 3%-7' 8°-20' 3°~20° 


~ MARES ROC OCC — . er 5 $30.25 $40.25 $29.25 
i, nies eAieeisleie 44.25 32.25 42.25 34.25 
OS” ucceseesoas 33. 28 43.25 31.25 41.25 33.25 


ae Shop, _— or S2S, 5” and up, 8’ -20’ 
” ” ” 5”. ” 


1%” 4 %” 
$45. "50 $67.50 $67. 50 $53.50 $80.00 $78.00 $82.00 $86.00 


Finish—Rough, S28 or S4S 
Clear. 





ssa 





ae 

3-444’ 5-7’ 8- 20” 3 34% 5-7’ 8-20’ 

2.50 $62.50 $88.50 $47.50 $57.50 $83.50 

-50 62.50 94.50 47,80 57.50 89.50 

t 69.50 96.50 54.50 64.50 91.50 

4.50 64.50 94.50 49.50 59.50 989.50 

3 to 6” 62:50 62:50 .nccc 4050 G7.00 ncaa 

ecceeee 74.50 74.50 94.50 69.50 69.50 89.50 

10” ....... 85.50 85.50 98.50 80.50 80.50 93.50 

Data 87.50 87.50 98.50 82.50 82.50 93.50 

oe ae cence SEE. otic eee | 
1% & 1%-inch— 

: ar $59.50 $69.50 $95.00 $54.50 $64.50 $90.50 

ee arelatwreiecs 59.50 69.50 101.50 54.50 64.50 96.50 

D. wesweus 66.50 76.50 103.50 63.50 73.50 100.50 

gerne 61.50 71.50 101.50 56.50 66.50 96.50 

3 to 6” 59.50 69.50 ..... 656.50 66.50 ..... 

ree. aigtavavetale 81.50 81.50 101.50 78.50 78.50 98.50 

| dl 92.50 92.50 105.50 89.50 89.50 102.50 

Ee. -ckepaee 94.50 94.50 105.50 91.50 91.50 102.50 

£ 00 78" 6.6 006 - 101.50 we - 97.60 

2-inch— 

We Sarees $57.50 $67.50 $93.50 $52.50 $62.50 $88.50 

Me iarewans 57.50 67.50 99.50 52.50 62.50 94.50 

Se aemies 64.50 74.50 101.50 61.50 71.50 98.50 

Do eve ietaratars 59.50 69.50 99.50 54.50 64.50 94.50 

3 to 6” $7.00 CERO cscce BEGO GEEO iccns 

 aasawes 79.50 79.50 99.50 76.50 76.50 96.50 

BO 6n%ntee 90.50 90.50 103.50 87.50 87.50 100.50 

Be iv -asvemein 92.50 92.50 103.50 89.50 89.50 100.50 

4 to 12” .. +: petee GEROO eases aecee ‘Wee 


gn 22’ pan ‘24°, add $6 to 8°-20'; 26’ -32’, add 


Bungalow Siding, S1S1E 


ae ASF 


'-20’ 3°-7’ 8’ -=20' 
eM ce iscoewaewe $55.25 * . 25 ay 25 $56.25 
DEE Serocispioveets 59.25 25 25 60.25 
MEO (ive Saaealn ae 73.75 16. 75 a 75 74.75 
SRAD” scecseccoss (Oke 78.75 73.75 76.75 
ERAS -ciseiein sv clvs 77.75 80.75 75.75 77.75 
Wide we _ sages or S2S, Random, 8’ -20’ 

3” 4” 5” 

14". $17 50 sid. 86 $122. '50 $127.00 $131.00 ery 50 
16”... 122.50 129. 127.50 132.00 136.00 139.50 
18”... 127.50 134. 80 132.50 137.00 141.00 144.50 
20”... 182.50 139.50 137.50 142.00 146.00 149.50 
22” 137.50 144.50 142.50 147.00 151.00 154.50 
24” 142.50 149.50 147.50 152.00 156.00 159.50 

i 147.50 154.50 152.50 157.00 161.00 164.50 
28”... 152.50 159.50 157.50 162.00 166.00 169.50 
30”... 157.50 164.50 162.50 167.00 171.00 174.50 


Clear and Tank, Rough or S2S, 8 to 20’ 


Width— eo 6” 30" 38° ¢-1F 
Thickness— 
So Sracaseiana wees $112 $112 $113 $114 $112 
OS @66s1es oss ess seone 220 6A TES CED 


Add, for 22-26’, $6; for 26-31’, $14. 





RED CEDAR SHINGLES 


Seattle, Wash., March 8.—Eastern prices f.o.b. 
mill are: 
Per Square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 





FORTS BATS, 6/2 ..06:056s00% - 28 $2.85 
Extra stars, 5/2 48 3.10 
Extra clears ... aH 3.36 
Perreew, B/E ssccccvceece + Geko 3.90 
Eurekas ....... 91 4.00 
Perfections ......¢ 3.47 4.70 
First Grades, Rite-Grade Inspected Stock 
TEA: BEATA; O18 6 ococcccces -~ 2 $2.95 
Peer BURTS, B/ occ 0006060000 3.20 
IE CIOATE cecccccescvecs eee 3.60 
Perfects, 5/2 ..... ecanseus - 3.21 4.00 
PBOTEOD. 5 56.0%0000 saceae Bee 4.10 
PGPTOCUONS.  seciccccssceccce OcO" 4.80 
Second Grade, Standard Stock 
Common stars, 6/2........ $0.88 $1.10 
Common stars, 5/2........ 1.08@1.21 1.30@1.45 
Common clears .......... - 1.48@1.65 1.80@2.00 
British Columbia Stock, Seattle Market 

Peres AOCMOMERD) 650:66000%.100b 00's $3.20@3.00 
XXXXX (U. S. Sain eecease 
OS Pa err i 430 
yy ger i eee Rina in atee bbc 3.61 

6/2 16” (Canadian) ob emieeree i $0@1. 70 
xx O72 tO” CE. Bad vccccsies 1.51@1.63 1.90@2.05 


MarcH 15, 1924° 
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CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, March 10.—The following are 
average prices today f.o.b. Cincinnati: 


Shingles 

Best Primes Economies 
° ERR COOL T COO Ort $5.70 2. ata 
Dg wale vcapiorece 416 lois 8e4< 6.70 4.85 $3.70 
Be i occ cwemneiesinas 6.95 5.45 4.10 
Be isc ieee eee sina wa 6.95 5.45 4.10 

Lath, 4-Foot, 3gx1!4-Inch 

i Beer cere $690. NG: Bescciccccvess $7.90 








POPLAR 


Cincinnati, Ohio, March 10.—The following are 
average prices, Cincinnati base, on “soft tex- 
ture’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 


poplar: 


VALLEY— 
4/4 5/4&6/4 8/4 
Me ciccueenecees $105@110 $110@115 $115@120 
Saps & selects... 70@ 75 80@ 85 85@ 90 
me, & GON. ccccees 53@ 58 58@ 63 63@ 68 
Mo. 3 com. A... 34@ 36 40@ 45 40@ 45 
me, 2 com. B..... 26@ 28 28@ 30 30@ 32 
Sort TEXTURE— 

Mn, gveneneus -++-$115@120 $120@125 $125@130 
Saps & select..... 85@ 90 90@ 95 95@100 
NO. 1 COM cee cece 65@ 70 70@ 75 7T5@ 80 
eS OO Biv cece 40@ 45 45@ 48 48@ 50 
No. 2 com. B..... 26@ 28 28@ 30 30@ 32 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, March 10.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 

Clear Select com. om. 
| OPP ror $60.00 $50.00 $30.00 $20.00 
De siinicen enna Ge 50.00 30.00 20.00 
 ‘ccenkeneevua Gaeee 48.00 25.00 19.00 


Louisville, Ky., March 10.—The poplar siding 
market is steady, with demand good, and a con- 
siderable inquiry coming in for supplies, as home 
building is starting off well in the larger in- 
dustrial and commercial towns. Quotations: 
Select No. 1 com. No. 2 com. 





$47.00 $24.00 $18.00 
50.00 30.00 20.00 
50.00 32.00 22.00 





For Editorial Review of Current Market Con- 
ditions See Page 41 


CARA ABEEEEaEE 


NORTHERN PINE 


Buffalo, N. Y., March 10.—Northern pine de- 
mand has been rather quiet of late and there is 
little disposition shown among retailers to antic- 
ipate spring needs. Country yards have hardly 
recovered from the severe storms of the last 
month, but inquiries are likely to show a healthy 
increase in the near future, owing to the fact 
that the stocks carried are not large. Prices 
have remained unchanged for several weeks and 
low grades are especially strong. 


Boston, Mass., March 10.—Demand for northern 
pine is picking up a little. Prices are steady. 
The lower grades required for industrial purposes 
show more strength than medium grades. The 
choice grades wanted for specialty uses are 
arousing more interest. Trade in medium grades 
has been somewhat restricted by close competi- 
tion with other species. Retailers are carrying 
only moderate stocks and they are insistent on 
quick shipment of the light orders being placed. 


North Tonawanda, N. Y., March 11.—Dealers 
look for a marked increase in sales within a 
few weeks. Unfavorable weather, which tied up 
traffic in the rural districts for several weeks, 
is still manifesting itself and dealers do not ex- 
pect to begin filling extensive orders for the 
retail trade until spring gets fairly into its 
Stride. Manufacturers are taking large quanti- 
ties of stock, all grades moving in good volume. 


EASTERN SPRUCE 


Boston, Mass., March 10.—The eastern spruce 
market has been showing a tendency to soften. 
Sellers are pressing harder for business while 
buyers are disposed to go slowly. Demand for 
dimension is quiet. The stronger spruce mills are 
maintaining their base quotation of $48 on 
frames. Others are conceding $1 or so even on 
rather difficult schedules. The scattering orders 
for random booked this week have been hard to 
Secure, and the tone of the market for Provincial 
random is distinctly weaker, by about 50 cents 
to $1. The board market is quiet, but prices 


continue to be held on a fairly firm basis. The 
very light stocks of dry spruce boards in first 
hands explain this. Quotations: Dimension, rail 
shipments, 8-inch and under, $47 to $48; 9-inch, 
$48 to $49; 10-inch, $49 to 50; 12-inch, $51 to $52. 
Provincial random, 2x3, $38; 2x4, 2x6 and 2x7, 
$37 to $38; 2x8, $43 to $44; 2x10, $45 to $46. New 
England random, 2x3 to 2x7, $39 to $40; 2x8, $45 
to $46; 2x10, $46 to $47; 2x12, $48. Spruce cover- 
ing boards, 5-inch and up wide, 8-foot and up 
long, DIS, $38; matched, clipped, 10- to 16-foot, 
$40 to $42. 


New York, March 10.—Eastern spruce dealers 
are preparing to replenish supplies, judging by 
inquiries that are coming in to all wholesale 
offices. Some wholesalers say they will find no 
difficulty in getting rid of all the lumber they 
can get their hands on and there is a big demand 
for cargo space. Rail shipments have increased 
considerably the last two weeks. While no 
price changes of consequence have been noted, 
the market is very firm. 


HARDWOODS 


Chicago, March 12.—Hardwod demand is not 
as active as a month ago, but is sufficiently 
large to cover all offerings of dry material. The 
latter is steadily becoming scarcer, and prices 
are gathering firmness rather than losing any. 
The present lull in the trade is considered only 
temporary, as practically all the consuming in- 
dustries are busy, with no large stocks on hand. 


Buffalo, N. Y., March 10.—Demand for hard- 
woods has been fairly active of late. Flooring 
mills are taking a pretty good amount of stock 
and this keeps maple and oak firm in price. The 


whole list shows considerable firmness and dry- 


stocks are scarce in a number of leading woods. 


Omaha, Neb., March 10.—According to Omaha 
dealers hardwood conditions remain pretty fair, 
and the market holds firm. Stocks are being 
gradually built up and spring construction bids 
fair to increase business greatly within the near 
future. 


Boston, Mass., March 10.—Few orders for hard- 
woods are being placed at present by retail 
yards and these are usually for mixed cars 
wanted quickly. Industrial demand, however, is 
good and promises to become better. Prices for 
about everything on the hardwood list are firmly 
held. Advices from all the producers refer to 
light stocks of dry lumber and predict further 
advances. Flooring manufacturers are buying 
hardwoods freely, especially oak. Trade with 
house trim mills is increasing. Furniture fac- 
tories have been buying fairly well for some 
time and demand from this source is now ex- 
panding perceptibly. The automobile industry 
continues to be a heavy consumer of hardwoods. 
Quotations, FAS, inch: Ash, white, $115 to $125. 
Basswood, $95 to $106. Beech, $80 to $85. Birch, 
red, $140 to $150; birch, sap, $120 to $130. Maple, 
$105 to $115. Oak, white, plain, $110 to $120; 
quartered, $150 to $165. Poplar, $125 to $130. 
Flooring, 13/16x2% clear. Beech, $88 to $95; 
birch, $88 to $96.50; maple, $97 to $108.50; oak, 
white, plain, $110 to $114. 


Houston, Tex., March 11.—Hardwoods continue 
in strong demand, especially sap gum, oak and 
ash, altho stocks are low. Better weather has 
helped production, but sufficient time has not 
elapsed to permit replenishment of badly depleted 
stocks. Prices hold firm at former levels. 


New Orleans, La., March 10.—The hardwood 
market just a little more than held its own, 
according to local reports. A fair business is in- 
dicated, with somewhat improved call for one 
or two items, but the trade continues conserva- 
tive in its buying. Prices seem to be well held, 
mill stocks rule broken and production is still 
hampered in a considerable area of the southern 
producing field. 


North Tonawanda, N. Y., March 11.—A steady 
demand is reported. The scarcity of dry stock 
and depleted yard supplies have tended towards 
stronger prices but dealers are refraining from 
increasing quotations only where it is found im- 
possible to secure new stock at the old price. 


St. Louis, Mo., March 11.—The southern hard- 
wood market remained rather inactive thru the 
week. There was no change in prices. The 
factories do not seem to be in need of material, 
and as mills do not have heavy stocks on hand, 
they are making no concessions. 


Kansas City, Mo., March 11.—The hardwood 
market has shown little change the last two 








Be Sure It Is 
The Genuine 


SIMONDS 


Inserted Tooth 


SAW 


Since 1885 the SIMONDS IN- 
SERTED TOOTH SAW has been 
in popular demand. Its quality 
has been proved. The Genuine 
Simonds Inserted Tooth has been 
imitated but never equalled. 








Simonds Points are machine made and 
the ‘‘V’’ is machine milled. The whole 
plate is back of the point, and the points 
are held firmly in the plate. The teeth may 
be worn down full length without side-filing. 
There is perfect clearance and large throat 
room. Backed by Simonds plates and ten- 
sion, the genuine Simonds Tooth gives 
greater satisfaction. Their record of nearly 
40 years of continuous success is in itself a 
wonderful recommendation. 


Write for catalog and prices. 


SIMONDS 


Saw and Steel Co. 


‘The Saw Makers ”’ 
FITCHBURG, MASS. 
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in the ladder of prestige. 





THE AMERICAN HARDWOOD FLOORING CO. 
111 WEST WASHINGTON ST., CHICAGO, ILL. 
( TWENTY-FIRST IN AN ADVERTISING SERIES 


And the more you become recognized as a seller of recognized 
and called for brands, whether it be Oak Flooring or any 
other building material, by all of the modern rules of merchan- 
dising, the greater will be your success. 


|JHIEN you reach the point where your trade asks 
Pili for the various products which you handle, 
by name, as for instance Long Life Oak 
Flooring instead of just “ Oak Flooring”, you 
may feel that you have raised yourself a round 


Get the distinction. We do not infer that you are a higher 
classed concern when you are handling our brand of flooring. 
This would be a rather egotistical line of argument. 


What we do say is that by handling LONG LIFE you have at 
least one product which is of such outstanding quality that your 
trade will return for more and ask for it by name. 





PRODUCED IN OUR OWN OFFICES 














weeks. Some items are firmer, but others still 
are inclined to softness. Gum demand is good 
and prices firm. Oak flooring is not in such 
strong demand and not so firm. Other woods 
show no change. Demand from the motor trade 
has slowed up a bit, but otherwise the volume 
of business is about the same. 


Columbus, Ohio, March 10.—Hardwood dealers 
have pretty good stocks and are waiting for 
better weather for outside construction work to 
start. Dealers as a rule have heavy orders on 
their books which will be moved with the open- 
ing of spring. Factory trade is good, with box, 
furniture, musical instrument and automobile 
factories the best customers. Railroad inquiries 
continue good, and a considerable business is 
being booked from that source. Flooring mills 
are busy and are generally oversold. Oak prices 
at the Ohio River: 


FAS No. 1 No. 2 No. 3 
com. com. com, 
Quartered .......... $150 $90 $55 
OMOED k ok. wisis as senor 110 75 53 $20 


Baltimore, Md., March 10.—Conditions in the 
hardwood trade are for the most part fairly 
satisfactory, with the outlook distinctly promis- 
ing. Yard and mill stocks are not large. Sound 
wormy chestnut has been drawn: upon to an 
extent that makes for firmness or higher prices, 
while good grades of oak are also in strong re- 
quest, with other woods sought in quantities 
that bring the volume of business up to moder- 
ately large proportions. 





Cincinnati, Ohio, March 10.—The hardwood 
market is in fairly satisfactory shape, there being 
a considerable volume of business that serves to 
keep the price position firm and dealers fairly 
busy.. Furniture manufacturers are said to be 
making some inquiries while the line of automo- 
bile buying continues the largest factor in the 
market. 





New York, March 10.—Poplar is in the lead of 
hardwoods at present, with oak and chestnut 
not far behind: Flooring demand has become 
spirited with good building weather in prospect, 
and all kinds of trim is due for an unusually 
good season. Chestnut is scarce, shipments be- 
ing smaller the last week than for some time. 


HEMLOCK 


Buffalo, N. Y., March 10.—Demand for hemlock 
has not been active of late. Offerings of stock 
from western mills, are not heavy and it is 
reported that prices may go higher within a 
short time, altho no advance has taken place 
as yet. 


Boston, Mass., March 10.—Retailers are not 
buying so freely as in January, but, all things 
considered, current demand for hemlock is quite 
fair for the second week of March. Prices look 
a shade stronger than at the first of the year. 
The falling off in the arrivals of western hem- 
lock, and the light stocks of dry eastern and 
northern hemlock explain this. Eastern clipped 
boards, 10- to 16-foot, are steady at $40, and some 
sellers quote $40 on 12-foot stock, while others 
will consider bids of $39. Northern hemlock is 
a shade under eastern lumber. There is a fairly 
good call for low grade factory stock. 


North Tonawanda, N. Y., March 11.—With 
quotations on competitive woods stronger, hem- 
lock dealers report that they are experiencing a 
better demand than for several weeks. Much new 
building is being planned and inquiries are of 
such proportions as to indicate an active spring 
trade. 


New York, March 10.—A number of large orders 
for hemlock have been placed during the week 
and retailers are coming into the market in 
ever-increasing numbers. Prices are due for a 
slight uplift that will doubtless come with the 
present week. Hemlock demand this spring is 
expected to exceed that of any other season. 


NORTH CAROLINA PINE 


Buffalo, N. Y., March 10.—The North Carolina 
pine trade has been slower of late, owing 
chiefly to the weather, but conditions are now 
improving, so that buying should be better in 
the near future. Prices show a declining ten- 
dency, tho some items are unchanged from a 
week ago. Six-inch roofers are stil $32.50. Edge 
stock is considerably lower than a short time 
ago, but flooring is practically unchanged. 


Boston, Mass., March 10.—Demand for North 
Carolina pine has not been at all urgent the last 
few days, particularly with retail yards. In- 





dustrial demand, however, is fair. Finish mills 
show more interest. Sellers are inclined to be, 
little more conciliatory. There are chances noy 
to pick up rough edge, 4/4 under 12-inch, at $59. 
Other houses quote $62 and even more for very 
desirable stock. Shortleaf roofers are being 
pushed hard at lower prices. The tone of the 
market for shortleaf flooring is easier than 
month ago. Some manufacturers are reducing 
their lists. The low range this week on short. 
leaf flooring, 1x4: A rift, $90; B rift, $87; C rift 
$70; B & better flat, $57.50. Partition, B & pet. 
ter, 11/16-inch, $58.25. 


Baltimore, Md., March 10.—Developments of 


the last week in the North Carolina pine trade 
have been of a character that furnishes cause 
for encouragement. Stocks on the wharves at 
the mills are not large. Buyers show greater 
receptivity, and prices are on the whole firm, 
with the tendency upward. 


New York, March 10.—North Carolina pine ar. 
rivals for the week were unseasonably heavy and 
yet little lumber is going begging. All recent ad. 
vances have held their own and no recessions 
are in prospect. On the contrary wholesalers 
are advising immediate purchases. Roofers are 
selling in big volume. . 


FIR, SPRUCE, CEDAR 


Chicago, March 12.—The Douglas fir market js 
still off, with demand limited but prospects good, 
Stocks in retail yards are generally low, and 
are for the most part covered with orders for 
delivery as soon as weather conditions improve 
sufficiently to make a serious start of construc- 
tion possible. Distributers believe that a heavy 
demand will then develop, followed by a strength. 
ening of the fir market. They point out that 
mill stocks are not heavy, but that any consider- 
able expansion in demand would quickly re- 
move from the market any surplus that might 
exist. 


Buffalo, N. Y., March 10.—The fir market shows 

some decline as the result of large production 
and no heavy demand prevailing. The Atlantic 
seaboard demand is said to be of fair volume, 
but difficulty is experienced in getting orders 
filled, as tonnage is scarce. Retailers in this 
section are not inclined to buy for the future, 
but will wait until weather conditions are more 
favorable for building. 
Omaha, Neb., March 10.—The Douglas fir 
market remains practically the same as last 
week, altho an advance in price is expected 
shortly following increase of consumption sure 
to come with improved weather. Dealers report 
numerous inquiries, the greatest demand being 
for flooring. 





San Francisco Calif., March 8.—While there has 
been some weakness in the fir situation in 
southern California, owing to the heavy ship- 
ments that had been made to San Pedro by 
water, it looks as if the bottom had been reached 
and prices should begin to climb. At $23 for 
common random, San Francisco, and $24, sur- 
faced, there is not much in it for the mills, but 
there is a pretty good demand here with building 
going right ahead all around the Bay. As mills 
are curtailing in the Northwest and some have 
closed down, prospects are good for a stronger 
market. Dry weather has hurt business at the 
yards in some of the valleys, but there is 2 
good building outlook in the cities. 


Kansas City, Mo., March 11.—Fir is easier to 
buy now than for some time, but this condition 
has not stimulated demand to any extent. Orders 
appear to be largely for immediate requirements 
and run to mixed cars, but inquiry indicates that 
considerable fir will be wanted when the building 
season opens. 





New York, March 10.—An absence of transit 
lumber after heavy arrivals is the best indication 
of the healthy condition in the fir market. Prices 
hold up well and doubtless in the face of the 
present heavy demand will advance very shortly. 
Shippers still keep a careful note of ship rates 
as these indicate a rise that will substantially 
affect prices at this end. All wholesalers report 
big cargoes on the way. 


Boston, Mass., March 10.—Recent arrivals of 
Douglas fir, western spruce and cedar have been 
so light at New England ports that the moderate 
offerings have been absorbed promptly notwith- 
standing the quiet demand. Prices look a shade 
easier than a short time ago. Mills appear much 
more eager for business and more disposed to 
be conciliatory in quoting on desirable schedules. 
Cargo rates are higher and steamship space is 
rather scarce, according to wholesalers now seek- 
ing to place orders for prompt shipment. A fair 
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call for the higher grades of spruce from in- 
dustrial sources is reported. An easy schedule 
of Douglas fir, 2-inch, can now be picked up 
around $36.50, ship’s tackle, Boston. For 3-inch 
and over, rough, around $39.50 is quoted, ship’s 


tackle, Boston. 
CYPRESS 


Chicago, March 12.—A fair increase in the de- 
mand for cypress lumber is reported by some 
local distributers. It appears that part of this 
increase is due to the operations of wholesalers, 
who exhibit strong confidence in the situation. 
The call from retailers is still limited, and fac- 
tory lumber has by far the largest demand. 
Prices have shown no noteworthy changes, 


St. Louis, Mo., March 11.—No price changes 
have been made in either red or yellow cypress 
during the week. Demand for red cypress re- 
mains good. There is very little activity in yel- 
low cypress, tho there is a slight demand for 
mixed cars. 


Buffalo, N. Y., March 10.—Cypress business has 
been rather light so far this month, sales being 
mostly for immediate needs. Prices are about 
as they have been recently and are called steady. 


Boston, Mass., March 10.—Current trade in 
cypress is rather limited with retail yards, but 
industrial demand is fairly good. Prices hold 
their own. Some expansion in the request for 
shop lumber has been noted since February. 
Retail trade has been coming along rather slowly, 
principally on account of the severe weather in 
February. Quotations: FAS, 4/4, $98 to $105; 
5/4 and 6/4, $103 to $110; 8/4, $108 to $121; 12/4, 
$130 to $136. Selects, 4/4, $83 to $93; 5/4 and 6/4, 
$88 to $98; 8/4, $95 to $101. Shop, 4/4, $53 to $63; 
5/4 and 6/4, $65 to $71; 8/4, $75 to $85. 


Omaha, Neb., March 10.—No change has taken 
place in the cypress market, and demand remains 
only fair. Several large shipments were received 
during the week from the mills, and dealers re- 
port a sufficient car supply. 


New Orleans, La., March 10.—Another feature- 
less week is reported in cypress, demand main- 
taining the volume of recent weeks, with prices 
unchanged and firm. Production is steady and 
approximately at normal in the Louisiana field, 
car supply satisfactory and shipments prompt 
as a rule. 


Kansas City, Mo., March 11.—A good inquiry 
for cypress is reported, but the volume of orders 
being placed is small. Commons and low grade 
finish are getting scarcer and prices are stiffer. 


Baltimore, Md., March 10.—Cypress retains its 
position as perhaps the firmest wood on the 
list of those in general use, with inquiry suffi- 
ciently active to create the impression of a 
positive shortage of stocks and with the range 
of quotations tending higher. Sellers find it diffi- 
cult to get orders filled, producers of southern 
cypress being loaded up with orders. 


Cincinnati, Ohio, March 10.—Business is pick- 
ing up slowly in the cypress market and with the 
advent of better weather further improvement 
. expected. Prices have maintained a steady 
one, 


New York, March 10.—Cypress is going good 
and will continue to move well for some time. 
Water arrivals already are coming here in good 
shape and rail shipments are keeping up better 
than a seasonal average. Prices hold firm. 


WESTERN PINES 


Chicago, March 12.—Fair business in western 
pines is reported by local distributers. Factory 
lumber has a reasonably good call, and is holding 
firm. Demand for yard items is slow in this 
territory due to recent weather conditions, but 
offerings are strictly limited, and mills hold 
firmly to their price lists. 


Buffalo, N. Y., March 10.—The weather has 
been holding up business in the California pines 
lately, and while occasional orders are being 
received, the volume is not large. Stocks of 
shop and better are badly broken at the mills 
and it is difficult to get mixed car orders filled. 
Orders are being pieced out from shed stocks 
here in some cases. 





San Francisco, Calif.. March 8—While cold 
ee in the East caused a little slackening in 
a there are continued inquiries for Cali- 
ornia white and sugar pine and the principal 
manufacturers are pretty well supplied with or- 
ders, With good weather in the mountains and 
very little snow, there are no delays in shipping 
to the eastern market. Logging has been re- 


















































FINANCING THE FOREST INDUSTRIES 
Foresighted Financing 
The proper financing of each operation presents 
a specific problem. The 44 years’ experience of 
this organization in the lumber and paper and 
pulp industries, enables us to anticipate and pro- 
vide financial requirements at a minimum cost 
to the manafacturer. 
We shall be glad to discuss financing methods 
with responsible operators. 
Securities Corporation 
332 South Michigan Avenue, Chicago 
SECURITIES DIVISION—JAMES D. LACEY & CO. 
a 
Used by Putnam Lumber Company 
Do the 
work of 
24 mules, 
24 drivers 
and 200 
lumber 
buggies. 
Economically Handle the Entire Output 
of Ortega, Florida, Plant 
The sawmill operates day and night while the planing mill works 
nights part of the time. This large output of lumber and timbers is 
quickly and economically handled by the Ross Carriers. 
The General Manager of this company also reports a big saving in 
the upkeep of his tramways. The rubber tires of the Ross Carriers 
do not splinter the planking like the steel tires of lumber buggies. 
Write today for complete data on either electric or gasoline oper- 
ated Ross Carriers; also names of other lumber companies using them. 
; MURRY JACOBS COMPANY 
The Rose Carrier Co. ,, MUnnY sAcons compan® | 
Office and Plant 249 Monadnock Building, - San Francisco 
Benton Harbor, :: Michigan 546 Maison Blanche Annex, New Orleans,La. | 
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K. D. 
White Pine 
FRAMES 


WINDOW 
DOOR 
SASH 

CELLAR 


Old Timers 


Pick Seasoned 
Lumber 


as the first requisite of 
good mill work and we agree 
with them for we do likewise 
in selecting the lumber for 
our frames. Of course this 
method necessitates a little 
foresight in always keeping a 
good supply of lumber in 
our own kilns being dried 
for use, but we have long 
since found that it pays to do 
a thing right at the start. 
That explains why White 
white pine frames always sat- 
isfy and do their bit toward 
making a house a home. 





1500 
Daily Output 


Shipped in Steel 
Banded Bundles 
or any other style 
preferred. 





Our Two 
Bundle 
Method 





Frames with the shrink taken 
out before cut to size. 


Frames are furnished with or without pulleys. We carry a stock of both 
screw and drive pulleys, either furnished on request. Ask for quotations. 








oesllianes Con DOVER, IDAHO” 


BRANCH SALES OFFICES AND REPRESENTATIVES : 


ELWOOD TATE, HERBERT KING, 
321 Park Ave., Rutherford, N. J. P. O. Box 111, Maxwell Sta., Detroit 
OTTO KLENKE, 
1617 Ames St., Saginaw, Mich. 

















For Nearly Half a Century 


our knives have set the standard of quality for 
exacting factory men throughout the country. 
4 You can make no mistake in ordering 


Planer Knives 


that bear our trademark. It is your guaranty that the 
article you are buying is backed by nearly half a century 
of satisfactory performance. 





Write today for booklet describing our full line of planer and jointer 
knives, matcher bits, moulding cutters, blanks, tenoner knives, etc. 


Taylor, Stiles & Co. 


RIEGELSVILLE, N. J., U. S. A. 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents. 














sumed at some mills. There is a good demand 
for No. 1 shop in California white pine and a 
moderate demand for No. 2. There is a brisk 
demand for sash and door cut stock at increaseq 
prices. Sugar pine stocks have diminished with 
good eastern shipments and a pretty good clean. 
up is expected before new dry lumber is avail. 
able. There is not a great surplus of box lumber 
and shippers are now calling for shipments of 
shook on orders. 


Omaha, Neb., March 10.—Dealers report an 
increased. demand for western pine, and the 
supplies of the merchants continue low, some 
trouble being reported in getting prompt ship- 
ments. Orders are being placed in carload lots, 


Kansas City, Mo., March 11.—Demand for shop 
is maintaining a good market for western pines, 
demand from retailers being slow and not likely 
to show immediate improvement. Stocks of shop 
are reported badly broken and recently there 
have been some advances in that line. 


New York, March 10.—Advances on shop lum- 
ber have been noted for the week and all prices 
are maintaining levels of a week ago. No, 1 
common in Idaho white pine is scarce and No, 2 
is none too plentiful, even tho the last week has 
seen substantial arrivals. Demand is heavy. 


Boston, Mass., March 10.—Demand for yard 
items in the western pines is slow. Industrial 
demand is fair. The seasonable request for shop 
lumber and the lower grades for box require- 
ments tends to hold up prices fairly well. The 
call from New England buyers for Idaho white 
pine is not more than very moderately active. 
Mills report light supplies of dry lumber. Whole- 
sale quotations on Idaho white pine, f. o. b. 
Boston: 


1x4 1x6 1x8 1x10 
NOs DCO cn 0% $69.50 $70.50 $69.50 $72.50 
No. 2 com...... 59.50 60.50 58.60 58.00 
No. 3 com...... 41.50 45.00 46.50 46.50 

REDWOOD 


Chicago, March 12.— Redwood demand is 
brisker, with both retailers and factory con- 
sumers placing good orders. However, distribu- 
ters are handicapped in booking by the low and 
broken stocks at many of the mills. Some items 
are very scarce. Prices hold firm. 

San Francisco, Callif., March 8.—The redwood 
mills are making moderate outputs, as a rule, 
but a good year’s cut is expected, with the 
annual repairs completed and a good log supply 
after the close of the rainy season. Shipments 
and orders hold up pretty well. Prices are well 
maintained. Stocks are light and most mills 
need more dry stuff. The eastern demand is 
about normal for this time of year and a fair 
California business is indicated despite the 
shortage in rainfall. 


Kansas City, Mo., March 11.—Dullness con- 
tinues the chief characteristic of the redwood 
market. Orders are small and industrial con- 
sumers do not seem to be any more interested 
in the market than retailers. 


Boston, Mass., March 10.—Redwood trade has 
been quiet since the little spurt in January. Most 
retail yards have enough stock for current needs. 
There has been a fair factory trade. Prices are 
about steady, but some items continue to show 
a tendency to waver a little under strong selling 


pressure. 
SOUTHERN PINE 


Chicago, March 12.—The recent snowfall 
checked much of the construction activity that 
started up during the preceding several days of 
fairer and mild weather, and retail trade so far 
this week has been slow. However, wholesale 
trade has been fairly active, and local distribu- 
ters look for a quick improvement in demand as 
soon as better weather sets in. The market 
meanwhile holds firm. 


Buffalo, N. Y., March 10.—The southern pine 
market shows an easy tone, altho actual changes 
in price are not numerous. The weakness in the 
market results in a holding off policy by most 
retailers. A good deal of transit stock is now 
available and it is difficult to move it at times, 
since the weather has not been favorable for 
building operations. 


Boston, Mass., March 10.—Most retailers have 
sufficient stocks of southern pine to take care 
of present requirements and they are cautious 
about ordering ahead until they are a little more 
certain about prices. In some places the market 
is a little softer than it was. Roofers are easier, 
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ea the full range on 6-inch stock now being from 
brisk $32 for ordinary air dried roofers up to $37 for 
ased yery nice kiln dried stock. Partition shows no 
with change either in prices or demand, which is still 
ean. quiet. There is a bit more activity in the market 
vail- for longleaf flooring, on which the high range 
nber quotations are: 1x4, A rift, $102; B rift, $97; 
‘S of C rift, $87.50; B & better flat, $65. Partition, B 
& better, 11/16-inch, $62. Dimension and plank 
are quiet at fairly steady prices. 
- Houston, Tex., March 11.—Southern pine is in 
:ome good demand this week, both lower and upper 
ship- grades. Prices have shown little change. Retail 
lots. yards are placing more orders, now that the 
weather is more settled. Both foreign and 
shop domestic shipments are good. Railroads are 
ines, placing orders for car stocks and construction 
kely materials. 
sh ee 
eae New Orleans, La., March 10.—Mill reports in- : 
dicate little change in the market barometer for : 
the week. Orders, cut and shipments maintained ‘ it Pa S SS 
um- their relative positions. A slight increase in Ss 
‘ices pooking volume is reported, while production and “ 
o J movement stood practically unchanged. With .. 
fo. 2 the season close to a turn, mills appear to be To Stock Craig Mountain Lumber 
has sitting tight, ‘‘picking and choosing’ among the : 
orders offered those best adapted to their re- 
spective stock conditions. With the return of : s . * 
rard open building weather close at hand there is a Lumber dealers are finding to light weight, soft textured 
rial general feeling that demand will undergo marked their profit that Craig Mountain wood is manufactured into the 
hop improvement very soon and prices are by report Quality Western White Pine is highest quality lumber. 
. ee ee a ready seller and always gives e 
ow St. Louis, Mo., March 11.—Conditions in the complete satisfaction. ; Yard buyers will be espec- % 
ve. maibern pine market are —omentegy apse ially interested in our Finish, o 
* and inquiries are more numerous than last week. * ¢ As 
“ Mill orders have been heavier than for some time. on are wg age Mouldings, Bevel Siding, etc. a 
lng and the transit list is unusually small. Those 1S. ur virgin tim $ ; 
10 cars which are in transit, however, are said to in excellent pm at the ideal We also continue to manu- & 
2.50 move very well. There has been a considerable | p f 4.000 t 5,000 f t facture the well known Craig ry 
8.00 improvement in prices on Nos. 1 and 2 common elevation o r OO, CCL. Mountain Shop and Factory ns 
6.50 boards, shiplap and dimension. A noticeable in- . ‘ i 
crease was experienced in demand for straight In our up-to-date mills this Lumber. 
cars of 1x6 inch No. 2 common S2S&CM %-inch 
and S2S %-inch. Weather in the consuming ter- ‘ ‘ 
is ritory has been somewhat unfavorable during Write for Prices. 
on- the week, but buying does not seem to have been “ : 
bu- much affected. t L b C 
~ —_—_— Craig Mountain Lumber Co. 
ms Kansas City, Mo., March 11.—There is a large 
inquiry for southern pine, but orders last week WINCHESTER, IDAHO 
were no more satisfactory in volume than the E. H. VAN OSTRAND, Pres. 
Dod week before. At the same time the weather in W. C. GEDDES, Vice Pres. and Gen. Mgr. 
ile, the South has continued to interfere with opera- ‘ - 
the tion of the mills and stocks have shown no great 
ply improvement. Most orders being placed are for 
nts immediate requirements and they are widely 
ell scattered. The South is the strongest factor in t 
ills the market, seaboard States coming next. Cen- jj 
is tral States and middle West yards are waiting 
air for better weather. Prices continue soft on most 
the items, tho big mills hold firmer than the smaller 
ones. There is a good supply of transits being 
offered. : 
a Cincinnati, Ohio, March 10.—The southern pine 
aie market shows some improvement tho the reac- 
ed tion from the slump of February has not set in 
‘ to any marked degree. Prices are about at the 
low level. With the approach of spring and the 
beginning of outdoor building construction work, 
wo dealers expect demand to pick up markedly. 
ds. Omaha, Neb., March 10.—The southern pine 
re market remains about the same as last week. 
ow There is an especially strong demand for boards 
ng and ship lath. Prices are firm. 
New York, March 10.—Southern pine timbers, 
due to recent. enormous purchases by railroads, 
all are moving in splendid fashion and all southern 
at pine lumber has taken on an extremely healthy 
of tone, with prices well maintained. Roofers 7 bam 
ar showed an advance the last week of 50 cents. es _ ge 34 
le Advices have been received of improved weather Ie SS If 
u- Conditions in the South, where an absence of NT ” FLOORING \{ 
as rain for the last two weeks has given millmen c ALITY OAK \ 
et much encouragement. aa S aN 
SHINGLES AND LATH : 
ne Chicago, March 12.—Shingles have strength- 
es ened materially during the last week. Tho de- . 
ne mand is not heavy, it has increased and is called li OAK FLOORING Have you tried our 
st fair by local distributers. Supplies, however, are ua ity “KILMOTH” 
Ww very low, due to low production. Many mills are : - . 9 
S, closed down as a result of the poor conditions lives up to its name in every way — the finest quality Southern Closet Lining? 
or that have prevailed in the shingle market for Oak, uniform in milling and grading. It will prove a good selling It’s genuine Tennessee 
8eme time. Red cedar shingles are currently brand. Try some and see for yourself. Aromatic Red Cedar 
quoted here as -follows: Clears, $4.76; stars, r 4 i the wood that makes 
ye £3.99; XXXXX, $5.46. The lath market is un- Order in carlots or L. C. L. to suit your requirements. homes vermin-proof. 
re anged. Demand is good, stock is scarce in all e 
18 rod 
; Maar ucing territories, and prices are thesameas | DP@Soto Hardwood Flooring Company 
et es MANUFACTURERS AND WHOLESALERS 
r, Buffalo, N. Y., March 10.—The shingle market Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
holds steady, with some scarcity reported in the 
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best grade of shingles. Extra clears are quoted 
at $4.96 and stars at $4.26, while British Colum- 
bia XXXXX are $5.51. Buying is on a small 
scale. Mills seem determined to maintain prices 
and a stronger market seems likely. 


Boston, Mass., March 10.—Shingle trade is 
quiet. Prices are held on a fairly steady basis. 
The best makes of British Columbia red’ cedar 
shingles, XXXXX, are held here at $5.81 to $5.86. 
For white cedars the range is $5.50 to $6 for 
extras and $4.85 to $5.50 for clears. The spruce 
lath market will bear close watching. New 
England yards, especially those in and near 
Boston, are inclined to hold off, but wholesale 
houses here seeking business in New York and 
New Jersey report they are doing pretty well, 
despite the stiff prices they are quoting. The 
range on local business is $8.25 to $8.35 for 1%- 
inch lath, and $9 to $9.25 for 1%-inch. Spruce 
furring is quiet and prices steady at $39 to $40 
for 1x2. Spruce clapboards are in very light 
supply and the market is firm at $120 for extras 
and $115 for clears, altho demand is quiet. 


New York, March 10.—Spruce lath are scarce 
at the mills and many dealers have been unable 
to get enough for their present and prospective 
needs. There has been a slight advance in prices 
for the week. Red cedar shingles are moving 
well, demand being unusually heavy for all west 
Coast and British Columbia varieties. 





Houston, Tex., March 11.—Shingles and lath, 
which for two weeks have been on a slump, are 
experiencing slight improvement. Prices are the 
same as last week. 


New Orleans, La., March 10.—Demand for 
cypress shingles and lath continues reasonably 
active, with no change of quotations reported 
and acceptances of orders for No. 1 lath generally 
limited to mixed cars. 


Kansas City, Mo., March 11.—Shingle demand 
remains light and prices here have declined a 
little, with transit cars plentiful enough to take 
care of the demand. Factory stained shingles 
are growing in favor with buyers. Siding is 
slow and lath demand has eased off with the 
call for lumber. 





Columbus, Ohio, March 10.—There is a slight 
falling off noted in the shingle trade in Columbus 
and central Ohio territory. Inclement weather 
has held up many building projects and as a 
result dealers are not increasing stocks of 
shingles. Rural dealers have been the best cus- 
tomers, altho some orders have been received 
from city dealers. Prices have declined slightly 
with red cedar extra clears selling around $4.84 
and extra stars around $4.28 delivered. Other 
varieties are not in good demand. British Colum- 
bia XXXXX are quoted around $5.57. Lath trade 
is quiet, with prices unchanged. 


Omaha, Neb., March 10.—Dealers report an in- 
creased activity in the shingle trade as a result 
of the spring building program. Orders are 
being placed frequently to take care of the sea- 
son’s demand. No change has taken place in the 
shingle and lath market since last week. 


Seattie, Wash., March 8.—This week was 
marked by a sudden and rather unexpected re- 
vival in the shingle market. Prices stiffened 
under an influx of buying orders and were firm 
at prevailing quotations with a tendency to 
advance. It was reported that tramsits are 
pretty well cleaned up and dealers said that for 
the first time in weeks it was impossible for 
shoppers to get shingles a shade under published 
quotations. In view of the stronger market a 
number of mills have indicated their intention 
to announce an advance in prices about the mid- 
dle of March. The market for lath continues 
dull and unchanged. 


MAHOGANY 


Boston, Mass., March 10.—Current production 
of mahogany is being absorbed promptly at 
steady to strong prices. Nearly all classes of 
consumers are coming into the market freely 
for their normal requirements and the good 
demand is preventing distributers from building 
up stocks into well balanced assortments. No. 3 
common is sold several weeks ahead of produc- 


tion. Prices are firmly held. Quotations on solid 
mahogany, f. o. b. Boston, log run for figure, 
air dried: 

4/4 5/4, 6/4 & 8/4 10/4 & 12/4 
ee $220 225 230 
No. 1 com... 170@$175 175@$180 185 @ $200 
No. 2 com... 115 125 135 
No. 3 com... broken lots only, $55 








Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 
ht words of ordinary length make one 
ne. Count in signature. 

Hi counts as two lines. 

eo y except the heading can be ad- 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received ijater will be placed. 
under heading Too Late to Classify. 





WANTED—A SALESMAN PARTNER 


Commission Sales Service, three 
states, operating twelve years, representing eight unex- 
celled shippers different producing fields covering un- 
limited supply Pine, Cypress, Southern Hardwoods and 
West Coast Items, making money office sales; wants 
successful travelling salesman, sharing commissions of- 
fice and road sales. Real opportunity expert salesman 
regulating own income. 

Address ‘‘SALES SERVICBE,”’ care American Lumberman. 


Mid-East territory, 





WANTED—LOST SON 


A mother wants to find her son. His name is Fred 
Rivet, was born at Cedar Springs, Michigan, in 1872. 
Any information as to his present address will be thank- 
fully received by his mother. MRS. FRANCES RIVET, 
5141 Park Ave., Indianapolis, Indiana. 





WANT TO SELL LOCOMOTIVES, CARS, RAILS 
Place your advertisement in the paper that reaches buy- 
ers. AMERICAN LUMBERMAN, 431 S. Dearborn St., 
Chicago, Ill. 





Sacever ened a tay? ope 
Be oe BE SES O15) 


WANTED—COMPETENT SUPERINTENDENT 
For sawmill and logging operation at Roland, Ark. In 
your first letter give references and state salary. 

D. C. STIMSON LUMBER COMPANY, INC., 
Owensboro, Kentucky. 





WANTED—EXPERIENCED ESTIMATOR 
Large Wisconsin sash and door factory desires the serv- 
ices of an experienced estimator who can read plans and 
is familiar with Cost Book A. 

Address “R. 127,’’ care American Lumberman. 


WANTED—EXPERIENCED ESTIMATOR 
On millwork. Figuring direct from blue prints. 
age, experience, reference. 
Cleveland. Place permanent. 

Address ““R, 128,’’ care American Lumberman. 


WANTED—ASSISTANT SALES MANAGER 
Yellow pine dept., large Chicago wholesaler. One with 
wholesaling experience preferred. Advise fully, stating 
age, references and salary desired. 

Address “K, 144,’ care American Lumberman. 


TRAINED KILN OPERATOR WANTED 

Experienced kiln operator to have technical control 
drying of 50 million feet yearly, mostly oak and gum, 
some pine, large plant, County Seat town, Southern 
Arkansas. Good salary, working facilities, chance for 
advancement. State time could report, salary expected, 
experience. DONALD R. BREWSTER, Dry Kiln Con- 
sultant, Blymyer Bldg., Cincinnati, O. 


WANTED—AN EXPERIENCED 
Estimator and salesman, capable of taking quantities 
from blue prints and interior trim from building. Must 
speak English and Polish languages. 

Address “M. 128,’’ care American Lumberman. 


TIME SAVING METHOD 
Of extending pieces into feet fully explained in booklet 
mailed you for thirty cents, silver or stamps. No fur- 
ther need for ‘‘canned figures.’’ Easily understood and 
quickly applied. Money back if not satisfied. Order 
now. R. M. MILLER, Langdon, No. Dak. 





State 
Location 30 miles out of 

















FOREMAN FOR INTERIOR FINISH MILL: 


One familiar with all details connected with straight 
run finish, sash and doors, frame work and cabinet work. 
Must be high class man who understands production 
methods. ALTON W. GRIGG LUMBER COMPANY, 
Detroit, Michigan. 





WANTED—YOUNG MAN FOR CLERK 
In Chicago retail yard to take orders, do copy work, 
figure lumber and assist in general work. Prefer coun- 
try yard experience. Answer in own writing, stating 
age, experience and salary to start. Good future. 
Address “*M. 101,’’ care American Lumberman. 








WANTED—AT ONCE, DETAILER AND BILLER 
For concern manufacturing high class interior and ex. 
terior special millwork. THE SENECA LUMBER ¢ 
MILLWORK CO., Fostoria, Ohia. 


WANTED: YOUNG MAN 
24 to 30 years old, with one or two years’ retail yard 
and clerical experience, high school education, for posi. 
tion in retail yard, Kansas City, Missouri; taking orders 
over the phone and estimating. 
ddress **R. 115,’’ care American Lumberman, 


WANTED 

Competent office executive for hardwood lumber busi. 

ness. Prefer man from 30 to 45 years of age, must be 

hard worker and have clean record. Good opportunity 

with growing business. Advise experience and qualificg. 

tions fully in first letter. All correspondence confidential, 
Address *“*R, 112,’’ care American Lumberman, 


WANTED—MAN THOROUGHLY EXPERIENCED 
And familiar with inspecting and properly storing fir, 
pine and hard woods used in car building. Should be 
capable of taking entire charge of yard and handling 
all classes of labor. State experience, salary require. 
ments and when you could report for duty. 

Address **R. 114,’’ care American Lumberman, 


SASH AND DOOR MILL MANAGER 
Salary $5000-6000—Location New England. A manufac. 
turer of sash, door and ifterior finish requires an A-1 
Mill Manager whose past record proves his ability to 
take entire charge of production and sales. Give full 
details in strict confidence to R. H. OSBORN, care Wm. 
L. Fletcher, Inc., 93 Federal St., Boston, Mass. 


WANTED—A SOBER AND INDUSTRIOUS 
Lumberman qualified by experience and natural ability 
to take charge of receiving, storing, and shipping opera- 
tions in a retail lumber and building supply yard in 
southern Ohio. 

Address “‘R. 109,’’ care American Lumberman. 


ARCHITECTURAL DRAFTSMAN WANTED 
One with experience on Ready-Cut plans preferred. Only 
first class man will be considered. Splendid opportunity 
for advancement. 

RAY H. BENNETT LUMBER CO., INC., 
North Tonawanda, N. Y. 


WANTED—MACHINERY DESIGNER 
First-class designing draftsman, thoroughly conversant 
with the design of heavy sawmill or woodworking ma- 
chinery. Permanent position, good living conditions. 
We require for this work a man thoroughly conversant 
with modern shop practice and a man with industry 
and initiative. 

Address 





———, 























“R, 134,’? care American Lumberman, 


MILLWORK ESTIMATOR, 
Must be familiar with cost book ‘‘A.’’ Give references 
and salary expected with application. 
Address “*R, 129,’’ care American Lumberman, 


WANTED—A DESK MAN 
For retail lumber business, one who is familiar with the 
lumber business who can give references; state wages 
oe. age, etc. A. A. CORWIN & SONS, Pontiac, 
ich. 











SALES MANAGER 


New England firm, manufacturing and jobbing millwork, 
want man whose past record positively recommends him 
as able sales manager. Prefer man who has had some 
manufacturing experience and not over 45 years of age. 
Unusual opportunity to offer man filling requirements, 


Address “*R. 105,’’ care American Lumberman. 





AN UNUSUAL OPPORTUNITY 
For some live, aggressive lumberman with wholesaling 
experience and established trade in Chicago and vicin- 
ity to become associated with high grade house with am- 
ple capital and exceptional facilities for the wholesale 
distribution of northern and southern hardwoods, all 
classes of boxing and crating lumber and cut to size 
crating. Salary and bonus based on results. Unlimited 
future possibilities make this very attractive for the 
right kind of man. 
Address “P, 138,’’ care American Lumberman. 


WANTED 
Assistant Superintendent for stock sash and door factory 
located. in middle west. Give references and salary 
expected first letter. 
Address “P. 131,’’ care American Lumberman. 


EXPERIENCED YARD MANAGER, OR 
Assistant. Alive, aggressive and progressive worker. 
Must be responsible and earn his salary together with 
profit on it as an investment to the business. Give full 
particulars and references. 

Address “P, 129,’’ care American Lumberman. 


PRODUCTION SUPERINTENDENT 
Sash and Door Jobbing House. Address ‘‘P. 116,’’ care 
aoe ot Lumberman, giving age, experience and salary 
expected. 














WANTED—CABINET FOREMAN 
Able to lay out own work. Give references and salary 
wanted first letter. 
Address “P, 132,’’ care American Lumberman. 


A MAN TO TAKE FULL CHARGE 
Of a portable mill. Must be capable of setting up mill, 
filing circular saws and all millwrighting. 
THE GALBREATH TIE & TIMBER CO., 
South Fork, Colo. 


A GOOD DETAILER AND MILLWORK BILLER 
Please give qualifications, experience, references and 
salary expected in first letter. STEVES SASH & DOOR 
COMPANY, San Antonio, Tex. 


WANTED—EXPERIENCED AND 
Practical millwork estimator. One who can bill into 








—— 





shop. State age, experience, salary expected in letter. 
Address P. 0. BOX 202, Duluth, Minn. 
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